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State of the nation’s economy: 


Up 

Stree.—Operations last week were 
scheduled at 101.7 percent of capa- 
city, a rise of 1.4 points over| 
previous week. That mark would 
produce 1,919,600 tons. 

NoNaAGRICULTURAL WORKERS 
Number reached a _ record 82,- 
774,000 in first week of July. 
Former peak was 52,452,000 in 
July, 1948. 

WHOLESALE Foon Prices—Dun & 
Bradstreet index increased eight 
cents in week ended July 27 to 
highest level since Oct. 5, 1948. 
Mark has risen 76 cents since year 
ago. 

VenHicLe MANUFAcTURERS — Profits 
have increased from 17.3 percent 
of investment in 1940 to 29.6 per- | 
cent in 1949. 

DEPARTMENT Stores—Scare buying | 
boosted sales 46 percent above| 
year ago in week ended July 22.) 
Until Korean war, sales generally | 
were below last year’s levels. 


MANUFACTURER'S ORDERS—Amount 
in June totaled $22,600,000,000. This 
was $2,300,000,000 more than in 
May and $6,300,000,000 above June, 
1949. 

Farm Propucts—Prices increased | 
6.5 percent between mid-June and 
mid-July. Level on July 15 was 
highest in 18 months. 


* * + 


Down 

Avto Output Week's total of | 
177,489 vehicles in U. S. plants is| 
8,615 units below previous week’s | 
186,104, but well ahead of the 142,- | 
861 in the same week a year ago. 
Business Famures—Closings de- 
clined to 160 in week ended July 
27 from 170 in previous week. 
Crupe Ow—Daily average output | 


Used-Car Prices, 
Sales Continue 


On Upswing 
Postwar Jobs Rise 


Average of $46; 
Latest Up Most 


By Bob Gordon 

Associate Editor 
YONTINUING the trend begun 
4 with the start of the Korean 
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Steel Pinch Tightens 


war, used-car prices and sales were | 


still rising last week. Prices, ac- 
cording to Detroit used-car mer- 
chants, have “gone crazy.” 

The reports of rising prices 
had statistical confirmation in 
Automotive News’ wholesale 
used-car price index. The over- 
all average price of used cars 
rose $25 last week—the largest 
advance since early April, when 
the seasonal upturn got under 
way in earnest. 

Last week’s price advance 
brought the average to $1,031—the 
same as that which prevailed in 
May and only $4 under the year’s 
high point reached in the middle 


\two weeks of May. 


+ 

HE increase in prices was ac- 
counted for by postwar cars, 
and late-model postwars were the 
chief beneficiaries of the boom. 
Some areas reported better prices 
for prewars, but the 


* * 


been confined to postwar models. 

The current price index shows 
that postwar units increased an 
average of $46, compared with 
the $25 boost in the overall aver- 
age, which includes °41 and ’42 
models. Even more significant, 
the average gain for °48, ’49 and 
50 models was $64. 


The soaring market was reviv- | 


| 


|have endeavored to get their steel | 


By Jack Weed 


CHECK with steel 
. large steel buyers 


men and 
indicates 


|that the present tightness in steel 


supply from the mills is more or 
less a temporary problem that was 
inevitable even without the Korean 
crisis. 

Basically, it is the result of 
steel and coal strikes this spring | 
which set the mills back on fill- | 
ing normal orders. 


Steel men say that increased fa- 
cilities will start to ease the tight-| 
ness about February, 1951. | 


* * * 


HE steel situation has been of 
concern to shop-equipment mak- 
ers and jobbers as well as the auto} 
makers. 


Jobbers who let their stocks of | 
shop equipment dwindle almost to) 
the vanishing point have suddenly 
become excited by the various re- 
ports about shortage of materials 
and are sending in orders to their 
suppliers for stocks larger than 
normal. 


These equipment manufacturers 


allotments increased to take care 
of the added amount of business 
and are finding that they can get 
little if any encouragement from 


majority | their present mill’sipplies for more 
|agreed that the market boom has |steel for the fourth quarter, and 


their mills won’t even talk to them 
about first quarter of next year’s 
commitments. 


More and more manufacturers 
have been asking for additional 


| tonnage and, while the steel in- 


| dustry 


dropped 7,125 barrels during week | ing the phrase “premium prices.” | 
ended July 29. | (Continued on Page 42, Col, 3) 


Dealer Groups Preparing 
To Meet Control Threat 


By Bob Finlay caused by the mounting frenzy of | 
Managing Editor |ear buying. | 

EPORTS from the field last! Both new and used-car dealer | 
week pointed up dealer activ-| associations were striving to 
ity on two fronts: |strengthen their positions through 
1, Preparation to meet the pos- | membership drives. 


sibilitY of federal controls. + * + 


is now producing some 
1,170,000 more tons of steel than 
was produced during the same 
period of last year, even this 
additional tonnage has not been 
able to catch up with the loss of 
production due to the strikes and 


| the increased demand of manu- 


facturers. 


Additional steel-making capacity 
that will eventually result in an 
additional 6,400,000 tons per year 
will be coming into the market by 
about February, and this additional 
tonnage is seen as wiping out the 
present deficit and bringing the 
mills back into an easy supply 
position. 

* * 7 
Fr IS expected that the mills will 
have in operation at least a 


o~ . 


‘On Ford Plant 


By Bernie Thomas 

| Associate Editor 

QTEEL, in short supply at many 
“ plants last month, will be an 
even greater deterrent in August 
scheduling, it was apparent at 
|press time Thursday. 

| The steel situation is expected to 


; |get worse before it gets better, but 
142,861 | some easing is hoped for by Febru- 
ary, 1951, when additional steel mill 

capacity is activated. 
Meanwhile, production volume 


in U. S. plants sagged 8,615 units 
from the week before. Built in 
the nation’s automotive factories 
last week were 149,845 cars and 
27,644 trucks for a total of 177,- 
489 vehicles, according to Auto- 
motive News’ estimates. 

That effort compared with a 
previous week’s turnout of 156,933 
cars and 29,171 trucks—a total of 
186,104 units. 


Production 
Automotive News Estimates, 
U. 8. Cars, Trucks 


177,489 186,104 


Ce ee ERE 


Last Prev, 1949 
Week Week Week 


For complete production totals 
by makes, see table, page 46. 


Rouge UAW Wars 





* * * 


Me. . ''NHE steel pinch that cost the 

Dispersal Plan ‘T production of 8615 units last 

By Mac Gordon week, most of them at Ford, is ex- 

‘Associate Editor |pected to get tighter. 

re Privately, auto officials say, the 
NCENSED by Ford's decentral- | 7= y, 

t : ss : | steel companies are already pay- 
ization program, big Rouge Lo- | ~ 3 7 

cal 600 of the UAW-CIO is threat-| im heed to governmental “sug- 


: sen ‘ gestions.” 
—- strike action. | Such suggestions, it is said, also 


The local has organized a Com-|haye had a good deal of effect on 
|mittee on Job Runaway to articu-| the available supplies of.aluminum, 
late its protests against dispersal|copper and tin, alf important to 
of Rouge plant work. Local 600 the manufacture of motor vehicles. 
President Carl Stellato last week| The production outlook in the 
| called on UAW President Walter auto industry has changed practi- 
P. Reuther to intervene in the con-| cally overnight. Most U. S. plants 
troversy, charging decentralization | stij] anticipate relatively high vol- 
would cost the jobs of 10,000) yume output in August, but a good 
Rouge workers. many of them now think that Sep- 
In spite of a reassuring state- |tember schedules may have to be 
ment recently issued by Ford 


|;curtailed by as much as 25 per- 
Vice-President John S. Bugas, | cent. 





the local has besieged its 65,000 | * * * 


members with a heavy campaign 
of propaganda. 


| Ford has shown no inclination 
|to halt its decentralization program 
| because of the Local 600 campaign. 
| The company just announced plans 
|to erect a new Lincoln-Mercury 
|plant near Wayne, Mich., and in- 
|vited all Lincoln and Mercury 
|workers at Detroit area plants to 
|move to Wayne when the project 
lis completed in 1952. 
| * * a 

N OTHER developments along 
|4 the automotive labor front last 
week: 


| PREVIOUSLY, it had been 

thought that an accelerated war 
production program wouldn’t have 
any noticeable effect on car and 
truck output until after the first 
of the year. 

| It is clear now, however, indus- 
try observers say, that government 

| procurement agencies are busy in 

| behind-the-scenes activity. 

They don’t think it will take 
any three to six months this time 
to translate congressional ap- 
propriations into war produc- 

| tion as it did prior to World 

| War II. 


2. Efforts to deal with the cur- 
rent public-relations problems 


T-EANWHILE, the Illinois Auto- 
| motive Trade Assn. urged 


| NADA to develop a plan to assure 
|a fair deal for new-car dealers in| 
|the event that price controls were 
| reinstituted. 

The Illinois group sought, in the 
case of controls: 

1, Provisions to prevent cir- 
cumvention “by individual own- 
ers and used-car dealers,” as, the 

| association charged, occurred un- 
| der the old OPA, 
2. Provisions that dealers selling | 
|warranted cars be allowed a fair 
8—136,102 Stude. $1,535— |price addition to cover the cost 
9— 82,820 Dodge 97,058— 7 || of repairs. ; 
10— 82,047 Nash 59,642—11 || * ¢ * 
11— 67,598 Hudson  71,095—10 ||““[~N OTHER words,” the associa- 
12— 41,592 Chrysler 53,807—12 tion said, “if and when the gov- 
13— 35,284 Packard 44,491—13 || ernment seems likely to take over 
14— 34,781 Cadillac 37,442—15 || economic and other controls of the 
15— 30,378 DeSoto 43,019—14 || automobile business, it would seem 
16— 21,308 Kaiser 28,091—16 || better to have a plan to present 
15,012 Lincoln =18,895—17 ||than to have to develop one at 
13,473 Willys 12,570—18 |/the time controls were made ef- 
7,178- Frazer 10,766—19 | fective.” 
2,979 Crosley 5,748—20 Outlawing of retail automobile 
2,599 Austin 1,380—22 auctions and person - to - person 
481 Ang.-Pref. 3,382—21 sales was recommended by the 
Total All Makes Automobile Dealers Assn. of In- 

2,602,099 1,983,915 diana for any proposed auto con- 
For further details see page trol regulations. 

26, today’s issue. The association pointed out to 
(Continued on Page 43, Col, 1) 


Top Cars 
New-car. registrations for five 
months, plus 35 states in June: 
1950 Pos. Make 1949 Pos. 
1-619,297 Chev. 389,388— 
2—533,204 Ford 330,498— 
3—231,992 Buick 166,400— 
4—194,346 Pontiac 127,566— 
5—163,688 Olds. 111,629— 
6—144,465 Mercury 72,696— 
7—139,022 Plym. 214,071— 





1 
2 
4d 
5 
6 
9 
3 
8 


| 3,500,000 additional tonnage by Feb- 


tonnage from all mills will be at} 
the rate of 105,750,000 tons per year, | 


which will be the highest output 
the mills have ever achieved. 

A recent survey of all the mili- 
tary requirements let and antici- 


ruary and that by 1952 the normal | 


1. Hudson and UAW negotiators | Government Officials are said to 
prepared to draft their contract all|be telling potential war goods pro- 


over again after the first accord 
was rejected at meeting of UAW 
Local 154. Fewer than 10 percent 
of the Hudson workers attended the 
| meeting. 

| 2. In the latest of a series of sim- 


|ducers now to 
jaway and 
| later.” 


“start work right 
negotiate contracts 


* * * 


UTOMOTIVE people say that 
current developments will hit 


|A 


pated for the coming year indicates | jjar incidents, workers circulating|the production of cars and trucks 


(Continued on Page 43, Col. 4) 


(Continued on Page 46, Col, 3) 


Standby Control Powers 


By William Ullman 


Staff Correspondent 


ASHINGTON.— At press time 

Thursday (Aug. 3), though final 
action had not been completed, it 
appeared that stand-by powers for 
the President to control prices and 
wages and to impose rationing, as 
advocated by Bernard Baruch, will 
definitely be included in the de- 
fense production control legislation 
sent to the White House. 


Congressional leaders in both 
parties so indicated Wednesday 
after President Truman earlier in 
a letter to the chairman of the 
Senate Banking committee with- 


drew opposition to the broad- 
ened powers. 

If Congress wants to go ahead 
jand give him the added authority, 
|the President said, that was agree- 
able to him, provided this entailed 
|no delay, and did not diminish the 
controls requested in the first 
| instance. 
| In fact, if a measure approved 
| Thursday by the House is enacted, 
wage-price controls will automati- 
cally be imposed should the cost of 


|living rise 5 percent from the June 


(Continued on Page 46, Col. 1) 


Expected 


allocate scarce materials and items 
to defense needs, to set up pricri- 
ties for their acquisition, and to 
requisition materials and facilities 
needed and not otherwise obtain- 
able. 

It also permits the Administra- 
jtion to guarantee loans, or lend 
|directly, to industries engaged in 
;}expanding defense production op- 
|erations. Finally, it lets the Presi- 
dent set regulations governing the 
extension of credit for installment 


(Continued on Page 42, Col. 1) 


|15 level. The President had opposed | 


}this plan, expressing fear it would 
jtie his hands. 
| * + * 

‘TS Defense Production bill 
| * gives the President the power to 
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Chevrolet, GM Plans Discussed .. . 


How Deale 


Got Their Start 


Epitor’s Note: Intensified de- 
mands for better factory-dealer 
relations have centered attention 
on the dealer advisory council 
plans in operation at some auto 
companies. The article that fol- 
lows, first of a series on the 
various dealer councils, discusses 
the pioneering General Motors 
and Chevrolet plans. 


By Mac Gordon 


Associate Editor 


VER since December, 1934, rela- 


tions between the men who 


make ‘em and the men who sell 
‘em have benefited from dealer 
councils maintaining liaison and 
smoothening relations. ; 

It was in that month that Chair- 
man Alfred P. Sloan jr. organized 
the General Motors Dealer Council 
plan—the first in the industry. ; 

A little over two years later, in 

February, 1937, W. E. Holler, then 
head of Chevrolet sales, started 
the first dealer council plan by 
an individual producer. The 
Chevrolet setup is called the 
Dealer Committee System of Op- 
eration. 

Other car producers did not 
hasten to get on any dealer-council 
bandwagon. Only a few others have 
instituted council systems _ since 
then, and some types have drawn 
sharp criticism on the grounds they 


2nd Price Boost 
In 2 Weeks Made 
By General Tire 


AKRON.—General Tire’s second 


price boost in two weeks has raised | 


all truck casing prices another 7% 
percent and all passenger and farm 
tractor casings 5 percent. : 

Tubes took an even bigger Jump 
with increases from 10 to 20 per- 
cent. . 

Natural-rubber construction tubes 
of 11.00 and smaller cross-sections, 
and all puncture-sealing tubes, both 
passenger and truck, are increased 
20 percent. Tubes with 12.00 and 
larger cross-sections with natural 
rubber construction have been in- 
creased 10 percent. ; 

The rises were instituted “in an 
effort to partially offset skyrocket- 
ing raw materials costs of the last 
month,” the company told its 
dealers. 

Other major tire manufacturers 
in Akron had no comment to make 
on the price boost that came on 
the heels of a July 8 raise by Gen- 
eral and Firestone of 5 percent on 
passenger-car tires sold in the re- 
placement market and 7% percent 
on truck tires. 

In a letter to General Tire deal- 


ers, L. A. McQueen said “practi- | 


cally everything we buy that goes 
into the manufacture of finished 
goods is substantially higher than 
it was a month ago. 

He told dealers: “No one knows 
what the next several weeks will 
bring in raw material costs, but we 
can assure you that no further 
advances will be made in list prices 
or distributor costs unless they are 
forced upon us as they have been 
in the last several weeks.” 


Meters in Philly 
PHILADELPHIA. — Installations 
of nearly 17,000 parking meters in 
29 localities has been authorized 
by the Philadelphia city council in 
the first ordinance of its kind in 
this city. 





GM Stops L. A. Discount 


On Official County Cars 


LOS ANGELES.—GM’s 10 per- 
cent discount to Los Angeles 
county on autos bought for offi- 
cial business was cancelled last 
week, according to J. W. Hughes, 
county purchasing agent. 

Blaming panic buying for the 
cancellation, he said a similar 
discount with Chrysler Corp. 
will also be ended soon. But 
Ford has promised to continue 
its 10 percent discount and to 
let the county have one out of 
six cars turned out at Ford’s 
local plant, Hughes says. 





r Councils 


| do not truly represent sentiment of 


|the dealers in the field. 
* * a 

A SEOT roundup shows that all 
|+*% committee members are elected 
|}under the Chevrolet plan and ap- 
four GM councils. Chevrolet com- 
|mittees, appointed from 
| 1946, operate on zone, regional and 
|national levels. 
Four councils of 12 members 
| each meet semi-annually with 
GM _ executives at Detroit. The 
groups represent multiple dealer 
cities, single dealer cities, medium 
cities and Canada. The member- 
| ship of each GM _ council is 
changed annually. 

The Packard Dealer Advisory 
Council, membership by appoint- 
ment, has acted as the spokesman 


June, 1945. 


* * * 


‘= period following World War 


the Ford 
councils, 


those on the councils of competi- 
tors. 


of maintaining rapport with its re- 


from each of the Pontiac zones, are 
brought into the home plant city 


| executives. The membership of this 


monthly to get fresh viewpoints. 


Since it was established, Chev- 
rolet reports, Dealer Committee 
activity has been responsible for 
over 100 national meetings, about 
1,000 regional meetings and over 
6,000 zone meetings. 

The Dealer Committee System 
|of Operation was inaugurated in 
| 1937 as a “planning partnership” of 
| Chevrolet dealers and management. 
The first nationwide series of meet- 
{ings was held in February, 1937, 
|and included 18 regional and 47 


zone meetings. 
+ * + 





| {HERE are two committees in 
each—one called the Dealer 
(Continued on Page 45, Col. 4) 


Paton Heads Up 

* 
Willys Engineers 
| TOLEDO.—Clyde R. Paton has 
;been appointed director of engi- 
|neering for Willys-Overland Mo- 
jtors, Inc., according to Ward M. 
| Canaday, chairman of the board. 
| Paton’s appointment will assist the 
|; company to meet the requirements 
|of its rapidly expanding program, 
Canaday said. 
| Paton, in addition to holding va- 
|rious administrative positions at 
| Packard, also has served in execu- 
|tive engineering posts with Stude- 
|baker, General Motors and Ford. 
Delmar G. Roos continues as first 
| vice-president, “with new duties in 
a research and advisory capacity,” 
|the announcement said. 











RACER TESTS KAISER—Veteran auto tester 


for the Packard dealer force since | 


Cites New-Model Cost 


II also marked the inception of | 
and Lincoln-Mercury | 
whose members are se-| 
lected on a rotating basis, as are| 

Pontiac makes use of another way | 


tailers. Every month 24 dealers, one | 


;to state their views before factory | 


informal type of council changes | 


pointed by factory officials to the| 


| 


tives at Detroit. 
| by the dealers, are different every year. 
| son Chevrolet, Frederick, Okla.; 

Kenny, Marine Chevrolet, Vallejo, 
Neb.; A. P. 


Calif.; 


Migliorini, Rutgers Chevrolet, 





| 


DETROIT.—Packard 
682 on 


the company were 


president. 
The loss was after an estimat- 
ed income tax carryback of 


$451,000. It compared with a net 
income of $4,798,631 in the same 
1949 period. 


vance absorption of new model 
costs and additional tooling and 
manufacturing expenses chargeable 
to Ultramatic drive” 
factors in their firm’s 
showing for the first six months 
of this year. 

On the optimistic side, 

pointed out that the company will 
unveil “a dramatic new line of 
cars” late this month. 
“This completely fresh line of 
Packard cars promises the great- 
est public acceptance of any since 
the Packard Clipper, which set a 
new automobile style cycle in 1941,” 
Ferry said. 

“The new line will be greater 
enhanced by our plans to equip 
over 90 percent of the new cars 
with Ultramatic drive.” 

Ferry noted that “it takes con- 
siderable time to perfect and manu- 
facture in production a device as 
entirely new as Ultramatic.” 

“Had it been possible to produce 
Ultramatic as fast as needed,” he 
stated, “sales over the past few 
months would have been markedly 
increased. 

“Thus, had we not been limited 
in Ultramatic production, or de- 
ferred absorbing a _ considerable 
portion of tool and engineering ex- 


Austin Prices 
Up $59 to $129 


delivered prices here were increased 
$59 to $129, as the result of higher 
billings posted at the factory in 
Great Britain. 

New prices on the cars exported 
to the U. S., with the amounts of 
increase following in parentheses 
are: Devon four-door sedan, $1,- 
539 (up $59); Countryman station 
wagon, $1,649 (up $129); Atlantic 
convertible with manual top, $2,- 
460 (up $115); Atlantic convertible 
with hydraulic top, $2,634 (up $109); 
A90 sports sedan, $2,865 (up $115). 


Studebaker Holds Up 


New Assembly Plant 

SOUTH BEND. — Studebaker re- 
vealed last week that it had called 
a temporary halt to plans for the 
immediate construction of a new 
passenger-car assembly plant in 
North Brunswick township, N. J. 
P. O. Peterson, vice-president in 


| Cannon Ball Baker, who holds more stock car| Charge of manufacturing, said the 


|records than any other professional driver, 
| took his first spin in a 195! Kaiser during a 
| recent visit to the K-F Willow. Run plant. 
| With him (right) is Rollin Stewart, of Stewart 


action was taken pending a thor- 
ough study of the availability of 
materials. The plant was to have 





| Motor Sales, K-F Indianapolis distributor. 


gone into operation March 1, 1951. 





1937 to | THEY REPRESENT CHEVROLET DEALERS—Above are shown the 16 dealers, two from each 


| Chevrolet region, who voice the retailers’ views in sessions quarterly with factory execu- 
The members of Chevrolet’ 
Clockwise (outside tables)—Wade Watson, Wat- 
M. K. Smith, Smith Chevrolet, 


Baston, Bert Baston Motor Co. 


Downtown Chevrolet, Cleveland, chairman; S. C. 
New Brunswick, 


its operations during the 
first half of 1950, stockholders of 
informed last 
week by Hugh J. Ferry, Packard 


Ferry told stockholders that “ad- | 
were major /by the fourth quarter of this year. 


adverse | . 
©! Packard’s 


Ferry | cluding cash of $18,522,291 and U. S. 


NEW YORK.—Austin advertised- | 


Reo Spikes Talk 
About Curtailing 
Civilian Output 


LANSING. — Military orders at 
Reo Motors should have no effect 
on the company’s production of 
trucks for the civilian market, R. 
iD. Hilty, general sales manager, 
said last week. 

Reo recently began full produc- 
tion on an Army Ordnance order 
for approximately 5,000 Eager Bea- 
ver trucks, and, in late June, was 
|awarded a second contract for 
3,900 more. Both contracts aggre- 
|gate about $55,000,000. 

In addition, Reo has contracted 
|}to supply another automotive 
Pet. Cloud, Minn. corchairman, Avthur Hees, Manufacturer (Studebaker) with 

Hart, Hart Chevrolet, Lebanon, Ky.; L. B.| Reo Gold Comet gasoline engines 

N. J.; W. T. Few, Kellogg Motor Sales,/for the assembly of an additional 


s National Dealer Planning Committee, elected 


Ontario, Calif.; A. H. 





Niagara Falls, N. Y.; Ernest Burwell, Burwell Chevrolet, Inc., Spartanburg, S. C.; (inside | 

| table) Tom Davis, Davis Chevrolet, Odessa, Tex.; M. S. Winter, Winter’ Chevrolet, Inc., | 4000 Eager Beavers. 

| eaeenes, Ramis Vv. ‘ — 2 aaa Rockford, .; Warren Shook,| Reports that these orders will 
erda-Shook, Inc., ran apids; R. oldschmidt, Freeport Mo . e +, ON. | ‘ , ivili S 

| and H. J. Stechschulte, Steck Chevrolet, Windber, Pa. — es curtail Reo's civilian truck produc 

acide eee laces sac agence eat ea a _....|tion are “entirely false,” Hilty 

said. 
Packard Loses $736,682; ‘Dea ee aes ee 
9 9 


of floor space, Reo is able to pro- 
duce more than the combined total 
of all military trucks and regular 
|models now scheduled,” he said. 
“Shortly after the end of World 


lost $736,-|penses for both Ultramatic and our| War II, Reo was producing at a 


forthcoming new models, your com- | Tate of 25,000 trucks a year, and 


pany would have been in the black |CUTrent figures fall considerably 
for the first six months.” stock-|Short_of that level, even including 


holders were told. {te Ruger Senvers. 
Despite heavy expenditures, There is no reason under pres- 


Ferry hasi ent conditions why Reo will not 
‘annie om ge eos |be able to handle even a greatly 
a@ sound financial structure with ee a ae oo 
strong working capital in antici- | civilian’ trucks. In fact, e com- 


; s » |pany right now is in the midst of 
pation of our superb new models. lan extensive campaign for addi- 


Ferry said that barring govern-| -jonal dealers.” 
|ment restrictions or other acts be- | 
| yond company control, Packard ex- | 
| pects to show profitable operations | 


200 Area Champs 
latest report showed 


working capital at $43,350,886 and | Set for Model 
;current assets of $55,471,959, in-| ° 
‘Plane Finals 


j}and Canadian government securi- | : : — 
ties of $20,607,062. Current liabili-|__DETROIT.— Climaxing a year's 
‘ties were cited at $12,121,073 |activity for Plymouth dealers who 
| caters |have been encouraging hometown 
| On March 31, 1950, Packard’s 


. : model aviation is the fourth Inter- 
|working capital was $44,631,069.|/ national Model Plane Contest, 
For the six-month period closed 


J , which will be held here Aug. 14-21. 

une 30, 1949, it was $44,150,213. Invitations started going out 
last week to the 500 boys and 
girls throughout the U. S. and 
abroad who established outstand- 
ing records in state and local 
contests held earlier this sum- 
mer under the sponsorship of the 
dealers. 





| 


‘Consumer Credit 
In June Boosts 
Total to Record 


WASHINGTON. — The Federal| Bids to the contest are being 
|Reserve Board last week reported|sent by a committee headed by D. 
that loans to consumers to buy/5. Eddins, president of Plymouth. 
|retail goods were measurably ex-| Contestants will vie for $7,000 in 
tended in June. U. S. savings bonds for prize win- 

On June 30 consumer credit out-|"eTS in 40 events in addition to 


; 120 first, second and third place 
oe Wee @ 6 posers FiOeer,- trophies and seven perpetual tro- 


phies. 
Amounts owed on motor vehicles 
- , There are many examples of 
| climbed to $3,761,000,000. This, the the flexibility of the Plymouth 
FRB noted, was a gain of $161,000,- del ul t tl 
000 in June and $1,262,000,000 above | OS® Plane Program to meet to- 
June 30, 1949. Peres cal conditions throughout’ the 


All installment-type credit during country as dealers joined in pre- 


June increased $395,000,000 to reach viding wholesome recreation Ser 
a total of $12,063,000,000. the youngsters and _ interesting 


| Consumer credit for the month outdoor shows for spectators. 
|was $3,503,000,000 higher than a] For instance, dealers from the 
| year ago. state of Washington pooled their 
(Continued on Page 45, Col, 2) 
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PLYMOUTH PREPARES FOR PLANE CONTEST—Here are Margie Zupner (left), and Helen 
Amato, both of Detroit, holding a model plane to be flown in the corporation's Fourth 
International Model Plane Contest in Detroit, Aug. 14-21. 
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It's A Gyp | 
Chicago Dealers Struck - Don’t Buy a New Car 


By Check Fraud 4 Unless You Need It 


CHICAGO.—There seems to be 







































no limit to the variety of methods | fe- © jaa ; 
' = used in gypping money from auto-| ~ ‘ Let Us Condition Your Car 
“a a mobile dealers here. oe FOR 
(The opinions expressed herein are those of Columnist Latest in the run of fradulent 
a Munn and are not necessarily those of Automotive News). |tricks, goes back to the stealing of TROUBLE-FREE DRIVING 
~ blank payroll checks bearing the 
- name of Columbia Bedding Co. ~* PARTS AND LABOR AVAILABLE NOW 
a |Signed by “James Milton,” a ficti- 
der RECENTLY was one of the 60|kept sharp and keen—all stand to hate nein the checks in question : Bechtel Motor Co. 
ea- million tourists who will drive | lose. |—always for the same amount, DODGE - PLYMOUTH 
vas automobiles more than 150 billion eee | $43.29—were made out to “Eugene 2320 Sixth Street PL 
for miles this year on vacations. But | ]0-Point Program Litton.” OTTO BECH er one 7-3723 
ais mine was more than a vacation. I) 4 ssocIATION managers have an| The man claiming to be Litton 
drove from Toledo to Colorado| A ; tant role i | d : : ificati CALM VOICE RAISED IN CRISIS—A in ot “3 a 
: Springs to attend the mid-summer important role in our economy. | an carrying identification ap- sanauet te ae a en del mn example of good dealer advertising at this time 
ted ; seetian othe Automobile. Trade | Ways and means to improve service | peared at dealer parts departments | eta eae, 0 Gaeen: Glneee Gas Te ceca Goce ae (Sen), Taree 
ve Y a cs ‘ 4 : P urchase a new car unless they need it. For 
2 § ion. Soeae 1 make the OO [eure cane ema oe eee a eee ee ee rene 
nes in easy stages— miles a day. |i oq “ae @ di d 2 
nal And, . — I — and visited leven caaee mun T ane, @ ne Sb be a took ~ ibl W ee 
ee ee ee |the fact that the trade is organized. i ivati | ensl e ar vertisin 
P -* ‘ed my cquaintance re 7 . An investigation revealed that | 
vill J enewe y acq Association leaders are in a posi-|1099 checks were stolen from Co-| ‘ 7 " ; 
1¢- with Kansas, where I worked |tion to cooperate with other busi-|iumb'a Bedding Co.'s printer about | Mallon Co. Warns Public Not to Cause Harm 
Ity with a threshing crew more than [ness groups and exert influence SO| i, months a ; h been | y " ° ° 
40 years ago. No longer are there | necessary in political affairs, if we | turning > senate. = . 1 By Scare Buying of Automobiles 
eet threshing machines, headers, |are to — the oe of — lieved that a gang is working the Epitor’s Note: In recent weeks, | sure from thousands of new and 
ro- header barges or listers used by | and - er ee y o ae re-| fraud, since different names have| AUTomotive News has criticized | used car buyers. 
tal the farmers in the prairie states ‘coe consider only seliish '§-' been used. | scare advertising by a few deal- “The Mallon Co. of Newark, East 
lar | years ago. Agricultural processes | 7 ie these friendshi | Litton is described as 5 feet, 4| ©7%:, Jt should be pointed out |Orange and Irvington, has been in 
“4 i and the state’s complexion have | . 4 ak. witch tee Gaean a at |inches in height, 130 pounds in | a 2 4 yon enlightened \a good position to know what has 
- changed. Good roads have re- | such meetings. They give te q | Weight and dark complexioned. the feluwing |‘ felb-page = oe ee ee 
na | placed sand roads; much timber | proader background and keener | Members of the Chicago Auto-| the Mallon Co (penttac-Oldene- bedany can oa inane a 
aly now dots the prairie; sod houses | insight into the feeling of dealers. | ™Obile Trade Assn. have been! pile) which ran in the Newark |one * ep . [a os as _ 
t , , i s e 
ng have been replaced by modern | NADA officers were there in warned to try and stall the paneer | Evening News and Newark Star- |or to pay a crazy high price os 
homes. ‘force. The 10-point factory rela-|f 4 a check until police! Ledger: used car. It just isn’t that kind of 
>s- It was a pleasure to go to Colo-|tions program was discussed. 1| #7 nOtMed. | “Far from the battered hills of |a market! 
10t rado Springs, where the mountains | find, however, that many dealers ee ese ee |South Korea, a shameful spectacle! “We have watched the assembly 
tly rise directly out of the prairies. It |4™¢ urging quicker action than the | 525 Dealershi Ss |presents itself—that of responsible |lines in automobile factories 
ar, | is a beautiful spot, and more and | Program proposes. Some dealers oF dit 7 x . ;men and women all across the) throughout the country swell from 
m- more poole Pngantonned it out for don’t want to wait until the Miami world’s greatest nation, rushing in/a trickle of cars in 1945, to an all 
of | fetirement [convention for a aiscussion on the|Mark 10-Year amie, tp thelr nearest dealers’ |time record of about si, milton 
i 4 T have been acing to manager |" * ems. e 1 . |piling their arms high with goods |cars in 1949, and before this year 
} sonwentiees 4 md onst ro sta |\wait for the formulation of state Peak at Chica oO enough to last a dozen families |is over new car production records 
e y |factory-dealer relations groups. through a month of Sundays will most od 
| ties when the late beloved Robert |-they want action now CHICAGO.—New deal | sean st assuredly be surpassed. 
|. Lee of St. Louis conducted the | eae ins tn Saas vary we . out- Driven by fear of shortages | “As of now, there are no signs 
meetings. These conventions are 7 ‘ rs s 4 nel coun v4 os con-| and prompted by a few greedy | of plant shut-downs or curtail- 
really a clinic in association man- | Want Action oe a 2 7 aie ; oe os on merchants, these hoarders, these | ment of automobile production. 
agement. They are more impor- | T)EALERS say that the problems | 5.) xe —— eee bo on| searebuyers are the misled ar- | Customers’ orders are being 
tant than ever now. Whether we) that need correction have been | y S compare 1 on chitects of an unnecessary Black | filled in the order in which they 
aol April 1, the Chica Automobil i 5 
like it or not, our government is| apparent for many years. If infor. | P , e go ie) Market. | Were received. We cannot an 
; | 2PP yy Trade Assn. reported | k | “Why? W i t d 
very much influenced by pressure | mation is lacking as to what the| a - reported last week. | “Why? Why Hoard? — | will not place the ‘scare buyer’ 
rs groups and if automobile dealers | problems are, the testimony of the Resignations or cancellations | “Why all this hysteria in the) at the top of the list. 
ho don’t keep organized—and if this| Federal Trade Commission hear-| of six dealerships were more | midst of plenty of everything? “We want to go on record as 
mm | machinery for organization is not|ings in 1936 will supply it. Tran-| than offset by nine new appoint- | Why all this ‘fright buying’ | saying right now—‘There is no Un- 
T= 5 reagan gamma scripts of the proceedings of for-| ents in the period. when we have the opinion of Gen./due Shortage of Cars in the In- 
st, Dealer Is Sued mer NADA factory-dealer relations| Of the 525 outlets on July 1, Eisenhower, the supreme com-| dustry. Even if tomorrow. Presi. 
1. committees will reveal it. A review | Chicago accounted for 341 and the orn of ie War I, = |dent Truman ordered a 50 percent 
\ . Ra of Donald Richberg’s recommenda-| remainder of the county for 184, | *"€ “orean fighting is not the | cut of all passenger-c: : 
; For Deliveries ‘tions will shed additional light, or! ‘The total was the ee in 10 | Start of aa War 7 there still would be. eos ae 
a perusal of the speech on fair} yog muna : eanwhile, prices have started |three million cars duce i 
d By Used-Car Man lcsakenate ty dete. ¥. @. Thomas we ap seas: an se oer: upwards. We have moved one step|is a greater cuher ian sue Eee 
- before the Pennsylvania convention | 496 'in 1946: 405 in 1945: 394 in closer to inflation and dreaded | duced in many prewar years 
1 DETROIT.—The Louis Rose Co., in 1943 would be revealing. 11944: 399 in 1943: 426 in 1942. and | Price controls. | “What we need is a little forti 
: 5454 Cass Ave., must show in federal! pealers with whom I talked,| 482 in 1941 : ; “Almost from the start, the |tude, patience and self-co trol. 
court Aug. 18 why it should not be | without ti felt th had | : | automobile business has come in | That » : _—— 
e : without exception, fe ere ha Lincoln-Mercury outlets sh d at rules out hoarding of ail 
compelled to deliver seven NeW | giready been enough talk, plans | ic ury outlets showed | for the greatest amount of pres- | kinds 
Plymouths to R. C. Bauer, a used-| ang promises. They want action a gain of two, from 20 to 22, eee -| “Tt ‘should be th = 
1g Vv Wash. The —— ‘ | while increases of one were reg- | e the conscious duty 
car man of Mt. Vernon, Wash. The| = jealers, I find, are also ques- | ; E ° of every real American to hel 
e pee te erigaaly set for Aug.| tioning the advisability of the | meant - etione ot 20, Kelner. Wyoming Dealers stamp out hoarding before it poe 4 
= 2, but it was postponed. | appointment of the advertising . “ie ° | out : heathen 
in Bauer, who said he represented| pate committee by NADA. They | 2"4 Studebaker at 27. Packard Convene Sept. 7-8 \alletion and Gat wie aa — 
n- Northwest Acceptance Co., of Mt.| don’t think NADA will get far dropped from 28 to 22. Pp . ‘for lurking in the background ‘is 
to Vernon, charged that the Rose | jnvestigating traditional news- Makes that had no change nu- SHERIDAN, Wyo.—The annual the true ‘Enemy of the People’ : 
ce company failed to give him the! paper rates. Besides, the rates merically were: Buick, 35; Cadil-|convention of the Wyoming Auto-|the BLACK MARKET'! . 
O- cars after he had made deposits on are out in the open, readily avail- | lac, 14; Chevrolet, 52; Chrysler, 36;| mobile Dealers Assn. will be held) “Again we urge you not to buy 
them. : | able for anyone. They are pub- (Crosley, 4; DeSoto, 37; Dodge, 42; here on Sept. 7-8, according to Ed| a car or anything else on - 
f Bauer said that on July 13 he! jished in the many’ advertising |Ford, 60; Plymouth, 114; Pontiac,|Hammer, association director of| there is need for it! To eae 
. went to Rose’s showrooms, filled in| rate manuals. 31, and Willys, 19. NADA. | now, means higher prices lat ae 
. title applications and made a de-| ‘These dealers feel that the real) = = = " : “Let us accept the eclaie to it 
» posit of $100 “ each of the seven | problem, in which dealers are more rea for what it is: A Parewanelnn 
: pono aa” to be sold for # | interested is whether dealers should |for future preparedness. Let us 
r “cha . : |be forced to contribute to factory NOT assume that World War III 
After failing to receive delivery, | national advertising which, accord- |is already here. And in any event 
5 said Bauer, “I was told the com-/ing to their viewpoint, is another |let us behave like adult Associa 
pany could now demand a trade-in |way of cutting the discount. |with common sense, and a sharp 
1e because of the Korean war and! oe awareness of our mutual ae 
ir that values of all cars had ad-|,, ; 9 sibilities. — 
vanced up to $400 and more.” \No Question Then: “REMEMBER DON’T 
Bauer seeks damages to cover | [HEY think NADA would be bet- [ANY CAR—NEW OR USED BUY 
the cost of his trip to Detroit. ter off with a committee to| |ANYTHING ELSE UNLESS mn 
Regarding the suit, Palmer Rose, | advocate that factories pay for all | ABSOLUTELY ESSENTIAL! 5 
if vice-president of the Rose firm, | product advertising and let the cost | “Sit tight saaiewr ent : “il 
4 said: |be reflected in the list price of the liens tomorrow!" you will pay 
; “We have his (Bauer’s) order and|car. This would leave the dealer 3 
\ will be glad to serve him when his |free to promote what is more im- T 
time comes, We have other cus-| portant to him—his own institution 2S A ce 
tomers to take care of first.” | —and be free to sell his community ennessee Assn. 
jand area the importance of the . >: 
|contribution he makes to satisfac- Agrees to I ick 
tion in automobile ownership. 60 Di 
n ex Under these conditions, there would Irectors 
be no question between local and 
Advertising News | national rates. NASHVILLE. ; By unanimous 
Auto Market Page .. One who travels finds the in- vote, a nominating committee of 
Seat bestaees fluence of the automobile dealer | the Tennessee Automotive Assn. 
Bailes TOMINES ..-ccacincessceeeesss | everywhere. Many dealers on the ores a resolution pertaining to a 
Dealer Forum .........cseereeceers | main roads operate superservice |Slate of directors to succeed those 
Editorial ag tha aaa at stations. Some of them own whose terms of office expire at the 
RUDI cn finn ata eee motels and roadside restaurants. next annual convention. 
Jordan (Ned) ......-seeeeeeeee eens Even in such a place as Estes The resolution provides that the 
SL ANNR COWS 8 ic naa uN Ken da'e coon board shall consist of 60 direc : 
ean snx die insndpeanint Park, Colo., I find that F. O. Stan-| jyjami DEALERS WILL STAGE AUTO SHOW—The exhibit will be held in the Dinner Key elected by the men ar 
Merchandising Memos .............. 37 ||ley, who built the Stanley Steamer, | auditorium Feb. 21-27. No show had been held in Miami since 1933, up until the recently y the membership. It also 
Obituaries pnemeaier sss ss sneer oe * | was an important individual in de- concloded tow a Dinner Key lest April. The public response was such that the Miami a, oon at least five directors 
ersonne DOE Gacatedeaae heen : : ls t | 3 e sed-c alers : . 
b | reer Menger DSS Z || veloping that region. The largest| Avtomepile Patirt Ave, tow fiat te Guia tse made noarvehim fr torr HST TAS | thrve ircetrs cial ee cad at 
Prices, Used-Car, Averages .......... 38 ||hotels in this area were erected | Jack Zeder, president of Munroe-Zeder, Inc. (Chrysler-Plymouth), Miami, was chairman of Se eae Oe elected from 
progueltan by Makes Maan scas senses 2 by him. Stanley Steamers were the | the Committee last year ond has been reappointed together with most of the members of the associate membership. 
egistrations, Cars, Trucks ........... first cars in park service starting | ast year's committee. Ray Chamberlain, convention and exhibition manager of the National Another provisio sa Vc . 
SRMRIRTRIRN Os ears secs ae saa 39 ||: ve | Automobile Dealers Assn., will b f the Miami show. Ch lain i ; . rovision says that the 
h Washington Column ...........++++- 16 in 1907, and transported visitors | Sats aaeaeaen = salicaal coneaiian of NADA, which will be held in Ss 7-10. last : five living dealer member 
until 1920. | Presidents shall be directors. 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
ond dealers in motor vehicles, parts and accessories. | 2. A fair profit to 
the dealer on every used vehicle accepted in partial payment for a new 
car or truck. § 3. Every doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4 4. The 
elimination of governmental and bureaucratic controls over this industry. 
4 5. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








Capsule Comment 


Here comes the Volkswagen, western Germany’s entrant | 


in the U. S. low-priced car market. 

The more competition the merrier, say American 
makers in extending a welcome to the newcomer from 
the Rhine. 

” * * 
The government warns tire hoarders their precious cache 
may be confiscated if a severe shortage develops. 

Taking no chances with the unwitting friends of the 
enemy. 


Walter Reuther proposes another industrywide conference | 


to consider war mobilization problems. 

An opportunist at work is Reuther. This time it’s 
Korea. Last time it was the 1946-47 steel shortage that 
provided the spark for a similar proposal. 

cod oe * 

Chrysler President K. T. Keller envisions no radical 
changes in car body styling for the next five years. 

But that doesn’t mean design stagnation. Still left 
are the engines, frames, dashboards, upholstery, bumper 
assemblies, door handles, hood ornaments, etc., etc. 

* * * 

Owing to Korean war, used-car market shows no usual 
slump following the July 4 holiday but surges upward 
instead. 

Back to the early postwar days, when “holiday slumps” 
in the second-hand market were an unheard-of factor. 

4 * 

New-truck sales, too, are in high gear. Already, four 
months of the current year have recorded delivery of more 
than 90,000 trucks apiece. 

Reflecting, perhaps, a more enlightened truck selling 
approach on the part of dealers as well as an expansion 
of consumer demand. 


® * 


* 3 oe 


Financial sages counsel against expecting war to result in 
higher net profits for auto makers. 
And the reason? More taxes, of course—the bane of 
our existence in peace and the boon to our mobilization 


in war. 
” a’ K 


American Optometric Assn. reports that three drivers | 


out of every 20 have eyesight imperfections of which they 
are totally unaware. 
That makes two groups suffering from blindness; the 
three out of every 20 drivers and the fellows who made 
up their operators’ license examinations. 


partanburg, S. C., L. D. Bray; Springfield, | 
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Dealer 
Forum 


Epitor’s Nore: Believing that 
dealers in every state have their 
peculiar problems and outlook, 
Automotive News has made avail- 
able the facilities of this column 
to the president of each state 
association (in alphabetical order 
of states) for his personal obser- 
vations. 


By W. D. Dysart 


President, Oklahoma Dealers 


| BooMine business for automo- 
bile dealers and factories ap- 
|parently presents about as many 
| problems as the old days of strug- 
|gling for prospects and buyers. 

Not the least of these difficulties | 

is the inadequate supply of new 
cars. However, if new-car dealers 
can supply used-car outlets, some- 
body must be getting plenty. Used- | 
car lots all over the country still | 
can offer immediate delivery on SO- | 
called new cars. 

It’s hard to conceive of any 
new-car dealer being foolish 
enough to sell his scant supply 
of new cars at a discount to | 
used-car dealers, but apparently | 
it is being done every day. 
The sale of new cars through | 

junauthorized sources has up to) 
now been largely just a problem | 
of the dealer. He does practically | 
all the worrying, and the factories | 
very little, if any. Perhaps it will | 
have to get much worse before the | 
|manufacturers will become too! 
greatly concerned. When this sit- | 


1 
| 
| 





uation reaches the point of bank-| | 


rupting new-car dealers, or dan-| 
gerously depleting their capital,) 
something will be done. 
* * + 

F COURSE, our factories can’t 

combat this evil without being 
{supplied with detailed information 
'on these bootlegged automobiles. 
| Generalities will not suffice. Every 
|new-car dealer should diligently re- 
port to his manufacturer the serial 
and motor numbers of all such 
|automobiles sold in his territory. 
If the dealer doesn’t do this, 
| he can’t expect any help. On the 
other hand, it seems only fair 
and reasonable for the manufac- 
turer to assume that a dealer is 
receiving more new cars than 
his territory warrants, if he has 
a sufficient supply to permit him 
to bootleg cars. An authorized 
dealer is required to make tre- 
mendous investments in _ build- 
ings, land and tools—which in 
most cases are investments in 
fixed assets suitable only for this 
particular business. 
His factory doesn’t permit him 
|to represent any other makes of 
new cars. He is expected to sell 
only this one line in his community. 
He gambles all on the fortunes of 
this one make of car. He does all 
of this with no territorial protec- 
tion and not even any assurance 
that he can continue to represent 
his manufacturer, 

* * * 

CERTAINLY there are two sides 
4 to every problem, but isn’t it 
time for the dealers and factories 
to talk over these things? Any 
pains suffered by the new-car deal- 
ers of this country will eventually 
be felt by the manufacturers. 

NADA is now in the process of 
organizing state industry rela- 
tions committees to work with 
the national committee, and to 
be composed of one representa- 

(See FORUM, 3) 
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IT TAkes Two 
TO MAKE A BARGAIN 


—_— Letterbox 


OMPULSORY AUTO-INSPECTION IS FINE 
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WHERE IT HURTS 





Tuer Com $1252 ...... 


This is an open forum for the discussion of any subject of interest to our 


readers, and your letters are welcomed. 


letters but you may sign your name 
used, if you so request. 


Lowest Priced? 

What was the lowest advertised 
(fob factory) at which any 
standard-size passenger car was 
offered in 1949, and what make and 


model earned this distinction ?— 
Davin H. Hepiey, Cosmopolitan, 
New York. 

Eprror’s Note: During Janu- 


ary and February of 1949, the 
advertised-delivered price of the 
Ford Six business coupe was 
$1,252. This included dealer de- 
livery and handling charges and 
federal taxes. 

The price was raised to $1,330 
around the first of March, but 
was still below any other make 
or model on the market. 

+. + * 


Puzzled 


I was pleasantly surprised to 
discover on page 81 of your Al- 


manac issue that you list the reg-| 
istrations of all the miscellaneous | 
include the various | 


cars, which 
foreign cars. Is there any way in 
which we could obtain current fig- 
ures for registrations of Hillman 
cars? If you do not have them, 


| The Big Story 


Henry Ford probably received more newspaper publicity in the 20's 
than any other automobile man. One of the reasons for this was his 
ability to make interesting predictions. 

For example, in a two-week period in 1925, Ford foresaw (1) the 
time when American cities would grow their own fuel—from the 


alcohol in fruit, weeds, sawdust; (2) coal being converted into elec- 
tricity and being used to heat cities without ever being brought *o 


the surface; (3) 


100 years of prosperity; 


(4) future airplanes as 


combinations, helicopters and heavier-than-air craft. 


-—-From the files of Automotive News. 





No attention is given to unsigned 
with the assurance that it will not be 


Address Editor, Automotive News, Detroit 26, Mich. 





do you know where I might be 
jable to get them? 


There were a few 
which have me puzzled. For ex- 


cars listed 


jample, the Eureka, the Henley 
|Packard, the King Midget, the 
|Meteor, the Miller Cadillac, and 


the Sayer & Scoville. Are any of 
|the cars in this list American cars, 
|and in particular, what is a Miller 
|Cadillac?—Epwarp J. Maas, J. M. 
Mathes, Inc., New York. 
Epiror’s Note: You can obtain 
current registration figures on 
Hillman cars from R. L. Polk & 
Co., 431 Howard S8t., Detroit. 


Henley Packard is the British 
| Packard; Meteor is the Canadian 
| Ford; Miller Cadillac is a Cadil- 
lac with a special Miller racing 
engine; King Midget is a prefab 
car put out by Midget Motors 
Mfg. Co., Athens 3, O. (it comes 
broken down for the buyer to 
assemble). There was a Eureka 
automobile built in U. 8. during 
1907-1909, and Sayer & Scoville 
built ambulances and _ hearses 
around 1931. 


* * + 
Safety Data 
Several weeks ago you ran an 
article, quoting figures from the 


Assn. of Casualty and Surety Com- 
| panies, that there were 12.2 percent 
fewer fatalities in those states 
having periodic inspection checks. 
|As the leader and pioneer in au- 
|tomotive safety service equipment, 
the Bear Mfg. Co. is naturally very 
interested in furthering the cause 
lof public safety. 


| Could you give us the address 
|of the Assn. of Casualty and Surety 


|Companies. — R. CLeMANN, Bear 
| Manufacturing Co., Rock Island, III. a 
Epiror’s Note: Assn. of Casu- 


alty and Surety Companies is lo- 
| —_ at 60 John St., New York 
7 32, 
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DETROIT. Ford Motor Co. is 
extending its management develop- 
ment program to provide for most 
of its future managerial needs | 
from its own_ personnel, Henry | 
Ford II, president, announced last | 
week. 

The new program is the final | 
step in an overall plan which, | 
in addition to providing oppor- | 
tunities for greater promotion | 
within the company, will estab- 
lish analyses and specifications | 
for every job in the company | 
and provide planned training pro- | 
grams to enable employes to im- 
prove in their present jobs and | 
qualify for better ones. 

Ford said the extended manage- | 
ment development program will: 

1. Assist management personnel | 
in attaining maximum effective- | 
ness in their present positions. 

2. Provide adequate reserves of | 
management personnel by devel- 


June Excise Tax — 
For Chrysler Hits | 
Peak $16 Million | 


DETROIT.—-Chrysler Corp.'s $16,- | 
000,000 excise tax payment to the | 
federal government for June was) 
the highest in the company’s his- | 
tory. It equaled the corporation's 
excise payment for the entire year | 
of 1939 and is more than half of 
what was paid in the prewar rec-| 
ord year of 1941, the corporation | 
reported last week. 

Taxes have been playing a con- 
tinually larger part in the cost of | 
new cars and trucks. For instance, 
during the 1939-41 prewar years, 
when the company sold 2,851,000 
vehicles, it paid $151,000,000 in 
taxes. During the three postwar 
years of 1947-49, however, with only 
about 13 percent more vehicles 
produced, the total taxes paid were 
$536,000,000 or more than _ three 
times as much. 

During the last 10 years, Chrysler 
paid more than $870,000,000 in taxes 
as compared with a net profit dur- 
ing the period of $494,479,000. 

The millions of entries and nota- 
tions necessary to keep tax records 
and make out tax forms costs 
Chrysler approximately $500,000 a 
year. This work required the pre- 
paration and filing during 1949 
alone of more than 255,000 separate 
tax forms and returns. 

In addition to the taxes it pays, 
a company like Chrysler is also a 
large tax collector for the govern- 
ment. During 1949 the company col- 
lected from its employes more than 
$30,000,000 in income withholding 
and old-age taxes and turned them 
over to the government. 

The company also provides a 
staff to prepare and issue U. S. Sav- 
ings Bonds purchased by employes. | 
During 1949, more than 387,000 in- 
dividual bonds were purchased with 
a maturity value of $12,300,000. 

Since July, 1941, when the corpo- | 
ration began to provide this service 
for its employes, and through June 
30, 1950, it sold and processed 6,161,- 
379 bonds with a total maturity 
value of $201,754,575. 


| 








OLDS' ALIGNMENT MACHINE—This pro- | 
gressive toe-in wheel unit on the final as- 
sembly line enables the operators to set the | 
toe-in of the front wheels with accuracy | 
while the car is moving down the conveyor, 
the company states. Toe-in is required to} 
help maintain maximum driving stability. The | 
alignment machine also gives an accurate | 
spoke setting to the steering wheel so that | 
the horn ring and spokes are in the normal 
position for driving, it adds. 





| 
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Up from the Ranks 


Plan to Train Future Managers from Own Plants 
Announced by Ford Motor 


tablished 
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|correlated descriptions of the re- 
quired personal qualifications, in- 
cluding training, education and ex- 
| perience. 





|vidual appraisal of the perform- 
ances of all Ford management per- 
sonnel. This will cover knowledge 
of present work, analytical ability, 
judgment, initiative, development of 
personnel and other factors, 
Complete management personnel 
inventories will 


oping qualified men for manage- 
ment positions. 

3. Make the best possible use 
of each member of management 
in terms of his ability, qualifica- 
tions and potential. 

Previously the company had es- 
pre-foreman _ training, | . i ; 7 
foreman training and production | Sormation om pecsent as 
management training purposes n | managerial ability available and 


addition to its apprenticeship pro- | 
gram in the manufacturing fields. | show where further development of 


The new program will provide fur- | individuals may be necessary. 
ther training in the production es 


fie , in- | 
tendont level, ‘ted? fa nen ene |S DD. Parley Set 
‘For Sept. 17-19 


tion staff operations. 

The new program will be started 
at Lincoln-Mercury and the central 
staff finance office, Ford said, and 
then extended as soon as possible 
to all other company operations. 


|nual convention of the South Da- 
kota Automobile Dealers Assn. has 
A management development been set for Sept. 17-19 in the Alex 

committee to direct the new pro. | 7ouason hotel, Rapid City, 8. D. 


gram will consist of Ford, Ernest | 
R. Breech, executive vice-president, | 
and John S. Bugas, vice-president, 
industrial relations, who will be! 
companywide coordinator for the 
program. 

Other members of the commit- 
tee will be Benson Ford, general 
manager of Lincoln-Mercury; I. A. 
Duffy, vice-president, purchasing; 
Del S. Harder, vice-president, man- 
ufacturing; H. T. Youngren, vice- 
president, engineering, and T. O. 
Yntema, vice president, finance. 

Bugas said that in setting up 
the program in any company 
operation, the first step will be to 
make detailed position descrip- 
tions of every management job. 

These position descriptions will 
show responsibilities, number and 
types of personnel supervised, nec. 
essary technical operations, types 
of decisions to be made, contacts 











RIGHT HAND DRIVE KIT DEVELOPED—Dual wheel, brake and accelerator controls that | 
can be quickly detached or mounted by means of a clamp on the driving shaft are the | 
newest development offered by Auxiliary Drive Equipment Corp., Washington. According 
to James Hartnett, president of the company, the controls will be marketed through a/| 
nationwide Plymouth dealer arrangement. | 


In the Wake of War 


Epitor’s Nore: This column | 
will record industrial and trade 
effects of the international war 
crisis. 


Tes preparedness program swept 








expanded program without wait- 
ing for negotiations of final con- 
tracts and the actual appropria- 
tion of all funds. 


SIOUX FALLS, S. D.—The an-} 


in and out of the company, and 


| The second step will be an indi-| 


then be prepared | 


| MARVIN BU; 


for each operation of the company. | 


MOT 





| 
| 
| 





DEALERS GROWTH PLANS PRAISED—Expansion programs of St. Louis Pontiac dealers 
were lauded by General Manager Harry J. Klingler when he visited there recently. 


o- 


Among the companies sharing in | 


in trains and planes last week the new orders are General Motors’ | 


as the two transportation indus-| Allison engine division; Lockheed, 


tries departed from a strictly civil- | tere Republic, Boeing, Douglas, | 


ian footing. orth American, Fairchild, Bell, 
A three-point program inspired Piasecki Helicopter, United, North- 


by the hostilities was announced by | UP, Consolidated Vultee, 
the Assn. of American Railroads|4"d General Electric. 
at Chicago. | 
Foremost project is an_ in- 
crease in orders for new railroad 
freight cars. Some 6,000 cars are 
junked every month and replace- 
ments are running at the rate 
of 2,000 monthly, it was explained. 
Improved efficiency in freight) Shrapnel 
service and a step-up in repair of | OREIGN-AID funds from the U. 
cars are the other targets of the @ omm now be 4 
railroads’ drive ; e used, in part, 
ie to renovate the military establish- 
Fs y ments of countries being aided. The 
Billions for Aircraft Economie Cooperation Administra- 
ELEGRAMS from the nation’s|tion, in making this decision, cited 
capital served notice on 200 air-|the Korean situation as the chief 
craft manufacturers to spruce up/motivation for the softened atti- 
their assembly lines for nearly $4,- | tude. 
400,000,000 worth of Air Force or- Selective 


|reported that because of military 
| needs, 
| vanced to a maximum rate. 
| June 30, he stated, Beech’s backlog 
| stood at $17,000,000. 


% 


* * 


Service officials are 


ders. warning company personnel man- | 
The additional contracts, when|agers to line up replacements for| 
negotiated, will enable the Air} highly skilled specialists needed by 


Force to be enlarged from the pres-|Uncle Sam. Experts in engineer- 
ent 48 groups to 58 groups a year/ing, supply procurement and even 
from now and 69 groups in Janu-| vocational psychology are urgent- 
ary, 1953. lly wanted by the Army and the 

Manufacturers were advised to | draft may be used to acquire same, 
take their first steps toward the |it was declared. 


Wright | 


production was being ad-| 
As of | 
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MERCURY SALESMAN WINS AGAIN—Marvin Burke, of Pittsburg, Calif., driver of the 
1950 Mercury that won the Pacific Coast stock car championship at Oakland Speedway, is 
awarded trophy by Janice Sutter, Miss Oakland. The car averaged 77 miles an hour, a 
record time for 250 laps on the %-mile track. Burke is a Lincoln-Mercury salesman for 


© Pittsburg Motors. He won the event last year in a 1949 Mercury. 


U.S. to Reopen 
2 More Synthetic 
Rubber Plants 


WASHINGTON.—Two more syn- 
thetic rubber plants were ordered 
reopened by the White House last 
week. 

All remaining standby petroleum 
butadiene feedstock plants were 
also told to reopen. Last week's 
action leaves only the 90,000-ton-a- 
year copolymer plant at Institute, 
W. Va., still in standby status. 


The government's moves, de- 
manded by rubber makers last 
month, means that the synthetic 
rubber program will be operating 
at a rate of 675,000 long tons a 
|year by late January. 


To reopen are the 75,000-ton-a- 
|;year copolymer plant at Los An- 
geles, operated by Goodyear Syn- 
thetic Rubber Co. and the 30,000- 
ton copolymer factory at Louisville, 
operated by National Synthetic 
Rubber Corp., a subsidiary of Min- 
nesota Mining & Mfg. Co. 





Detroit Buys 245 Fords 
For Total of $258,000 

DETROIT.—Hall Dodds Co. sold 
245 Fords to the city of Detroit | 
last week. The purchase price, 
which went to the lowest bidder, 
was $258,000. 

The police department will 
ceive 117 of the new cars. 


Coming Events 


Seattle, 


re- | Want to buy or sell something? A small 
jinvestment in an AUTOMOTIVE NEWS 
| WANT AD will bring quick results! 


























Field Artillery armory, 


Dealer Conventions fom. 


- rr ‘ ash. 

Sept. 7-8—Wyoming Automobile Dealers Mar, 17-25, 1951—Indianapolis Automobile 

Assn... Sheridan, Wyo. . Trade Assn., Cattle Exposition Bldg., 
Sept. 9-10—Maine Automobile Dealers Stata fale Grounds. 

Assn., Belgrade Lakes, Me. - ‘ . 
Sept. 9-l11—South Carolina Auto Dealers 

Assn., Ocean Forest hotel, Myrtle Beach, Aftermarket Shows 

Ss. C. Dec. 4-8—Automotive Service Industries 


Beech President Walter H. Beech | 


Sept. 10-12—Colorado Auto Dealers Assn., 
Broadmoor hotel, Colorado Springs. 


Sept. 17-19—Kentucky Automobile Dealers 


Assn., Kentucky Lake, Ky. 
Sept. 18-19—Wisconsin Automotive Trade 
Assn., Schroeder hotel, Milwaukee. 


Sept. 25-26—North Dakota Auto Dealers 
Assn., Bismarck, D. 

Sept. 28-29—New Jersey Automotive Trade 
Assn., Hotel Traymore, Atlantic City. 


Oct. 8-l10—Automobile Dealers Assn. of 
Alabama, Inc., Biloxi, Miss. 

Oct, 8-10—Texas Automotive Dealers Assn. 
Texas hotel, Fort Worth. 

Oct. 10—Connecticut Automotive Trades 
Assn., Hotel Bond, Hartford. 

Oct. 13-14 — Tri-State Convention (Del., 
Md., Pa.), Haddon Hall hotel, Atlantic 
City, NW. J. 

Oct. 15-16— New Mexico Automob 
Dealers Assn., Carlsbad, N. M 

Oct. 15-17—Tennessee Automotive Assn. 
Memphis. 

Oct. 16-17—Georgia Automobile Dealers 
Assn., General Oglethorpe hotel, Sa 
vannah. 

Oct. 17-18—Federation of Automobile 


Dealer Assns. of Canada, Toronto, Ont. 


Oct. 22-24—Florida Automobile Dealers 
Assn., Biltmore hotel, Palm Beach, Fla. 
Oct. 23-24—Minnesota Automobile Deal- 


ers Assn., St. Paul hotel, St. Paul, Minn. 
Oct. 23-24—Ohio Auto Dealers Assn. meet 


ing, Neil House, Columbus, O. 

Nov. 8-12 — National Used Car Dealers 
Assn. convention, Baker hotel, Dallas, 
Tex, 

Nov. 13-15—Automotive Trade Assn. of 


Virginia, John Marshall hotel, Richmond. 

Nov. 15-16—Oklahoma Automobile Dealer 
ers Assn., !7th annual meeting, Tulsa 
hotel, Tulsa. 

Dec. I-2—Montana Auto Dealers Assn., 
Rainbow hotel, Great Falls, Mont. 
Jan. 7-10, 1951 — National Auto Dealers 
Assn. convention and exhibition, Miami. 

. * 


Dealer Auto Shows 
Jan. 27-Feb. 3, 1951 — Milwaukee County 
Auto Dealers Assn., Milwaukee. 


Feb. 17-25— Chicago Automobile Trade 
Assn., International Amphitheater, Chi 
cago. 

Mar. 10-18, 1951 — Seattie Auto Dealers 





show, Navy Pier, Chicago. 

Mar. 21-24, 1951—Pacific Automotive show, 
Civic Auditorium, Seattle, Wash. 

Apr. 26-29, 1951 — Southwest Automotive 
show, Oklahoma City. 


Allied Industries 


Sept. 13-15—National Petroleum Assn., Ho 
tel Traymore, Atlantic City, N. J. 

Oct. 2-6—American Trucking Assns., |7th 
annual convention, Waldorf-Astoria, New 
York. 

Oct. 23-27 — National Metal Exposition, 
Amphitheatre, Chicago. 

Nov. 13-l6—American Petroleum Institute 
30th annual meeting, Los Angeles. 
Jan. 22-24, 1951—Truck-Trailer Manufactur- 
ers Assn, annual convention, Edgewater 

Gulf hotel, Edgewater, Miss. 


s * * 


General 


Aug. 7-19—First U. S. International Trade 
Fair, Chicago. 

Oct. 5-I5—Auto Show, Paris, France. 

Oct. 16-20—National Safety Congress and 
National Safety Council exposition, Chi- 
cago. 

Oct. 18—Automobile Old Timer annua 
jinner Waldorf-Astoria hote New 
York. 

Oct. 18-28—Auto Show, London, England. 

Oct. 22-28 — National Automobile Dealer 


Week. 

May 30-Sept. 9, 1951—World Transporta 
tion Fair, Santa Anita Park, Arcadia 
Calif. 

. a 7 
Engineering 


Aug. 14-16 — Society of Automotive En 
gineers National West Coast meeting, 
Biltmore hotel, Los Angeles. 

Oct. 16-18—Society of Automotive En- 
ineers transportation meeting, Hotel 
tatler, New York. 

Nov. 1-3—American Society of Body En- 
gineers, Rackham Memorial Bldg., De- 
troit. 

Nov. 9-10 — Society of Automotive En- 
gineers fuels and lubricant meeting, 
Mayo hotel, Tulsa, Okla. 
Nov. 26-Dec. !—American 
Mechanical Engineers, Hotel 

New York. 


Society of 
Statler, 
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No use to It's something 
talk of comfort they must feel 








Just put them And you've 
on that AIRFOAM seat 


Short sales story 


} pawns selling cars cushioned with Airfoam 
report that this magic latex material is a big help 
in buttoning up a deal. 


For Airfoam provides superb comfort that any 
customer can feel. They'll know it at a finger touch— 
the airy buoyancy that yields to the slightest pressure, 
comes back the moment pressure is lifted. It’s this 
matchless resiliency that makes Airfoam so smooth 
and restful to ride upon. 


Airfoam is the most widely advertised, most quickly 
recognized of all latex cushionings. If you’ve got 
Airfoam in your cars now, be sure to tell your 
customers about it. If you haven't, perhaps a hint to 
your manufacturer will help. Goodyear, Manufac- 


turers’ Sales Dept., Akron 16, Ohio. 


Here’s Why AIRFOAM’s 
A Great Selling Feature 


Superb comfort—molds itself to the body, provides 
firm, uniformly restful support. 

Stays cool in summer—Airfoam is self-ventilating; 
stays cool in stickiest weather. 

Long Life—keeps its shape, won’t lump up or mat 
down. 

Protects upholstery—wear on fabrics is greatly 
reduced. 

Dust-free—doesn’t collect dust or lint. Does not excite 
or create allergies. 


Bigger re-sale value—after years of use, cushions 
still look new, enhancing re-sale value of car. 


got yourself a deal! 


Airfoam—T. M. The Goodyear Tire & Rubber Company, Akron, Ohio 


_ (ieee 


® 
SUPER-CUSHIONING BY 


GOODFYEAR 


> THE GREATEST NAME IN RUBBER 





This picture, appearing in 
national advertising, is helping 
make Airfoam the best-known, 
most-wanted of all automotive 
cushioning materials. 
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Cincinnati Papers, | 
U.C. Dealers Feud | 
Over Ad Restraint | 


CINCINNATI. — A feud between | 
Cincinnati’s three daily newspapers 
and some large used-car operators | 
is taking place because of restric- | 
tions placed on classified auto ads | 
by the publications. 

The Enquirer, Post and Times- 
Star issued a joint bulletin saying: 

“No reference to specific mileage 
or age (other than year model) of 
a used car is acceptable. General 
terms relative to mileage may be 
used. 

“The three newspapers are adopt- 
ing the above regulation to elimi- 
nate unfair practices which have | 
been questioned by the dealers and | 
the public.” 

Many used-car dealers then coun- 
tered by starting what actually 
amounts to a boycott of newspapers | 
and switched to radio for their 
advertising. 

The Cincinnati Automobile Deal- 
ers Assn. has approved the news- 
papers’ decision. 
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OKLAHOMA CHEVROLET DEALERS ASSN. SPONSORS OKLAHOMA U. GAMES—Broad- 
casts of the gridiron contests this fall will originate from KTOK in Oklahoma City. It is said 
to be the largest contract ever signed in that state for radio sponsorship, with the exception 
of politics. Left to right, (seated): M. E. Lane general manager of Greenlease-Moore Chev- 
rolet Co., Oklahoma City; Bud Wilkinson, OU coach; (standing): Edgar T. Bell, KTOK, and 


Ralph Bolen, president of Downtown Chevrolet Co., Oklahoma City. 


ell is president of the 


Oklahoma Chevrolet Dealers Advertising Assn., and Bolen is secretary-treasurer. 


William Ullman, Washington correspondent, keeps AUTOMOTIVE NEWS readers up 
to date on political and economic trends in the nation’s capital every week. 


|Match Race Featured .. . 


| AKRON. The All - American 
Soap Box Derby will feature 147 
local champions from widely scat- 
tered American communities and 
one from the U. S. occupied zone 
|of Germany this year when it is 
run here at Derby Downs Aug. 13. 

Approximately 60,000 spectators 
are expected to gather at the 
specially-built race track in the 
Rubber Capital. The boys, be- 
tween 11 and 15 years of age, will 
be competing for the national 
| Derby championship, and the top 
| prize of a four-year, $5,000 col- 
| lege scholarship. 

Second prize is a Chevrolet se- 
dan, with Powerglide automatic 
transmission. 

As a special added future to 
thrill spectators, young and old, the 
main event will be preceded by a 
special match race between three 
celebrities in different fields of en- 
tertainment: 
time winner of the Indianapolis 





DURABLE 


... that’s 





OWENS 


-CORNING 


FIBERGLAS 





AEROCOR is used in these locations to control 
sound and temperature. Ask for samples for 


experimental use. 





FIBERGLAS IS IN YOUR LIFE...FOR GOOD! 


AEROCOR* 


This new glass fiber insulation assures years of 
satisfactory performance; the ageless glass 
fibers of Aerocor will not burn, rot, corrode, 
shrink, stretch, swell, or absorb odor or moisture. 

Speed and simplify your production! Improve 
your car's salability! Phone or write for details 
and samples! Owens-Corning Fiberglas Corpo- 
ration, Dept. 32-H2, 516-517 New Center Bldg., 
Detroit 2. Phone Trinity 3-4400. 


AEROCOR... 


® is made of soft, resilient, superfine 
glass fibers. 


has highest acoustical and thermal 
values. 


won't burn, rot, corrode, shrink, 
swell, stretch, or absorb odor or 
moisture. 


cuts easily with knife, scissors or die. 
Can be wrapped, sewn, taped, 
tacked, pasted, quilted or cemented. 
*Fiberglas (Reg. U. S. Pat. Off.) and AEROCOR are trade-marks 


of Owens-Corning Fiberglas Corporation for products made of 
or with glass fibers. 








Wilbur Shaw, three- | 


| 147 Derby Finalists 
Wait Starter’s Gun 


Speedway classic; Jimmy Stewart, 
movie actor, and Jack Dempsey, 
former heavyweight boxing cham- 
pion. 

Bill (Hopalong Cassidy) Boyd 
will be in the pre-race parade 
along with other celebrities, and 
will referee the special match 
race only. 

The match race grew out of a 
challenge made in May by Shaw, 
who had a Derby-type racer built 
and urged all comers to meet him 
later in the summer. His unusual- 
appearing vehicle has seven stubby 
stacks protruding from the rear 
which are dubbed by Shaw as “my 
secret weapon.” 

Stewart, first to accept Shaw’s 

|challenge, unveiled a racing car in 
|Hollywood that was complete with 
|“‘motorless jets.” He said it would 
|“give Shaw the chills as it passes 
| him.” 
Dempsey entered the fray a few 
|weeks later with his “One-Punch 
| Special,” a six-wheeled job which, 
jhe says, has better balance and 
| lines than the other two. He boasts 
he can “win this match in one 
round.” 

When Hopalong Cassidy heard 
of the big match race, he was 
quick to volunteer his services 
as referee. After the match race, 
Shaw will take over his accus- 
tomed duties as referee of the 
boys’ championship races. 

The pre-race parade starts at 
Derby Downs at 1 p. m., the special 
match race is set for 1:45 p. m. 
and the official Soap Box Derby 
starts promptly at 2 p. m. The 
final heats, between 4:30 and 4:45 
Pp. m. will be broadcast over the 
Columbia Broadcasting System. 

The Derby is sponsored nation- 
ally by Chevrolet and American 
newspapers. Net proceeds from 
ticket sales go to the Akron Bea- 
con Journal charity fund. 


K-F Dealer Co-Op 
Formed at S. F. 


RICHMOND, Calif.—Al Norwitt, 
head of Norwitt Motors here, has 
been named the first chairman of 
a cooperative or- 
ganization set up 
by Kaiser-Frazer 
dealers in the San 
Francisco region. 

Ned Dodds, 
general manager 
of Henry J. Kai- 
| ser Motors, Em- 
eryville, the 
northern Califor- 
nia distributor, 
said the cooper- a 
ative will consol- Al Norwitt 
idate efforts and resources to fur- 
ther the effectiveness of factory 
advertising and sales promotion on 
a local level. 

Other officers are: Charles Fo 
ley, manager of Henry J. Kaiser 
|Motors, San Francisco, vice-chair- 
man; Jim DeBari, Melrose Motors, 
Oakland, secretary-treasurer; Jack 
Meder, Meder Motor Sales, Hay- 
ward, and Hil Probert, Hil Pro 
bert Motors, Larkspur and San 
Rafael, panel members. 


N. M. Parley Set 
For Oct. 15-16 


ALBUQUERQUE, N. M. The 
New Mexico Auto Dealers Assn 
reports that its annual convention 
will be held Oct. 15-16 in Carlsbad, 
N. M. 


Urs. Ford Gives Million 


To Episcopal Church 


DEARBORN.—Mrs, Henry 
Ford, widow of the automotive 
manufacturer, has made known 
the gift of a fund of approxi- 
mately a million dollars to the 
Episcopal diocese of Michigan 
for the erection and mainten- 
ance of a church to be located 
on Joy road in Detroit. 

| The 8%-acre site is between 
Southfield and Greenfield roads 
and will be deeded to the dio- 
cese. The property surrounds 
the old Ford cemetery on Joy 
road. 
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Most Room! Best Ride! Safest! 


Lower-Priced Pacemaker e Famous Super ¢ Custom Commodore 
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BE A HUDSON DEALER 


...and GASH IN ! 


Cover every price range from 
just a shade above the lowest on up 


Tete find no more enthusiastic motorists anywhere than Hudson owners! 


For here’s a car that’s years ahead in design and performance. And ’way ahead in 
long life, too! Hudson’s new way of building automobiles with an exclusive recessed 
floor means modern beauty and true streamlining. With this is combined built-in 
ruggedness that keeps Hudsons young! 


That’s why people in all price brackets are buying Hudsons. And that’s why 
Hudsons with exclusive recessed floor (“‘step-down” design) are among the leaders 
in resale value, coast to coast. 


Why don’t you get in line and get yourself a Hudson franchise just as soon as 


vou can? 


Almost every new-car buyer is a prospect because you cover every price range from 
just a shade above the very lowest on up. Yes, it’s the deal of the year for dealers 
who want action—satisfaction—profits! Get in touch with Mr. C.A.J. Hadley, 
General Sales Manager, Hudson Motor Car Company, Detroit 14, Michigan. 


Write, wire or phone today—and get yourself a 


REAL DEAL! 


HUDSON 


NOW...3 GREAT SERIES 


dat. 


na eee 












“Hudson's advanced style and built- 
in brawn make it the car for me.” 





“The high resale value of my 1948 
Hudson sold me more than ever on 
Hudson quality and value!” 





“My family likes room—and Hudson 
is America’s roomiest car.” 


“Hudsons look younger—act younger 
and stay younger longer!” 
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FOB FACTORY 


New Transmissions 


A Spur to Skill 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 


By A. H. Allen 
pt A REVELATION to observe at first hand some of the 
mechanical accomplishments being worked out in produc- 
tion of automatic transmissions. At Chevrolet-Cleveland, for 
example, where production is being pushed up steadily to an 


expected 2,000 per day by fall, there are to he seen some of | 


the finest types of precision “® 
machine tool equipment ever 


assembled under one _ roof. 
The quality of work being done and 
the close limits being held on 
nearly all parts are almost unbe- 
lievable. 

At present, most of the opera- 
tions connected with fa»rication 
of the torque converter element 
—stamping, brazing, etc.—are cen- 


of the preponder- 
ance 
how” in the sheet 
metal department. 
Once the proced- 
ures were worked 


was routine and a 
shift to Cleveland 
will be just rou- 
tine, saving the 





tered at Flint, although this cost of shipping 
likely will be moved to Cleveland parts from Flint. 
eventually. A. H. Allen Another delight 


It was started at Flint because to the mechanically minded is 


of “know- | 


out, the operation | 


Packard's Ultramatic transmission 
department, where well over 32,000 
units have been built and produc- 
tion is moving ahead rapidly. The 
time savings which have been 
worked out 
scores of the 900-odd parts going 
into the transmission are remark- 
able. 

Particularly striking is the se- 
quence of operations on the alumi- 
num die-cast valve body, which is 
now being produced in a fraction 
of the time formerly required, with 
rejects cut to practically nothing. 

* * * 


Double Action 


EW type of double-action press, 
rated at about 750-ton capacity 
and installed in a Detroit stamping 
|shop, permits stepping up produc- 
|tion by 35 percent on door panels. 
| The press is the first of its type 
ito be built and does the trick by 
|having the speed of the inner ram 
| increased with respect to the speed 
of the outer or hold-down slide. 

| A feature of the installation is 
| an automatic sheet loader, and an 
|“iron hand” for removing the fin- 
|ished panel. 


* * 
| 


Foundries Hum 
| (‘RAY iron foundries in the Mich- 
igan area appear to be getting 


The tag 
that tells and sells the durability 





SAI. hi 


for the upholstery of fine cars 


This tag... attached to a fine car upholstered in Genuine Leather . . 
: I 


assures the customer that he is getting Genuine Leather in its 
upholstery. Ht tells him how Genuine Leather enhances the pleasure 
and comfort of his ear... how it improves its appearance and 
lengthens its life, It gives him the simple, easy directions for heeping 
Genuine Leather in condition. 

\ Jeading manufacturer of automobiles — has adopted this tag 
attaches it te all his convertibles upholstered in Genuine Leather 
as a matter of pride in the quality of his production ... as a souree 
of information to his sales organization... as a telling and selling 
point with customers for his cars, 


THE UPHOLSTERY LEATHER GROUP 
TANNERS’'’ COUNCIL OF AMERICA 
100 GOLD STREET, NEW YORK 7, N. 


American Leather Manufacturing Company, Newark, N. J 
1a, Newark, N, J. 


The Lackawanna leather Company, Hackettstown, N. J. 


Blanct ard Bro. & la Delaware Tanning, Inc., New 


and 
distinction 
of Genuine 


Leather 


in recent months on. 
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HOUSES HUDSON IN GRETNA, 


LA.—Exterior view of Billa Motors (Hudson), 





99 Fifth 


street, Gretna. Joseph A. Billa is owner of the dealership on the west bank of the Mississippi 


river, just across from New Orleans 


busier. Typical is Lakey at Mus- 


| kegon where one foundry has been 


placed on two shifts and a second 
will be boosted similarly this 
month. Employment will be lifted 
to 2,150, compared with 1,440 last 
December. 

New automotive requirements 
blocks, flywheels, bearing caps and 
transmission housings are the 
parts on higher schedules, although 
there is also accelerated demand for 
castings going into household ap- 
pliances, and for engine and trans- 
mission castings used in road- 





NATIONAL ADVERTISING 


CREATES DEMAND FOR GENUINE LEATHER 


Cur advertising to consumers creates a demand for leather 


. . . gives significance to the tag that says ‘upholstered 


in genuine leather”... 


makes the tie-in with this adver- 


tising, through the use of the tag, of advantage to all who 


make and sell fine cars upholstered in genuine leather. 





Tne Ashtabula Hide & Leather Company, Ashtabula, Ohio 


York, N. Y. ‘ 


Eagle-Ottawa Leather Company, Grand Haven, Michigan 


. Radel leather Manufacturing Company, Newark, N. J, 


building, agricultural and industrial 
equipment. 
+ + * 


Aluminum Casting 


( NE-PIECE die-cast aluminum 
garnish molding is an innova- 
tion adopted for the 1951 Kaiser 
models and marks what is believed 
the first application of a die casting 
for this type of molding. 

Rigidity of the casting is claimed 
to give a better fit and to reduce 
the number of mounting screws 
required. Top mounting screws are 
placed through the unexposed up- 


per edge of the door, while only 
two screws, one at each end, are 
needed in the long base of the 
molding. 


New Polarizing 
Process Found 


CINCINNATI.—A_ new prccess 
for polarizing laminated glass has 
been developed by Polacoat, Inc., 
2782 Highland Ave. The conipany 
says the process can polarize in 
any color, density or size. 

Laminating the polarizing pro- 
cess between glass gives added 
protection to the polarization ma- 
terials and added safety to the 
user, Polacoat says. 

+ + + 
Five Films Available 
On Foremen Training 

DETROIT.— Supervisory and 
Foreman Training, a series of five 
sound films each with correlated 
record, the basic principles of which 
have been used by many employ- 
ers, are available. 

Jam Handy Organization, 2821 E. 
Grand Blvd., Detroit 11, is the 
outlet. 

* ” + 


Ideal Corp. New Name 


Of Switch Producer 
BROOKLYN, N. Y.—A new name, 


|Ideal Corp., became effective June 


1 for Ideal Clamp Mfg. Co., Inc., 


‘according to Phil Rauch, president. 


Automotive switches and _ hcse 
clamps are the products. Rauch 
said no change in policy or per- 
sonnel was planned. 


Taxes Average 
$60 per Vehicle 
In Southeast 


ATLANTA. — One motor vehicle 
for every four persons was in op- 
eration on the streets and high- 
ways of the southeast last year. 
Taxes on them averaged about $60 
each. 

The Atlanta regional office of the 
U. S. Commerce Department com- 
piled these figures from informa- 
tion supplied by officials in Ala- 
bama, Florida, Georgia, Mississippi, 
North Carolina, South Carolina and 


Tennessee, plus 1949 census esti- 
mates. 
The seven-state area registered 


4,£94,256 vehicles of all types. Op- 
erators paid to the states a total 
of $240,943,000 in fuel taxes and 
$67,210,000 in property and oper- 
ating taxes. 

Merrill C. Lofton, regional direc- 
tor for the Commerce Department, 
said southeastern residents paid 
about $1.50 more in these taxes 
than the per capita average for 
the nation. 


Packwood Only Now 


Banks-Packwood Motors, Little- 
field, Tex., has received author- 
ization to change its name to 
Ed Packwood Motors. An amend- 
ment to the company’s charter 
of incorporation to that effect 
has been approved by the sec- 
retary of state. 
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mM he First hifty Years 


ry) AKRON, OHIO, on 
August third, nineteen 
) hundred, my father found- 
ed The Firestone Tire & 
Rubber Company. This 
year we ae Rub the fiftieth anniver- 
sary of that historic event. 


In those fifty years, our Company 
has grown from a small, abandoned foundry building 
with a working force of twelve men to a world-wide 
organization of more than seventy thousand people 
whose high-quality products are known and respected 
everywhere. 





From the Firestone organization have come many 
developments that have made transportation history. 
These include the first mechanically-fastened straight- 
side tire which was the forerunner of the type now in 
universal use; the first commercial demountable rim 
which has now become the demountable wheel; the 
first angular rubber non-skid tread which is now a 
safety feature of all pneumatic tires; the first practical 
pneumatic tractor tire which led to putting the farm on 
rubber; and the first balloon tire which has now been 
developed into the present-day super-balloon. 


Our Company was the first to use racing tire con- 
struction principles in regular production tires; the first 
to manufacture synthetic rubber tires for airplanes and 
passenger cars; and the first to establish one-stop service 
stations where car owners could get in one place all of 
the products and services needed to keep their cars in 
safe driving condition. 


In 1918, father pioneered the “Ship-by-Truck” move- 
ment which gave impetus to the development of the 
trucking industry. He was a leader in the “Good Roads” 
movement which led to the construction of our nation- 
wide system of highways. 


He waged successful battles against tire and rim 
monopolies in the United States. And, under the banner, 
“Americans Should Produce Their Own Rubber,” he 
fought against the international cartels which attempted 
to control the output, distribution and price of rubber. 
As a result, the Firestone Rubber Plantations were 
established in the West African Republic of Liberia, 
and during the war these plantations were one of the 
few sources of natural rubber available to the allied 
nations. 


These are but a few of the many important contribu- 
tions which the Firestone organization has made to the 
progress of transportation and of civilization during its 
fifty years of service. This remarkable record of achieve- 
ment was made possible by those millions of customers 
both past and present whose loyalty and friendship we 
value so highly; by our thousands of dealers whose 
service to car owners has been and is so effective and 
efficient; and by the men and women of Firestone whose 
ability and skill have contributed so vitally to our 
continuing progress down through the years. 


THE FIRESTONE TIRE 





This record of accomplishment is 
substantial testimony to the superiority 
of the American system of competitive 
free enterprise which has given our 
people the highest standard of living 
in the world. Under no other system 
do so many benefits accrue to so many 
people: to the stockholders who provide 
the facilities, to the men and women who make and 
distribute the products, and to the millions of consumers 
who buy and use those products. 


We believe that the next fifty years will bring forth 
even greater achievements. For example, in synthetic 
rubber, different formulas are constantly being created 
to meet specific needs. Technically speaking, synthetic 
rubber is a plastic and anyone acquainted with the 
plastic industry ceases to be amazed at the new uses 
developed and predicted for this material. The future 
uses of synthetic rubber and other plastics appear to 
be limitless. 


New applications of rubber to insulate machinery and 
equipment from vibration and to absorb shocks indicate 
the prospect of a much enlarged market in this field. 
The next fifty years may bring rubber roads that will 
be more durable and less costly to maintain. And, in 
the future, foamed rubber may replace the coil spring 
in automobile seats, furniture and mattresses. Many 
manufacturers already are changing over to foamed 
rubber cushioning materials as fast as we are able to 
increase our output of this product. 


Present-day tire manufacturing equipment is highly 
efficient, yet we constantly are working on new and 
improved designs, always seeking to make our machines 
still more economical, simpler to operate, safer and more 
accurate. A major project of interest to us is the con- 
version to new and revolutionary sources of power. 
Present methods of generating power may give way to 
atomic energy. Electronic vulcanization shows great 
promise. Indeed, fifty years from now, a tire manufac- 
turing plant may bear little resemblance to the modern 
tire plant of today. 


This year, as we celebrate the completion of half a 
century of service, we of the Firestone organization are 
looking ahead, planning ahead and working ahead so 
that we shall continue to uphold our tradition of always 
giving to those who rely on us the “Best Today, Still 
Better Tomorrow.” 


CHAIRMAN 


& RUBBER COMPANY 
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REO'S NEW SWIMMING TRUCK—The 2!/2-ton Eager Beaver takes to the water like the ve 
The Army vehicle is shown here cruising in Chesapeake Bay, Md 


animal it's named after. 


Reo Starts Production 
On New Ordnance Truck 


LANSING.—Reo has started pro- 


Its a 2'%-ton truck, de- 
extreme 


vehicle. 
signed to operate in 





or with its en-| 
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with one output shaft to the rear 

and the other to the front axle. 

Angularity of propeller shafts is 

reduced and ground clearance is 

increased by the use of a top- 
mounted double-reduction final 
drive. 

One development is a new type 
of transfer case containing pro- 
vision for automatic engagement of 
the front axle drive. A double over- 
a | running clutch on the front output 
ae ™|\shaft, combined with a reduction 
¥ Sa 6 gear set, drives the front axle out- 

; ; » *\put shaft at a lower speed than 

Bis that of the rear output shaft re- 
- |gardless of the direction of the 
hicle. 

As a result, positive drive to the 
front axle does not take effect un- 


Australian Auto News 


Chrysler Firm Builds $750,000 Plant; 
Hopes to Reduce Dollar Imports 
iC in knocked-down condition. 


HRYSLER, Dodge, DeSoto | 

tributors, Ltd., in connection 
with a long-range plan of gradually The company is gradually in- 
extending the amount of Australian | creasing the amount of the chassis 
vehicles they distribute, has com-| built in Australia so as to save 
pleted a $750,000 plant at Keswick | dollars. In the press shop at Kes- 
in South Australia. wick the largest press can give a 
The plan is aimed at reducing | Pressure up to 800 tons, while other 
the import of dollar materials. The | Presses range from 125 to 600 tons 
company has a large body-building | f0r use in the secondary operations 
| plant at Mile End, South Australia,|°f blanking, cutting, sizing, form- 
and a new 43,000-square-foot paint | ing and flanging. 


shop has just been completed there. | Australian Ca il . 1 
ar nnounceo 





to chassis imported from Canada 


e 


, 


s £ 
ie 








\less the rear wheels slip or until| Plans for the complete redesigning E 

sufficient windup takes place in the |of conveyor lines and assembly | P) EVILLE Motors Pty, Ltd. of im 

rest of the running gear to absorb | areas are under way. Brisbane in Queensland has pec 

the difference in ratio of output | With the exception of such | announced that it is manufactur- Ne 

shafts. | items as door handles, windshield |ing a 10-horsepower automobile ind 

| The two-speed transfer case has| wipers and similar hardware, the |which will be sold for less than (19 
|wheeled truck with power to all|constant mesh gearing and syn-| complete bodies for trucks, cabs, |$1,100. Managing director Jean wre 
duction on a new Army Ordnance| wheels), and as a 4 x 2 (power to | chronized shift for both speeds. It; sedans and utilities are being | Reville, former speedway driver. r 
the two rear wheels). also incorporates a power take-off! built in these plants and then |says the car will be modernly de- ee 
Mechanically, it features a which can be operated while the shipped to assembly plants in |signed and will include rear and on 
| straight-single-line through drive |truck is running or at a standstill.| other states where they are fitted | front-wheel-drive models. gum 


weather conditions, 
gine completely 
water. 

Known as the Eager Beaver, 
models of the officially designated 
M-34 have been tested at Aber- 
deen Proving Ground, Md., and 
at other Army bases for several 
weeks. 
Reo was 


submerged _ in 


awarded a_ $31,000,000 


contract for approximately 5,000 of | 


the vehicles in June, 1949, and a 
$24,000,000 contract for some 3,900 
additional trucks in June, 1950. 

Powered by Reo’s 
gasoline engine, the Eager Beaver 
is said to be a result of a new 
theory of design and performance 
developed by Ordnance. 

Built to meet the extremes of 
military service, Reo claims the 
truck: Can carry a 10,000 pound 
payload on a highway at 60 miles 
per hour; take that load up a 60 
percent grade; maintain a speed 
of 30 miles per hour on a con- 
stant grade of 3.8 percent, or 
carry a 5,000 pound payload 
cross-country (off the highway). 

In addition, says Reo, it is cap- 

able of normal operation with the 
thermometer reading 65 degrees 

(F) below zero, or at 125 degrees 
above—a range of 190 degrees. An| 
Arctic kit containing special fan| 
belts and oil seals provides for} 
operation in the minus 40-degree to) 
minus 65-degree range. 

It attains a degree of simplified 
maintenance and parts inter-| 
changeability never before possible 
in a military truck of its size. Cost 
of spare parts required per vehicle 
has been reduced one-third in com- 
parison with the Army’s World| 
War II 2%-ton truck, As a result, 
a proportionate slash in storage 
space for spare parts has been) 
achieved. 

Described as perhaps the most 
dramatic feature of the Eager 
Beaver is its ability to cross a 
stream up to seven feet deep 
without benefit of a bridge, Com- 
pletely waterproofed, the engine 
can be shut off and re-started 
while below the surface. 

The Eager Beaver is equipped | 
with two extension pipes for under- 
water operation. One, known as the 
“snorkel,” is for air intake to the 
engine, and the other—the “snorter” 

is for exhaust. With these pro- 
jecting above the surface, it is only 
necessary for the driver to keep 
one foot on the accelerator, his 
hands on the wheel, and his head 
out of water in order to drive the 
truck as if he were on dry land. 

It was pointed out that the Eager 
Beaver, with “snorkel” and 
“snorter” attached, thus can be 
driven off a landing barge into surf 
and go into immediate action under 
its own power. 

The Eager Beaver is a 6 x 6 
truck (direct power to all six 
wheels) with a 154-inch wheel- 
base. Its 33l-cubic inch engine 
has a compression ratio of 6.73 
to 1 for operation on 80-octane 
gasoline. 

The six-cylinder, 
power plant develops 145 horse- 
power at 3,400 r.p.m., and has a 
maximum torque of 270 feet 1,400 
r.p.m. The engine is of the “square” 
type, with 4'%-inch bore and a 
stroke, and incorporates removable, 
“wet sleeve” cylinders. 

The Eager Beaver is designed 
for unusual traction flexibility, Its 
design permits production as a/}| 
6 x 6, a 6 x 4 (power to the four| 
rear wheels), a 4 x 4 (a four- 
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COMPLETE 
SPECIALLY 
DESIGNED 
EQUIPMENT 


PO i C E LAI N i Z F is the only appearance service 


New Car Dealers complete in one package. All the mate 











and supplies are provided —everything needed to insure ' 









success in appearance service. 
” -. yy . i 
The “Porcelainize Package” gives stepped up effi 





ping ahead profitably. It comes to Dealers with the highest 
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ever awarded an appearance product. Today more ni@m 






factories approve and recommend PORCELAINIZE than have: 






any other method of appearance maintenance. The judail 





critical experts is confirmed by multiple thousands of au 






and re-confirmed by millions of car owners. 
Thus, PORCELAINIZE leadership and PORCELAINM 
no mere arbitrary claims. They have been decided by the fi 









ities: Motordom’s Supreme Court—automobile manufac} 





bile dealers, automobile owners. 
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FREEMAN & FREEMAN, Inc. 
DENVER 3, COLORADO 
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Here is another 
in a series of articles written es- 
pecially for Automotive News by 
Ned Jordan, famed in the auto 


Epitor’s Norte: 


the car he built 
the words he 


industry for 
(1916-1931) and 
wrote about it. 


[ THE gala days of the “noble 
experiment,” prohibition, it was 
quite simple to acquire a reputation 
as a long-distance drinker. Having | ¢ 


cars...to 


Here are all the materials necessary to properly process 
every type of car from 1950 clear on back.. 


increase the value of used cars.. 


AUTOMOTIVE NEWS, AUGUST 7, 1950 


| observed the technique of the “brass | Rocky Mountains was “from the| 


\check girls” in the night clubs of | 
|America, you can imagine that a/|with the wide-open spirit of the 


|man, after a couple of real McCoy | 
| high balls, would have to consume | 
ja lot of ginger ale to help keep 
|the party going. 

My own alleged capacity was 
the oft-repeated wonder of all 
the boys from the whistle stops 
of the hinterland. Those were the 

| days of innocence, extra flasks of 
Canada Dry. 

From the purlieus of the Hotel) 
Lenox (run by L. C. “Lucy” Prior) | 
in Boston, on west to the loose 


“the water hole’ by Fred Little | 
because all the animals went there | 
to drink) in Detroit . . . on to Chi- 
cago and the Annex (where they | 
had only two rules... “No smok- | 
ing of opium in the elevators,” and | 
“Guests are required to bury their 
own dead”) ... then on to Denver, | 
Dallas and finally Los Angeles, | 
where everybody was doing the 
proper thing, which they thought 
was what everybody was doing in 
New York. 

You know, 


East,” and had to be 


West. 


+ * * 


Trained Drinkers 


bf ertnagh mig I 
Sioux City, 


pocket of his overcoat 


| panied by perhaps four 
sweaters, 
tilted with abandon over one eye, | 


tight, turtle-neck 


would greet me with 


Ned ... meet Bill Warnock and 
Ardu-Sees and the Tuller (dubbed | his gallant troupe of trained drink- the building, 


| ers.’ 


I sort of enjoyed my nation- 
wide distinction until, 
after “repeal,” plain old-fashioned 


boredom put me on 
for keeps ... But, li 
maid confessing her 
memorable sin, 
talk about it.” 


one who came from _beyond the ing” “Roll, Jordan, Roll” 


TRADE MARK REG. U.S. 


PAT. OFF. 


qt 


. time-tested 


and time-proven materials to increase the beauty of new 


.and to 


increase customer satisfaction. 


The “cornerstone of the Porcelainize Package” is the pol- 
icy offering PORCELAINIZE solely as a New Car Dealer 
Service. This policy gives every Dealer the opportunity to 
build his third largest source of Service Revenue, confident 
that his investment in time and money is protected. 
























Everything you may either need or desire to transform a 
space as small as 10 ft. x 23 ft. into the most profitable 
area on the service floor, with profits better than 50% 
gross. Each tool, each accessory, is designed to do a 
better job faster —and to increase your service profits. 


stopped off at) 
Bill Warnock, with | 
|a magnum of champagne in each} 


‘darbs,” 


entertained 


and accom- | 
Apaches... 
caps | 





“Hy-a-a-h, 


manager. 


sometime 


the wagon 
ke the old 


facilitating supervision. 


oO h I hed | banner which read: 
n one occasion when reached | 7. in Town.” 


sing- | pahdon—who's 


Ata 


Ned 


EASY TO ENTER—Schamberger Motor, 


| with a flock of Jordan Playboys to 
move in a procession up the Main 
Stem, led by a couple of motorcycle 


| cops. 
one most | parr re i 

as . y and I were in the first 

“I still like to | Playboy, which carried a flaming 


“Ned Jordan | 


crowded traffic 
Los Angeles, our distributor, Harry | stop a plump, middle-aged lady 


Lord, met me at the station with) leaned over and said: 
in those days every-|@ bevy of glamorous ‘ 


“Ah beg youh | 
Jordan? Ah 


and ready never saw him in a picture.” 
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PORCELAINIZE focuses the multi-million power of Amer- 
ica’s top circulation magazines on each New Car Dealer- 
ship. Hard-hitting advertisements, appearing regularly, 
reach 50,000,000 readers, emphasizing PORCELAINIZE 
as an exclusive New Car Dealer Service. 





The PORCELAINIZE National Field Force blankets the 
nation. Day in and day out, year in and year out, these 
men devote all their time toward helping New Car Deal- 
ers. Each gives never-ending assistance in setting up de- 
partments for PORCELAINIZING, operator training, and 
in bringing the best in merchandising and advertising. 





Years of PORCELAINIZE success developed a “library” of 
selling and merchandising helps for building and main- 
taining appearance profits. These tested ideas are lively 
and seasonal and are easily available to every one of the 
thousands of PORCELAINIZE Dealers. 
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(Nash), features modern 


Cedar Rapids, la. 
facilities with clear entrance to the service department. The used-car lot is right next to 


president and operating 


“Madam, perhaps you're too young. 
He played the father in the ‘Birth 
of a Nation,’” said Harry. 

“Mah goodness,” sa‘d the 
“Just think of that. He 
old.” 


lady. 
must be 


* * * 
Speaking Tours 


A LL of my trips were scheduled 
in advance with speaking en- 
gagements at the Chamber of Com- 
merce, Rotary, Kiwanis, the Ad- 
| vertising Club, or what have you. 
|The audiences averaged over 2,000 
people a week and naturally I never 
had to mention the name of my 
product. 

Each talk ended with a ques- 
tion and answer period when a 
few individuals who had _ been 
coached beforehand, would arise 
and ask a question for which I 
was “red hot and ready”... sure 
fire for a laugh. Will Rogers had 
taught me the power of a quick 
answer, serious in its import, but 
with a humorous snapper at the 
end, 


Example: “Why is Henry Ford 
the greatest man in the industry? 

. “He was the first man to build 
}a car for the other fellow while 
|other early manufacturers built 
}cars in which they liked to ride 
| themselves.” 
* * 


Flowing Flagon 
To lumberjack environment of 
my youth and the language I 
learned from the “river pigs” back 
in Wisconsin came in handy in 
the days of the flowing flagon. In 
Newark, N. J., one night, in a pack 
jam meeting of dealers, a couple 
of guys sitting back near the door 
had been heckling a state senator 
who had been trying to explain 
the good roads program. 


When he sat down in confusion 
and I arose, I put one foot on 
my chair, the other on the table 
and yelled: “Listen, yuh ba... .ds. 
That man is a gentleman. I’m a 
roughneck and I’m comin’ to toss 
two bums down that stairway.” 











Thursday? 


By the time I had both feet on 
the table those babies were down 
the stairs and the crowd was cheer- 
ing. Of course, it was a great 
disappointment to my pal, and 
husky driver, Walt Surrell, ex-cop 
from Cleveland, who knew exactly 
what would happen as soon as I 
got up to speak and would cer- 
tainly have beaten me to the battle 
if the hecklers hadn't taken a 
powder. 

* . ” 
Chivalry 
JILEY WEST, then manager for 
Firestone in Atlanta, saved me 
from an attack by a drunken bully 
at a dealers’ dinner down there. 
I had talked at the dealers’ conven- 
tion in the afternoon, and. since 
my train did not leave until 10 p.m., 
|the president of the association 
lasked me to pep up the entertain- 
ment at the dinner. 


I had made some reference to 
the Chevrolet when a big guy in 
the back part of the room started 
moving toward the speakers’ ta- 
ble, yelling: “Chivalry ... chiv- 


alry ... Yuh all fum thu Nawth. 
Whadda yuh know ’bout chiv- 
alry?” 

Wiley West jumped up, planted 
himself in front of the big fellow 
and shouted: “Hey. mister, he's 
talkin’ about Chevrolet. And 


don’t you say anything against it 
. I drive that car myself.” 
+ a * 
"LL never forget the conversation 
I heard between two women on 


| the train the next day while rolling 


up through Tennessee... . “Say, did 


you read about the man who said 
the world was going to end last 
Weren't you scared?” 


“Seared nothin’ . that guy is 
nuts. All I did was keep the 
young’uns home from school.” 





XL 
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Goodrich Gets Safety Award 

AKRON.—For establishing, last 
year, the best annual safety rec- 
ord in its history, the B, F. Good- 
rich Co. has been granted the dis- 
tinguished service to safety award 
of the National Safety Council. The 
award was granted on a company- 
wide basis. Ned H. Dearborn, pres- 
ident of the safety council, told of 
the award in letters to T. G. Gra- 
ham, Goodrich vice-president, and 
Tom J. Cain jr., Goodrich director 
of safety. 


* * * 


Busy at Bosch 


SPRINGFIELD, Mass. Com- 
menting on business for the first 
half of 1950, W. Chester Robinson, 
assistant to the president of Amer- 
ican Bosch, said it was “up to ex- 
pectations.” He said the plant is 
presently “enjoying” shortened de- 
livery demands on the part of some 
customers. 


* « + 


Haulaway Hauled Away 
MILWAUKEE.—A trailer 
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News in Brief 


truck of C. & J. Driveways, load- 
ed with four new Plymouth cars, 
just off the car ferry from De- 
troit, was stolen July 27 from the 
spot where it had parked tempo- 
rarily, a few blocks from down- 
town Milwaukee. The truck, load 
intact, was found next day in 
Madison. 


® 


Canadian Travel Permits 

OTTAWA. Canadian govern- 
ment reports foreign vehicles en- 
tering Canada on traveler's vehi- 
cle permits in June totaled 237,769, 
showing an increase of 8 percent 
over last year’s June figure of 221,- 
002. Total for the first six months 
of this year rose to 592,369 from 
573,076 in the similar period of 
1949. 


4 


Foley Named Registrar 
COLUMBUS, O.—Robert E, Fo- 
ley of Delaware has been appointed 
state registrar of motor vehicles. 
He has been acting registrar since 
Feb. 15, when Frank M, Quinn re- 





L-M OPENS 


Babylon, L. |., N. Y., by Ray Rogers, 


IN BABYLON—New Lincoln-Mercury dealership was 
former service representative for Lincoln-Mercury. 


opened recently in 


The new dealership will be known as Ray Rogers, Inc. Left to right are J. L. Hurlburt, L-M 


district sales representative: Rogers, and C 
tion manager 

signed. Foley formerly was a trav- 
eling auditor for the bureau and 


at one time was district manager 


for Pontiac. 
* * * 
Standards Parley 
NEW YORK.—The Internation- 
al Organization for Standardization 
has accepted an invitation to hold 


Ua Paes 


OF CUSTOMER 


PRODUCTS OF AN 


SOLD THROUGH 
1 


ee eS a 


INDEPENDENT REFINER... 


INDEPENDENT DISTRIBUTORS 


INDEPENDENT DEALERS 





A 


Stewart, L-M eastern regional sales promo- 


its 1952 general assembly in the 
U. S. Delegates of 29 countries will 
be guests of the American Stand- 
ards Assn. As U. S. member, the 
ASA presents the viewpoint of U. 
S. groups on standards that come 
before the ISO for international 
consideration. More than 100 na- 
tional technical societies and asso- 


|tions for the 
the present fiscal year totaled $24,- 


ciations and some 1,700 leading in 
dustrial firms are ASA members 
* * 


L-M Safety Mark 

METUCHEN, N. J.— Employes 
at the Metuchen assembly plant of 
Lincoln-Mercury have reached an- 
other milestone in safety perform- 
ance, hitting 6,000,000 manhours of 
exposure without a lost time acci- 
dent, R. J. Neville, plant manager, 

announced last week. 

+ * * 


Ky. Truck Fees 
FRANKFORT, Ky.—A record 
$1,657,280 was collected during the 
last fiscal year in this state in com- 
mercial vehicle taxes and fees. Pre- 


vious high collections were $1,- 
590,598. 
* * > 
Excise Total Soars 
SPRINGFIELD, Mass.-Automo- 


bile excise taxes accruing to Spring- 
field this year may exceed $1,000,- 
000, a figure well beyond the rec- 
ord $804,000 collected last year. 
Auto excise commitments sent to 
the city collector to date and cov- 
ering 29,584 cars, about half the 
number registered here, total $502,- 
612.62. 


* * * 


Ala. Gas Take Up 
MONTGOMERY, Ala. 
Revenue Commissioner Roy Blair 
reports that gasoline tax collec- 
first three-fourths of 


State 


088,156, as compared to $21,982,187 
during the corresponding period of 
the previous fiscal year, Collections 
from the same _ source for the 
month of June totaled $2,966,564, 
as compared with $2,568,757 in June, 
1949, it was stated. 
* + * 
Luminous Tags in Quebec 


MONTREAL.—A suggestion that 
the province of Quebec, as a means 
of cutting down accident tolls, 
adopt luminous license plates such 
as those currently in use in Maine, 
has been made by a Quebec gov- 


ernment official. 
| * * 


Mich. Tax at New High 


LANSING. — Gasoline taxes 
reached an alltime high of $23,598,- 
553 for the first six months of the 
year or $1,482,964 over what had 
been collected for the identical pe- 
riod last year, it was announced 
|by Fred M. Alger, Michigan secre- 
tary of state. 

+ 


Puts Own Brakes On 


MIAMI, Okla.—Doris Hale, 73, 
his eyesight failing and with a 
40-year-old good driving record, 
mailed his driver’s license to the 
highway patrol and retired per- 
manently as a driver. 

* . * 


Goodyear Dealer Feted 


AKRON. Philip Lebzelter and 
| Son Co., Lancaster, Pa., oldest deal- 
| ership of Goodyear Tire & Rubber 
|Co., has celebrated its 50th year 
lof association with the firm. The 
| half-century milestone was  cli- 
|maxed with a banquet at Lancas- 
|ter’s Hotel Brunswick, attended by 
|200 Lebzelter associate dealers, 
other Goodyear dealers and execu- 


| tives of the two concerns. 
* * * 


Polish Output Hiked 


RACINE, Wis.—Production dif- 
ficulties arising from the demand 
for Car-Plate, the new auto liquid 
wax, have been ironed out by the 
establishment of a two-shift, six- 
day production line, Production 
Vice-President R. P. Gardiner an- 
nounced last week. Although the 
|national advertising broke less 
|than a month ago, production au- 
| thorizations have already been in- 
creased five times, the S. C. John- 


ison & Son official said. 
} + * * 


Pa. Boasts Most Drivers 


WASHINGTON.—The 3,509,556 
motor vehicle operators’ licenses 
issued in Pennsylvania last year 

| was the largest total for any 
| state in the Union, reports the 
Commerce Department. 
* * * 


Refinery in Portland 


PORTLAND, Ore.—The possible 
construction of a $25,000,000 oil re- 
finery in the Portland area by Gen- 
eral Petroleum Corp. was forecast 
by Robert L. Minckler, corporation 
|president, during a visit here to 
| dedicate the firm’s new divisional 
| headquarters building. Erection of 
| the refinery will follow the suc- 
cessful development of oil resources 
in Canada and Montana, he said. 
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Independent Garagemen... 


Heres YOUR NEW 
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Designed to keep you up to date... 


on the latest Ford engineering advancements and 
service techniques ... the latest parts data... 
the latest special offers—the Automotive Trade 
Edition of ‘FoMoCo News Bulletin” can 
save you time and money. 


It is brand new all through, and 
everything it contains is written entirely from 


FORD Division of FORD MOTOR COMPANY 








IT’S FREE! 


SEE YOUR FORD DEALER 
OR MAIL COUPON! 


of servicing your Ford customers. 


It comes to you FREE every month, 
with the compliments of your Ford Dealer. 
So, if you are not already receiving this 
profit-making information see your Ford Dealer 
or send in the coupon today. The special 


your standpoint, to help you do the best possible job 


Automotive Trade Edition of ““FoMoCo News Bulletin” 


will come to you regularly. 


(Genuine FORD Pats 


FORD MOTOR COMPANY, Parts and Accessories 
Sales Dept., 3401 Schaefer Road, Dearborn, Mich. 


RUSH latest copy of the Automotive Trade Edition of ‘FoMoCo News 
Bulletin" —put me on mailing list for future issues. 


NAME___ 
STREET_ 


ery... : ZONE STATE 
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| 

|Republican Policy committee, is the 
most outspoken of those who con- 
|tend that even the President’s bill 
is too broad. 

Taft has told the Senate that 
broad control powers, including ra- 
tioning, price and wage ceilings, 
might well be part of a general 
grant of power in case of allout 
| war. He has said| 
he would be will-| 
ing to work out 
the draft of a 
broad statute, to 
be enacted quick- 
ly if a_ general! 
war develops, but | 











AUTOMOTIVE WASHINGTON 
Baruch Inspires Drive 


For Allout Controls 


By William Ullman 

Washington Correspondent 

ERNARD BARUCH, eldcr statesman of World War I} 

fame, has become the rallying point for those who have 

felt something more should be added to the administration 

defense bill lest the country be left in a “too little and too 
late” situation. It was Baruch who called for immediate a > 2 | 

eyon e€ Te-| the right. 

ceilings = everything, ati | particularly in the House, are sup- | quirements of the | . 


least on a stand- by basis. | porting the Baruch plan, Sen. Taft William Ullman present crisis.|he did not know what form the 
While some Republicans, |of Ohio, chairman of the Se nate Senate Majority Leader Lucas said control bill finally would take. He 









powers 





that arbitrary); GETS PONTIAC BETTER DEALER AWARD—Arcade Pontiac Co., Washington, has been 
should | inducted into the select group of better Pontiac dealers with the presentation of an oil 
not be ranted | painting of Chief Pontiac. In the photo Jack J. Blank, president of the Arcade Pontiac 

8 Co., is at the left. John Bates, Pontiac zone manager, who made the presentation, is at 


agreed that one possible basis of 
compromise might be to give the 
President standby authority to 
apply rationing, price and wage 


|controls when he deems it neces- 


Bendix 
WL ak) 
Orvision 
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Every day more and more commercial vehicle _ 
operators are turning to Hydrovac* as the final / 


TAKE ADVANTAGE OF answer to their power braking problems. This un 


e = rivalled preference presents to manufacturérs, 
; THE TREND TO whose vehicles are factory equipped with Hydro- { 


vac, a pre-sold market of vast proportions, Further, ? 


. the millions of Hydrovac units in daily use furnish 
, a potential service and replacement business that 
i? any alert dealer organization would welcome. 


THE WORLD'S. FASTEST SELLING 
POWER BRAKE 
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OF THE BASICS 







OF BETTER 





MOTOR VEHICLES 





sary. The President said again last 
week he does not regard them 
necessary at this time. 

* * * 
Prive Peg Date? 

According to a source close to 
the White House, any control mea- 
sures would have to be based on 
a period prior to the beginning of 
the Korean war in late June to be 
effective. He said this was the view 
of White House economists. 

If such a measure were handed 
the President, he reasoned, the 
very fact of having the club of 
full controls on the shelf would 
be a mighty weapon for halting 
the upswing in prices and, in 
fact, should drive them down. He 
said that, for example, a _ shirt 
maker would certainly not buy 
cotton cloth at prices higher than 
prewar if he knew he couldn't 
add the extra dollar to the retail 
price. 

The administration position, this 
source said, was that the President 
wanted power to get the rearma- 
ment program under way in a 
hurry and didn’t want to wait 
weeks while Congress argued over 
whether the country wanted to go 
through price controls once more, 
much less wage controls. So five 
of the 21 points of the NSRB allout 
mobilization program were chosen 
and sent to Capitol Hill. These 


|called for such restrictions as pri- 


orities, allocations and credit con- 
trols. 

It was felt that they would be 
enough to get tanks and guns roll- 
ing quickly while such things as 
automobile production and house 


|econstruction would be contracted 
| sufficiently, through bigger down 


payment requirements, to keep the 


,economy on balance. 


But if the groundswell for more 
controls should result in tough but 
fair standby powers over prices, 
production and probably wages as 
well, the administration certainly 
wouldn't look a gift horse in the 
mouth but would accept it with 
gratitude, mingled with surprise. 

* * + 


Hoarding Inflationary 
Sen. Flanders, Vermont Repub- 
lican and a member of the Senate 


|Banking committee, thinks the in- 


flationary effect of emergency ex- 
penditures now contemplated can 
be met by control of credit and 


|'bank reserves, along with the new 
|tax bill. 


“But there is another emergen- 
cy showing up,” he said. “Consum- 
ers have lost their heads and 
started hoarding. Businessmen 
have lost their heads and started 
raising prices. We must not be too 
surprised or indignant if, after a 
period of time, organized labor fol- 
lows suit and. demands higher 
wages. 

“In other words, the emergency 
developing is not an economic 
emergency in the strict sense. It 
is one of lack of control among 
American consumers, businessmen 
and organized labor. Should this 
lack of control continue and lead 
us into the trap of a new price- 
wage spiral, the application of the 
controls Mr. Baruch proposed will 
become imperative.” 

Sen. Douglas, Illinois Democrat, 
said he too is still weighing all 
phases of the control problem. 
He said he would prefer to meet 
the situation by applying credit 
controls and passage of an ex- 
cess profits tax, but added that 
it may become advisable to have 
rationing, price and wage control 
power set up on a standby basis, 

(Continued on Page 39, Col, 3) 
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Hillman ma Convertible t 1 745* 





You don’t have to sell your customer a 
truck-load of accessories in order to 
give him immediate delivery. 


Rootes Motors is here to stay and your 
parts supply is assured. 


Dealers who took on HILLMAN MINX last year 
are reaping a harvest. HILLMAN MINX retail 
outlets are selling five times as many 
cars as they sold last year. 





Hillman MINX Sedan *° L&D * 


*F’.O. B. your nearest Port of Entry 


Write or wire about the franchise in your 
territory ROOTES MOTORS, 27-11 Bridge Plaza i-| i L L Mi A N " 
North, Long Island City, N.Y. or 403 North TTLiLnDe 


Foothill Road, Beverly Hills, California. A Product of the Rootes group 
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Federal Revenue 
From Gas Taxes 


‘ 7. 

Gains 9.7 Percent 

WASHINGTON. — Federal gaso- 
line tax revenue totaled $254,631,223 
in the first half of 1950, an increase 
of $22,668,533 or 9.7 percent from 
the like 1949 period, according to 
the Bureau of Internal Revenue. 

However, June receipts fell to 
$16,430,029, a drop of $1,724,728, or 
3.6 percent from June, 1949. 

Lubricating oil collections totaled 
$39,080,379 in the first six months, 
a decrease of $2,707,742 or 6.4 per- 
cent from the corresponding 1949 
period. 

Revenue from the tax on trans 
portation of ol by pipeline 
amounted to $1,458,128 in June, a 
decline of $372,408 or 20.3 percent 
from the year-earlier month. 

Tire and tube taxes reached $14,- 
842,334 in June, compared to $12,- 
082,442 a year earlier. 

Revenue from trucks and buses 
was $8,118,363 compared with $8,- 
312,172 in June, 1949. Automobile 
and motorcycle taxes totaled $39,- 


‘Ourlational Maltple-Duty Accounting 
Machine saves us°200 a month!” 








placed an order with you for 


bookkeeping machines. We are now very happy to inform 
you that this National Multiple-Duty Accounting 
Machine has exceeded all our expectations. 


‘“‘We have a net saving in department costs of $200 a 
month; our customer statements are in the mail on the 
last day of the month; our books are always complete 
and up-to-date, current information of vital importance 


is available.”’ 


Like Mr. O’Shields, you, too, can profit from National 
Mechanized Accounting. With a National System, 





AUTOMOTIVE NEWS, AUGUST 7, 1950 





IN THE PATH OF PROGRESS—A 31-year-old Oldsmobile landmark makes way for prog- 
ress a: this 225-foot smokestack at Lansing is leveled to clear the area for a new multi- 
million dollar ste2! storage and plant engineering building. The brick stack was brought 
down by inserting timber blocks in place of bricks in the base and then blasting the blocks 
apart with dynamite. In the background are the walls of Oldsmobile’s first sheet metal and 
enameling plant, which is being razed along with six other buildings to make way for the 


new structure. 


080,548 against $40,044,513 in the like Moore Ford Chartered 

| 1949 month. Moore Ford Sales, Inc., Toledo, 
Tax receipts from parts and ac-|has been incorporated by Joseph 

|cessories totaled $8,481,908, against|A, Yager, H. Corkins and M. A. 

| $8,599,295 in June, 1949. | Traynor. 


So writes Mr. Paul O’Shields, 
of O’Shields Buick, 125 West 
Ponce de Leon Street, Decatur, 


Georgia. 


se 


few months ago we 
one of your typewriting- 


Leg'slation leav’ng the question 
of extending fedcral rent controls 
up to the voters of the individual 
cities and towns was reported fa- 


vorably by the Mass. house com- 
mittee on mercantile affairs. Gov. 
Paul A. Dever proposed a refer- 


endum on the ballot this fall giv- 
ing municipalities the right to con- 
tinue rent controls six months 
after federal controls expire Dec. 31. 


* 


Limited Sunday Hauling 


OK’d in Massachusetts 
A bill to allow interstate trucks 


Canadian Imports Up 


OTTAWA. Canadian govern- 
ment reports imports of cars and 
trucks advanced to $6,366,000 in 
May compared with $4,860,000 in 
same month last year and reached 
$31,226,000 in first five months this 
year as against $15,961,000 a year 
ago. Imports of car parts rose to 
$14,639,000 in May compared with 
$9,743,000 last year and _ totaled 
$60,147,000 in first five months as 


| against $50,417,000 a year ago. 





duplication of record keeping is eliminated. Summaries 
are processed and balanced with speed and accuracy. 
Each posting is mechanically proved. Customer 


statements are always posted to date. Figures on sales 


with speed and accuracy. 








THE NATIONAL CASH REGISTER COMPANY 


and costs are always available. Daily operating figures 
are provided for management. Month-end closing and 
resulting financial statements are accomplished 


Your Key to Greater Profits. The National Cash Register 
Company has prepared an interesting and helpful booklet, 
National Complete Accounting Machine System for Auto 
Dealers. Ask for your copy, FREE, and without obligation. Or, 
write to the Company at Dayton 9, Ohio. 


ACCOUNTING MACHINES 
CASH REGISTERS © ADDING MACHINES 


In the Hopper | 


to operate on Massachusetts 
highways on Sundays, except 
between 8 a. m. and 8 p. m., was 
given final passage by the Massa- 
chusetts legislature and sent to 
the governor for signature. 

* * * 


Tax Limit Rejected 
The Massachusetts house has re- 
jected a bill to fix the number of 
taxis in communities throughout 
the state, except Boston and 
Worcester. It would have permitted 
the same number of taxis in ex- 
istence Jan. 1, 1950, or one per 
housand population, 
: x s 


Television for Drivers 
Banned in 17 States 


Installation of television sets 
in motor vehicles within the 
view of the driver has been pro- 
hibited by law in 17 states, ac- 
cording to W. I. Cleveland, man- 
ager, D. C. division, American 
Automobile Assn, 

The motor club official said 
the following states have passed 
such a statute: Arizona, Con- 
necticut, Illinois, Indiana, Ken- 
tucky, Maine, Maryland, Massa- 
chusetts, Minnesota, New Hamp- 
shire, North Carolina, Oklahoma, 
Pennsylvania, Vermont, Vir- 
ginia, Wisconsin and the Dis- 
trict of Columbia. One other 
state, Rhode Island, has passed 
a law flatly banning the use of 
television anywhere in a motor 
vehicle whether within the view 
of the driver or not, he added. 


One-Finger Pull 
New Parking Brake 
Now on DeSotos 


DETROIT. A parking brake 
that can be sect with the pull of 
one finger is now being installed 
on DeSoto cars, it has been an- 
nounced by J. B. Wagstaff, sales 
vice-president. 

“The new brake has many ad- 
vantages,” Wagstaff said. “It can 
be set to hold on the steepest in- 
cline with the pull of a single finger 
and can be released just as easily. 
Much more braking action is now 
produced with a minimum cf exer- 
tion. 

“The parking-brake drum is en- 
tirely inclosed so that oil, water 
and damaging dirt are kept out. 
Its Cyclebond lining guarantees 
long wear. Adjustment of the brake 
mechanism is much easier than 
with other types. 

“If the brake is used in driving 
situations other than parking, it 
can be safely applied as little or 
as much as the driver desires, Con- 
trol by the driver is never lost. Be- 
cause the brake operates on the 
drive shaft, not on the car wheels, 
equal braking on both rear wheels 
is obtained automatically, elim- 
inating the possibility of car swerv- 


jing due to uneven braking. 


“Operation of the parking brake 
on the drive shaft, a feature of 
previous DeSoto mcdels, also means 
that DeSoto owners have an aux- 
iliary braking system entirely in- 
dependent of DeSoto’s four-wheel 
hydraulic brakes.” 


Auto Sales Help Boost 
California Tax Take 


SACRAMENTO, Calif. Boosted 
by sales of automobiles and other 
durables, taxable retail sales in 
California exceeded $2,500,000,000 in 
the first quarter of 1950, an increase 
of $50,000,000 over the correspond- 
ing period last year, according to 
the state board of equalization. 


The uptrend brought the total 
sales volume for the quarter to 
within $67,500,000 of 1948’s first 


quarter alltime high and produced 
$76,585,120 in sales taxes, the board 
said. The board attributed the 
gains to durable goods which con- 
tinued strong (automobile dealers 
and household appliance dealers 
noted increases of 25 percent), 
building material dealers and fur- 
niture stores. 


Gulf Chevrolet to Build 


A $27,865 building permit has 
been issued to the Gulf Chevrolet 
Co. for a shop and maintenance 
building to be constructed at 2314 
Magnolia St., Corpus Christi, Tex. 
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‘ 
s * Watch for results on other makes in succeeding ads. 
e 
By far, LIFE leads all other magazines 
« 
in coverage of new Packard buyers! 
In the fall of 1949, Statistical Analysts surveyed the magazine reading habits of 
10,000 most recent new Packard buyers selected on a geographical basis by 
R. L. Polk. Over 3000 answered the question: ‘“‘What magazine or magazines 
do you read regularly?” Here are the figures proving LIFE is first with Packard 
buyers... just as LIFE is first with all new car buyers! 
PER CENT 
MAGAZINE READING 
LIFE 46.0% 
Saturday Evening Post 34.0% 
Time 21.0% 
e Collier's 19.0% 
Look 12.0% 
First in magazine circulation 
First in advertising 
First in audience 
a LIFE, 9 Rockefeller Plaza, New York 20, N. Y. 
FIRST WITH NEW CAR BUYERS! 
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Lawsuits Affecting Dealers. . . 
Court Decisions | 


| 
R. Co., 48 S. E, (2d) 242, it was | 
shown that a motor truck owner 
sued a railroad company for 
damage to his truck which was 
run into by a passenger train at 
@ grade crossing. 


The weather was misty and fog- 


By Leo T. Parker | 


Attorney at Law | 


ene to a recent higher 
court, a motor corporation em- 
ploye can recover damages from a 
railway company which damages 
the vehicle, if he proves that the 


carrier failed to give adequate|/sy, and the truck driver testified 
warnings at the crossing. that he did not see the warning 

For example, in John F. Ivory | light at the crossing. 
The lower court refused to hold 


Co., Inec., v. Atlantic Coast Line 


}the railroad company liable but 
the higher court reversed the ver- 
dict, saying: - 

“There was substantial testimony 
that this light was placed so high 
that it was very difficult to see 
even on a clear night, and much 
more so on a misty or foggy one.” 

* a ” 





Injured Workman Wins 


Suit from Auto Firm 


WICHITA, Kans, — The Kansas 
supreme court upheld a _ lower 
court’s award of $10,000 damages 
against C. B. Hereford and R, T. 
Hereford, doing business as the! 
Hereford Motor Sales, Emporia. W.|Gas Tank Qdors 
E. Beitz was the plaintiff. | CCORDING to a recent higher 

He asked $32,000 damages for in- court the owner of a garage 
juries received when he fell while|and gasoline service station is le- 
repairing a door for the auto com-|gally obligated to construct and 
pany, alleging that through neg- rent gasoline storage tanks in such 
ligence of the defendants and their|a manner that owners of adjacent 
employes he was knocked off a/|residences will not be damaged. 
stepladder. For example, in Vestal v. Bost, 


212 S. W. (2d) 847, the testimony 


| showed facts, as follows: In the | 


same city block is a residence 
and a garage service station. 
In the rear of the station there | 
are large underground gasoline | 
storage tanks capable of holding | 
15,000 gallons of gasoline. The own- | 
er of the residence filed suit against | 
the operators of the service station , 
and gasoline business claiming that 


it was a nuisance. 
* + * 


E ALLEGED that his home has | #& 


been permanently damaged in | 
value and asked the court to grant | 
an injunction against further oper- | 
ation of the service station and) 
gasoline business. 

Also, the resident owner claimed 
that the large tanks were a fire 
hazard, and proved that the open- | 
ings of the vent pipes were too| 
near the ground, and that he suf- | 
fered damages from the escape of | 
fumes, stench and odors from the | 
tanks. 

The lower court awarded the | 
residence owner $500 damages. | 
The higher court approved the | 
verdict, saying: 

“These were the jury findings 
that there was a nuisance as to 
the Barbours (residence owner) | 
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STRESSES SERVICE FACILITIES—Here's the 
The firm has handled Buick since last January. 


and that their property was worth 
$10,000 before and $9,500 after the 
construction of the tanks, and the 
finding that the manner in which 
gasoline was being stored was such 
an unreasonable use of the prop- 
erty as to cause material injury, 
annoyance or discomfort to the 
Barbours.” 

This court held further that al- 
though the gasoline storage tanks 
were within a few feet of the resi- 
dence, the nuisance would be elim- 


NO CAR IN AMERICA 
HAS BIGGER BRAKES 


.. . another reason why 
DeSoto owners say, “Regard- 
less of price... best car I 


ever owned 


}>? 





De Soto-Plymouth Dealers Present “IT PAYS TO BE IGNORANT” Starring Tom Howard. 
Every Wednesday night over all CBS Stations 


DESOTO DIVISION—CHRYSLER CORPORATION 








new home of Tom Mitchell Buick in Atlanta. 


|inated by changing the location of 
the vent pipes and elevating their 
openings. 


| Father Killed in Accident; 


Mother Sues Son, Wins 
JEFFERSON CITY, Mo.—A case 
| that probably will receive wide- 
spread scrutiny from auto liabil- 
ity insurance companies was de- 
cided here when the Missouri su- 
preme court gave a mother a $15,- 
000 judgment against her son, who 
was the driver of a car in an 
accident in which his father was 
killed. 

Alma Taylor, 51, Kansas City, 
sued her son, Richard Taylor. The 
accident occurred in October, 1946, 
when the lights failed on Rich- 
ard’s car and it struck a concrete 
bridge abutment. His father, 
Charles M. Taylor sr., died as a 
result of injuries. 

Richard owned the car and held 
liability insurance with the Auto- 
mobile Club Inter-Insurance Ex- 
change, but was listed as a pas- 
senger when the accident occurred. 

Two key statements were thrown 
out by court decision: one, that it 
was contrary to public policy to 
|permit a parent to sue a child 
|Where they are living together as 
|members of a family, and two, that 
|the father was guilty of contribu- 
|tory negligence. 

The court was not called upon 
|}to rule on an allegation of the in- 
|surance company that: “It is per- 
| fectly obvious that the plaintiff, her 
|two other sons, and the defendant 
|(insured driver Richard) were co- 
(operating together to mulct the 


liability insurors of the defendant.” 
7 » 7 


Resale Pact Upheld 


By Kentucky Court 


FRANKFORT, Ky. Lincoln- 
|Mercury, Inc., of Elizabethtown, 
Ky., won a suit when the court of 
appeals held that an automobile 
| dealer has a right to prevent a pur- 
chaser from reselling a car to any- 
|one but the dealer for a 12-month 
|period. It was further held that 
|the dealer may recover damages. 
| J. A. Jones was charged with 
buying a car from this firm, sign- 
|ing a contract agreeing not to re- 
|sell for a period of a year to any- 
one but the dealer and agreeing 
to pay damages if the car was re- 
sold. Jones is said to have sold 
|the car the day after its purchase. 
The court said that the agreement 
| was of public interest owing to the 
|market in cars at the time. 

+ + + 





| 

a aia 

‘Kentucky Judge Upholds 
|Driver Responsibility Law 

LOUISVILLE.—A Kentucky law 
requiring that motorists be finan- 
cially responsible has been upheld 
here by Circuit Judge Lawrence 
| Speckman. 

The judge ruled against Joseph 
C. Ballow, whose auto killed a man 
in an accident. Ballow’s license 
was revoked when he failed to post 


$5,000 in cash or bond for that 
amount. Judge Speckman  dis- 
agreed with Ballow’s contention 
|that the law was arbitrary and 


unreasonable. 


Synthetic Tire Tackifier 
|Made by General Aniline 

NEW YORK.—Koresin, an im- 
| portant ingredient of wartime Ger- 
man synthetic tires, is now avail- 
able to American tire makers, ac- 
| cording to the U. S. Office of Rub- 
ber Reserve. 

The compound, which is said to 
|improve the tackiness of synthet- 
jie rubber, is being produced by 
|General Aniline and Film Corp. 
| Koresin is also used to conserve 
|natural rubber. 
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: = . | Square-foot factory. The firm will 
: . show new models at this year’s 
International Motor Show. 

Leylands is supplying 50 diesel 
engines of 7.4 litre capacity for the 
Ansair Pty., Ltd., of Australia, who 
|is building new luxury coaches. It 
has secured the biggest single dol- 
lar order ever obtained by a U.K. 
auto firm with a request for 620 
coaches at a cost of $8,680,000. They 
|are to be 31-foot 6-inch vehicles to 
replace trams in Havana. 








Auto News from Britain 


| Vehicle Production, Exports Continue to Climb; 
Government Imposes New Fuel Taxes 


A Use production and exports in] covenant period might be catadees| 
Britain are still on the upward]|even as far as two years. 
trend with no sign of any slacken- * * & 
ng. Restrictions on U.K. sales con-| ,, » 
tinue to be justified by the govern- Exports Hold High 
ment on the score of the sales} \YUFFIELD EXPORTS, LTD.,! 
whi as. 1 : ‘ se 
viien can be mace overseas said that in the first half of LUKE'S HOME IN NEW ORLEANS—The new home of Luke Motor Co, (Chrysler-Plymouth), ¢.ic.¥', Sales, Ltd. has secured 


Production reached a new peak |this year they sent 51,500 cars and | 2537 Tulane Ave., New Orleans, was opened with a formal reception. The building measures several overseas orders lately. The 
in May when 16,250 cars and |trucks abroad. which is 86 percent 200 feet on Tulane Ave. and 175 feet on South Dorgenois St. V. J. Luke, owner, states that Canadian Car and Foundry Co., 
“KS ’ the service department has been equipped with the latest tools specified by Chrysler for | Ltd., has decided to standardize the 


trucks left the assembly lines [of the total shipped in the whole) servicing Chrysler and Plymouth cars. j ; : 

each week, which was 750 a week | of last year. Best market was in ; " : i engines built by the U.K. 
more than the previous high in | Canada. lars’ worth. They are being pro- | company. The total number shipped An order for 40 A.E.C. Monarchs 
March. Agricultural tractors The land-Rovers are continuing | duced at the rate of about 350 | in this period was 82,900. Work on | has been obtained from the Orange 
reached 10,700 units in the month, to sell well overseas, and hard a week, its $35,000,000 re-equipment pro-| Free State, the order being worth 
the first time past the 10,000-a- ; Sage ihn bette The Ford Motor Co., Ltd., has! gram is going ahead, and building | about $200,000. Brazil has placed an 
month level since January of last | “UTTEMCY Orders on the Hooks — produced 100,890 vehicles in the first | has started on the new battery of | order for 20 Regal Mark 111 coach- 
year. account for nearly a million dol- | half of this year—a record for the!coke ovens and a new _ 150,000- es, valued at about $400,000. 


May was a record-breaking ex- | _— — 
port month, almost 37,500 cars and | 
just over 14,000 trucks and coaches | 
leaving English ports for overseas. 
It was a boom month for ship- 
ments to Canada, nearly 8,800 being | 
sent. The number sent to the U.S. | 
was 1,600, making it the largest | 
consignment since December, 1948. | 


| & 


} 























































































NY NTTar ENGINEERING 
New Fuel Tax | 
LAST-MINUTE effort by the) 
£ Society of Motor Manufactur- | 
Se enaceaeiiinetnnnaieammiamamnent 


ers and Traders failed to stop the | 
new taxes on motor fuel and 
trucks. The society pointed to in- 7 
creasing competition from the Con- Bes. 

tinent, and showed how the new a a ated) toe died, | 
charges were sending up produc- 3 

tion costs and hampering the in- | 
dustry in its drive to make the 
most of overseas markets. 

“The home market is of pri- 
mary importance in the planning 
of our future output program, 
and it would be a tragedy if the 
progress of the industry and its 
export effort—which has now 
made it the nation’s largest ex- 
porter—were to be disrupted by 
arbitrary increases in the price 
of fuel,” said the society. 

Of the new tax on trucks the 
society said: “The purchase tax on 
trucks has been imposed to stimu- 
late exports of these products, and 
to discourage their sale on the 
home market. In fact, the new 
purchase tax has’ immediately 
struck a severe blow at several of | 
the larger and higher-priced special | 
type trucks, and a number of heavy 
truck manufacturers are particu- 
larly concerned about the future of 
their already-threatened order 
books. 

“For instance, on one such truck 
the purchase tax amounts to $7,000. 
Even now there are signs of un- | 
employment among body builders | 
and truck manufacturers directly 
due to the new tax. This is no way | 
to stimulate exports, which before 
the budget were running at the | 
highest rate the export markets | 
could absorb.” | 

The government decision to allow | 
coaches with a width of 8 feet has | 
been welcomed by producers, who | 
can now coordinate orders for| 
home and export, thus making for 
more economical production. | 

* * * I 


| 


Morning rush hour... eve- 
ning exodus ... weekend traffic jam .. . that’s when 
motorists really appreciate smooth, fast pickup in 
their cars. 

But smooth, fast pickup doesn’t just happen. In 
many of today’s leading makes of cars, it’s the re- 
sult of the quick engagement of a Borglite Clutch 
Plate, engineered and produced by Borg-Warner's 
Borg & Beck Division. 

The unique design and precision construction of a 
B-W Borglite Clutch Plate, with its patented two- 
stage very soft initial and firm final cushion, assure 
faster, quieter gear shifting, easier clutch action, and 
smoother engagement of the engine. 

All of which means easier driving and far less 
road fatigue. 


Auto Covenants 


DRESSURE is being put upon the 

industry to extend the period of 
covenant of all new cars. At the 
moment, anyone buying a new car 
in the U.K. has to agree not to 
sell it for at least a year, to stop 
black market activities. A survey 
has shown that within 15 months 
from the purchase of a new car 
not more than 2 percent were be- 
ing turned over. 


There is a suggestion that the 





Soft os a kitten's step— 


Strong os @ bulidog's grip This is just one more example of how Borg- 


Warner's ‘“‘design it better—make it better’ policy 
serves the automotive industry, and America, 
every day. 


Car Rental System Adds 


Eight New Cities  Feachecd it aalalle™ 
ST. LOUIS. — Eight new cities ae _ 
were added to the coast-to-coast i 
Me ; Almost every American benefits every 
group of independent car rental ENGINEERING day from the 185 products made by BORG-WARN ER 


firms affiliated through the Na- 
tional Car Rental System, Inc., at 


a meeting of the organization's 
executive committee at French 


A et LA 









THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago: £ 


Lick, Ind., according to Charles P. | NTERNATIONAL « BORG-WARNER SERVICE PARTS + CALUMET STEEL 

cyv 2 

Clark, president. TOVE « FRANKLIN STEEL © INGERSOLL’STEEL * LONG MANUFACTURING « 
Courtesy cards of the organiza- NEN} fs TV Nd ee Sea ee ae 5 Nae MD hdd 3 

tion now are being honored in MORSE CHAIN CO. LTD = Mey Yet} P at - ry: PRODI 
os 2 
leveland, Oklahoma City, Annapo- PT TTT Men TCL a Gen hal” S «© WARNER GEAR 


lis and Frederick, Md.; Jefferson 
City, Mo., and Indianapolis. At the 
meeting affiliation of the system 
with the National Safety Council | tate beds 


was voted, | 





Auto Personnel 


Promotion of James A. Smith to,ment. He entered the service of 
sales representative in north-cen-| Eutectic shortly after the war as 
tral Ohio for General Tire & Rub-/a district engineer in California. 
ber Co. is announced by Glen Tay- , £6 6 
lor, Akron district manager. Smith 
replaces Harvey Bailey, who re-| Nash Promotes Johnson 


signed to become a General Tire [Tg Cleveland District Chief 


— ra — Nash has promoted D. A, John- 
'son from ass‘stant to parts and 
Ferguson—Thornbrough accessories manager, central office, 
Albert A. Thornbrough, vice-|to district manager in Cleveland. 
pres:dent and director of procure-| A, J. Peterson succeeds Johnson 
ment, has been elected to the board jn the central office. He was as- 
of directors of Harry Ferguson, Inc.| sistant zone parts manager at 
Thornbrough joined the Ferguson | Minneapolis. 
organization in 1946, and in 1947 <2.) ae 
was made director of procurement. 
Early this year he was made a 


vice-president. 
* * + 


Eutectic Appoints Roehll 


National Sales Head 
Appointment of F. F. Roehll as 
national sales manager, Eutectic | 
Welding Alloys Corp., is announced | 
by Rene D. Wasserman, president. | 
A graduate of Ohio State univer- | 
sity, Roehll has spent his entire | 
career in sales and sales manage- | 








Two Zone Assistants 
Appointed by Nash 


Appointment of two assistant 
zone managers for Nash has been 
announced by H. C. Doss, sales 
vice-president. 

G. G. Smith, formerly national 
business management manager, 
was appointed assistant zone 
manager of the Detroit zone. 


R. L. Martinson, formerly serv- 
ice representative, was named 


facts before you= 


With this desk bookkeep- 
ing machine, customer 
ledgers and statements, 
accounts payable, payroll, 
and general ledger records 
are posted swiftly, legibly, 
with proof. Also serves as 
high-speed adding machine. 
Excellent for small dealer- 
ships. 


This typewriter accounting 
machine daily 
analysis of sales and costs, 
accounts receivable, accounts 
payable. Writes payroll 
complete in one operation. 

Makes preparation of finan- 

cial statements simply 
a matter of copying last 
balances. 


permits 


WHEREVER THERE’S BUSINESS THERE’S 
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assistant zone manager of the 
Dallas zone. 


Smith joined Nash in January, 
1945. Martinson joined Nash in 
January, 1940. 

* + + 


2 Illinois Branch Managers 


|Named by Universal C. 1. T. 
Harold L. Ashby, of Carbondale, | 


\Ill., has been promoted to branch | fx 


|manager of the Universal C. I. T.| 
Credit Corp. office at Mount Ver-| 
non, Ill, 

He will succeed John Mitroy, | 
who will be in charge of the com-| 
pany’s new branch at Centralia, | 
Ill. 


+ * * 


Gar Wood Ups Gray 
John B. Gray has been appointed 
treasurer of Gar Wood Industries, 
Wayne, Mich., and treasurer of Na-| 
tional Lift Co., Waukesha, Wis., a 
Gar Wood subsidiary, announces 
Edward F. Fisher, president. 


* * * 





Allegheny Ludlum Names 
Bottcher Chief Engineer 


| Appointment of George I, Bott- | 


| cher as chief engineer of Allegheny | 


FORD DOLLS UP PARTS PACKAGES—Earl G. Ward, (left), manager of Ford parts and 
accessories operations, and James F. Mitchell, packaging, inspect an example of the 
company's new packaging design program for parts and accessories. The program is being 
presented under the trademark—FoMoCo. 


the appointment of J. F. Chapman | joined the firm in 1946, and Smith 
and R. E. Smith as assistants to|/has been with the company since 
Bottcher. | 1921. 


Bottcher joined the engineering | , = *@ 


Ludlum Steel Corp. has been an- | department of Allegheny Ludlum in 
nounced by Emil Kern, engineering |1941 and was appointed assistant 
vice-president, Kern also announced chief engineer in 1947. Chapman 


ACCOUNTS PAYABLE 
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You're in a highly competitive business. A busi- 
ness where you need today’s data to make today’s 
decisions. A business where you need complete 
figure-facts to tell you where you stand right now 
... what you can do to maintain or improve your 
position. You're in a business where Burroughs 
machines are just about the most strategic 
weapons you can have. 


These fast and efficient figuring tools keep you 
up to the minute on the standing of every depart- 
ment in your dealership. They save accounting 
time, expedite accounting reports. They level 
month-end mountains . . . eliminate overtime 


and extra bookkeeping help. 


Burroughs complete line includes the machines 
that suit the size and methods of your dealership 
perfectly. Burroughs reputation for dependability 
insures their quality. The Burroughs world- 
wide, world-famed service organization 
keeps them in perfect operating order. 


Your Burroughs representative is familiar 

with the problems of your business. He is 
prepared to recommend the equipment that 
will save your dealership the most time, money 
and effort. Give him a call today... or mail 
the coupon. 


Burroughs Adding Machine Company 

Detroit 32, Michigan 

([] Please have your representative call with the Automotive 
Dealer Accounting Manual, including form layouts and 
machine descriptions. 


4 0 I would like to see a demonstration of the Burroughs General 
u rro ug &, Purpose Cash Register. 


Name ‘icine 


Street and Number ; a ate 
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Blair Succeeds Maybury 


As Divisional Comptroller 


Appointment of Vincent P. Blair 
as divisional comptroller of GMC 
Truck and Coach division of Gen- 
eral Motors is announced by Roger 
M. Kyes, general manager of GMC. 

William F. Maybury, formerly 
divisional comptroller of GMC 
Truck and Coach division, has 
been placed on special assignments 
with the division. Blair came to 
his new position from the Inland 
Manufacturing division, where he 
had been divisional comptroller 


since 1944, 
7 +. « 


Baker-Raulang Board 


Promotes 3 Executives 


Directors of Baker-Raulang Co., 
Cleveland, have elected H. Dudley 
Swim chairman of the board; 
Clarence M. Taylor, chairman of 
the executive committee, and 
John R. Morrill, sales vice-presi- 
dent, it is announced by James 
W. Moran, president. 


* * > 
Ford Transfers Joseph 


To Chicago District 


Niles A. Joseph has been ap- 
pointed used car and truck sales 
manager for the Ford midwest re- 
gion. He comes to Chicago from 
Ford’s Twin City district sales 
office, where he has been used car 
‘and truck sales manager since 
May, 1949. 

Joseph succeeds L. R. Peart, pro- 
moted to assistant district sales 
manager at Rockford. Peart be- 
came regional used car and truck 
sales manager in May, 1949, after 
heading that department in the 
former Milwaukee district sales of- 
fice from February, 1948. 


+ * * 
Auto-Lite Promotes Sharpe 


To Assistant Sales Head 
Appointment of Daniel M. Sharpe 


'as assistant sales manager of Auto- 


Lite Battery Corp., with headquar- 
ters in Toledo, has been announced 
by W. E. Blank, sales manager. 
Sharpe had been division manager 
in charge of the Chicago office. 
Associated with Auto-Lite for 22 
years, Sharpe joined the company 
as a salesman, Prior to joining 
Auto-Lite he was a_ distributor 
salesman and also associated in a 
sales capacity with American 
Bosch Magneto Corp. 
* - * 


Cooper Joins Leland 


Milton B. Cooper has joined the 
staff of Leland Corp. as assistant 


manager. Cooper held a similar 
position at Clawson and Bals, Inc., 
for several years before joining 
Leland. 

* * * 


Ford Ups Edwards 


The appointment of Ivor M, Ed- 
wards as executive accountant of 
Ford International has been an- 
nounced here by Norbert A. Bog- 
dan, director of finance. Edwards 
joined Ford International as finan- 
cial analyst a year ago. 

+ * . 


General Tire & Rubber Elects 
T. F. O'Neil Vice-President 
General Tire & Rubber Co. has 
named Thomas F. O’Neil of Boston 
a vice-president. W. O'Neil said 
there will be no change in Thomas 
(Continued on Page 23, Col. 1) 
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(Continued from Page 22) 


, O'Neil’s assignment and that he 
will continue to headquarter in 
Boston where he is vice-president 
and director of the Yankee net- 
work, a wholly-owned subsidiary 
of General. 

General's new vice-president, sec- 
ond oldest son of W. O’Neil, is also 
vice-chairman and director of Mu- 
tual Broadcasting Co. 

* . * 


Buick Names Alloo Manager 


Of San Francisco District 


©. B. Alloo has been appointed 
manager of Buick’s San Fran- 
cisco district. Alloo has been car 
distributor for the San Francisco 
zone for the past year, and prior 
to that he was manager of 
Buick’s Fresno district. In his 
new position he succeeds E. V. 
Brewer jr., res'gned. 

William J. Fitzgerald, formerly 
assistant to Alloo, has been ad- 
vanced to the car distributor 
post. His newly named assistant 
is A. J. Hughes. 


* * * 
Universal CIT Promotes 


Decker and Conley 


Promotions for George J. Decker 
and William A. Conley have been 
announced by officials of the Uni- 
versal CIT Credit Corp. 

Decker was named branch man- 
ager of the firm’s office at Perth 
Amboy, N.J. Conley was elevated 
to the post of district manager in 


Jefferson City, Mo. Both mer 
started out with the firm as ad- 
justers. 


* * * 


Barnes in Ohio for R-B-M 


Harold F. Barnes is now R-B-M 
sales representative in Ohio, hav- 
ing been transferred to Dayton 
from the factory at Logansport, 
Ind. His office is 410 W. First St., 
Room 306. R-B-M sales activities 
in the St. Louis area are being 
handled by Jim Kress at 3435 
Chouteau ave. 

* ” + 


Leary Named 
Robert G. Leary has been ap- 
pointed general sales manager of 
Rigidized Metals Corp., Buffalo, ac- 
cording to Richard S. Smith, pres- 
ident. 


* * * 


Grey-Rock Names Ruddy 

Walter Ruddy has been appointed 
to represent Grey-Rock division of 
Raybestos-Manhattan, Inc., in the 


Denver territory, according’ to 
James A. Wheatley jr., sales man- 
ager. 

* * * 


Kinzy Joins White 

H. H. Kinzy, former big league 
baseball pitcher, has joined the 
sales department of White Motor 
Co, in Dallas. The Texas Christian 
University graduate pitched for the 
Chicago White Sox before joining 
the sales staff of a rubber com- 
pany 15 years ago. Kinzy special- 
ized in sales to the truck industry. 

* 7 * 


McKay Names Kaufman 


General Sales Manager 


Fred A. Kaufman has been ap- 
pointed general sales manager of 
McKay Co., Pittsburgh. He suc- 
ceeds Fred C. Smith, who was 
named special assistant to the pres- 
ident, J. C. McKay. 

Kaufman first become associated 
with the company when he joined 
the McKay research fellowship at 
Mellon Institute of Industrial Re- 
search in 1943. For the past year 
and a half he has been sales man- 
ager of McKay’s arc welding elec- 
trode division. 

* * * 
Willys Names Four Men 
lo New Buying Posts 

William L. Wagner, Gaylord N. 
MeSherry, Fred H. Klein and Gor- 
don S. Yost have been appointed 
to new positions in the Willys- 
Overland purchasing department, 
iccording to George J. Edellstein, 
lirector of purchases. 

Wagner has been named assis- 
tant to the director of purchases 
n charge of steel. Yost has been 
named purchasing agent in charge 
1! chassis parts, electrical equip- 
ment, tires and tubes. Succeeding 
Yost as an assistant purchasing 
Klein has been 


named assistant purchasing agent 
in the body stamping section. 
* o 7 


Barnes Joins Sales Staff 


| At Timken-Detroit Axle | 


Timken - Detroit Axle Co. an-| 
nounces the employment of James | 


| H. Barnes as a member of its sales | 


engineering department. 

Former purchasing agent for 
Lincoln-Mercury, Barnes was pre- 
viously associated with the Budd 
company for more than 30 years. 
He had risen through the various 


|Budd divisions to the position of 


sales manager, Automotive division. 
* + * 


_Autocar Transfers Allen 


To Philadelphia Post 


Charles D. Allen, a veteran of 
almost a quarter of a century with 
Autocar Co., has been transferred 
from the managership of the com- 
pany’s Bostcn district to a sim- 
ilar post in Ph‘ladelphia. 

At the same time, it was an- 
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I-H DISCUSSES NEW MODELS—Eastern sales officials of the motor truck division of Inter- | 
national Harvester held a two-day meeting in New York City, to discuss introduction of the | 


company's new line of heavy-duty, diesel-powered trucks and tractors. 
motor truck sales manager, 


from left in front row, 


third 
the 


W. K. Perkins 


Chicago, said the new models, 


LD-300 line. were designed to carry more payload while remaining within legal limitations. 
The mee'ing was one of a series held throughout the U. S. 


nounced, the Boston and Provi- 


‘donce districts have been merged 
and Jack S. Crusoe has been placed | 


in charge. 
* . * 


Institute Names Bond 


Dr. Rolston L. Bond, technical 
director of the butadiene divis‘on 
of Cities Service Refining Corp., 
Lake Charles, La., has been named 


assistant chairman of the chemis-. 


Pee: fzos 


try and chemical engineering de- 


partment at Armour’ Research 
Foundation of Illino!s Institute of 
Technology. 

* * * 
Studebaker Promotes 3 


In Research Division 
Appointments to three key po- 
sitions in the research depart- 
ment of Studebaker’s engineer- 
ing division have been announced 


|promoted to the 


|} what 


23 


by H. E. director of 
research, 

M. P. deBlumenthal becomes 
assistant chief research engineer; 
T. A. Scherger becomes chief 
powerplant engineer, and T. E. 
Wagar continues to direct the 
electrical phases of automotive 
development with the title of 
chief electrical engineer. All three 
have long periods of service with 
Studebaker. 


. * * 
Gabbert Named to Head 


Universal CIT Branch 


Richard W. Gabbert has been 
post of branch 
manager of the Universal CIT 
Corp. office at Quincy, IIl., accord- 
ing to J. M. Cooney, vice-presi- 
dent of CIT’s St. Louis division. 


Prior to his promotion, Gabbert 
was employed as a collection man 
in the company’s St. Louis branch 
office. He got his education at 
Washington university and the 
University cf Georgia. 


Churchill, 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
you have or have what you want! 
See the back pages of this issue. 


ow 


KELSEM HAVES 
VATE 


ALABAMA 
Cruse-Crowtord Wheel & Bem 


FORNIA 
Motor Rim & Wheel Sore “e 
Motor Rim & Wheel Service 


Leos Angeles 15 
Sen Francisco 9 | 


FANSA 
Birmingham 3 |  Borbein-Young & Company «+ Wichita 2 
j KENTUCKY 
} Auto Wheel & Rim Service -- Levteville 3 


Oulsiana 
Southern Wheo! & Rim Co New Orleans 13 





COLpKaA 
Quinn & McGill Motor Supply Denver! MARYLAN 
Conne R. W. Norris & Sons inc Baltimore 3 
Connecticut Whee! & Rim Hertford 6 MASSACHUSEI 
Connecticut Wheel & Rim New Heven 11 | New England Wheel & Rim Co........ Boston 15 
FLORIDA j 
i MICHIGAN 
Southeast Whee! & Rim Co docksonville3 | Rim & Wheel Service Detroit 2 
GtoRGis Rim & Wheel Service Grand Rapids 2 
Harris Automotive Service Atlante 3 
pa iranred A 
bain Pioneer Rim & Wheel Company... Minneapolis 4 
Stone Whee! Incorporated Chicage lo 
Peoria Wheel & Rim Company Peoria 3 
itlinois Wheel & Brake Company Springfteld Borhein-Young & Company Kensas City 8 
ein-Young & Company Springftela 
MOLANA Borbein-Young & Compony St. Lowis 8 
Wheel and Rim Soles Fort Wayne 
Indione Whee! & Rim Company Indienepoills 2 SSSR ASE 
Wire & Dise Wheel Sales South Bend 18 Morgan Wheel & Equipment Omohe 2 
Omaha Rim & Wheel Co. Omohe 2 
wa 
Stone Wheel incorporated Devenport | tw 
Des Moines Whee! & Rim Co Des Moines 12 Wheels incorporated Nework 4 


PRODUCTS: 


PLANTS: 


Kelsey-Hayes Plants 


ASSURES PROVEN PRODUCTS AT. 
KELSEY-HAYES WHEEL COMPANY 


DETROIT 32, MICHIGAN 


in Michigan (4); 


Wheels—Hub and Drum Assemblies—Brakes—Vacuum Brake Power Units—for 


McKeesport, Pa.; Los Angeles, 


with extra low 
pressure tires 


SELL COMPLETE SETS OF EXTRA LOW- 
PRESSURE TIRES FOR YOUR CUSTOMERS’ 
GREATER SAFETY AND COMFORT! 


You actually do your customers a real favor when you 
sell them complete sets of the correct combination of 
extra low pressure tires and Kelsey-Hayes 15” change- 


over wheels. 


Ask your Kelsey-Hayes distributor for a 


copy of the booklet ‘Riding 15” Wheels to a Fortune.” 
it shows how and why the most successful tire dealers 


are those who sell “‘change-overs”. 





nem voas ' RHODE ISLA 

Wheels, Incorporated Albeny 1 | New Englond Wheel & Rim Co Providence 3 
Fray, The Wheelman, Inc Buifelo 3 | TENNESSE 

Whoek, incorpereted | New York 23 Harris Automotive Service Knoxville 17 

gan ne Sees yy. Rochester 7 Beller Wheel Brake & Supply Memphis 3 

oibourn Wheel & Rim Co Syracuse 4 Beller Wheel Brake & Supply Neshville 3 

1ontm Car bKA 
Corolina Rim & Wheel Co Cherlotte 1 Southwest Wheel Inc Delles 2 
Caroling Rim & Wheel Co Roleigh Southwest Wheel and Equipment Co. Heuston 2 


United Automotive Service, Inc Winston-Salem 


Pioneer Rim & Whee! Co 





Henderson Rim & Whee! Serv 


Southwest Wheel and Equipment Co. Sen Antonio 6 


Fargo -Salt Lake City 1 
VIRGINIA 
Motor Rim Manufacturers Akron 7 Disie Wheel Company Richmond 20 
Rim & Wheel Service Cincinnati 2 A 
Motor Rim Manufacture Cleveland 1! Rag 
Hayes Wheel & Spring “Service Columbus 15 sotes Whos & Poms Co. Seonto a 
Rim & Wheel Serv Deyton 3 Bearing om SY pohene 


Wheel & Rim Sales Cc >mpany Toledo | 


Orlehome City I 


Southwest Wheel inc 


Alberta Whee! Distributors. 
General Avtomobile Equip. 
Wheel & Rim Co. of Conado 
Wheels & Equipment Limited 
Automobile Supoly Company. Winnipeg, Manitoba 


Auto Wheel Service. Portland % 
Standord Wheel & Rim Co Herrisburg 
Thomas Wheel & Rim Compony Philedeiphia 30 


Wheel & Rim Sales Company Pittsburgh 13 


Calif.; Davenport, 


WISCONSIN 
Stone Monufacturing Company 


Passenger Cars, 
Buses—Electric Brakes for House Trailers and Light Commercial Trailers —Wheels, Hubs, Axles, Parts for Farm implements. 


lowa; Windsor, 


Milwoukee 3 


CAMAOA 
Edmonton, Alberta 
Montreal, Quebec 
Terente |, Onterie 

Vancouver, 8. 





Trucks, 


Ontario, Canada. 
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A NATIONAL D 


va, aeiny Clue 
Gps 
... GAVE WAY TO THE GASOLINE GAUGE 


Gone with the linen duster and goggles is that sure, electrical flow, temperature and 


gasoline supply. Still others, so effi- 


> 


remark of yesteryear... “Out of gas, again.’ 
cient most drivers are unaware of 


them, regulate voltage and ignition— 





in truth perform as robot engineers. 


W:.. the gasoline tank hidden away at the rear of 





the car, gasoline supply was for years a matter of The practical advantages of these 
guess... and if you guessed wrong, you walked. Then developments has made Auto-Lite the world’s largest 
Auto-Lite designed a gasoline gauge that worked by independent manufacturer of auto- 
remote control. The gas supply was no longer top secret. motive electrical equipment... pro- 
A needle on the dash made forgetting so difficult that ducing more than 400 products in 28 
now no car maker would think of offering his product great Auto-Lite plants from coast to 
without this helpful aid to short memories. coast. Today ... Auto-Lite products, 
The gasoline gauge is but one of many Auto-Lite backed by world-wide service facili- 
developments which in a relatively short time have ties, are original equipment on many makes of America’s 
helped change cars from complicated mechanical finest cars, trucks, tractors, airplanes and boats. The 
puzzles into automatons so simple that record of dependable performance earned by these 


only laws keep children from driving. products during 39 years of use is 





summed up in the phrase .. . “You’RE 
Auways Rigut Wirn Aurto-Lite.” 


Auto-Lite instruments faithfully report 









the important facts of speed, oil pres- 






BATTERIES * BUMPERS * FUEL PUMPS * HORNS * GENERATORS 
LIGHTING UNITS ¢ SPEEDOMETERS * SPEEDOMETER CABLE 
SWITCHES © STARTING MOTORS ¢ INSTRUMENTS & GAUGES 
IGNITION UNITS © MOULDED PLASTICS * WINDSHIELD WIPERS 
WIRE & CABLE e SPARK PLUGS * METAL FABRICATED ASSEMBLIES 
DIE CASTINGS—Gray Iron; Zinc and Aluminum Base 


25 





26 AUTOMOTIVE NEWS, AUGUST 7, 1950 


New Passenger Car Registrations, 35 States for June, 1950-1949 
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New Commercial Car Registrations, 38 States for June, 1950-1949 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


Truck registrations by states are 


released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


International 
Kenworth 
Sterling 
Studebaker 
Willys-Overiand 
Miscellaneous 


>| & : 
| 3 | ei =| 2 | 
eo} ue | Oo | 


| 





Autocar 
Brockway 
Chevrolet 


| 
























20 States Previously ‘50 58 30 10586 a 148 89, 1592 12! 7365 6; 2033 2352 16 199 47 102 6 934 227 654 47 26507 ‘50 20 States Previously 
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Alabama ‘50 ' 945 2 125 727 170 160 13 85 13 5! | 2292 ‘50 Alabama 
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California ‘50 10 1966 2 23 34 319 1223 it 461 305 29 28 5 9 5 215 33 100 21 4799 ‘50 California 
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factories. They include federal excise Special Deluxe P20 4-dr sed $1,444 
taxes and factory handling charges, and Cu rrent Prices on New A utomobi les = a tone 617.50; ony $1,997; stat 





dealer delivery and handling charges. 


They do NOT include transportation | ——e ‘ . 
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480; stat wag (Countryman), $1,520, | $3,069.75; club cpe., $2,327.50; conv., $2,- | $1,595; conv., $1,948; Crestliner, $1,710.50; | eyp epe., $1,979.50; Model 72-A club epe., | luxe $2,000 (super leluxe. $2 058 stat 
, ¢ 9 245 , 4 - | 7A1°: y , 14 = Oe —_ a « . & aa Oe ee a e~é ’ ixe, é 5 > > « UOS); Sts 
A@—conv. (Atlantic), $2,345 (with auto- | 761; Newport. $2,656.50; Traveler, $2,-| stat. wag., $2,106.50 | $1,875; conv., $2,411.50; Monterey 2,146; | wag, $2,264 (deluxe, $2,343); bus cpe 


lim., $3,196. Saratoga—4-dr. sed..| FORD OF BRITAIN—4-dr. sed. (Prefect, 


matic top, $2,525); sports sed. (hardtop), | 579.75 stat. wag., $2,560.50 $1,571. Chieftain Kight—4-dr. sed., $1,813 


$2.750. (Delivered in New York.) 2,667.25; club cpe., $2,641 New Yorker | cloth), $1,040; 4-dr. sed. (Prefect, leather), s . . ¢ 9 wae 
J s eries 40—4-dr. tour- 4-dr. sed 2,783; club ., $2,756.75 77; 2- 5 lig A NASH—Rambler Custom—conv., $1,808; | (deluxe, $1,908); 2-dr. sed., $1,763 (de- 
BUICK pecial » ¢ our dr. sed., 83; club cpe., 156.75; | $1,077; 2-dr. sed. (Anglia), $947. (Deliv | stat. wag., $1,808. Statesman Super—4-dr. | luxe, $1,858); club cpe., $1,763 (deluxe 





back sed., $1,941 (deluxe, $1,983); 4-dr.|conv., $3,263; Newport, $3,157.75 Town | ered in New York.) 5. = - 2 : 
s 1,909 (delux 1.952): sed. | & Country—New t. $4,027.75. » Er cs $2.35 ees sed., $1,738; 2-dr. sed., $1,713; club cpe., | $1.858); conv. deluxe, $2,190; Catalina de- 
jetback sed., $ ¢ e, $1,95 sed. | puntry ewport, $ 7.75. Imperial FRAZER—4-dr. sed., $2,359; Vagabond, $1,735; bus. cpe., $1,633. Statesman Cus-| luxe, $2,069 (super deluxe, $2,127); stat 





epe., $1,856 (deluxe, $1,899); bus. cpe.,|4-dr. sed., $3,080. Crown Imperial—4-dr 2,399. ra-) ¢ optional on ¢ od- - a : ane 
ike” Eeeas Give B-t-dc. tomeck ied, USt0%: tm. BM tfeon.ice arc. n all mod: | tom—i-dr, sed., $1,897; 2-dr. sed., $1,872; | Wag., $2,332 (deluxe. $2,411); bus. cpe 
sed., $2,139; 4-dr. Riviera sed., $2,212; | matie optional on Royal at $120.90, stand-| HILLMAN MINX t-dr, sed., $1,495; | club cpe.. $1,894. Ambassador Super—4-dr. | $1,640. Streamliner Six—4-dr. sed., $1,724 
sed. cpe., $2,041; conv., $2,476; Riviera, | ard on other series.) conv., $1.745; stat. wag.. $1,797. (Deliv. | 3¢4.. $2,064; 2-dr. sed., $2,039; club cpe., | (deluxe, $1,519); sed. cpe.. $1,673 (deluxe 
$2,139; stat. wag., $2,844 Roadmaster; CROSLEY—2-dr. sed., $882; conv., $882; | ered in New York.) $2,060, Ambassador Custom {-dr. sed $1,768) Streamliner Eight i-dr. sed. 
Series 70—4-dr. tourback sed., $2,633; 4-dr. | stat. wag., $915.50; roadster (Hotshot) HUDSON Pacemaker é-dr. sed $2.223; 2-dr. sed., $2,198; club cpe., $2,- | $1.792 (deluxe, $1.887); sed. cpe., $1,742 
Riviera sed., $2,764; sed. cpe., $2,528; | $872 Super——2-dr. sed $951; conv.. | $1,933; 2-dr. sed., $1,912; club cpe., $1.-| 219 (Hydra-Matie optional on Ambassa- | ‘deluxe $1,837). (Hydra-Matie optional on 
conv., $2,981; Riviera, 2,633 (deluxe, | $953.50: stat. wag., $984; roadster (Super |933; conv., $2,428; bus. cpe., $1,806.50, | @0r Models at $158.50.) all models at $158.50.) 

$2,854); stat. wag., $3,433. (Dynafiow | Sports), $925 Pacemaker Deluxe--4-dr. sed., $1,959.25;| OLDSMOBILE Series 88 {-dr. sed RENAULT i-dr. sed., $1,035. (Deliv 
standard on Roadmaster, optional on Spe-| DeSOTO-—-Deluxe 1-dr. sed $2,008.75; | 2-dr. sed., $1,927.75: club ecpe., $1,959.25; | $1,978 (deluxe, $2,056); 2-dr. sed., $1,920 ered in New York.) 

cial and Super models at $169.20.) S-pass 4-dr sed $2,698.75 club cpe., | conv 2,443.75. Super Six—-4-dr. sed., $2,- | (deluxe, $1,998); sed, cpe., $1,904 (deluxe, STUDEBAKER—Champion Custom—4-dr 


CADILLAC—Series 61—4-dr. sed., $2,- | $1,998.75; Carry-All, $2,213. Custeom——4-dr. | 105; 2-dr. sed., $2,068; club cpe., $2,101.75; | $1,982); club cpe., $1,878 (deluxe, $1,956) > 1,519.25; 2 ; 7.5 
866; club epe., $2,761. Series 62—4-dr. sed., |sed.. $2,196.25; 8-pass. 4-dr. sed., $2,-|conv., $2,628.50. Super Eight—4-dr. sed., | conv., $2.294; Holiday, $2,162 (deluxe, $2,- | S@d., $1.519.25; oo a.” on oe 
$3,234; club cpe., $3,150; conv., $3,654 ; | 885 25; club ecpe., $2,178.25; conv., $2.-|$2.189; 2-dr. sed., $2.152: club cpe., $2.-| 267); stat, wag., $2,520 (deluxe. $2,662), | CP@-- $1.513.75; bus. cpe., $1,419. Cham- 
Coupe DeVille, $3,523. Series 60 Special— | 600.50; Sportsman, $2,511.25; stat. wag., | 185.75. Custom Commodore Six—4-dr. sed., | Series 98—-4-dr. sed., $2,299 (deluxe. $2,-| Pion onmne—~4~Ge sed., $1,597.25; 2-dr 
4-dr. sed., $3,797. Series 75—4-dr. 7-pass. | $3,115.25; Suburban, $3,201.25. (Tip-Toe | $2,281.50; club cpe., $2.257.25; conv.. $2.-| 393): 4-dr. town sed... $2,267 (deluxe, | S¢4-. $1.565.50; club cpe., $1,591.75: bus 
7 epe., $1.497 Champion Kegal Deluxe 


























sed., $4,770; 4-dr. 7-pass. Imperial sed., | Hydraulic Shift standard on Custom, op-/ 809.25. Custom Commodore Eight — 4-dr. | $2.361); sed. cpe., $2,225 (deluxe, $2,319); ; < luxe 
$4,959. (Hydra-Matie standard on Series | tional on Deluxe at $120.90.) | sed., $2.365-50: club cpe.. $2,341.25; conv. |conv., $2,772: Holiday, $2.383° (deluxe. | ‘4%. Sed... $1.676: 2-dr. sed.. $1,644.50 
62 and 60 Special, optional on Series 61| DODGE—Waytarer—2-dr. sed., $1,755; | $2.893.25. (Super-matie| optional on ali | $2,641). (Hydra-Matie optional on all mod- | “UP Cbe.._ $1,670.75; conv., $1,981.25; bus 
and 75 at $174.25.) roadster, $1,744.50; bus. cpe., $1,628.75. | models at $199.31.) }els at $158.50.) cpe., $1.576. Commander Deluxe — 4-dr 
CHEVROLET Styleline Special—4-dr. | Meadowbrook—4-dr. sed., $1,865.75. Coro. | KAISER — Special — 4-dr. sed., $1,989;| PACKARD — Fight 4-dr. sed., $2,219 | 5€4-. $1,902.50; 2-dr. sed., $1,871; club 
sed., $1,450; 2-dr. sed., $1,403; club cpe.,|met—4-dr. sed., $1,944.75; 8-pass, 4-dr. |2-dr. sed., $1,939; club cpe., $1,959; 4-dr. | (deluxe, $2.383); 2-dr. sed., $2,224 (deluxe, | °P@-:, $1,897.25 Ce mmander Regal Deluxe 
$1,408; bus. cpe., $1,329. Styleline Deluxe |sed., $2,634.25; club ecpe., $1,931; conv., | utility, $2,089; 2-dr, utility, $2,039; bus. | $2,358). Super-4-dr. sed., $2,633 (deluxe. | )4-4r. sed. 3.75; 2-dr. sed.. $1.992; 
—4-dr. sed., $1,529; 2-dr. sed., $1,482; | $2,346; Diplomat, $2,240.75; ‘stat. wag..|cpe., $1,889. 'Deluxe—4-dr. sed., $2,099: | $2,919); 7-pass, 4-dr, sed. deluxe, $3,950; | C1UD che... $2,018.25; cony., $2,328.50. Land 
club cpe., $1,498; cony $1,847; Bel-Air, | $2,882.50. (Gyro-Matie optional on Coronet | 2-dr. sed., $2,049; club ecpe., $2,069; 4-dr. | 2-dr. sed., $2.60S (deluxe, $2.894); conv Cruiser {-dr. sed.. $2,186.75 (Automatic 
$1,741; stat. wag., $1,994. Fleetline Spe- | models at $94.60.) utility, $2,199; 2-dr, utility, $2,149: bus. | deluxe, $3,350; lim, deluxe, $4,100. Cus-| Ptional on Commander and Land Cruiser 
cial—4-dr. sed., $1,450; sed. cpe., $1,403.| FORD—Deluxe Six—4-dr. sed., $1,471.50; | cpe.. $1,999. (Hydra-Matie optional on al! | teom——4-dr. sed., $3,935; conv., $4,480 models at $201.25.) 
Fleetline Deluxe—4-dr. sed., $1,529; sed. |2-dr. sed., $1,424; bus. cpe., $1,332.50. | models at $158.50.) (Ultramatie standard on Custom, optional WILLYS-OVERLAND— Four — Jeepster 
cpe., $1,482. (Powerglide optional on De-| Deluxe Eight — 4-dr. sed., $1,545; 2-dr.| LINCOLN $-dr. sed.. $2,575.50: club| on other series at $185.) $1.492.82: stat wag., $1,604.27 (four. 


sed., $1,497.50; bus. cpe., $1,419. Custom | cpe., $2,528.50; Lido, $2,721. Cosmopolitan| PLYMOUTH — Deluxe P19 — 2-dr. sed., | wheel-drive, $2,010.22). Six—Jeepster, $1,- 





luxe models at $158.50.) 


CHGYSLER — Royal — 4-dr. sed., $2,- | Deluxe Six—4-dr. sed., $1,558; 2-dr. sed., |—4-dr. sed., $3,239.50; club cpe., $3,187; 1$1,507; Suburban, $1,855 (Special, $1,-| 597.75; stat. wag., $1,688.52. 
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Customer Eyes the Dealer 


Epitor’s Note: James H. Bus- 
ell, Kalamazoo (Mich.) adver- 
sing man who has been study- 
ng retail selling for 42 years, 
vrote the following article after 
a rather extensive experience in 
automobile purchasing. 


UTOMOBILE retail salesman- 

ship is at low ebb in our town. 
Salesmen we met were either too 
“high pressure” or possessed ‘no 
pressure” . . . with one exception. 
And we did not buy a car from 
him. 

J. A. Livingston is authority 
for the fact that the industry 
is now producing passenger cars 
and trucks at the rate of 9,500,000 
a year. He ventures this state- 
ment. “To me, a U, S. economy, 
paced by an automobile output 
of that many cars, is geared too 
high.” 

We may be years from a satu- 
ration level, but as we approach 
that situation there will be desper- 
ate need for better brands of sales- 
manship than the sorts my wife, 
Gertrude, and I encountered for 
two months this spring. 

* + * 


( UR beginning was with a low- 
priced car. A _ neighbor sells 
this job. He arranged for a dem- 
onstration. We left our old boat 
at the garage, picked up a friend, 
drove about 60 miles, ruled against 
it because the seats were not com- 
fortable. 

Later we gave this same gen- 
tleman a phoned opportunity to 
sell us a better car (which we 
did buy from another dealer!). 
We called him at dinner. Found 
out he was eating. Apologized 
and asked him to call back. He 
said he would. He didn’t. Next 
day we called his wife; asked 
her to be sure and have Pat call 
us when he came in. He didn’t. 
Next we drove a car that would 

have cost us about $2,700. I left 
the old car, suggesting that an ap- 
praisal could be made, stopped at 
college for a student, circled 
around to the house for the missus 
and then made a 72-mile round 
trip. 

The “salesman” (who thought he 
had the deal cinched because one 
of my family had recommended 
the car) hardly took time to ex- 
plain the peculiarities of his job. 
It's a wonder we got home safely. 
As it was, we never did figure out 
how to adjust the radio. 

* * o 
JHY didn’t we buy from the 
dealer whose car we had 
bought twice and to whose service 
department We always took it back 
for maintenance and repairs? 

“Listen, my hearties, and you 

shall hear 

How to shift a sale... 

verse gear.” 

Nine years ago Joe drove up 
in front of our suburban office, 
parked a lovely two-tone sedan 
at a beauteous angle to the of- 
fice windows, left one of the car 
doors open to display the rich 
upholstery, and breezed into our 
presence with the news that 
“There, Mr. Buswell, is your new 
automobile!” and got away with 


in Re- 


it, 

We were satisfied with the pre- 
vious purchase . . . and ripe for a 
new car SO We were easy 
pickings. 

Probably we would have been 


as easy to swing this spring. But 
Joe’s men weren't swinging; they 
were picking the plums that came 
in to them. Old customers did not 
count unless they humbly 
asked for a car, waited two or 
three months, took what color was 
available. 
* * * 

()NE day in April a junior mem- 

ber of the firm returned from 


a Florida trip. His contacts had 
convinced him that the seller's 
market was fast waning. So, one 


day, when my wife was in for a 
new set of spark plugs, he asked, 
“When are you going to get your 
new Soandso car?” 
_She answered, “Probably not un- 
til someone tries to sell us one!” 
That afternoon an “old timer” 
drove out in a new Soandso which 
Was neither the model nor color we 
Cared about. 

For many years he had been 
conditioned to “fanny selling.” 
He sat on his fanny, in a com- 


and 
and 


fortable showroom chair, 

folks brought in orders 

begged him to accept them. 

On this afternoon in April he 
came into the same suburban of- 
fice, where Joe had signed us up 
nine years ago, dived for the first 
comfortable chair in sight, eased 
down his weight, sighed, “Darned 
if I know why I’m here. Bill just 
gave me hell for not trying to sell 
you a car. But we can’t make 
delivery until June anyway. Come 
on out and drive this job. I’ve got 
to tell him I made a demonstra- 
tion.” 

I went. The car was a sweet job. 
As he let us out at the office, I 
fished in his mental pool with, “So 
you can’t get me a car until June, 
eh? Then I don’t know, either, 
what you’re here for. We want a 
car this spring, not next summer.” 
He just shrugged his shoulders and 
drove off. 

So that was that. We still feel 
poignant regrets over this putrid 
salesmanship. The service depart- 
ment always gave us wonderful 


assistance even if their bills made 
us wince. 
* * * 
Noss of Grand Rapids we 
have a client. So I “borrowed” 
another well-known car—to cost us 
about $2,750 “as is” 
tailed along U. S. 131 for a day. 
Left the old car for appraisal. 
Ed (not his real name) seemed 
glad to have me drive his car 
and gave a really grand demon- 
stration of the value of his au- 
tomatic shifting device up and 
down some nearby hills. But he 
warned me that he had to aver- 
age so many demonstrations a 
day so he wanted the car before 
6 o’clock. He got it. Full of gas. 
This job was fast as a goat in 
the mountains. Its ease of handling 
lulled one into a false sense of 
security. In no time flat you'd be 
going 80 miles an hour, which, to 
me, is about where the angels 
start singing. But I liked it and 


|knew my wife would. 


We had been inquiring of friends 
who had recently purchased new 


and high-| 





STUDEBAKERS FOR PREACHERS—Today's am travels many miles by automobile 


each week in performance of his duties. 


Shown 


ere is a group of Nebraska ministers, all 


living in the territory of Kramer Motors, Inc., Scottsbluff, Neb., who have taken delivery of 


Studebaker cars from Bob Kramer, president. 


From left to right: Rev. W. E. Harms, Scotts- 


bluff; Rev. Floyd E. Watt, Gering; Fred L. Johnston, secretary of the Scottsbluff YMCA; 
Rev. Harold Jack, Alliance; Rev. Carl J. Spieker, Scottsbluff; Rev. R. J. Miller, Scottsbluff, 


and Rev. Jacob Flaming, Bridgeport. 


iears as to “deals” they made. We| family ark we inquired, “How much 


still feel 
even though someone surely did a| 


new ‘'48 motor), we felt that $500|back with 
fence. 


to $600 would be about right on a 
tradein .. . But Ed took the wind 
‘out of our sails! 

* * * 
As WE climbed from Ed’s gleam- | 
ing gondola into the ancient! 


two times 
IE 


Double your customers with this Sales Plan 


and Brake Shoe Equipment 


Suppose you were able to offer your 
community a revolutionary finish- 
ing process that genuinely dupli- 
cates the finish originally applied 
by the car manufacturer? 


Suppose your shop were set up 
on a real factory production-line 
basis, drastically cutting your job 
costs, boosting your job profits and 
permitting twice the job turnover 


you now have? 


Suppose you spark-plugged a 
proven promotion program that 
brought in fwice the number of 
body work and paint jobs you now 


in your town? 


in as little as six short 


used. We have the ev 


trated Sales Plan to: 


have? A program that established 
you as the outstanding car painter 


Fast Talk? No. The 
onstrates that the Brake Shoe 
Turnover Plan is a potent new sales 
weapon that is achieving these goals 


razzle-dazzle either, but a down- 
to-earth selling strategy that has 
proved sure-fire wherever properly 
idence. You 
need the business. It will pay you 
to investigate, now. Write for illus- 


THE BRAKE 
ENAMELS TO A 


record dem- 


months. No 


RY FINISH IN 30 


that they were honest will you allow for the old car?” 


“Well, Jim, we oughtn’t to give 
bit of exaggerating. Having “kept you more than $200, but we will 
up” the old car inside and out (a|go $225 and shove the old dish 


the 


junk along 
Maybe someone will want 
it for a song. We'll take that risk.” 


the 


Why, pickle Ed’s hide! Didn't 
he know that we still had some 


sentimental 
(Continued on Page 29, Col. 





DRIES CAR 
MINUTES 


TO-BAKE 


BRAKE SHOE 
BUILDS 198 
DIFFERENT 
MODEL SPRAY 
JOTHS TO 
MEET YOUR 
SHOP RE- 
QUIFEMENTS 


NO OTHER SPRAY GUN 


PRODUCES AS SMOOTH A 


a Plame) 
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feelings about the 
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TOLEDO. “Contrary to Rus- 
sian propaganda, the people of 
Thailand and Indonesia, although | 
widely divergent in their mores, | 
economic conditions and thinking 
do not regard businessmen from 
the U. S. as ‘American imperialists.’ 

“Quite to the contrary, they are 
anxious to avail themselves of Yan- 
kee ingenuity and know-how,” ac- 
cording to Paul J. Havas, manager 
of the foreign distributors division 
of the Willys-Overland Export 
Corp. 

Havas has just returned here 
following a survey of current eco- 
nomic conditions in India, Pakis- 
tan, Malaya, Singapore, Indonesia 
and Thailand and a visit to long- 
established business connections in 
those areas, some of which date 
back to 1918. 

“The peoples of Indonesia and 
Thailand want to be left alone to 
work out their own problems,” 
Havas declared. “Thailand is on 
its feet, while Indonesia, under 
the regime of President Soekarno, 
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Welcome Yankee Aid 


Willys Export Aide Debunks Reports Thailand 


And Indonesia Are Hostile 


— Cars —-_———-. 
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is doing everything it can to re- 


habilitate itself. Urban sections 
of Malaya continue loyal, but the 

Jommunists have infiltrated into 
the rural sections of the penin- 
sula to the extent that travel is 
dangerous, 

“In my visit to Djakarta I was 
particularly impressed with the ef- | 
forts of President Soekarno to re- 
habilitate Indonesia as a result of 
Japanese invasion. Indonesia at the 
present time is endeavoring to con- 
fine its imports to essential com- 
modities. 

“Since securing its independence 
last December, it has been devel- 
oping a strong economic climate 
which, in the long run, will pro- 
duce dollar exchange for the pur- 
chase of American products, be- 
cause its own products are the 
types required by such hard cur- 
rency areas as the U. S. These 
include oil, rubber, tin and condi- 
ments. 

“The motor vehicle population of 
Indonesia 
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|number of Willys Universal Jeeps 
land Willys trucks, ambulances and 
station wagons, and we regard In- 
donesia as an excellent market for 
|our product,” Havas continued. 
| “The loan of $100,000,000 now 
|pending before the Export-Import 
Bank of Washington will have a 
| salutary effect on general economic 
| conditions.” 
| Aeecording to the Economic 
Weekly for Indonesia, projects 
| on which approval is awaited in- 
| clude: motor vehicles as a part of 
the transportation rehabilitation 
program; railway rolling stock, 
and material for railroad build- 
ing and maintenance and work- 
shop equipment; heavy units for 
road building; new aircraft; 
dredges and similar equipment 
for laying out and renovating 
harbors, 


gram will include machines for new 


power stations and for expanding) Bank should be fairly safe, in ‘the 
the existing electric network. Other| opinion of Havas. 


extremely important projects are: 
an expanded 
system; 
tion and 
recultivation with 


reforestation and land 
the necessary 





“It’s a ‘flibber 


jooke 


- 





Greek 


to put 


next to cars where the customer 
hangs around. I just turn it on 


and it scores him away.’ 


Financing these projects through | importing. 


The national electrification pro- 


a _ loan from the Export-Import 





Ba ines 
Cylinder 


2a Opposed =— 4" Direct 
Cylinder Acting 


i 


is equipped to make 
shock absorbers 
to fill any need 


Y direct 
Acting 


That’s right ... check the chart and you'll see that Delco offers you 
the correct type of shock absorber for every application. You'll find 
whatever type you need in the complete Delco line. 


And that’s not all! Delco also offers the skill and experience of its 
engineers, working with automotive designers and manufacturers, 
to provide shock absorbers exactly suited to fill any need. 


Remember, every Delco shock absorber is factory-engineered, pre- 
cision-built, long-lasting. Delco Products Division, General Motors 
Corporation, Dayton, Ohio. 





that Indonesian exports 
tele-communication | amounted to 1,444,000,000 guilder, 
scientific forest exploita-| Havas noted that March deflections 
from the basic selling rate of 3.81 
|guilder to the dollar were as high 
specialized agricultural equipment.|as 7.56 for exporting and 11.43 for 


Me Direct 
Ang 


| 


a OEE 
DELCO AND ONLY DELCO 


Pointing out 
in 1949 


“Trade with Malaya is more dif- 





| ficult,” Havas said. “Malaya is now 

| producing $390,000,000 annually in 
|dollar exchange because of tin and 
|rubber exports, but it all goes to 
the dollar pool of the United King- 
‘dom and only a nominal portion 
|of this is being made available for 
imports by Malaya and Singapore 
from hard currency areas. 

“As a result, American auto- 
mobile manufacturers are being 
locked out of Malaya and Singa- 
pore. Import licenses just aren’t 
issued for any motor vehicle orig- 
inating in the U. S. 

“The shortage of dollars in the 
United Kingdom means that moto: 
vehicle requirements of Malaya and 

Singapore must be procured from 
soft currency areas. 


“As far as I know, no city or 
state regulation in the U. S. bars 
any right-hand-drive English car 
from the road, but in Malaya left- 
hand-drive cars are forbidden as 
a ‘safety measure.’ Then there is 
also sniping through the prohibi- 
tion of any car with more than 
20 horsepower,” he continued. 


Thailand nationals have inquir- 
ing minds, show initiative and are 
aggressive business persons, accord- 
ing to Havas, who labeled them a 
comparatively peaceful nation. 


| “If the Korean situation contin- 
|ues intensified, all of these coun- 
|tries will have to modify their 
|plans for trade with other coun- 
{tries in the contiguous area,” he 
said. 


| Pontiac Program 
‘For Servicemen 


‘Enrolls 11,000 


PONTIAC.—The Pontiac service 
craftsmen program now has an 
alltime high enrollment with an 
average of 11,000 men attending 
each session, according to Hugh J. 
Hales, Pontiac general service 
manager. 


Now in its sixth year, the pro- 
gram, for dealers’ mechanics and 
|service employes, conducts five 
|schools a year and employs the 
fulltime services of 33 zone serv- 
ice instructors. Attendance is vol- 
untary but 83 percent of Pontiac 
dealerships are participating, says 
Hales. In 1949, Pontiac mechanics 
spent a total of 207,912 man hours 
in attendance at service craftsmen 
schools. 


A questionnaire answered anony- 
mously by craftsmen showed that 
78.8 percent of those enrolled found 
the schools “very helpful” and 17.5 
percent found the sessions “fairly 
helpful,” Hales disclosed. Ninety- 
five percent of those questioned 
said they felt they had benefited 
from attendance. 


Asked what specific benefits they 
had received, Pontiac servicemen 
| answered in this order: 

(1) Made job easier; (2) made 
job more interesting; (3) reduced 
“comeback” work; (4) able to work 
faster; (5) better diagnosis; (6) 
comparing ideas with other serv- 
|icemen. 

Asked to check schools they 
| would like to attend in the com- 
ing year, the men replying nom- 
inated the Hydra-Matic, engine 
tuneup, carburetor, electrical, front 
end and steering, body service, dif- 
| ferential, fuel system, brakes, used- 
car Fecenerionmng and ‘wash. 


‘Hoosier Caravan’ 
Historical Display 


Moves by Truck 
INDIANAPOLIS.—The “Hoosier 
Heritage Caravan,” a tractor and 
semi-trailer bearing a display of 


| Indiana historical documents, has 
begun a five-month tour of 830 
towns in the state. 


With equipment provided by the 
| International Harvester Co., Frue- 
hauf Trailer Co, and the Indiana 
Motor Truck Assn., the _ historical 
caravan began its tour at Vin- 
cennes when Lloyd W. Hully, In- 
dianapolis IHC district manager, 
presented the keys to Gov. Henry 
F. Schricker. 

An International L-180 tractor 
pulls the Fruehauf_ semi-trailer 
which is filled with displays, docu- 
ments, manuscripts and models 
| pertaining to early Indiana. Per- 
| sons viewing the exhibit also re- 
| ceive copies of “Horses to Horse- 
power,” a pamphlet depicting the 
importance to the nation of mo- 


|tor transportation. 
‘ 
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H zh Pressure or No Pressure Selling. . . 


Customer Eyes the Dealer 


(Continued from Page 27) 


cid automobile? Does anyone 
think a customer likes to have 
his ear called a bunch of junk, 
whether it’s done directly or by 
innuendo? 

\s we clashed gears and drove 
red-faced from his yard we felt our 
blood pressure rise in defense of 
the “ark” and that deal was off 
even though for a time it had been 
hot 

. * * 

pr ce to make a long story 

short, one afternoon a sales- 
man for another car let us drive 
his demonstrator out to the farm. 
He went along and entertained us 
with amiable chatter. But neither 
this lad nor his car “looked good 
to me,” so that experience was 
short and not so sweet. 


The “just right” salesman did 


not sell us a car because he could | 


not promise delivery at any defi- 
nite date. For abnormal reasons 
he was short of cars and old cus- 
tomers had preference. But he still 


wanted me to drive his automobile | 


and spent a half-hour explaining 


the virtues of his Beauty Boat and | 


just how to handle it. 


Being a member of the firm, 
he did not have to do the “triple 
selling” of so many commission 
salesmen we encountered. If we 
decide in One or two years that 
we want to “change brands” we 


will most certainly give this 
young man’s firm a ring. 
Sometimes it seems as if good 


will is as important as immediate 
sales. A lot of good will has been 


built for the Beauty Boat. Regret- | 


fully we turn to another experience. 
But for a stupid strike, this story 
might have ended differently. 
* + * 

HILE the idea of a new car 

was incubating we mentioned 
to a neighbor that we were inter- 
ested. It seems that she had a son- 


in-law selling cars and so_ she 
“sic-ed” him on us. 
Nice boy, Harry. But, as we 


discovered of so many salesmen in 
this retail field, he really had three 
selling jobs before earning his 
commission. First, to the prospec- 
tive customer. Second, sell a “deal” 
to the top brass. Third, come back 
and sell the “alternate deal,” as 
well as the car, all over again to 
the prospect! 

One day, just before switching 
io a competitor who made him 
a better salary-plus “deal,” Harry 
dropped out and informed us the 
most he could allow on the old 
car was the “book value” of $395. 


We drove the car and liked it; 
both of us thought it comfortable. 
It had a good economy record. A 
friend who worked in the factory 
assured us that it was not an over- 
grown edition of a considerably 
cheaper car made by the same firm. 
In fact, it had some of the good 
qualities of a still more costly car 
that was too rich for our blood. 
The young salesman evidently had 
not been adequately informed about 
his own product. 

* *~ ~ 


"WHAT letter from a friend in the 

Detroit factory induced us to 
phone the local dealer and ask for 
Harry. He had switched. So we 
remembered getting a card last De- 
cember from this same dealer and 
signed by salesman Van. We asked 
for him. 

In the postal card we had been 
informed that the dealer had a cus- 
tomer for a used car like ours and 
that he (the dealer) would allow 
us $725 on a new car. He did not 
specify on what brand of car. 

That card was bait. It got 
some trade. But it also made en- 
emies when “conditions” not 
mentioned on the card were in- 
troduced. As a goodwill builder 
it seems to stink. It’s just too 
high pressure, 

Van proved to be a suave, well- 
informed salesman. We went in to 
see him. He did not offer to come 
out. He started taking some notes 

. right on an order blank! Not 
bad, so far. Yes, we wanted radio. 
Yes, we wanted overcoating and| 
inderdrive—or is it overdrive and | 
indercoating? No, we did not want | 
1 squirt gun on the windshield 
wiper. No, we did not care for new | 
seat covers. We preferred maroon ! 
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or light green. (We wound up with| same order blank on which he 
dark green.) had previously made notes. i 
$ © « I informed him that the cash, *% 

7E MENTIONED the possibil-|\ deal was off and he would have). 
ity of a cash sale for the old to take in the old car. It had been|F 


fo - s : in the dealer’s yard twice previous- 
ear. A friend had offered us $395 had requested an ap-| 


| Pt » ly and we 

for the old car. In that case,” praisal while Harry still had us | 
said Van, “I believe I can (he never | on his string. 
said “I can.”) get you the radio| :s- + 
‘ree, tn ie the pated for tet) | Van asked “How much, do 08 
|radio and heater free on that cash think you should have for your 


| 9 : old car?” Remembering the book 
| deal. These two items totaled $165. | valuation of $395, and Van's tenta- 


| About that time we longed for tive offer of free items coming to 


[the return of old grandpaw, who!¢i65, and the “horse trading” ten-| 
wore a wool shawl around his head|qency we had detected, we re-| MODERN DESIGN IN PHILADELPHIA—Ample space for display, 


lin winter but was a sharp horse plied, “How about $600?” | Fests a = available in this new building of Henry Faulkner, 
trader who seldom “got skinned” ottman St., 
jon a deal. 


I made a date with Van for 
Gertrude and myself to stop in ye 
| Saturday and close the sale. | depleting bank account to the tune| final check with the sales man- |bird cage. He had us sit down. 
Meantime, the cash deal fell | of about two thousand berries. | ager.” He asked me for the key. |Then he handed me the order 
through. We sat down in one of | Van stood up, smiled as if the | So we were right back to horse | blank. Remember, we had already 
those stuffy little “sanctums” | worst was over, then said, “Now trading again. | “signed everything” Van had shoved 
that are about as “sanctimoni- | if you folks will just make your- | In about 10 minutes Van re-|at us! In bold red pencil the ap- 
ous” as a bird cage. Van had the (Continued on Page 36, Col, 1) 


service facilities and 
’ ae dealership at 
rs : hiladelphia. The front of the building is built of stainless steel, gray 
Without batting an eye, he wrote | structural glass and dark blue porcelain enamel. The service shop is equipped with 20 
down “$600” in the proper column. | working stalls and there is an inter-communication system between the mechanics and the 


|The order was filled out. We wrote service control tower and stockroom. There also are a lockerroom and showers for mechanics. 


ja check for the difference 


| self comfortable we will make a | turned. We went into still another! 








| 
| 





These typical comments by enthusiastic motorists show why 


NEW BLUE SUNOCO IS 
SHATTERING SALES RECORDS 










4 





kil 

INCREASES MILEAGE: “New Blue Sunoco 
increases the mileage in my Packard as 
much as 3 miles per gallon. For all-round 
performance, anti-knock power, and pick- 
up, it equals any premium gas I’ve ever 
used”— Mrs, W.L. White, Coral Gables, Fla. 





Ci sv TS 
REAL ANTI-KNOCK POWER: “I changed 
from premium gasoline to New Blue Suno- 
co in my Studebaker because it’s the best 
gasoline I can get for my money. It gives 
excellent mileage and real anti-knock pow- 
er’—Jim Sousoueres, Detroit, Mich. 


MORE PEP AND POWER: “I tried New 
Blue Sunoco in my 1950 Ford and got close 
to 4 miles more on a gallon. The perform- 
ance is fine, and I notice more pep and 
power”’—Joseph J. Cushman, Dorchester, 
Mass. 


High-test 
Performance 
at Regular 


Gas Price 


MAKE 
SORE 


your customers keep on 

getting top performance 
from the cars you sell... 
recommend sensational 
New BLUE SUNOCO! 






MEMO TO: 


CAR DEALER 


WHEN DEMONSTRATING your 
1950 cars... fill them with New 
BLUE SUNOCO—the new high-test 
gasoline packed with NEW HIGH 
ANTI-KNOCK POWER! 
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G. Mason has opened Brammel-;name to McKinnon-French Olds- 
Mason (DeSoto-Dodge) at Camp-| mobile, Inc., according to the coun- 
bell River, B. C. Approximately ty clerk’s office. 
$20,000 was spent on construction * * * 
and ——er — said. Holzknecht Returns 
Alvin Holzknecht has returned to 
Bonner Remodels Thief River Falls, Minn. from 
Bonner Chevrolet Co., Kingston,| Ortonville to assume duties as 
Pa., has improved its building with | manager of Northern Chevrolet Co. 
a new all-glass front extending 60|A former resident of the Falls, he | 
feet. The windows of the show-/| operated the Holz Motor Co. (Chev- 
room are 10 feet high. The name|rolet) in Ortonville during the past 
of the dealership is displayed prom- | year. 
inently against a ribbed aluminum | 
strip across the top of the struc-| 
ture. 


* * * 


Alexander Ups Kennedy 
Ernest Alexander, president of 
| Alexander Motor Co. (Dodge-Plym- e 
louth), Dallas, has announced the eas tide 
promotion of W. A, Kennedy from | 
granted State Street Motors, Inc.,| assistant truck sales manager to 
of Gallipolis, O. Incorporators are|truck manager. 

G. R. Swanson, R. M. Smith, R, T. * * «* 
Gregg and John A, Halliday. Capitol Willys Opens 


* * * 


* * * 


State Street Motors 
Incorporation papers have been 


Zanesville, O., 


manager, and O. L. Rankin 


long fete was held at the new deal- 
‘ership. Door prizes included $100 
deposits on a Chevrolet car and 
|Chevrolet pickup truck. 
rs eae Capitol Willys is the newest Wil-| . 2 @ 
Victory Conditions Showroom lys-Overland distributor in Okla-| R Ss ds R 
Victory Motors, Inc. (Dodge and|homa City. Sales rooms and serv- | ange Succeeds hanger 
Plymouth), Atlanta, Ga. has in-|/ice facilities are located at 820 N.| Range Motors, Inc., 580 Ave., of 
stalled modern air-conditioning | Broadway. 'the Americas, New York, has been 
equipment in its display room, one appointed a Dodge-Plymouth deal- 
of the largest in this area. ership to succeed Ranger Motors, 
* * * Inc. Harry C. King is president 
Morgan Names Bessner 1a, has opened. used-car iot at gna, general manager: Jomeph W. 
Roger L. Bessner has been ap-|Ross Ave. and Harwood St. direct- 14 Marvin M, Goldner, assistant 
pointed sales manager of the W. V.|ly across from its main building. | ..).. manager. 
Morgan Co., Sacramento distribut- |The lot is 165 by 115 feet and ac-| See 
ors of Mack trucks, Clement dump | commodates about 50 cars. Total | 
trailers and Tulsa winches. | cost of the lot and shed was $18,000.. New Orleans Austin Dealer 
* * ¢ eae James B. Matranga, vice-presi- 
Jacobs Remodeling Collins Heads Pietsch dent and general manager of the 


Remodeling of a building for the| Phil Collins has been named, ag at th Cie hen ‘oe 
J. J. Jacobs Motor Co. (Cadillac),| manager of Pietsch Motors (Pee | Scene ReGie ane = o din. 
Sacramento, Calif., is expected to|tiac), Kasson, Minn., according pad [Peter — ination ‘ae Hillman. 
be completed soon. A 180 by 200 William Pietsch, owner. The com- | Minx Pp 
foot single-story structure is being | pany plans to add a used-car lot . 
remodeled into a showroom, office | . = 2 
and parts and service shop. Hein Chevrolet Opens Pounds Motor Opens 

| Carl and Weimar Hein, former; Pounds Motor Sales (Chrysler- 
New Partners | Dodge-Plymouth dealers in Fred- Plymouth), has been opened at 422 

McKinnon-Law Oldsmobile, Inc.,| ericksburg, Tex., have opened Hein |W. Main St., Ravenna, O., by Wil- 

Elmira, N. Y., has changed its!Chevrolet Co. in that city. A day |liam B. Pounds. Pounds was for- 


* 


Johnson Opens U. C. Lot 


Johnson Bros. Chevrolet Co., Dal- | 


* * * 








is your best salesman 






APPROVED 





Most states have laws requiring Directional signaling by op- 
erators of motor vehicles . . . other states are rapidly falling 
in line. Millions of cars and trucks on the highway are with- 
out signaling equipment — exposing operators and owners to 
accidents, arrest, fines, embarrassment and inconvenience, 
Cash in on this ready-made market for SPEAKER Directional Signals! Sell safety 
now — it’s too hot to wait! A quick sale, an easy installation, Warning signal 
flashes automatically on front parking and tail lights. No unsightly gadgets to 
attach; no holes to drill; no wires to splice; all wires provided with standard 
equipment terminals, Tailor-made for each make of car — just like original 
equipment. Snap out the old socket; snap in the new! Set includes sturdy, die- 
cast, rich chrome-finished lifetime switch; color-coated wiring harness, flasher, 
fuse block, indicator light, double filament bulbs, sockets or contact wafers when 
required, full instructions. Installs in less than an hour. Approved in all 27 states 
requiring device approval. Unmatched quality! 

SPEAKER Automatic Self-canceling Directional Signals available for late model 
Chevrolet, Ford, Plymouth and Dodge passenger cars and trucks. Manually 
canceling Signal Kits for most other cars from 1942, including latest models, 
Priced right for ready salability and a good profit. 





ANOTHER EXAMPLE OF FAR-SIGHTED PUBLIC RELATIONS — White 


| Alameda 


Chevrolet Co. 
has made available to the country club in that city a station wagon at no 
J. W. Norwine, general manager of the dealership, presents the keys to Con- 


club president 


merly a partner in Pounds-Casto 
Co., Kent, O. 


* + 


Roth Opens Lot in Erie 


Roth Motors, Inc., has opened a)! 
16th and State) 
| streets, Erie, Pa. The lot is covered | 
|Paris, Ky., at the opening of the 


used-car lot at 
|with a modern steel housing. Ed- 
ward L. Nelson is used-car sales 
manager. 

| * * * 


| Shea Heads County Group 


George A. Shea, president of the 
Spartanburg Motor Co. (DeSoto- 
| Plymouth), Spartanburg, S. C., has 
been elected chairman of the Spar- 
tanburg county board of finance 
and control. 

+. * *” 


| 


Brothers Make Deal 


| George Elliott has purchased El- 
| liott Motor Co, (Lincoln-Mercury), 
| 106 W. Sixth, Emporia, Kans., from 
|his brother, Cecil. The latter will 
|continue operation of a motor car 
business in Ottawa, Kans. 
+ * * 


| Shawnee Dealers Elect 


Diddle, Smith, Brackeen 

George H. Diddle (Ford), Earl 
Smith (Dodge) and R. G. Brack- 
een (Studebaker) were elected 
president, vice-president and sec- 
retary-treasurer, respectively, of 
the Shawnee (Okla.) Automobile 
Dealers Assn, 

* * * 


Wallace in Georgia Now 

W. P. Wallace has purchased 
Colony Chevrolet, Inc., Fitzgerald, 
|Ga., and assumed operation under 
the name of Wallace Chevrolet, 
|Inc. Wallace formerly operated a 
Chevrolet deal in West Palm 
Beach, Fla. 


* * * 


Sutton Names Patterson 


R. H. Paiterson has been named 
general sales manager for George 
M. Sutton, Englewood, Calif., Ford 
dealer. Patterson has spent 27 
years in the automobile business 
in southern California. 

* + * 


Arbuckle Named Mayor 

Ross Arbuckle, Chrysler dealer, 
was appointed mayor of Iola, 
Kans., at a special meeting of the 
city commission. He will fill the 
vacancy created when the elect- 
ed mayor was declared ineligible 
by the Kaxsas supreme court, He 
will serve until the city election 
next April. 


* * * 


GMC in Milwaukee 


Grubecr-Bodden, Inc., has_ been 
organized in Milwaukee to become 
the first GMC truck dealership in 
hat city since 1937, according to 
-he management of the new com- 
pany. It is located at Highway 100 
and Oklahoma Ave. E, B. Gruber 
and A, P. Bodden are the owners. 

+ * + 


Daniels Opens in Columbus 

Daniels Buick, Inc., Columbus, 
O., has acquired the business of 
the late L. T. Kelley. Officers 
are Robert Daniels, president; 
Richard Daniels, vice-president; 
Clair V. Conway, formerly with 
Kelley, secretary-treasurer. The 
Daniels brothers recently sold 
their automobile business in Ash- 
land to come to Columbus. 

+ * + 


Bay Area Pontiac Dealers 
Win Better Dealer Awards 


New 1950 


tiac Motor division’s “Better Deal- 
er” award. 

Partners in Remmecr & Jordan, 
|which was established in 1935, are 
| Will'am Remmer, general manag- 
er, and H. E. Jordan, sales man- 
jager. Floyd Carpenter is parts 


| Manager and Elden Fry is service 
| manager. 


Ray Pontiac was estab- 
lished in April, 1947, and is owned 


|and operated by Tom Ray jr. De- 


| partment heads are: Bill Mein, 
parts manager; Bob Meer, service 
manager, and Carl Faver, office 
manager. 


+ * * 


Horst, Park, Thurston 
Sale Chevrolet, Inc., Ashland, O., 


and Keefer Chevrolet, Delaware, 
|O., have been incorporated’ by 
Theodore L. Horst, Howard C. 


Park and Marjorie Thurston. 
* * . 


Anderson Sells Hudsons 
West Side Garage, Long Prairie, 
Minn., has been appointed Hudson 
dealer. Owner is Ernest M. Ander- 
son. 
7 + * 


Pipes Names Morris 


Hudson C. Morris has been named 
sales manager of Pipes Chevrolet, 


firm’s new used-car and parking 
lot. Other salesmen are Fred A. 
Hatmaker and J. E. Hayden. 


* * * 


Scheppermann Buys 


Ed F. Scheppermann of Brain- 
erd, Minn., announces he has pur- 
chased Wayne De Sartas Auto 
Service (Buick-Chevrolet-Oldsmo- 
bile), Jasper, Minn. 

+ + * 


Brooke’s in New Site 

A double-page advertisement 
in the local newspaper announced 
the formal opening of Brooke 
Chevrolet’s (Bath, Me.) new sales 
and service building. One page 
invited the public to inspect the 
facilities and introduced the 
company’s personnel. The other, 


| which showed a picture of the 


site, offered best wishes from the 
contractors that worked on the 


(Continued on Page 31, Col, 1) 


America’s No. 1 Bag Maker 
and Burlap Importer 
DETROIT ¢ Brooklyn « Chicago 


indianapolis « New Orleans 
Boston « New York « St. Louis 


Also Offices In Other Principal Cities 


_——a 
AUTO-TURNTABLE 


Loaw- Priced 
Portable ZS 


Move it 
anywhere 







JUST 
PLUGIN! 





i 


. -. Used Car Lot or Showroom, 


or on your ROOF, for a 
BIG Used Car Sale SIGN 


$395 F.0.B. New York 


Two San Francisco Bay area B R U N Ni E R’S y i N Cc . 


Pont'ac dealers—Remmer & Jor- 
dan, Oakland, and Ray Pontiac, 
have been awarded Pon- 


358 E. Center St., Manchester, Conn. 
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| Dealer Doings | 


«Continued from Page 30) 


building. H. Rodney Brooke is 
president and sales manager; 
Frank X. Ke:mig, sales manager; 
Clifton E. Bean, business man- 
auger and assistant treasurer; Al- 
fred D. Palmer, parts manager, 
and Raymond C. Hart, service 
manager, 
* * * 


Lloydminster Bankrupt 

Lloydminster Motors, owned by 

Marvin Stewart McKay, Lloyd- 

minster, Sask., has made a volun- 

tary assignment in bankruptcy. 

The Canadian Credit Men’s Trust 

Assn., Ltd., being appointed cus- 
todian of the estate. 
* * +. 


Kokomo Packard Deal Sold 


A new corporation formed by 
Don T. Trobaugh and O. G, Mar- 
quis has purchased the Packard 
dealership in Kokomo, Ind., from 
Theo Smith and Leon Hite, who 
are retiring after 20 years in busi- 
ness. 

* * * 


Berg Gets DeSoto 


Alvin Berg announces he has sold 
his Glenville, Minn., garage to 
Aale Kauppi and Albert Hanson 
and purchased the DeSoto dealer- 
ship in Faribault, Minn. Assist- 
ing Berg will be his two _ sons, 
Robert and Thomas, 

* + ~ 


Johnson Sells Dealership 


In Buffalo to Campbell 

Sale of Johnston Chevrolet Co., 
Inc., 653 Fillmore Ave., Buffalo, to 
John G. Campbell, president of 
Buffalo Transit Co., has been an- 
nounced by Samuel P. Johnston. 
The price was reported to be more 
than $200,000. 

Campbell revealed that the firm 
will be operated as Community 
Chevrolet, Inc. No __ personnel 
changes are contemplated, he said. 
Willard Beyer is sales manager of 
the firm, while Paul Johnston is 
service manager and Benjamin 
Lewandowski is parts manager. 

. * * 


Odegard to Miner 


Don Odegard revealed he has 
sold Odegard Sales & Service 
(Ford), Anoka, Minn., to Gene 
Miner of St. Paul. Odegard had 
been in business 16 years, while 
Miner has been in the automotive 
field for 25 years. 

* * o 


Hermanson Buys Deal 


H. A. Hermanson has announced 
that he and his sons, Truman and 
Wallace, have purchased the Ford 
dealership of Orris G, Nordhougen 
in Leeds, N. D. 


* + . 


Nielsen to Seiersen 


David Nielsen has sold Mankato 
Motors, Inc., Mankato, Minn., to 
Carl Seiersen. Seiersen was in the 


automobile business in California 
before the war. 
* * * 


Grossman Expands 


A six-month building and mod- 
ernization program is under way 
by Grossman Chevrolet, 1304 E. 
Lake St., Minneapolis. At comple- 
tion of the program the concern 
will have a special entrance and 
elevator, modern offices on a new- 
ly-added second floor, and an au- 
ditorium and employe lunch room, 
according to Harold Grossman, 
secretary of the firm. 

* + + 


Shoupe Sells to Lawson 


C. N. Lawson, formerly of Dallas, 
has purchased the Dodge-Plym- 
outh dealership at Greenville, Tex., 
from Dick Shoupe. It will be 
known as Lawson Motor Co. Law- 
son has been connected with Mo- 
tors Holding division of General 
Motors and has been manager of 
dealerships in Beverly Hills, Calif., 
and Bonham, Tex. 

* 


* * 


Evans Leases Miami Site: 


Plans More Improvements 

R. S. Evans has extended for 20 
years his lease on the property his 
firm occupies at N. E. 2nd Ave 
and 16th St.. Miami, Fla. Includ- 
ing improvements already under 
way, the lease represents an in- 
vestment of approximately $200,000 

R. S. Evans, who advertises him- 
self as the “world’s largest automo- 
bile dealer,” started in Miami in 


1925. 
extending from 
* 


He now operates a chain 
Cuba to Canada. 


* * 


Culver Buys Out Ballard 


R. E. Culver has purchased a 
quarter interest in Ballard Chevro- 
let Co., Concordia, Kans. He is now 
manager of the firm. In the trans- 
action, Culver acquired the interest 
of A, M. Ballard. The remainder 
of the stock is held by Charles and 


George Cook. 
* * * 


New Mack Home 


A new sales and service station 
is nearing completion at Miami, 
Fla., for the Miami Mack Sales, 
Inc., Mack truck dealer. R. H. Mon- 
sell is head of the dealership. 

* * * 


Campbell Chevrolet, Inc. 


Jerry Campbell Chevrolet, Inc., 
has been incorporated in Buffalo 
with capital of 1,000 shares. In- 
corporators are John G. Campbell, 
Arnold T. Olena and Harlan J. 
Swift. 


+ * 


Davis Opens Outlets 


Gordon Davis Motor Sales, Inc., 
has opened new showrooms at 2007 
Genesee St., Utica, N. Y., and a 
used-car lot at 1915 Genesee St. 


* * * 
Kelly Pontiac Honored 
Kelly Pontiac, Inc., 5801 Belair 
Rd., is the latest Baltimore deal- 


ership to win the Pontiac “better 
dealer” award. Charles B, Kelly is 
president. 

. * * 


Burnett Ups Steiner 

John Steiner, for 19 years a mem- 
ber of the service section of Roy 
Burnett Motors (DeSoto-Plymouth), 
Portland, Ore., has been named 
service manager by Roy O. Bur- 
nett, president. 
* * * 


Rettinger Building 
Rettinger Motors (Ford), Way- 
zata, Minn., will complete its new 
building early in August, accord- 
ing to Melvin Rettinger. 
* . * 


Holz Chevrolet Formed 
Holz Chevrolet, Inc., has been 
formed at Ortonville, Minn., by 8S. 
D. Lohmann. 


* * + 
Eccles to Hubbard 
J. C. Hubbard has_ purchased 
Julian Eccles Motors, Chrysler- 


Plymouth dealership at McMinn- 
ville, Ore. He will operate it as 
Hubbard Motors at same location. 
Eccles has gone to Klamath Falls, 
Ore., to manage Parker Pontiac 
Co., headed by his father-in-law, 
Ralph Parker. 

* 


* + 


Willys Names Desrosiers 
Lynch's Sales & Service, Inc., has 
been appointed a Willys-Overland 
dealer in Manchester, N. H. The 
firm, located at 50 Granite St., is 
owned by William J. Desrosiers. 
* * * 


Weathers Open 

Weathers & Weathers ‘Chrysler- 
Plymouth) has held its grand open- 
ing in Hattiesburg, Miss. The 
business is located at 1502 N. Main 
St. and is owned by W. F. Weath- 
ers and Asa Weathers, 

* * * 


Streng Sheds Eagan 
Herb Streng, Buffalo Oldsmo- 
bile dealer, has changed the 
name of his firm from Eagan & 
Streng, Inc., to Streng Oldsmo- 
bile, Inc. 
* o om 


Two New Corporations 
Named in Wisconsin 

The records of the Wisconsin 
secretary of state show the incor- 
poration of the following compa- 
nies in the automotive line: 


Bakke Motors, Inc., Burlington, 
Wis., to engage in general auto 
business, with a capital stock of 


100 shares of common at no par} 
value. Incorporators: Norman J.| 
Bakke, H. F. Lichtsinn and George 
R. Affeldt, 

Berndt Buick Co. of Dover and} 
Delaware. Declared authorized cap- 
ital stock $55,000 preferred, $170,000 
class A common, $200 class B com- 
mon, of which capital stock paid | 
in is given as $55,000 preferred, | 


$95,000 class A common and $30,000 | 


llia St., 
| received 


class B common. Proportion paid | 
in capital stock is $180,000. 


4 + + 


Lions Elect Bale 
John Hardin Bale, vice-presi- 
dent of Bale Chevrolet Co., Lit- 
tle Rock, Ark., has been elected 
president of the Little Rock 
Lions club. 
* * 


Gulf Chevrolet Plans 


Gulf Chevrolet Co., 2314 Magno- 
Corpus Christi, Tex., has 
a building permit for a 
$27,865 prefabricated shop and pre- 
fabricated warehouse. 

* * + 


Lyons Now Sole Owner 


Chester Lyons, Moss Point, Miss., 
announced that he has bought out 
the Dees’ interests in the Lyons 
Motor Co., Pascagoula, Miss., and 
is now the sole owner. He was con- 
nected with the late M. H. Dees in 
the business until last year. 

* * * 


W hitney-W ood 
Whitney and Wocd (Ford), Pan- 
ama, N, Y., observes its 25th anni- 
versary in business this month. The 
firm was formed in 1925 by Ken- 
neth D. Whitney 
Whitney 


and High C. 
recently was 


Wood. 





WRITE 


on your letterhead for free 
catalog and sample plug 


for testing purposes. 
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SIDLES PONTIAC-CADILLAC CITED BY PONTIAC—This Lincoln (Neb.) dealership was 


recently awarded the Better Dealer honor. 
ager: 


d th Left to right: E. H. Wing, assistant zone man- 
G. A. Wiggins, zone manager; Fred Sidles jr.; Roy Brown, general manager, Sidles 


Pontiac-Cadillac; and R. W. Ness, district manager. 


elected president of the Chatauqua 
County Automobile Dealers Assn. 
* * * 


Wentz with Studebaker 

Cc. J. Wentz, owner of Wamego 
Tractor and Implement Co., Wa- 
mego, Kans., has secured the deal- 
ership for Studebaker cars and 
trucks in the Wamego territory. 
The new firm will be known as 
Cc. J. Wentz Sales Co., and will sell 


the lubricant before it 


precision tolerances .. . 


DRAIN PLUGS 


You get low-cost protection against service kick- 
backs with Lisle Magnetic Drain Plugs. 
TRAP and HOLD abrasive particles that flake off 


land service Studebaker cars and 
|trucks as well as Ford tractor 
|sales and service and Dearborn 
farm equipment. 

* + * 


Levinson Buys Building 


William Levinson, of Fairmount d 
Motors, Philadelphia, announces the 


|purchase of a one-story warehouse 


and office building at Twentieth 
and Berks Sts. for $55,000. 


at | 






Lisle Plugs 


moving parts. They PULL this damaging metal out of 


can circulate and tear down 


pit, score or cause failure 


in vital moving parts. No change in design is neces- 


sary. Just specify Lisle 


Magnetic Drain Plugs instead 


of ordinary drain plugs and get LOW-COST pro- 


tecticn. 


REGELE (y2U0u 


CLARINDA, IOWA 
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On the Financial Front. . 


AUTOMOTIVE NEWS, AUGUST 7, 


Auto Firms Boost 
Dividends 15 Pct. 


By George Deery 
Associate Editor 
SEVENTY automotive stocks 
7 listed on the New York stock 
exchange paid 15 percent more in 
dividends during the first six 
months of this year than during 





Auto Stocks 


| the same period a year ago, accord- 

‘ing to the exchange. 

| The sharpest gain, however, 

| was the 46.2 percent credited to 

| the 20 electrical equipment firms 

| and the payments by 10 rubber | 

firms were off from the first half | 

of last year by 8.8 percent. Petro- | 

| leum and natural gas companies, | 

| of which 45 are included, boosted 

| their share to the stockholders | 
17.6 percent. 
Financial firms, members of a 

|group that has been reflecting the 

| fast pace at which the auto indus- 

|try has been traveling, upped their 

|total 23.8 percent, while farm ma- 





|chinery makers were more gener- 


July 31 July 24 

Chrysler ......... 66% 65% 
SONY cvccccvvse 3% 3% 
General Motors .. 85% 82 
er 14% 14% 
Kaiser-Frazer .... 6% 7 
Nash-Kelvinator .. 18 17% 
Packard ......... 3% 4 
Studebaker ....... 28% 27% 
Tucker ........... 10 10 | 
Willys-Overland .. 8 8 | 

Average for 

10 Stocks ...... 23.48 22.96 








|ous by 28.5 percent. 


| checks, 


* * * 


\TOCKHOLDERS in 39 iron and| 


is steel corporations received 6.8 
|percent more dollars in dividend | motive shareholders received $211,- 


compared with the first | 


iin 79 





FIRST ON LONG ISLAND—Ross Cort, Inc. (Chrysler-Plymouth), Rockville Centr 
the first Long Island dealership to receive Chrysler's efficiency plaque. Ed 
(second from right), regional manager, congratulates Jack Ross, president, while William B. 
and Suffolk counties district manager, 


Hurlbert, Nassau 
manager look on. 


half of 1949, and those with shares 
chemical firms in the ex- 
change’s compilation received 16.2 
more. 

During the first six months, auto- 
The rubber 


924,000 in dividends, 


..ro DRY. PAINTED CAR 


IN THE DeVILBISS GAS-FIRED OVEN 


For as little as a dime’s worth of gas, you 


can dry a fresh-spray-pai 


45 minutes in the DeVilbiss Auto Oven. 


Finishes are dried uniformly, evenly ... no 
discolored over-heated spots that require 
profit-slashing rework and touch-up. . .« 


no customer dissatisfaction. 


The whole car is enveloped in a moving 
stream of clean, filtered air heated by gas to 
a safe temperature, and held there by simple 


automatic controls that anyone can operate. 


Get your body shop set 


DE VILBIUISS: cons Qvctity x ait fur. 


SPRAY EQUIPMENT 
EXHAUST SYSTEMS 
AIR COMPRESSORS ’ 
HOSE & CONNECTIONS 


nted car in only 


up to handle an 


and car-reconditioning business... 


even larger share of the high-profit body 


install 


a DeVilbiss Auto Oven in tandem with the 
DeVilbiss Spray Booth. You'll turn out 
better, longer-lasting jobs. And more of 
them. Ask your DeVilbiss distributor for 


information and booklets. 


THE DEVILBISS COMPANY, Toledo 1, Ohio 


Canadian Plant: WINDSOR, ONTARIO 


Write for Free Booklets describing the 
DeVilbiss Auto Oven, DeVilbiss Economy 
Spray Booth, and Complete Paint Shops. 


and Oscar Koeppicus, 


e, N.Y. 


service 


listed on the Big Board cracked 
the $2 billion mark for the first 
time with a total of $2,079,418,000, 
or 10.2 percent ahead of last year. 
| Of the 853 common stocks paying 
| dividends during the period, 20 per. 
|cent paid more than in the same 
period in 1949. 

| The same amount was declared 
|by 27 percent, while 12 percent 
reduced payments. Either deferring 
or eliminating payments were 31 
| firms. 


Willys Profit 
For Quarter 


Tops $1 Million 


With working capital increased 





7. .'S| by $1,928,568 to a total of $25,794,- 
were Willinw a’ | 994.04, and a backlog of over $43,- 


000,000 of unfilled orders from the 
armed services, Willys-Overland re- 
| ported record earnings of $1,140,575 


manufacturers paid out $14,972,000 |for the third quarter of its fiscal 


and the petroleum and natural gas | ¥€4r ended June 30, in a statement 

businesses, $279,881,000. The largest |t© Stockholders by Chairman Ward 

total was the $325,763,000 which 90 |M-. Canaday. 

public utilities sent out. The earnings, larger than any of 
In the half just ended, divi- the previous six quarters, were 


dends paid on common stocks bape a ‘aun o San 


were introduced March 30. Sales 
|for the third quarter were 130 per- 
;cent greater than in the second 
quarter, the firm states. 


The company’s financial position 
was improved during the _ third 
quarter. Cash and government se- 
|curities were  $16,645,780.23 as 
against $14,775,852.04 at the close 
|of the previous quarter, an increase 
of $1,869,928.19, or 13 percent. At 
the same time that working capi- 
| tal, cash and government securities 
were increasing, inventories were 
reduced to $13,979,323.53 as com- 
pared with $14,602,130.03 on March 
31. 

The steadily mounting trend of 
sales and profits was emphasized 
by the chairman in declaring that 
June alone, the final month of the 
quarter, reflected net earnings of 
$559,722.75. June sales of 9,263 units 
were the highest in 17 months. 

The improving trend since March 
31, the report shows, more than 
absorbed the loss of the previous 
six months during which time 
model changes were completed, 
sales efforts revitalized and cost 
savings in factory policies were 
made effective. The net profit for 
the nine months stands at $232,- 
268.94, the report declares, as 
against a loss of $908,307.01 re- 
ported at the end of the six-month 
period. 


Tratlabile Ups 


| Net to $1,581,466 


Trailmobile sales of $21,770,028 
during the first half of 1950, com- 
pared with $13,009,407 during the 
same period in 1949, resulted in 
net profit after taxes this year of 
| $1,581,466.49, equivalent to $3.38 per 
share of common stock, President 
George M. Bunker told stockhold- 


ers. “The backlog of orders and 
the current rate of demand from 
the users of our products give 


AUTOMOBILE 


@raceas 


reason to anticipate the continua- 
tion of the present rates of opera- 
tions, provided that serious ma- 
‘terials shortages do not develop,” 
Bunker said in his letter to stock- 
holders. The net profit compares 
with a net loss of $447,457.53 dur- 
ing the same period in 1949. 
* ~ * 


Earnings 

J. R. Miller, president of Na- 
tional Automotive Fibres, Inc., re- 
ports the company’s consolidated 
net profit for the six months ended 
June 30 at $1,566,116 after provi- 
sion of $1,014,842 for federal income 
taxes, equal to $1.57 per share on 
the 996,145 shares of capital stock 
outstanding. This compares with a 
net profit of $2,207,711 or $2.31 per 
share on 953,779 shares, after fed- 
eral income tax provision of $1,- 
430,786 in the corresponding period 
of 1949. 





Hancock Buick Moves 


Hancock Buick Co., Columbia, S. 
C., has moved from 2015 Gervais 
to 2009 Main St. W. E. Hancock, 
proprietor, said there was no in- 
|terruption of the company’s serv- 
ices as it continued to operate its 
Gervais plant until everything was 
‘in place at the new plant, 
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Nearly 30 Pet. Last Year . 


AUTOMOTIVE NEWS, AUGUST 7, 1950 


Auto Makers Lead 
In Profit Rate Rise 


\ASHINGTON.—According to a 
Federal Trade Commission study of 
25 major U. S. manufacturing in- 
dustries, 17 had higher profit rates 
in 1949 than in the prewar year of 
1940. This was reported to Con- 
gress last week by the FTC. 

The automotive industry was 
among those which showed the 
most striking increases in their 
rates of return from 1940 to 1949, 
rising from 17.3 to 29.6 percent. 

Six of the industries surveyed 
showed lesser returns in 1949 than 
in 1940, while two had _ identical 
profit rates for both years. 

The FTC report, it was said, is 
based on an analysis of the finan- 
cial statements of 529 identical cor- 
porations in 25 manufacturing in- 
dustries for the years 1940, 1947, 
1948 and 1949. In addition to com- 
paring prewar and postwar profit 


products, cigarets and flat glass 
| and glassware. 

One section of the report con- 
jtains a comparison of the prewar 
'and postwar rates of return of the 
four largest companies in an in- 
dustry with the rates of all other 
companies reported for that in- 
dustry. (The “other companies” re- 
ferred to are, for the most part, 
concerns of medium or slightly less 
than medium size. The report does 
/not include the distinctly smaller- 
size corporations.) The report says: 


“An outstanding characteristic of 
the industries studied is the con- 
tinuation into the postwar period 
of the relationship which existed 
between the largest and the other 
companies 
|period. If the larger corporations 
| were more profitable than 
|smaller firms in the prewar period 





during the prewar) 


the | 


| 
} 
| 
| 
| 
| 
| 





| 


| period 





WEBB HAS ST. LOUIS SHOWPIECE—In downtown St. Louis, Byron Webb Pontiac, Inc. 


occupies this modern building. 
driveways are recessed. 


the reverse was true in the prewar 
it continued to be true in 
the later period. * * * 13 industries 
exhibited the same general rela- 
tionship between the four largest 
and the other companies in the 
postwar period as in the prewar 
period.” 


Dalby Buys Ford Deal 
Caliendo Motors, Inc. (Ford), 519 
N. Main St., McPherson, Kans., 
has been sold to K. O. Dalby. Ed 
Caliendo and his brother, Dan, had 
owned and operated the dealership 


rates after taxes, the report also|they continued to be more profit-| for 16 months. The business is now 


shows changes in profit rates which |able in the postwar period; and if|known as Dalby Motors. 


took place in 1947, 1948 and 1949. 


The industries selected for study 
constitute a substantial segment of 


the nation’s total industrial econ- | 


omy, the report states. It points 
out that their combined assets in 
1940 accounted for 50 percent of 
the total assets of all manufac- 
turing industries. 

A summary of the report follows: 

The 17 industries which had 
higher average rates of return in 
1949 than in 1940 were: Dairy 
products, bread, biscuits and crack- 
ers, linoleum and felt base, paper 
and allied products, industrial 
chemicals, rayon, petroleum refin- 
ing, flat glass and glassware, ab- 
rasives, asbestos and related prod- 
ucts, blast furnaces, steel works 
and rolling mills, tin cans, office 


and store machines and devices, | 
motor vehi- 


electrical machinery, 
cles, motor vehicle equipment and 
matches. 

Industries other than motor ve- 
hicles which showed the most 
striking increases in their rates 
of return from 1940 to 1949 were 
biscuits and crackers (from 8.7 
to 16.8 percent); bread (from 7.6 
to 15.3 percent); flat glass and 
glassware (from 11.7 to 17.9 per- 
cent), and petroleum refining 
(from 6.7 to 12.6 percent). ; 

The six industries listed below 
showed lower profit rates in 1949 
than in 1940: 

Cigarets, cigars, soap, wool car- 
pets and rugs, nonferrous metals 
and engines and turbines. 

The tire and inner tube indus- 
try and the plug, smoking and 
snuff tobacco industry had iden- 
tical profit rates in both 1940 and 
1949. 

Although the profit rates for 
1949 tended to be higher than those 
of the prewar period, they were 
generally below the rates of 1948. 
Twenty-one of the 25 industries 
showed a decline in the rate of 
return between 1948 and 1949. 

The most striking exception to 
this general decline in_ profit 
rates between 1948 and 1949 is 
provided by the motor vehicle in- 
dustry which has shown a con- 
tinuous increase in its rate of 
return, from 17.3 percent in 1940 
to 19.6 percent in 1947, to 25 per- 
cent in 1948 and to 29.6 percent 
in 1949. In addition, profit rates 
increased between 1948 and 1949 
in three other industries, dairy 


Propane-Fueled Buses 

Win Favor in Chicago 
CHICAGO.—On the basis of bids 

received and tests made, the Chi- 

cago Transit Authority at present 


favors propane-fueled buses over 
the diesel propelled type, Ralph 
Budd, chairman, said last week. 


The CTA plans to award contracts 
for 500 new street car buses for 
early delivery. 

Twin Coach of Kent, O., he 
added, bid $15,100 for 48 passenger 
propane-fueled vehicles as against 
$18,950 by Mack, of New York for 


ciesel engined buses. These firms 
Were the lowest bidders for their 
respective types. 

Budd said it was found that 
Propane fuel is cheaper, the up- 
keep less and the engine life 
longer, based on the tests. 
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DU PONT MASKING COMPOUND makes 


faster refinishing 


It’s strippable! 
Du Pont masking compoun 
on glass or plated 
your spraying . 
off the compound in 
sheets. It comes off 
job with no messy © 


! Brush the new 
d 
metal... do 
_, then strip 
large 
easily. You get a neater 
lean-up afterward. 


| 


REG. U.S. par. OFF 


It has 39,400 square feet of working space under roof. The | 
_|shipments not due until September. 


Dominion Truck Sells Out 


To Brantford Coach, Body 


KITCHENER, Ont. — Dominion 
Truck and Equipment Co., Ltd., has 
been sold to Brantford Coach and 
Body, Ltd., Brantford, Ontario. The 
local plant will be closed, with the 
manufacture and sale end trans- 
ferred to Brantford. 

The deal, effective in August was 
made known by W. S. Curton, 
president and managing director of 
Dominion Truck. With the closing 
of the plant 75 employes, including 
manufacturing and sales personnel, 
will be affected. 


E. I. du Pont de 
Refinish Sales 
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Dealers’ Stocks 
Decline Sharply 


In Sarasota, Fla. 


SARASOTA, Fla.—Trying to buy 
a new automobile? Unless you're a 
relative of the dealer or win it from 
him playing poker, chances are 
you'll get little encouragement in 
these parts. 

A survey here revealed there are 
|very few companies with new cars 
on the floor and some have sold 


A tremendous buying spree has 
cleaned out the dealers. Present de- 
mand for both used and new cars 
is estimated at twice that of last 
year, 

Dealers all said they had never 
recovered from the previous short- 
age, since they have been allowed 
only a certain quota throughout the 
postwar years. 

Only one company official out of 
nine queried said that he had cars 
on the floor at present. Most others 
had shipments on the way, all of 
which were spoken for. Salesmen in 
most cases are not even taking 
orders or accepting deposits. 










DUCO* COLORS are factory-matched . . . 
provide better coverage, easy rubbing too! 


Save time, labor and materials with Du Pont DUCO 
Matched Colors. They’re easy to use, flow out wonder- 
fully, provide better coverage... 
polished. Factory-matched to car-makers’ standards, 
there are over 700 colors to choose from. Just call the 
Du Pont stock point nearest you. 


are easily rubbed and 


Nemours & Co. (Inc.) 


Wilmington, Delaware 


*REG. U. S. PAT. OFF. 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 
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Reports from Various Areas... 


Auto Market Page 

















Denver | were: Chevrolet, 6; Dodge, 2; Ford, value if shortages develop on ac- 
De df automobiles in Den- |11; GMC, 1; International, 1; Mack, count of governmental stockpiling, 
ge cag asad . 1; Studebaker, 1; White, 1, and which is held to be likely under a’ 


ver has shown a steady increase 


during the past several weeks, deal- Willys, 2. current conditions of larger defense 


Used-car sales slowed down but Preparations. 
























ers report. Used-car prices, espe- ‘ 
cially late-model cars, have shown| Prices rema‘ned about the same. Prospects - better — bees 
an increase, and demand is good.|‘Harry C. Taylor.) seem to preter getting a oe 
During June, 1,917 new cars were aes —" —_ = a a con 

sate : ey rus 4 

7 iets Gen seis teams & sue San Francisco more costly used cars are gaining § 

ago. Truck sales also increased Northern California automobile favor when the buyer has no alter- OERSY CONTESTANTS VISIT CHEVROLET PLANT=Entranh: tn the Seep Box Derby rece 6 

from 169 new trucks in June, 1949,| dealers, beseiged by motorists clam- native in his anxiety to get a car in Woedstock, lll, wore quests of Townsend Chevrolet Co. at 0 special tour of the Jone ( 

eS ig }Oring for new cars, are currently 4S quickly as possible. ville, (Wis.) plant. The boys and their friends and sponsors were taken to Janesville in buses ( 

to 250 during the same month this f n ar 5 Y . p f ad sponsors, w apne Se cemenehe in Beves 

year finding their waiting lists soaring There is no “panic buying” as and are shown here. grouped in front of the Chevrolet building. The trip included lunche r 

During the first six months of|t0 new highs reminiscent of the yet but the opinion is growing that i” Janesville and a swimming party af La y i 
this year, 9,166 new cars were titled. early postwar days. symptoms are developing which ; : ‘ al as ; Mil 
iemmgaret with 6,477 during the first From the dealerships everywhere May lead to such buying, ‘if the orders for higher-priced units was | waukee area re ported they ‘ae le 
half-year of 1949. New-truck sales]in this area come the same reports international situation deteriorates about 15 to 20 percent. : completely out of cars one or a | 
in the first half of 1950 amounted “More orders than cars”—‘“No, badly. .(M. L. Schwartz.) All of the dealers queried — years old, but a - them Pos te 
to 1,266, against 957 in the first six] we can't promise delivery’—‘May- kt a that steel allocation should, and they had a surplus of cars ré Mi 

he b > i will, be imposed. They estimate than two years old. os 
months of 1949. e you can get that particular Dall , ; i 7 . a 

June new-car sales by makes|model in about four months.” De- atlas that while manufacture of new cars Dealers said that in view of this $2 
were: Chevrolet, 309; Ford, 275-|spite the normal flow of cars, even, The panicky buying of automo- won't be stopped, it will be slowed shortage of ‘48 and ‘49 models, Ye 
Buick, 152; Plymouth, 143; Dodge |higher than usual the past few | biles that marked the first week or down.—(M. Moss.) . prices of these units had increased ( 
96; Nash, 86; Mercurv, 84; Hudson | weeks, the new-car dealers just 80 after the outbreak of hostilities " from 10 to 15 percent.(John FE. po 
82: Pontiac, 77; Oldsmobile, 75: can’t take care of the demand. in Korea has leveled off somewhat, Vancouver, Bn. <. Hubel). ee $24 
Chrysler, 53; Studebaker, 47: Cadil- As a result, the new-car show- Dallas dealers report. | The war scare has had the ef- ; _ 
lac, 31; DeSoto, 29; Kaiser, 21; Wil-| rooms are bare with just a few It had not subsided sufficiently, fect of boosting new and used-car Philadelphia $1¢ 
lys, 18; Lincoln, 16; Packard, 16°! models in the “large, deluxe” Owever, to allow dealers in the — 110. a+ vancouver. Some new-car The Korean episode has contribu- 

Frazer, 6, and Crosley, 4. class on display. Said one dealer. most popular makes to be able to dealers claim shipments have been|ted in part toward the boom in 

New-truck sales were: Chevrolet | “we'ye never been so busy. It promise delivery for a matter of ou articularly of eure imported| new cars in Philadelphia. Most T 
111; Ford, 31; GMC, 15: Interna- seems as if everyone who ever oe Their ao a aye the hone oot U.S. ° ‘seahens aaa compiling waiting lists s 
tional, 11; Studebaker. 8: ee wanted to buy a car has decided “ seein a unk pens ons The immediate effect of the war —and making no promise for early Fo 
Willys, 6; Diveo, 3; ne a . he wants one—and immediately.” Salen Wales Ssteas os saute tea was a firming of the used-car delivery. filt 
are R as. side In auto and truck advertising the they aaa ; a market, which —e mney to. Many dealers are claiming that Fo 

: i vast weeks, the accent has shifted On the basis of ly July (drop in midsummer. ealers re- deliveries by manufacturers are $91 
M over to service and used-car copy Ag peng — port sales of both new and used Jagging behind normal. Many of Lit 
Buffalo pt registration rates, new-car and ‘ as but th has ae dei ; M 

New-car registrations in Erie itesinehees foe some local auto) truck sales in Dallas are expected C@rs are increasing, but there ha: them have also slashed tradein al- e 
sountv (Buffalo) during June con- lean a budgets have been to be 12 to 15 percent above the been no panic ae tici- teen . 
sae mele gharn toward ovterl appreciably. whopping total for June, when Used-car dealers do not antic There was a noticeable trend pr 
tinued their s ot 1 P ording te Business is good at all northern 4,251 vehicles were titled. pate that _ the usual decline in| toward the purchase of more ex- ne 
— a oa bile Dealers | California automobile dealerships.| Dealers are now getting full | Prices. which normally continues pensive cars. However, there was Cl 
Ysa Batelo Anemone ‘| Dealers for foreign-built cars are dealer-delivered prices, with the | until December, will take place 4 run on low and medium priced in 

ssn. : : é c , thie wa ( , ) ; a a + enna 

June registrations totaled 5 03? a too, particularly Austin deal- | giscontinuance of overallowances | this meee F. H. Fulle — a in many sections of ne 
new cars, compared with 3.186 in | ©TSiPS. . on tradeins. In many instances | e city. ; ~ it ‘ 

: : , The used-car market is on the ; ‘ Akron The used-car business is riding PI 
the corresponding month a _ vear a : straight sale discounts have also : : : 2 . 

o. Registrations for the first six upswing again, and good used cars | heen eliminated. New-car sales continued at a high| high with prices on late-model cars ca 
nd sths of 1950 totaled 22,059 com. |2Fre greatly in demand, both at the| The supply of late-model units level in Summit county (Akron) up at least $100 more than a month ou 
ae with | i e similar|¥Sed-car dealer lots and in the | gt d- l has declined sharp- | during the week ended July 22) ago and still going up. On some lots $4 
pared with 17.234 in the sim d d f ' at used-car lots has declined sharp- | oe : a : 

1949 period. used-car departments of new-car jy Prices of these cars have firmed | when 593 new automobiles were salesmen were trying to get trade- A 

It was revorted by dealers that lealers.-(Leon Pinkson.) up in the face of decreased supply titled. This was below the preced-/ins on all purchases of one or two- bov 
Julv sales also showed sharn ad oe and excess demand. ing week's record total of 661, but | year-old cars. / spa 
vances over a vear ago. Final July Richmond, Va. But even in the case of late-| well above the comparable 1949 Although —— of tires is at tru 
figures are exnected to be near the] The rush to buy automobiles, model used cars, consumer buying week's sales of 384. ms Far on alnime ' igh, scare buying has tior 

lei Tune total is taking a more. conservative Used-car sales paralleled the new- | created a real shortage here. Ware- Kai 
record-breaking June total. both new and used, has caused ; a ada | ee eee 
i i bv maker : : trend, according to used-car deal-| car pattern. There were 688 used) house inventories were reported to car: 
June _ registrations 137:| 28ed-car prices to jump from $100 - > & h : q|cars sold in the week ended Julv|be almost entirely depleted. Tire | sca 
were: Chrvsler. 140: DeSoto. 1 to $150 and new-car orders to in-|&T: ar buying has simmere s J ane s at ow - oie | 
; 463: Ford down t h based -|22, less than the previous wee company officials claimed that if a | 
Dodge. 422: Plymouth. 463: crease from 50 to 200 own to purchases based on reason- | 
905: Lincoln. 17: Mercury, 198° Ri oe Vv - ee ably immediate needs. (Charles| record of 759 used-car sales, but|/ halt were called to the “run,” it 
Buick 351: Cadillac, 64: Chevrolet Ww — | a? dealers report. Cates.) above the year-ago week's total} would still take at least two months N 
1011: Oldsmobile, 996; Pontiac. 343° aiting periods have increased * * & of 502. | to replenish inventories.—(Norman 027 
en ome greatly. One dealer reported that \ , a While sales for July had still | Shigon). $2.3 
Kaiser-Frazer. Pea before the Korean episode, he was New York City bulated, the totals for | i aa " 
Hudson. 108: Nash, 210° Packard ; ; Se . ; ; to be tabulated, e s one 
Jehaker. 183: Willvs, 19, and able to make immediate deliveries. New-car sales in the New York. June were in and nice reading Pi I I 
41: Studebaker. 1s E Toles.) Now he tells customers they must City area amounted to 9,775 units! they made. New-car and truck ittsburgh Roc 
Austin, 7. Caeeree ‘i — wait 30 to 60 days. in the week ended July 22. This) ates during the month amount- New-car_ registrations in the Mir 
. Another outlet which was was slightly above the preceding oa & 2,445 units, a postwar Pittsburgh district during the week s 
Fort Worth promising customers in early Week's total of 9,742, but was 16.1 monthly ‘senens not far behind ended July 22 were down from the an 

A postwar record for new-car| June delivery in from 60 to 90 | Percent higher than the year-ago the alltime high of 2,636 set in preceding week, but business in the Ov 
sales was established in Tarrant] days, now takes callers’ phone Week's figure of 8,423 new-car sales. April, 1941. | district reached record levels, the Jee 
countv (Fort Worth), Tex.. in June} numbers and makes no promises * - #8 New-car sales during June to- University of Pittsburgh reports. Ov 
when 1,873 units were titled. This} of any kind. Frank K led 2,198 units, while new-truck | T 

i ort taled 2, units, ile ok | : 

exceeded the best ee mark of} Most dealers are not encourag- A survey of fort, I ae in| Sales were 247. Used-car sales in Columbus, 0. ony 
i ; in y . ae Tei ‘ i > bri ; , sales | 

— = ~ fe ei eial ilies - Pct A lw = various Kentucky cities reveals June amounted to 2,791 ~~ 2 7 a pace of new-car sales a 
pots ; deel the month also thereby discouragin som would. that orders for new automobiles| new record surpassing the May lec rankiin county (Columbus), O.. bine 
cle sales ’ eos eas aaa ise Noa ‘tain ging e “| have increased from 15 to 100 per- Previous mark of 2,701, set in May continued in the first 15 days of 0743 
set a record as 3 - : B sers. cent since the beginning of the of this year. / | July when 1,136 new cars and 138 pn 
best previous effert was 355, also any of the people seeking new ines Gene Chevrolet clung to first place in| new trucks were sold. ee 
set in March of this vear. . automobiles are driving late model a> a om Korean war. the |new-car sales during June with| The total of 1,136 new cars sold day 

New-car sales by makes in |cars with relatively low mileage. A average dealer in Kentucky had a/|430. Ford was second with 361,| in the first half of the month was — 
June were: Buick, 153; Cadillac. great many are willing and able to 30-day backlog of orders, but since| While Plymouth returned to third | under the record figure of 1.245 ou $ 
34; Chevrolet. 407; Carysier. 26: |pay cash for their purchases. that time, the average has risen|Place with 259. | new cars sold in the first half of sun 
DeSoto, 22; Dodge. 104: Ford. (T. D. Eaton.) to 90 days. Sales of new cars and trucks in| June. New-car sales for the full bure 
Sets Weegee, 1; Witinen, 38) Mat id Th jority of dealers the first six months of 1950 totaled| month of June also set a postwar 
ser, 3; Lincoln, 3; Mercury, 93: O ; od _ rity of dea me /11.641 units. This was 1274 units| record of 2,742 units. Pre 
Nash, 30; Oldsmobile, 100; Pack- ttawa ported orders coming in a e | ee eae Se wis GF Uae ee Coden tes thw 

i Ottawa dealers , | rate of 50 to 100 each week, com- |!ess_ than the rd th}. 5 b. 
ard, 29; Plymouth, 109; Pontiac. awa dealers report they are , : total of 12,915 sold in the first half | first 15 days of July established a ager 


122; Studebaker, 120, and Willys, 





pared with a “normal” average of 


getting more calls for new cars in- 
25 to 40 new-car orders per week. 


}of 1941. 


postwar record for a 15-day period, 


31. stead of used cars since the inter- s as |however. There were 132 new 
Combined new-truck and com-| national situation became critical.| Orders have been heaviest for pte ag cates ae trucks sold in the first half of 
mercial-vehicle sales were: Chev-|, There appears to be a growing | popular - priced vehicles, dealers! qamand for both new and used |June, when the present monthly 
rolet, 188; Diveo, 1; Dodge, 14: belief that new cars will go up in| said, adding that the increase in| cars since the start of the Ko- |"¢W-truck sales record of 290 units 
Ford, 132; GMC, 26; International, : . = oaiien war. Even befere the fight- | Was set. 
12; Mack, 4: Plymouth, 2; Stude- | ing started, most new cars were Used-car sales in June amounted 
baker, 20; White, 3, and Willys, selling as "fast: as they arrived to 10,460 units, above the totals for 
8.—(R, Fenoglio.) from the factory. ; April and May but below the year’s 
le ae One dealer handling a popular- | Peak of 11,324 set in March, Used- 
W heeling. W.Va. |priced car said that he was taking | truck eaten es 561 _in June, 
New-car sales in Ohio county from six to eight orders daily be- — ae wed eran 
(Wheeling), W. Va., for June in- |fore the crisis in Korea, and was | March pac oe a 3 con mus : 
creased over the totals for May }a month behind on deliveries. li a er mentees te 
of this year and June of 1949 | Now he has stopped taking or-| yn. were: Amati o: Buick 169: 
From 156 in May, new-car sales} ders after he started to receive | Cadillac "49: ; Cateveiet ” 545: 
jumped to 193 in June. Sales in . |from 25 to 30 each day. His de-| Chrysler 78; Crosley 4; DeSoto. 
June, 1949, totals 166. lliveries are far in arrears. This| 90: Dodge 151: Ford 463: cine 
New-truck sales for June totaled ,,| dealer still keeps a waiting list, if) 9.’taiman, 1: Hudson, 152: Kai- 
26, against 29 in May, and 29 in| the potential customer wants to| ser, 75: Lincein. 19: MG. 1: Mer- 
od cok ; Lincoln, 12; MG, 1; Me 
DF iveceis niles te seeians | | Seatgeihaaaet, alana aae 
y DAE aslaae ; Packard, 58; ymouth, 304; 
MUWAUKCE Pontiac, 151; Studebaker, 111, and 


Buick, 15; Cadillac, 5; Chevrolet, | 
35; Chrysler, 3; Crosley, 1; De- | 
Soto, 2; Dodge, 11; Ford, 37; Hud- 





The last week in July found a 


shortage of '48 and ’49 cars on Mil-| 


Villys, 18. 


New-truck sales were: Autocar, 


Sere 





° ° 5 A CHRYSLER TELEVIS/ ain ' : Ms é 
son, 1; Lincoln, 1; Kaiser, 4; tm ised ELEVISION CAMERA CAR—A far cry from the Chrysler New Yorker is this waukee’s used-car lots, as many/4; Chevrolet, 104; Crosley, 1; Dia- In 
Mercury, 8; Nash, 7; Oldsmobil improvised camera car constructed on a standard New Yorker chassis. Wooden superstructure . : : : | : dress 
9: Pl ee aa 24: P “. a Provides two shooting platforms for varied-angle photography. Lower platform folds into motorists decided that it was time | mond T, 1; Diveo, 1; Dodge, 31; mark 
? ymouth, 24; ontiac, 12; structure for over-the-road transport. The car was especially built to shoot outdoor motion to trade in their cars of older vint-| Ford, 86; GMC, 23; International, esca 
Studebaker, 17, and Willys, 1. picture sequences for commercials to be used in Chrysler's new TV show, Treasury Men in| 28e for more recent models. 21; Mack, 1; Studebaker, 9; White, | soon 


Sales of new trucks by makes 


Action, which will be carried by the ABC TV network starting in September. 


Some used-car lots in the Mil-|4, and Willys, 4.—(Bert D. Strang.) 
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Affecting Factories and Dealers .. . 


Auto Advertising 





By George Deery 
Associate Editor 


| pRALans interested in how much | 
money was spent last year in| 
advertising the various makes in 
newspapers can find the answer 
in statistics just released by the} 
Bureau of Advertising, American 


Newspaper Publishers Assn. 

Among the General Motors di- 
visions, it credits Buick cars with 
87,924,232; Buick engines, $154,- 
672; Cadillac cars, $2,157,949; 
Cadillac-Oldsmobile cars, $3,899; 
Chevrolet cars, $6,038,185; Chev- 
rolet engines, $46,684; Chevrolet 
institutional, $8,093; Chevrolet 
Soap Box Derby, $74,140; Chevro- 
let trucks, $1,410,119. 

Fisher Body, $9,531; General Mo- 
tors institutional, $449,229; General 
Motors trucks, $355,413; Oldsmobile 


cars, $2,849,433; Oldsmobile engines, | 


$26,485; Pontiac cars, $2,873,432; 


Yellow Cab Co., $2,359. 


General Motors led the auto cor- | 


porations with total expenditures of 
$24,869,072, including home appli- 
ances and other divisions. Ford's 
$10,629,320 placed it second. 


* * * 


7. Ford pie was cut as follows: 
Anglia cars, $12,586; Ford cars, 
$5,121,119; Ford engines, $323,614; 
Ford institutional, $125,891; Ford oil 
filters, $4,747; Ford parts, $29,195; 
Ford tractors, $18,178; Ford trucks, 
$913,567; Lincoln cars, $1,381,273; 
Lincoln-Mercury cars, $1,127,824; 
Mercury cars, $1,571,326. 
Chrysler Corp. sliced its appro- 
priations in the following man- 
ner: Chrysler cars, $1,793,728; 
Chrysler engines, $3,061; Chrysler 
institutional, $1,155,578; Chrysler 
and Plymouth cars, $65,571; De- 
Soto cars, $1,173,933; DeSoto and 
Plymouth cars, $49,865; Dodge 
cars, $1,926,552; Dodge and Plym- 
outh cars, $76,979; Dodge trucks, 
$499,220; Plymouth cars, $1,992,487. 
Among the independents, Crosley 
bought $73,005 worth of newspaper 
space for its cars and $449 for 
trucks; Hudson, $3,125.840; Interna- 
tional Harvester, $139,219 for trucks; 
Kaiser - Frazer, $1,669,006; Frazer 


cars, $66,803; Kaiser cars, $788,634; 


Kaiser-Frazer cars, $813,569. 
+ + + 

ASH expenditures totaled $1,- 

867,566; Nuffield Exports, $32 - 
027 for Morris cars; Packard, 
$2,317,814; Reo, $46,717 on trucks 
and $19,779 for lawn mowers; 
Rootes Motors, $49,045 for Hillman 
Minx cars. 

Studebaker, $2,171,079 on cars 
and $378,846 on trucks; Willys- 
Overland, $375,210 on Jeep cars; 
Jeep trucks, $69,823, and Willys- 
Overland, $52,328. 

The records are based on linage 
reports from 984 weekday papers 
published in 727 cities of 10,000 
population and above, with a com- 
bined weekday circulation of 47,- 
074,807, or 91.4 percent of the total 
weekday circulation, and 365 Sun- 
day papers in 315 cities with a 
combined circulation of 43,917,643. 
or 96.3 percent of the total U. S 
Sunday circulation, according to the 


bureau. 
* * * 


Promoted 


b. P. Brother, president of the 


agency bearing his name, last week 





In Stockholm, Sweden, a pig was 
dressed as a man and driven to 
market. It was said that the pig 
escaped detection because everyone 
took it for a black marketeer. 


| been 
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| 


announced the appointment of G. S. 
Warren jr. as ac- 
count executive 
on the Oldsmobile 
account. Clarence 


Hatch jr., execu- 
tive  vice-presi- 
dent, will con- 


tinue in his pres- 
ent capacity as 
account super- 
visor. Warren has 
been associated 
; 5 with the agency 
GS. Warren ir. since 1939, and 
during the past three years has 
in charge of creative work 
on the Oldsmobile account. He has 
served as copy chief of the agency 
for several years and has also held 
various positions in the production, 





| radio and television departments of 


the firm. 


* * * 


New at Prest-O-Lite 


A colorful portfolio, featuring 
the 1950 advertising campaign of 
Prest-O-Lite Battery Co., has 





been prepared for company sales- 
men, A. A. Feldman, sales man- 
ager, has announced. 

Designed to show the extensive 
advertising and promotional back- 
ing the company is giving its 
product, the portfolio contains 
reprints of consumer, fleet, trade 
and direct mail advertising for 


1950. 
* * * 
Another Oil Film 
A new documentary motion 


picture which depicts the round- 
the-clock role of oil in the 
modern world has been completed 
by the Oil Industry Information 
Committee of the American Pe- 
troleum Institute, New York 20. 

Entitled “24 Hours of Pro- 
gress,” it will be available for 
industry field sampling and for 
distribution about Sept. 1. It will 
be released for public showing 
beginning Sept. 10. 


* * * 
Adds Guide 
James L. Mitchell, vice-presi- 
dent and advertising director, 


has announced that Macfadden 
Publications will enter the shop- 
ping guide scene with special 
sections beginning in the No- 


AL 


or eng 6 





DEALER'S ARABIAN NIGHT THEME—Harry Krouse, Philadelphia, is said to be the 
largest Studebaker dealer in the East. Well known for his window displays, this one 
asks, ‘Ever try riding on a magic carpet?" It answers, ‘Try Studebaker for 1950.’ 


vember issues of True Story and 
Sport. 
The two new 


direct mail field for the past 10 
years in both agencies and pub- 
sections, “Shop lishing. 
with True Story” and “The Sport 
Shopper,” will appear as special 
front-of-book sections featuring 


Abernethy Plans Warehouse 
City Chevrolet Co., Charlotte, N. 


both editorial and mail-selling C., will build a large warehouse 
ads. on W. Hill St., according to P. L. 
Bili Corvell, direct mail spe- Abernethy, president. The building 


cialist, will manage both of the | will have 18,000 square feet of floor 
new sections, Mitchell announced. |space and will be of brick, con- 
Miss Corvell has been in the crete and steel. 


fry. . 


for low-cost power lubrication 


NEW ALEMITE 7 CHASSIS 


LUBRICATOR 


that is unconditionally guaranteed 


for over two years 


@ Completely new inside and out! This rugged Alemite 
Chassis Lubricator brings you dependable, accurate 
POWER lubrication at the lowest possible cost. Really pays 
its way by turning out better lube jobs, faster, at more 


profit to you. 
Compact, 


fully portable, 


this space-saving Alemite 


unit packs a pressure punch at its control valve that will 
lubricate even the tightest bearings. Delivers 141% ounces 
per minute at room temperature. Pumps direct from 
25, 35 or 50 Ib. pails for clean, quick “mess-free” delivery 
with any of the three. Has exclusive design and construc- 
tion features ordinarily found only on higher priced 


models. 


Save valuable working space! Save money on over- 


head costs! Put this Alemite “7-11” 


Chassis Lubricator 


to work for you right away. Contact your nearest Ale- 


mite jobber — today! 


Only Alemite dares to make this sensational 
guarantee! Should this factory-sealed power 
unit fail to operate as specified, Alemite will 
replace it FREE as long as 27 months after date 
of purchase. 
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Pacemaker in 
Lubrication Progress 
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High Pressure or No Pressure Selling .. . 





One Customer Looks 
At the Dealer 


‘Continued from Page 29) 


praiser had crossed out the “$600” | car. L ase 
|minds me of my son; he’s a swell | eVils of unrestricted bargaining for 


in “$275.” 


* * * 


and written 


We asked for and received our 
check. We started out. Van looked 
flabbergasted. Maybe he was. He 
said, “Now, hold on, folks. I be- 
lieve I can get you more than 
that!” We left. 

We wound up after verbal 
battling (always with the boss 
making the decisions but never 
appearing in the deal) by getting 


$425 and writing a new check 
for the balance. 
We like the car fine. But we 


still wonder why we bought it. 
Maybe because we felt sorry for 
Van, the victim of a local system 
of salesmanship. Maybe because 
of the endorsement of a_ trusted 
friend. Maybe because of the size 
of the manufacturer back of the 





New Recipe Used 
For Tuneup Oil 


CAMDEN, N. J.—-Adoption of a 
new formula for Motor Rythm 
Whiz motor tuneup oil has been 
announced by R. M. Hollingshead 
Corp. Production under the new 
formula began early this year and 
all stocks of the product at jobber, 
wholesaler and retailer levels 
throughout the country are new 
formula Motor Rythm, it was said. 

The new formula is the result of 
several years of research for a 
means to improve the product in 
all the eight characteristics ex- 
pected of a good tuneup oil, accord- 
ing to L. M. Olson, vice-president 
in charge of Hollingshead’s auto- 
motive division. 


A DECADE 


ie CONCERT my wife and I rose. | 





O F 


Probably because Van 
guy, and he has to eat, too, 
Unless retail automobile sales- 
manship improves over what I 
buzzed into; unless salesmen learn 
clean, keen, psychological methods, 
including telling the truth, how in 
Sam Hill will this industry keep 
selling 9,500,000 cars and trucks a 
year? The answer is, they won't. 


Wis. Log Haulers Seek 


Raise in Load Limits 
MADISON, Wis. The small 
truckers who transport logs to 
Wisconsin paper and pulp mills 
have turned to the legislature for 


relief of their problem of attain-| 


ing profitable loads under the 
state’s present truck load limits 
for northern Wisconsin roads, 
The truckers have presented a 
proposal for a winter load limit of 
28,000 pounds gross per truck. That 


would work out for most of the} 


trucks at 25,000 pounds weight for 
the rear axle, or a cargo limit of 
about 20,000 pounds. 


Normally the limit is 19,000 
pounds for the rear axle, and last 
winter the highway commission 


after considerable agitation grant- 
ed frozen-road permits during a 
brief period for loads up to 23,000 
pounds. The truckers would have 
the legislature allow the heavier 
loads during the period from Dec. 
1 to March 15. 


Seifert to Cook 
Paul Seifert Motor Co, (Chev- 
rolet-Buick), Marion, Kans., has 
been sold to C. E. Cook. The 
Seifert company had _ recently 
completed the construction of 
new dealership facilities. 


PROGRESS 


LIFE INSURANCE 


in Tennessee in the past 10 years 
increased from $89,000,000 to 


$202,000,000* 


FIGURES 


The heart of [GY 7 Tennessee is 


INF AAS LEEW i th th 8 


The "MONEY TOWN” of the South 


Reach this prosperous market through two great newspapers. 


Nashville Banner 





= The Nashville Tennessean 









ree | 


|ident of 


| the street and addition of sales per- 
| sonnel. 
| Thome have 
|used-car salesmen and M. J. Me- 
|Gowan has joined as a new-car 
| salesman, 


‘ATA Backs Plan 
‘To Strengthen 
Commodity Rules 


WASHINGTON. — The organized 
trucking industry last week gave 
lits support to proposed legislation 
|to tighten up commodity exemp- 
|tions as a means of minimizing the 


| lower rates. 

| Edgar S. Idol, American Truck- 
ing Assns.’ general counsel, re- 
minded a House Interstate Com- 
merce subcommittee that present 
law provides exemption from all 
but safety regulation of the Motor 
Carrier Act for for-hire vehicles 
used exclusively for carrying live- 


modities. 

He claimed that court and Inter- 
state Commerce Commission inter- 
pretations have so broadened the 
exemption that often it is being 
|} applied to commodities which have 
been so far processed as to com- 
prise manufactured goods which 
Congress never intended to exempt. 


Idol said the trucking industry 


;}exemption than may be desirable 
| in all cases” but added that the ICC 
|should be given “power to elimin- 
ate that exemption to the extent 
necessary to carry out the national 
transportation policy” 
enunciated by Congress. 


He said the industry believes that 
Congress, 
agricultural commodities, livestock 
and fish, intended to limit the ap- 
plication of the exemption to farm- 
ers and fishermen and that the 
truckers did not think “it was ever 
intended to apply indiscriminately 
to wholesalers, manufacturers and 
processors of the exempted com- 
modities whose activities are far 





removed from farming, fishing or 


livestock raising. 


Thompson Buys 
Ramsey Corp. 


CLEVELAND. Outright pur- 
chase of the assets of the Ramsey 
| Corp., one of the largest piston ring 
producers in the auto parts replace- 
ment field, has been announced by 
F. CC. Crawford, president of 
Thompson Products, Inc. At the 
|Ssame time it was announced that 
|\J. H. Coolidge, vice-president and 
|treasurer of Thompson Products, 
j}had been elected president of the 
| new subsidiary. 

Ramsey properties, which include 
;company-owned manufacturing 
plants at St. Louis, Fruitport, Mich. 
and Toronto, as well as a leased 
plant at Sullivan, Mo., and a master 
|warehouse at St. Louis, were ac- 
| quired by the Cleveland parts man- 
|ufacturer by cash purchase from a 
foundation organized for the bene- 
| fit of New York university. 


| Lewis Named Chairman 


Of Oregon SAE Group 

PORTLAND, Ore.—Oregon sec- 
tion of the Society of Automotive 
|Engineers will be headed during 
the next 12 months by C. H. Lewis. 
He is supervising fuel and lubri- 
| cant engineer for the Portland dist- 
jrict of the Standard Oil Co. of 
| California. 

Lewis took over the gavel from 
Floyd Chapman of Roberts Motor 
Co. (Federal trucks). E. A. Haas 
of Ballou & Wright, wholesale au- 
tomotive jobbers, is the new vice- 
chairman; Art Dillinger, of Tok- 
heim Pump Agency, is treasurer, 
and John Clark, shop superinten- 
dent for Consolidated Freightways, 





is secretary. Julius Gaussion of Sil- | 
ver Eagle Co. is the national sec- | 


tion’s representative. 


Danielson Leaves Dolan 
Partnership of J. E. Dolan, pres- 
Dolan-Danielson Motor 
Co. (Dodge-Plymouth), South St. | 
Paul, and R. A. Danielson has been 
dissolved. Danielson is now sole 
owner. Reorganization plans_in- 
clude purchase of a building across 


John Regan and Clarence | 
joined the firm as} 


|stock, fish and agricultural com-| 


is proposing a “somewhat broader | 


already| 


in originally exempting | 





SOMETHING NEW IN NEW ENGLAND—Winer Motors, Inc., recently-appointed Chrysler 


dealership of Stratford, Conn., 
Route No. |, 
5. Winer is president of the firm. 


in the heart of ‘automobile row.” 


occupies this attractive building. The location is on U. S 


Part of the plant is air-conditioned. Samue! 


Five Firestones Eu logize 


AKRON. Firestone celebrated 
its 50th anniversary last week with 
the dedication of a memorial to 
Harvey S. Firestone by his five 
|sons, all of whom are active in 
ithe management of the company 
|their father founded. 
Harvey S. jr., speaking for 
himself and his brothers, Russell, 
Leonard, Raymond and Roger, 
said, “Firestone’s record of ac- 
complishment during the past 50 
years gives substantial testimony 
to the superiority of the Ameri- 
can system of competitive free 
enterprise which has given our 
people the highest standard of 
living in the world.” 

Tracing his company’s growth 
“from a small, abandoned foundry 
building with a working force of 
|12 men to a world-wide organiza- 
ition of more than 70,000 people 
|whose high-quality products are 
known and respected everywhere,” 
Firestone listed several of the or- 
ganization’s “firsts.” 

They include: mechanically- 
|fastened straight-side tires, the 
forerunner of the type now uni- 
versally in use; commercial de- 
mountable rims, which became the 
demountable wheel; angular non- 
|skid tread, now a safety feature of 
all pneumatic tires; pneumatic trac- 
tor tires, and the balloon tire, 
which developed into today’s super 
balloon. 

Firestone said his father pio- 
neered the “ship-by-truck” move- 
ment which gave impetus to the 
development of the trucking in- 
dustry and added that he was a 
leader in the “good roads” move- 
ment. 
| “He waged successful battles 
against tire and rim monopolies in 
the U. S. and fought against the 
international cartels which at- 
tempted to control the output, dis- 
tribution and price of rubber. 

“As a result, the Firestone rub- 
ber plantations were established in 
Liberia, and during the war these 
plantations were one of the few 
sources of natural rubber available 
to the allied nations.” 

Turning from the past, Fire- 
stone said that “the next 50 years 
will bring forth even greater 
achievements.” 

Noting that the future 
synthetic rubber and other plastics 
appear to be limitless, he observed 
that greater use of rubber insula- 
tion in machinery, rubber roads, 
and the _ substitution of foamed 
rubber for coil springs are almost 
certainties. 

Because of electronics and atom- 














Only $495.00 
F.O.B. Port Chester 
Order Today or Write 
for Literature 


@Takes 300 


Operate. 


uses of | 


®@ Absolutely Safe. 
@ Capacity 4500 Ibs. 


Father on Anniversary 


ic energy, “50 years from now a 
tire manufacturing plant may bear 


little resemblance to the modern 
tire plant of today,” Firestone 
stated. 


Ont. Directory 
Shows Growth of 


Truck Industry 


OTTAWA. — Concrete evidence 
of the rapid strides made by On- 
tario’s growing inter-city motor 
transport industry is found in the 
10th annual edition of the Official 
Ontario Ship-by-Truck Directory, 
which has been published here. 


The directory lists over 2,000 On- 
tario communities and shows the 
names of the carriers licensed by 
the Ontario department of high- 
ways to serve them. 

In addition, many of these car- 
riers operate into neighboring prov- 
inces and states, thus giving On- 
tario industry a direct highway 
link with major North American 
markets. 

All carriers listed in the direc- 
tory are required to provide regu- 
lar service over their licensed 
routes. A prerequisite of Ontario 
legislation demands that cargo, 
public liability and property dam- 
age insurance be carried for each 
vehicle. 


The 176-page directory is three 
times larger than the first edition, 
published in 1939. Ontario inter- 
city motor carriers now operate in 
excess of 13,000 trucks and trail- 
ers, a 50 percent increase over 
those in use when the directory 
was first published. 


Canada Driver Test 


MONTREAL.—Vehicle drivers in 
the Quebec Command of the Cana- 
dian army are going to be the best 
in the Dominion if the service's 
safety officers and workshop tech- 
nicians in Montreal have their way. 

They rolled out a newly var- 
nished,_ five-ton mobile driver's 
testing clinic last week containing 
half a dozen gadgets designed to 
test everything from the prospec- 
tive driver’s eyesight and nervous 
reactions to how he feels the 
“morning after the night before.” 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue 


Use It Anywhere —Just Plug In That’s All! 
oe 





AUTO TURNTABLES 


The Finest at Low Cost 

No Wiring—No Foundation—No 

Anchorage—No Assembly —No 
Installation 

Macton Turntables consist of only 

2 parts—the base holding the 


driving mechanism and the runway. Anyone can put it 
together in a jiffy. All you do is plug in—turn on the 
switch —and Macton starts working for you with motion 
that means aftraction and more sales action. 


Many Other ATTRACTIVE Features: 


@ Collector Rings make possi- 
ble lighting inside the car. 


@ Interchangeable steel top 
4 ft. dia. at slight addi- 
tional cost for display of 
motors, accessories, parts, 

@ Unconditionally Guaran- 
teed 1 year. 


Watts to 


Representatives wanted, exclusive territories open 


MACTON MACHINERY CO., INC. 217 Locust Avenue * Port Chester, N. Y. 


Pec GE: 
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| little as $6 a month under a spe- 
|cial budget plan. 
* * 


* 
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973 ; 
Merchandisin Restraint | 
£ RESTRAINED sort of a car| Sm 
|+*% ad is that used by Davis Buick! (* (ieee cree a =| UC 
in Philadelphia featuring “Pre-| ~ 
Memos to Dealers |paredness Specials.” | 
The ad is headed, “Old Motor| 3% 
Russia . . .” Copy goes like this: 


liz 
% 





[OTE from Emmett Sweeney, of 


“Mrs. Stalin didn’t raise any 
simple children. Her boy Joe 
knows Lil’ Ole Harry’s sitting in 
the driver’s seat... and old Doug 
| MacArthur’s sittin’ in Japan 
around a humorous cartoon of an| smokin’ a corn cob... with the 


By Bob Finlay 





rysier the Milwaukee Journal, points |artist with a pallet applying paint| hammers back on both barrels. 
ao ee some * the foes on | a car. | “Joe oe a ee a he 
dealers are using large display ads| « ; ‘ sin. | Sees one; he’s just testing. you a“ i 
to promote service. weal Poems Son” ane the phys think Stalin's not Stallin’, however,! \opeRn ACCESSORIES WITH VINTAGE ROADSTER—Lew Dorman, president of Rubber- 
For instance, the other day Hum- ti Copy ti d: | better grab this one . .: maid Kar-Rugs Co., sitting at the wheel of his 1914 Saxon roadster, is surrounded by some 
phrey Chevrolet used a full-page ane v7 pep y “ — used-car specials are then | of his company's products. se 
“This is no ust an ordinary ° a a ee a a inna 
t | paint job, but a genuine synthe- GC oe wide variety of its service opera-| it’s too late or too costly ... bring 
| tic enamel job. Your car is thor- vuarantee tion in a newspaper ad which em-|your car around for necessary re- 
oughly prepared by sanding and |A STRONG point in the used-car] phasized that the firm has been|pairs now. 
buffing. Skilled painters apply | selling program at Nellenback | doing business since 1924. “Yes, you can trust our expert 
V a the enamel with factory-type | Bros., Syracuse, is a 90-day guaran- The ad carried a sketch of |™Mechanics to satisfactorily find 
year equipment. The result—a smooth jtee in writing, with no charge for! mechanics at work in the service |4Nd eliminate that rough spot in 
lern : = A ae pina aes ‘*’ |labor or parts on any work needed | department, and the caption: |Y°Ur motor, Come around any time 
ata | Slossy finish that won't chip, | during the guarantee period. “Overhaul Job or New Battery.” . it’s a sure bet you'll be pleased 
| crack or wear. Your choice of a oe Copy read: “The biggest or ‘the with our skilled, rapid service and 
doz s f , co s.” | . a . 4 a : Saas ” 
7 ee sore | Quality smallest auto repair job is tackled |°"" —_ ore in 
The firm pointed out that a com-| DHILLIPS MOTORS (Buick),|/with the greatest of ease by our Others are profiting from AUTOMOTIVE 





plete paint job is available for as! 


Jamestown, N. Y., stressed the 


skilled mechanics, Don’t wait until! News WANT ADS. Why not you? 









“nce 
On- | 
otor | 
the | ° | 
cial ° eet) $n 
ory, | ea 
THEIR ADS CLICK —Merrili (left) and 
On- Glenn tumphrey look over one of their 
the “L-o-n-g on Service’’ ads, which help keep 
by things popping at Humphrey Chevrolet in| 
. Milwaukee. 
igh- 
| color ad headed “Oceans of Cool 
car- | Savings for Summer.” 
ae Featured was a_ hydraulic 
On- bumper jack which was given 
ve free with service specials listed 
ican for July. 
The Humphrey brothers, Merrill | 
—" and Glenn, are using a series of| 
eu- 11 color ads, Oversize cartoon gi-| 
ised \ raffes make their ads distinctive. 
BEIO Pontiac dealers in Milwaukee are 
TgO, also running a series of 10 service 
weer ads. These are three-quarter-page 
ach ads. A recent one featured a gift 
of a Rand McNally tour book. Ac-| 
iree cent was on a summer vacation 
ion, motor tune-up and brake and 
ter- clutch adjustment. 
e in Such ads as these have helped 
rail- put the Journal first in automotive 
over advertising in U. S. newspapers. 
tory * * * 
Chatty 
CHATTY type newspaper ad 
“4% was employed to. stimulate 
s in used-car business at the Armory 
ina- Garage (DeSoto- Plymouth), Al-| 
best bany, N. Y. Operated by Tony| . ' 
ce’s Metzner, the firm's ad was headed | There's a tremendous difference 
2ch- by the caption: “Tony Talks.” be! er 
vay. Copy read: “One automobile 4 4a 
var- mii offers six reasons for between a bear and a pear 
'er’s the present record-breaking de- 
1ing 
| to 
pec- 
rous 
the ban areas, increased buying pow- 
re.” er, the age of prewar cars and 
the population increase. 
have “Whatever the reason, there is 
isive 


undoubtedly a shortage of both! 
new and late-model used automo- 
biles. Of course, we are doing 
everything possible to deliver new 
cars fast and also recondition and 
test the tradeins. Right now I have} 


want 
‘ant! 


- and there is a powerful difference, too, 
between performance and "Ethyl “performance | 






a limited selection of fine Tested 
Used Cars. 
le “We are open every evening till get 
after 9 and would welcome the gn ape a Yes, there’s a powerful difference between the 
opportunity to show you the Test- ‘ a . ; 3 : 
§ ed Used Cars, Remember that our performance of an engine using just gasoline 
? stock changes daily.” - i 9 ; 
st + * # and one using “Ethyl” gasoline. When you set 
DP anf y . nae ° e 
lo Paint Up the ignition of a modern high compression 
lo “LEIN WEIL CHEVROLET, | ° ee ” 
Buffalo, went after paint job| engine to take full advantage of ‘‘Ethyl’’ gaso- 
| =} ee ri wes > ¢ i S - sooth ” ao ; RAL eka ° ~~ be - 
nd business with a newspaper ad built con line’s higher antiknock quality, your customer 
it aw STHVE ao ee ? 
2 Ohio ‘Group Hears | gets ‘““Ethyl’’ performance—more power, more 
on mileage. And you happier, more satisfi 
Talk on Insurance | g you get happier re satisfied 
WILMINGTON, O.—V. G. Mar- customers. 
lop tin of Columbus, executive secre-| 
ai tary of the Independent Insurance | ETHYL CORPORATION, New York 17, New York 
S Agents of Ohio, addressed a meet- | 
we ; ing of the Clinton-Fayette Auto-| 


mand for automobiles including 

the shortage caused by the war, 

replacement of older cars, the 

population movement to subur- 
5 


mobile Dealers Assn. here. Next 
n 4 meeting of the association will be 
2 ; held in September. 


Other producis sold under the ‘“‘Ethyl’’ trade-mark: salt cake...ethylene dichloride...sodium (metallic\chlorine (liquid)...oil soluble dye... benzene hexachloride (.echnical) 
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Used-Car Auction Prices 


Market Trend 


The soaring market for used cars has pushed the overall average 
price back to the May level of $1,031. The August average shows an 
increase of $25 over the July average of $1,006. 

Even more significant is the rise in the average prices of postwar 
cars. This week’s overall figure would have been up $46, if prewar 
cars were not included in the tabulations. 


The market has not been kind to prewars. The price of '42s dived 
$50 from the July level of $399 to a current figure of $349. The price 
of "41s remained stable at an average of $382. 


The newest models showed the greatest increase, with '50s jump- 
ing $85 to an average of $2,018—the highest this year. There was 
an increase of $51 in the price of '49s, and $56 in the price of ’48s. 
The older postwar cars—’46s and '47s—were up.$11 and $25, respec- 
tively. 

There was an increase in the number of cars offered for sale last 
week, but a decrease in percentage of sales. At 10 auctions last week, 
72 percent—or 1,222—of the 1,556 offerings were sold. In the preced- 
ing week, the same auctions sold 78 percent—or 1,020—of the 1,299 
offerings, 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 


























QUINCY, ILL. $690, $785 “41 sedan, $415, $150, $430, 
$570, $465, $405, $345, $365. °'40 sedan 
(Charlie Thale’s Quincy Auto Auction $215, $220, $300, $285, $365, $465, $370 
Sale every Friday Prices are for sale ‘39 sedan, $475 0, $160, $290, $155 
of July 28.) 38 sedan, $230, $185, $205 
(Late models in’ demand, rough cars HUDSON ‘47 sedan, $695 
hard to sell, Sold 143 units out of 165 KAISER ‘48 sedan, $590 
offerings.) MERCURY ‘47 sedan, $870 
BUICK ‘49 Special sedan, $1,550. ‘48 | OLDSMOBILE- ‘40 sedan, $245, $350 
RM conv., $1,450 ‘38 Special sedan, | PACKARD 40 sedan S350 
$225, $140 PLYMOUTH (‘50 sedan, $1,820 48 se- 
CHEVROLET —'50 SI. Deluxe sedan, §2,- dan, $1,230, $910, $1,085 16) sedan 
170*, ‘49 SL Deluxe sedan, $1,495) $800, $735 ‘ 
$1,530, $1,555; SL Special sedan, $1,290; | PONTIAC "48 conv, $1,265 ‘47> sedan 
FL Special sedan, $1,375, $1,420. '48 FM | $1,180. ‘40 sedan. $390, $345. , 
sedan, $955; aerosedan, $1,315, $1,280. STUDEBAKER ‘42 vedan, $305. 
‘47 FL aerosedan, $1,105, $1,060, $1,115, | WILLYS-—-'49 station wagon, $835, $905. 
$1,180; FM sedan, $945, $1,050, $990 ‘48 Jeepster, $S75 
‘46 FL sedan, $1,030; SM _ sedan, $725, MISCELLANEOUS -'36 Terraplane hotrod 
$915, $950. ‘42 sedan, $555, $400. ‘41 $320 : 
sedan, $555, $440, $605, $375, $590, $655, ; ; 
$150, $490, $125. ‘40 $390, $340, AKRON 
$405, $545, $310, $320, "39 se- (H. C. Turney Auto Auction Sale ev- 
dan, $235, $390, $230, $300, $560, $180, ery Thursday Prices are for sale of 
$75, $240. ‘3S sedan, $140, $260, $210. | July 27.) 
CHRYSLER -'49 Windsor sedan, $1,915. (Prices increased substantially, Sold 
DeSOTO—'42 sedan, $495. 64 units out of 112 offerings.) 
DODGE—'47  1's-ton truck, $400; sedan, | BUICK—-'49 Super 2-dr., $1,S05* "48 Su- 
$975. "46 half-ton pickup, $525. °42 per 4-dr., $1,500. ‘46 Super convy., 
sedan, $290, $245. $1,050; 2-dr., $1,110. ‘41 Super conv., 
FORD—'50 sedan, $1,680, $2,035, $1,950,| $475. ‘40 Special 4-dr., $315. 
$1,885. ‘49 sedan, $1,085, $1,040, $1,320, | CHEVROLET ‘49 SL Deluxe conv., $1,575; 
$1.300, $1,010, $1,300, $1,405, ‘47 se- 2-dr., $1,500. ‘48 FL 4-dr., $1,175; 
dan, $930. ‘46 sedan, $S00, $900, 2-dr., $1,205. ‘47 FL 4-dr., $1,085; 


S8S5, FM 











© @:360° VISIBILITY —“Observa 
E view in all directions — no blind 
: able volume sales. 


ONE INSTALLATION 


Also a completefitie of STANDARD duplicate replace- 
prec a tan and black for all cars, 1928- 50. | 





FM 4-dr., $1,005, $1,105, 2 at $1,050. 
"46 FM 2-dr., $950. 41 SD club coupe, 
$500, $490, $715; SD 2-dr., $510, $505 
565, $310 ‘39 «2-dr $270 

CHRYSLER ‘48 Windsor conv $1,450 
‘46 Royal 4-dr., $1,105 

DeSOTO—'41 Custom conv., $405 

DODGE "49 Meadowbrook 4-dr., 2 at 
$1,675. 

FORD—'50 CD (8) conv., $1,985; club 
coupe, $1,960 '49 Custom (8) club 
coupe, $1,370, $1,265; Standard (8) 2-dr., 
$1,395. ‘48 SD 4-dr., $1,010; club coupe 
$1,105; 2-dr., $1,185 17 SD conv 
$1,010. °46 SD conv., $935 41 SD 2-dr., 
$405 ‘40 2-dr., $560. 

LINCOLN ‘49 2-dr., $1,709. 

MERCURY~—-'47 4-dr., $1,125, $1,000 

NASH—'47 (600) 4-dr., $890. 

OLDSMOBILE— ‘48 (66) conv., $1,470* 
‘47 (9S) cony., $1,270*; 4-dr., $1,310* 

PACKARD. -'47 (S) 4-dr., $1,100 

PLYMOUTH—'49 SD 4-dr., $1,480; club 
coupe, $1,455. '48 SD 2-dr., $1,235. 
‘47 SD club coupe, $1,085. ‘46 SD 4-dr., 
$935 ‘42 SD 4-dr., $575. 

PONTIAC ‘'47 (8) conv., $1,255 

STUDEBAKER ‘47 Commander 4-dr 
$1.060. "46 Champion 2-dr., $735. 

MISCELLANEOUS —'48 Anglia 2-dr., $585 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co Sale ev- 
ery Thursday. Prices are for vale of 
July 27.) 


(Prices still rising. Sold 95 units out 


of 118 offerings.) 

BUICK 49 RM conv., $1,905*; 2-dr., 
$1,910*, $1,8S0*; Super 4-dr., $1,760 
‘41 Super conv., $480; RM 4-dr., $470 

CADILLAC—'47 (62) 4-dr., $1,740* 

CHEVROLET—'50 SL Deluxe conv., §2,- 
050, $2,000, $1,950. ‘49 FL Deluxe 4-dr., 
$1,550; 2-dr., $1,585; FL Special 2-dr., 
$1,180, $1,475. "48 FM 4-dr., $1,300, 
$1,280. ‘47 FM 4-dr., $1,020, $980, $1,- 
120. ‘46 SM club coupe, $925, taxi, 
$500. ‘41 FL 4-dr., $515; half-ton pickup, 
$150. ‘40 MD 4-dr., $490, $430, $375, 
$210. "3S 2-dr., $175, $155. 

CHRYSLER ‘4S Saratoga 4-dr., $1,490; 
Windsor conv., $1,550; 2-dr., $1,470. 
‘47 Town & Country 4-dr., $1,185 "41 
NY 4-dr., $385. 

DeSOTO—-'49 Custom club coupe, $1,825. 
"4S Deluxe 2-dr., $1,270. 

DODGE—'48_ half-ton pickup, $900. "42 
i-dr., $505. °41 4-dr., $450, $355. 

FORD—'50 CD (8) conv., $2,210*; 2-dr., 
$1,880". ‘49 Custom (8) conv., $1,525, 
$1,490, $1,500*; 2-dr., $1,420*, $1,440, 
$1,250. ‘47 Deluxe (8) 2-dr., $940. ‘41 
2-dr., $345, $380, $400. 

HUDSON-—-'48 Commodore (8) 4-dr., $1,225. 

LINCOLN—'47 4-dr., $1,000*. 

MERCURY —'4S station wagon, $1,030 

NASH "48 Super (600) 4-dr., $1,105. 417 
(600) 4-dr., $900. °46 (600) 4-dr., $830, 
$825. ‘40 (6) 4-dr., $250. 

OLDSMOBILE—'49 (98) 4-dr., $2,020". 
‘47 (68) conv., $1,205*; (98) 4-dr., $1,- 
160*; (76) sedanet, $1,205; (66) 4-dr., 
$960* 


Sales-packed with advantages everybody wants 


New, smart appearance for all convertibles means big- 
volume sales with Flying Scout. “Tailor Made” 
most popular cars! Laboratory and consumer tested 
for longer wear, greater appeal. America's finest fab- 
rics and workmanship! Priced to roll up easy, profit- 


to fit 


DISPLAY, SUGGEST AND SELL THE NEW SENSATIONAL FLYING SCOUT 


SELLS ANOTHER 





ATLAS INTERNATIONAL CO. 


1326 W. Madison St., 













GET THIS “"EX- 
ACT" Built-to- 
Scale MINIA- 
TURE SALES- 
MAKER at NO 
CHARGE with 
special intro- 
ductory offer. 


Li 


Post 


















quero’ TODAY! 












Please send me 
details on FREE 
DISPLAY STAND 


Chicago 7 








Send me catalogs 
and special prices 
on FLYING SCOUT TOPS 


JOBBER'S NAME 
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$1,031 $1,006 $1,010 
Aug. July June 


(to date) 





makes and models, 














PACKARD— "40 (110) 4-dr., $175 

PLYMOUTH —'49 Deluxe club coupe, $1,- 
575. ‘48 SD station wagon, $1,125. ‘47 
SD station wagon, $930; 4-dr., $990. ‘46 
Deluxe 4-dr., $840. ‘41 SD 4-dr., $525, 
$415, $270. $215. ‘39 club coupe, $150, 
$100. 

PONTIAC —'49 SI. (6: sedanet, $1,800; 
Chieftain (6) 2-dr., $1,825, $1,815 "48 
(8) conv., $1.500. ‘47 (6) 4-dr., $1,285 
"41 (8) 4-dr., $250. ‘40 (8S) 4-dr., $220; 
(6) conv $325. 

STU DEBAKER ‘49 1-ton pickup, $875 

WILLYS. ‘50 (6) Jeepster, $1,310*% ‘45 
(6) Jeepster, $995 ‘47 station wagon, 
$785* ‘46 Jeep, $435 

MASON CITY, IA. 

(Lapiner’s Used Car Auction Sale ev- 
ery Wednesday Prices are for sale of 
July 26.) 

(Market shows Increasing = strength. 
Some new models selling over list, Sold 
187 units out of 253 offerings.) 
BUICK—'50 Special 2-dr., $1,915* RM 
4-dr., $2,610*. ‘47 RM 4-dr., $1,000, 
$1,100, $1,125. ‘46 RM 4-dr., $960; 2-dr., 
$575. 

CADILLAC—'46 (62) 4-dr., $1,200. 

CHEVROLET —.'50 FL Deluxe 4-dr., $2,050, 
$2,100, $2,215; Bel-Air, $2,385; SL De- 
luxe 2-dr., $1,770, $2,055. ‘49 SL De- 
luxe 2-dr., $1,425, $1.4! $1,490; 4-dr., 
$1,550; conv., $1,550. ‘48 SM =  2-dr., 
$1,215, $1,220, $1,250, $1,255; FL aero- 
sedan, $1,280, $1,285, $1,315. 

CHRYSLER-—'47 Windsor 4-dr., $1,085. 

DeSOTO—'48 4-dr., $1,050 

DODGE—'50 Coronet 4-dr., $2,415. ‘4y 
Coronet 4-dr., $1.700. ‘46 2-dr., $945, 
$815. ‘42 4-dr., $515. 

FORD—'50 CD (8) conv., $2,100"; 2-dr., 
$1,937*, $2,015; 4-dr., $1,895; Deluxe 
(6) 2-dr., $1,735. ‘49 (8) 2-dr.. 2 at 
$1,425*; «(S) 4-dr., $1,230, $1,335"; (6) 
2-dr., $1,145. 

FRAZER—'49 4-dr., $1,405. ‘47 Manhat- 

| tan 4-dr., $775. 

HUDSON--'49 (6) 4-dr., $1,540*; 2-dr., 
$1,470 ‘48 Commodore (8) 4-dr., $1,- 
280. ‘46 Super (6) 2-dr., $640. 

KAISER (‘51 4-dr., $1,945, $2,180", ‘49 
f-dr.. $1,445 ‘48 4-dr., $S60, $900 

MERCURY —'50 4-dr., $2,325, $2,330; 2-dr., 
$2,300, $2,395* ‘49 2-dr., $1,510 "48 
2-dr.. $1,095. ‘47 4-dr., $975. 

OLDSMOBILE —'50 (S88) 4-dr., $2,360, $2.- 
500. "49 #(S8) 2-dr., $1,860*; (98) 
conv., $1,950*, $1,955*. ‘48 4-dr., $1,230. 

PACKARD —'50 Super Deluxe 4-dr., $2.- 
700*; Deluxe 4-dr., $2,385". 

PLYMOUTH —'50 SD 4-dr., $1,805, $2,000; 
2-dr., $1,965, $1,975. ‘48 SD = 4-dr., 
$900, $1,185. 

PONTIAC—'49 Chieftain (S) 4-dr., §$1,- 
800*, $1,810*, $1,825*; SL (8) 2-dr., 
$1,710. ‘48 SL (8) 2-dr., $1,320, $1, 290. 
‘47 (S) 2-dr., $1,135, $1,145, $1,195; (6) 
4-dr., $1,065. 

STUDEBAKER —'50 Champion 4-dr., $2.- 
190*, $1,950*; Commander 2-dr., $2,160*. 

7 . 
LEBANON, N. J. 
(Lebanon Auto Auction. Sale every 


Wednesday. Prices are for sale of July 26.) 


(Everything new snapped up before 
it hit the block. Poswars in great de- 








mand. Sold 55 units out of 75 offerings.) 

BUICK "49 RM conv., $2,100*; sedan, 
$1,900". "48 Super sedan, $1,470. ‘47 
Super conv., $1,225; RM sedan, $1,175. 
‘41 Super sedan, $420. ‘40 Special se- 
dan, $310. 

CADILLAC—'49 (62) sedan, $3,040", ‘48 
(62) sedan, $2,500*. 

CHEVROLET—'50 conv., $2,425*. ‘49 SL 
Deluxe conv., $1,710; sedan, $1,520. ‘48 
FM sedan, $1,220. ‘47 FM sedan, §1,- 
110. ‘46 FM conv., $1,105. ‘41 SD se- 
dan, $520, $440. °39 SD sedan, $330. 

DeSOTO—'46 Custom sedan, $1,115. 

DODGE—'48 conv., $1,420. ‘47 Custom 
sedan, $1,150. ‘46 Custom sedan, $975, 
$950 

FORD—°49 Custom (8) conv., $1,575; se- 
dan, $1,360*; Standard (6) sedan, §1,- 
200. ‘47 Deluxe sedan, $830, ‘46 SD 
sedan, $900, $880, $850. ‘41 SD sedan, 
$505, $475. ‘40 Deluxe sedan, $420, $400. 

LINCOLN—'47 vedan, $955 

MERCURY "49 conv., $1,770*; sedan, 
$1,570, $1,560. ‘47 sedan, $1,120, §$1,- 
075. °46 sedan, $925. ‘39 sedan, $380. 

OLDSMOBILE—'49 (SS) sedan, $1,820". | 
‘48 (76) sedan, $1,350". ‘47 (78) sedan, 
$1,130, $1,110, $960. ‘40 (90) sedan, 
$400*. 

PLYMOUTH—'49 SD sedan, $1,480. ‘48 
SD sedan. $1,200, $1,180. ‘47 SD sedan 
$1,120, $1,100, $1,080. ‘46 sedan, $920, 
$900, $840, $830. 

PONTIAC—'50 SL sedan, ‘49 SL 
sedan, $1,770, $1,710. SIL sedan 
$1,440*. ‘47 SL sedan, $1,220. ‘46 SL 
sedan, $1,160, $975, $950 

STUDEBAKER Champion club coupe, 
$920. 

MISCELLANEOUS-—'43 Army Jeep, $300. 


DANVILLE, VA. 


Auction. Sale every Fri- 


21-28.) 


(Danville Auto 
day. Prices are for sales of July 
BUICK—'47 Super 2-dr., $1,000. ‘46 Super 
2-dr., $1,090. ‘41 Super 4-dr., $340. 


CHEVROLET—’'49 conv., $1,325; FL 
luxe 2-dr., $1,450. ‘48 FM conv., 
010, $1,025; 4-dr., $1,225; SM 
$1,110, $1,155, $1,160, $1,215; FL 
$1,215. ‘47 FM 4-dr., $1,040; panel 
delivery, $500. ‘46 FM 2-dr., $915. ‘42 
SD 2-dr., $460. ‘41 SD 2-dr., $515; MD 
club coupe, $520; 4-dr., $275. °'40 station 
wagon, $300. ‘39 Deluxe 4-dr., $525. 

CHRYSLER—’48 NY 4-dr., $1,375. 
NY 4-dr., $1,200. °46 Windsor 
$860. 

DeSOTO 


$1,- 
2-dr., 
2-dr., 


"47 
4-dr., 


‘47 club coupe, $1,060 


Average Used-Car Prices 


(Compiled by Automotive News) 


De- | 





Aug. 1950 July June 
Model (to date) 1950 1950 
BOGS eH4.4:00% $2,018 $1,933 $1,959 
BOP cress 1,491 1,440 1,473 
Ss eevee 1,186 1,130 1,107 
+, Ee 959 934 923 
SOMO 626000 832 821 802 
Dh sues ees 349 399 415 
BOR 665850: 382 382 393 
Overall 
Average... $1,031 $1,006 $1,010 


(The above figures are averages of used-car auction prices, all 
carried regularly in Automotive News./ 








DODGE-—-'50 Wayfarer 2-dr., $1,800. ‘45 
panel delivery, $605; 4-dr., $1,380, $1,180 

FORD—'50 (8) half-ton pickup, $1,260 
49 Custom (8) 4-dr., $1,400; 2-dr., $1,- 
310, $1,410; conv., $1,480. ‘48 SD (8) 
2-dr., $1,065. ‘47 SD (8) 2-dr é 
"41 Deluxe (8) 2-dr., $500, ; 
2-dr., $310; SD (S) 4-dr., $560. ‘40 (8) 
conyv,, $575. 

HUDSON — ‘41 4-dr., $325. ‘40 4-dr., $175 

LINCOLN. ‘49 Cosmopolitan 4-dr., $1,S00 

NASH- ‘49 Ambassador 4-dr., $1,250. '46 
(600) 4-dr., $720 

OLDSMOBILE—'50 (SS) 2-dr., $2,410, ‘42 
(76) 2-dr., $465*, $220. ‘41 2-dr., $425 

PLYMOUTH—'49 SD club coupe, $1,455; 
conv., $1,720. ‘47 SD conv., $1,010. ‘41 
SD 2-dr., $480. ‘40 4-dr., $130. 

(Continued on Page 40, Col. 1) 


INCREASE Your Coverage 
of FIXED EXPENSE 


RING 


Ii 
' the Cash Register 
Bell with 


DIRECT MAIL! 


The Frank Warren Com- 
pany specializes in origi- 
nal and convincing direct 
mail advertising. Warren 
mailing pieces will go to 
work like top salesmen. 
They will build your serv- 





ice volume and help you 
to get that 100% fixed 
expense coverage! 


Send in the attached 
coupon for samples of 
mailing pieces that have 
increased service profits 
for other dealers. They 
will do the same for you! 


The 
Frank 


Warren 
Co. 


1502 SIXTH AVE. 
SAN DIEGO, 
CALIF. 





WV 
TO: THE FRANK WARREN COMPANY 
1502 Sixth Ave., San Diego, Calif. 


Enclosed you will find 50c for samples of 


direct mail pieces. 
Name 

Company 

Street Address 


City 
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FOR TEACHING STUDENTS TO DRIVE—Morriss Motor Co., Inc. (Chevrolet-Oldsmobile), 
Kaufman, Tex., has supplied three dual-control cars to schools in its selling territory. Ss. c. 
Smith, of the dealership, reports that every pupil who took the course passed the driver's 


license fest on first trial. 


Highways & Safety... 





Pa. Turnpike Readies 
Radio-Link System 


jgoey soon will play an impor- 
tant role on the Pennsylvania 
Turnpike and an independent tele- 
type system will also link key 
points on the 
super - highway 
across the state. 

This innovation, 
T. J. Evans, turn- 
pike commission 
chairman, said, in 
announcing the 
radio system, 
“will provide the ultimate in com- 
munications for the complete safety 
and convenience of the motoring 
public.” 

The new communication system, 
now under construction and with 
all equipment built for two-way 
conversation, will link all inter- 
changes of the highway with main- 
tenance buildings, tunnel portal 
buildings, police headquarters, cen- 
tral offices in Harrisburg, patrol 
vehicles and emergency trucks. 


a * a 


A CHAIN of relay stations at ele- 

vated sites along the turnpike 
was described by the commission 
as “the heart of the communication 
system.” 

Through turnpike patrol cars, 
emergency messages to persons 
known to be enroute over the 
highway may be delivered 
promptly. Motorists in distress 
may also use the patrol cars to 
immediately summon aid to 
“bring a nearby service vehicle 
in a matter of minutes,” and dur- 
ing the winter season the new 
system will enable quick infor- 
mation on icy spots and provide 
for calls for immediate cinder 
crews. 

The eastern extension to the 160- 
mile turnpike from Carlisle to 
Philadelphia, to be opened soon, 


Car Output Rate 
Tops Year Ago 


In West Germany 


FRANKFORT.—Automobile pro- 
duction in western Germany during 
the first half of 1950 was 86 per- 
cent of the total output of 1949, 
according to the Automobile Manu- 
facturers Assn. here. 

Top producer for the first six 
months was Volkswagen with 38,- 
200 cars. Next was Opel with 26,400 
units, Daimler-Benz with 15,200 and 
Ford with 9,100. 

While no export figures are avail- 
able for the first half of the year, 
the association says it is a fore- 
gone conclusion that the six-month 
figure will exceed last year's total. 

First quarter car shipments 
amounted to 77 percent of all units 
built. 

Truck exports in the first quarter 
reached 2,050 units, an increase of 
63 percent over the same period in 
1949. 

Over 90 percent of the 11,298 Ger- 
man vehicles sold in the first quar- 
ter went to European countries. 
Belgium accounted for 2,412 vehi- 
cles, followed by the Netherlands 
with 2,404 and Switzerland with 
1,340. 

Top non-European customers 
Were Brazil, 333 vehicles; South 
Africa, 217, and Egypt, 176. 





and the western extension to the 
Ohio state line near Youngstown, 
to be opened later, will give Penn- 
sylvania 327 miles of turnpike in 
a gigantic $200,000,000 project, all 
without traffic lights or cross-roads 
and by passing all local traffic. 


* 


N. Y. Toll Receipts Soar 
By $4 Million Yearly 


Toll stations have collected about 
$500,000,000 from motorists in New 
York state since 1929—and the total 
is increasing at the rate of at least 
$4,000,000 a year. 

The Empire state is the nation’s 
greatest toll state, with pay-as-you- 
go bridges, tunnels, highways and 
similar facilities grossing more in 
a year than those in all other states 
combined. 


Traffic Fatalities 
In First Half Rise 
11 Pct. Over ’49 


The greatest highway death toll 
since the end of World War II is 
in prospect for 1950 if the present 
rate of increase continues, the Na- 
tional Safety Council reported last 
week. 


At halfway mark for the 


the 


year, traffic deaths were 11 percent | 


ahead of the same period of 1949, 
and the council said this will mean 
a tol] of 35,000 or more lives for 
1950. 

Deaths totaled 15,080 at the end 
of six months. For June alone, the 
toll was 2,610—a 10 percent increase 
over the corresponding month last 
year. 

The principal reason for the in- 
crease is more travel, without a 
compensating improvement in driv- 
ing habits and traffic control, the 
council said. Mileage, estimated 
from gasoline consumption for five 


months, was up 11 percent—exactly 
the same as the death increase. 
Consequently, the mileage death 


rate (deaths per 100,000,000 miles) 


| remained the same as the 1949 rate 


of 6.9. 


* * * 


Wis. Removing 
Juvenile Drivers 


A new road safety law adopted 
by Wisconsin's legislature a year 
ago with little fanfare is removing 
hundreds of juvenile drivers from 
the public highways, it was dis- 
closed by the Wisconsin motor ve- 
hicle department. 


The 1949 law has been in effect 
for a full year, During the first 
year under which 16-18 year-olds 
could have their driving licenses 


suspended after their first moving 
traffic violations, there were 974 
juvenile suspensions, 

. * * 


Newfoundland to Spend 


$7 Million on Highways 


Newfoundland plans to spend $7,- 
000,000 for construction and main- 
tenance of provincial highways 
during the 1950-51 season. 

Of that sum, just under $3,200,000 
is earmarked for the Trans-Canada 
highway under a pact just signed 
with the Canadian government, 
sharing costs on a 50-50 basis. 


Automotive 





Washington 


(Continued from Page 16) 


so they could be clamped on 
| promptly if needed. 
| Sen. Ives, New York Republican, 
another banking committee mem- 
ber, said in a radio interview that 
“it appears essential that, along 
with higher taxes and credit re- 
strictions, should go price control 
and wage control, and perhaps ra- 


|tioning—at least on a_e standby 
basis.” 
Sen. Ives criticized the admin- 


istration for not being “sufficient- 
ly candid” with the people. He said 
there has been a tendency to “soft- 
pedal the gravity of the present 
crisis.” 

* * * 


There'll Be More Taxes 

ype “interim” tax program, 
ealling for an _ increase of 

$5,000,000,000, is just a starter along 

that headache route. You can take 

President Truman's word for it. 

“The immediate enactment of 
legislation authorizing the in- 
crease is vital,” he told Congress, 
“but this interim measure alone 
will not be enough.” 

“When studies now under way 
are completed, and when the ex- 
tent of our new obligations can be 
determined,” the President said, 
“it will be necessary to raise still 
additional revenues to avoid a defi- 
cit during a time when economic 
policy and budgetry policy call for 
a balanced budget or a_ surplus.” 

How much is uncertain. So get 
hold of yourself — or something 
you're about to be whirled around 
a sharp curve, 

* * * 


No Travel Bans 


According to the American Au- 


tomobile Assn., the U. S. govern- 
ment is taking no steps to dis- 
courage Americans from traveling 
abroad. The Korean war, the state 
department advised the AAA, is not 
considered reason enough to cur- 
tail the tourist movement to Eu- 
rope or to cause concern for Amer- 
icans who are now on the Con- 
tinent. 

The AAA said that of the 400,000 
Americans now touring Europe, or 
still planning to go abroad, only 
a small portion have changed their 
minds about completing their trips. 

* * * 


Transport Head 
WE NOW have an an undersec- 
retary of commerce for trans- 
portation, a newly-created office for 
which Maj.-Gen. Phillip B. Fleming 
was proposed by President Tru- 
man, confirmed by the Senate, and 
sworn in last week by Secretary of 
Commerce Charles Sawyer. 

In his new post Fleming will 
serve as the principal deputy to 
Secretary Sawyer on all matters 
concerning transportation within 
the department and will exercise 
general supervision over all such 
activities. 


During the past year Fleming 
has been chairman of the U. S. 
Maritime Commission. Prior to 


that he has had a broad general 
career as a government adminis- 
trator, including the position of 
administrator of the Federal Works 
Agency with general supervision 
over the Bureau of Public Roads. 

He is well known to the motor- 
ing public as general chairman of 
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the President’s Highway Safety 


Conference. 
* * * 


Excess Profit Hit 
CCORDING to Rep. Mills, Ar- 
kansas Democrat, “the people 
are more willing to make _ sacri- 
fices when they know that profit- 
eering has been taken out of war. 


The combination of an_ excess 
profits tax with defense contraci 
negotiations will go a long way 


toward giving these assurances.” 

Mills said he would try to pin 
the profits tax on an administra- 
tion bill for renegotiation of de- 
fense contracts. This provides that 
after a contract has been carried 
out its terms may be changed if 
the profits seem too high. The 
method was used in the last war 
to prevent “unreasonable” profits 
in the production of guns, ships, 
planes and other needs of the 
the armed forces. 

In the last war the excess prof- 
its rate was 85.5 percent of all 
corporation income above what 
the law considered fair profits. 
The law then used 1936-39 profits 
or invested capital as the levels 
for determining what were ex- 
cess profits. 

Tax experts doubt that 1936-39 
earnings can be used as the base 
again, since these were abnormal- 
ly low income years for industry, 
and many industries have been 
created since that time. The war 
years and the inflationary years 
after the war also do not provide 
readily adaptable patterns for de- 
termining fair profits, they say. 


Studebaker Dealer Cited 

Union Auto Service, New AIl- 
bany, Miss., owned by Richard 
Smith and Roger McMillin, has 
been presented a bronze plaque 
by R. F. Roache, Studebaker dist- 
rict manager. 
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Watch sales climb when your seat covers are made of 
genuine TECH-TEX SARAN fabrics. Today, millions of 
car owners are being sold on saran seat covers by big 
national advertising campaigns. You cash in on this 
advertising when you sell TECH-TEX SARAN 


THEY SELL THEMSELVES 


Motorists everywhere know the advantages of saran fab- 
ric. They look for its sleek beauty . . 
and brilliant, ‘“‘built-in’’ colors, and the ease with which 
you can keep it looking fresh and clean. Your customers 
want seat cover fabrics that are beautiful and long wearing 
Satisfy them with TECH-TEX SARAN fabrics 


PROFITS ROLL IN 


You can look forward to a quick turnover. For handsome 
TECH-TEX patterns are made to sell on sight. Let TECH- 
TEX SARAN fabrics boost your seat cover business. 
Write us now for sample swatches and prices. 


TECHNICAL TEXTILE COMPANY 


4640 LARGE STREET, FRANKFORD, PHILA. 24, PA. 


ASH INona READY MARKET 
WITH Vecn-réx 


‘ SH HH | SEAT COVER FABRICS 
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Super (600) 4-dr., $130. | danet, $1,345*; (78) sedanet, $1,485. '42| DODGE-——'49 Wayfarer roadster 2-dr., $1 
OLDSMOBILE—'49 (98) conv., $2,070*; (78) sedanet, $425. "41 (76) sedan, 275, $1,500. ‘48 Custom 4-dr., $1,160 
| (76) club coupe, $1,850* "48 (98) $350; (78) sedan, $415. ‘40 sedan, $140, '47 Custom 2-dr., $875. °'46 Deluxe 4-dr ' 
| conv., $1,670% °'47 (98) conv., $1,300*%; | $210. $900. ‘42 Custom club coupe, $410 j 
| 4-dr., $1,060*. ‘46 (98) 4-dr., $1,100*. |PACKARD—'48 conv., $1,350°. ‘47 (6) | FORD—'50 Deluxe (6) 4-dr., $1,500; CI 
| '41 (66) club coupe, $320, $360 40| sedan, $560. (8) conv., $2,050. '49 Custom (8) 4-dr 
| (66) 4-dr., $180. | PLYMOUTH—’48 SD sedan, $925, $960. $1,450, $1,410, $1,400, $1,375, $1,460 
(Continued from Page 38) | PACKARD—'50 Deluxe 4-dr., $2.400. °'47| ‘47 Deluxe business coupe, $870; SD Standard 2-dr., $1,250, $1,285. ‘48 De 
| Clipper (6) 4-dr., $980. ‘46 Clipper (@) | sedan, $1,050; club coupe, $1,125. ‘42 luxe club coupe, $875; half-ton pickuy 
PONTIAC —'48 (6) conv., $980; (S) conv., SD 4-dr., $840, $1,105 '47 SD 2-dr., 4-dr., $820*. club coupe, $385. "41 Deluxe sedan, $775. '47 Deluxe sedan 4-dr., $1,000 
$1,350*. °41 2-dr., $430. $1,015, $1,020, $1,075. ‘42 4-dr., $420. | PLYMOUTH—’50 SD club coupe, $1,920;| $260. ‘40 sedan, $275, $305, $385. '39/ +46 Deluxe 2-dr., $860. '42 Deluxe 4-dr 
WILLYS. ‘49 Jeepster, $800 PONTIAC—’'50 (8) Catalina, $2,765*, $3,- | 4-dr., $2,100. ‘49 SD 2-dr., $1,310. ‘48 sedan, $350. $660. °41 SD (8) 2-dr., $300. °40 De 
000*; Chieftain (S) 4-dr., $2,650*, §2,-| SD 4-dr., $910, $1,100. ‘47 Deluxe 4-dr., | PONTIAC—'49 (8) station wagon, $1,900; luxe 2-dr., $300. '36 ‘business coupe 
DENVER 700°. °49 SL (6) 4-dr., $1,645. '48 (8) | $900. '39 Deluxe 4-dr., $140. SL (8) Deluxe sedan, $1,845. ‘47 Tor-| 3009. 35 2-dr., $265. °34 Deluxe 4-dr 
a - 2-dr., $1,535, $1,570*, $1,585*; (6) 2-dr., | PONTIAC—’50 Chieftain (8) 2-dr., $2,350 pedo (8) sedan, $1,085. ‘41 SL (8) se- $230. ; 
(Denver Auto Auction, Inc. Sale every $1,300*, $1,450*, $1,485. ‘47 (6) conv., '48 Deluxe (8) 4-dr., $1,400% ‘46 De- danet, $575. ‘40 (6) conv., $380. ‘39 FRAZER ‘48 Manhattan 4-dr.. $1,080 
Tuesday at Englewood, Colo Prices are $1,170 "46 (8) 2-dr., $915, $1,095 luxe (6) 4-dr., $1,000. ‘39 (6) 4-dr., | (6) conv., $245; sedan, $375. ‘36 Pon- ‘47 4-d 200. anne *» , 
for sale of July 25.) STUDEBAKER--'50 Land Cruiser 4-dr., $240. odoteiaee + .5' cx, ; $1 | sseemen we ba . gece 
iou ‘ ‘47 Commander 2-dr., $1,220. STUDEBAKER —'49 Land Cruiser 4-dr., | STI ‘BAKE 50 Champion sedan, | ME 6 conv., $950. 
a" hoe i ae Gee ae '48 half-ton pickup, $625. ‘47 | $1,450*. °'48 Commander 4-dr., $1,290 | 700%. ‘39 Champion sedan, $165. NASH ‘50 Ambassador 2-dr., $1,825 
» Jeep, $595. WILLYS—'50 Jeepster, $1,550* '48 Jeep- | WILLYS '49 station wagon, $1,150*, $2,000* 49 Ambassador 4-dr $1,300 
BUICK—"50 RM_ Riviera 2-dr., MISCELLANEOUS —'49 International half- ster, $960*. | °$1,225*. ‘48 %-ton pickup, $805. 46 (600) 4-dr., $500. . 
10. Bui as $1,780" "$1,840 ‘2 at ton Metro, $1,500 MISCELLANEOUS '48 Thames ¥4-ton | OLDSMOBILE—-'50 (88) conv., $2,875* 
? Super -€ fe? ° ’ , « 2 2° ~ , x 
$1,880, 2,000. | '48 RM 4-dr., $1,415 I r ee | DETROIT an ides 108} aan “$1.900°. "48. (98 
- a , ; . 'p 325 ’ ; -dr., f . ‘ 
'47 Super conv., $1,145, $1,185, $1,352 ALBANY, N. Y. CONCORD MASS (Aptco Auto Auction. Sale every Wednes- 2-dr $1,670, $1,660, $1,700 "42 (98 
_/46 Super ai i 4.830: (61) (Tim Anspach’s Dealers Auto Auction, | . : Poi eat | day. Prices are for sale of July 26.) sedanet. $500. aries ; aha 
ae, b.aeee., rab is), $4,890; con Sale every Monday. Prices are for sale aoe Awe aor —_ _ (Prices up $75 over previous week. PACKARD 5O Deluxe (120) 2-dr., $1,716 
$3,325", $3,475*. ‘46 (62) 4-dr., $1,595* of July 24.) lor July o194 ‘te y. alll Sales | Sold 69 units out of 93 offerings.) re Seasarene 4-dr., s Be o8 $1.80 
’ » 93, , , ’ a > y 21-24. WC v7 : iv 9 735 4¥} 5S yeluxe 2-dr. 0) 
$1,640*, $1,805°*. (Prices soared to record levels here. 4 a BUICK—'50 Super Riviera 4-dr., $2,735. > ; ; Ler ""s 
CHEVROLET —'50 Bel-Air 2-dr., $2,375, | Sharp advance was caused primarily by | porte. = Special coaan, $1,000," 20 '49 RM 4-dr., $1,980. ‘48 RM 4-dr., a 49 Deluxe CORV.. F1.OTE. +5 
$2,505; SL Deluxe 2-dr., $2,200, §2,260,| dealers eager to rebuild their stocks, | BUICK 50 Special sedan. O10. aan | $1,830. SD a-dr.. $1,120. "47 ~=Deluxe 2-dr 
Aen: heny 9 OxR 2345: 4- especially new-car dealers. Sold 107 | Super 5 Yaa as : s ‘lo _? aay 4 o7n @9° $850, $1,000. °46 SD 4-dr., $762. 
$2,420*; conv., $2,285, $2,345; 4-dr., <P ggpeee A $975; conv., $1,000; RM sedan, $925. | CADILLAC—'48 (62) 2-dr., $2,375, $2,300. | pow FQ gs 9'o5 , : 
$2,130, $2,135, $2,175, $2,185; SL Spe-]| units out of 122 offerings.) "42 Super sedanet $390; Special’ sedan, ‘42 sedanet, $590. , Gh) goabnet, sLTio. ‘as “SL (8) ‘’ é., Ki 
cial 4-dr., $2,075, $2,090; %-ton pickup, | BUICK--'49 Super sedanet, §1,880*. ‘48 15.’ 8 ‘onv.. $400. °40 Super | cuey shh re an tae oe tas : ‘a “OF : 
$1,440, $1,520. "49 SL Deluxe  4-dr., Super 4-dr., $1,420. ‘47 Super conv., | nn sane; oetan, $365. ‘40 Special (Mt) BL Deluxe 2-dr P§1.580, $1,900; SL $1240. M6 BL (6) 2-ar, $805" ‘club oi 
$1,505, $1,570; SL Special 4-dr., $1,475, $1,350. ‘46 Super 4-dr., $950. ‘42 Spe- sedan, $310, $375. | '39 Special sedan,| gpecial 2-dr., $1,510, $1,425, $1,400. "48 coupe. $900. 42 (8s Scie’ $360. ; ler 
$1,505, $1,530, $1,535, $1,550. ‘48 FL] cial sedanet, $310; 4-dr., $260. ‘41 Spe-| g900, $185. ” FL 4-dr. $1,225, $1,148 rae OL, ncro- | STODEBARER—'40 Champion conv.. $1 bah 
aerosedan 2-dr., $1,210, $1,250, $1,330, cial 4-dr., $185, $205. | CADILLAC "49 cin) eon $3.300*. *42 ai: a si on $1 bat 3038 * epao. — § at, — ao bea ( eae ae ‘ . ra 
$1,355. ‘47 FL aerosedan 2-dr., $1,155, | CADILLAC -'50 (62) 4-dr., $4,450. 49 | (61) sedan, $1,100; (60) Special 4-dr.,| SM 4-dr.. $875. 2 at $850. §725. ‘411 $380. Phos es 
$1,165, $1,200, $1,205. ; 16 FM | 4- dr., (62) 4-dr., $3,100. 4s (62) 4-dr., 2.- | $1,025. 41 (62) conv., $810 SD club coupe, $390. ‘40 conv., $260. WILLYS—'50 Jeepster, $1,525 ‘49 pane 
Lage gl i ne yee a ee 500°. tt, (82) f-dr., $1,635°, $1,150. | CHEVROLET—'49 conv., $1,700, $1,775: | conosrKY_’ 35 $590. '46 Jeep, $300 
CHRYSLE ‘50 NY 4-dr., $3, 100; ie" "46 (62) 4-dr., $1,550. FL Deluxe sedan, $1,625, $1,450, $1,550: CROSLEY -'48 station wagon, $165. ae ony were 
sor 4-dr., $2,685, $2,765, $2,775. '48] CHEVROLET -'50 SL Deluxe conv., §$2,-| sf Special sedan. $1,550: SI. Deluxe se. | DeSOTO—'47 Custom 4-dr., $1,185, ‘46 
nae” a er 4-dr., a cam 250, $2,350; 4-dr., $2,300*, "49 SL De- | dan P31, 625 “1/575, oa FM station Custom 4-dr., $1,090, $975. PHILADELPHIA 
530. '47 ‘indsor club coupe, yllo. luxe conv., $1,650; club coupe, $1,490, ag 201 320; y. 1,188 i=—’ . 2 gs ‘ , ; g . 
DeSOTO— "50 Custom cony., $2,820, ‘46 $1,450 "48 FL 4-dr., $1,110; conv., $1,175, tn at ee, | ee ce gs.esee es Pe oie a so ly ag 5. robinson 
Custom 4-dr., $975. ‘42 Custom 4-dr., $1,310; SM 4-dr., $1,050; FM 2-dr FM conv. $985: FI a8 $935, | O00, OSf  S-UF., 92,0 5 -,| Sales every Tuesday and Thursday. Price 
oe ee ee a : a ’ } , 985; « aerosedan, >, $1,010*, $870 41 2-dr., $200. are for sales of July 18-20.) 
$330. ae $1,360. ‘47 FM conv., $1,090; SM 2-dr., $950. ‘42 sedan, $515; station wagon, | FORD—'49 Custom (8) conv., $1,570; 4- 
DODGE—’'50 Coronet club coupe, $2,450*; $1,140. ‘41 SD 4-dr., $325; station | $395 ’41 SD sedan $575; club coupe, dr.. $1 430 "46 2-dr $890, $835 $765 (Postwars up $50 over previous week. 
4-dr., $2,430°. '48 Custom 4-dr., $1,295, ] wagon, $580; conv., $500. ‘40 MD 4-dr.,| $520; conv., $735; MD ‘sedan, $275,| ‘41° (6) 2-dr., $300; (8) 2-dr.. $350. | Sold 143 units out of 269 offerings.) v 
a. 4-dr., $725, ‘41 4-dr., olan wn ee tie ee sane ge -. oe — $230. | FRAZER '49 Manhattan 4-dr., $1,375, ee ge ‘50 ine e1.tee at ar ene sev 
o29, “a SLE 50 D C coupe, §2, | » sede 32 f 5, 2 a 360. 8 Super 4-dr., $1,450, ,265. ‘47 RI 
FORD —'50 CD (8) conv., $2,305, $2,345*; |] DesOTO —'41 Deluxe 4-dr., $235 $525, $250: Master (85) Seelneen” coupe, KAISER '49 4-dr., $1,130. ‘47 4-dr., $800 4-dr. ‘$1,090; Super “4-dr.” $1,230, $1, to 
Deluxe (6) 2-dr., $1,745; half-ton pickup, | pODGE-—'49 Coronet 4-dr., $1,900*. '48| §470; sedan, $295; MD sedan, $240. '39| LINCOLN—'49 2-dr., $1,775. °42 club| 170; Special 4-dr., $1,030. °41 ‘Super stat 
$1,405. ‘49 Custom (8) conv., $1,595° Custom 4-dr., $1,180, $1,350; 2-dr., $1,-| MD ‘sedan, $425, $160, $455. “coupe, $650. 5 * 4-dr., $570, $535, $480, $365. rid 
$1, 60; 2-dr., $1,200, $1,345, $1,355, 170, $1,100. ‘47 Custom 4-dr., $1,100. | DeSOTO—'47 Custom club coupe, $1,150. | MERCURY "49 4-dr., $1,660; cony,, | CADILLAC— (62) 4-dr., $990. r2Ge 
$1,405. ‘47 (8) 2-dr., $755, $970". '46 Custom conv., $1,050 | DODGE—'48 Deluxe business coupe, $1,100;| $1,800* i . a ae “| CHEV ROLET '50 SL Special club coupe stat 
HUDSON —"45 Commodore (8) 4-dr., $1,310. | FORD—'50 CD (8) 2-dr., $2,000. '49 Cus-| sedan, $1,125. ‘47 Custom sedan, $1,100.|NASH—'48 Super (600) 4-dr., $825. ‘46| $1,720. ‘48 FL aerosedan, $1,230, $1,- F 
ont inar., $220, i-dr., $590, $660. 41 — ad gi das i a. pean as a half-ton pickup, $125; sedan, $435, Super Ambassador 4-dr., $825. 21) eM conv., $1,325; 4-dr., $1,275 od 
t 2-dr., , 300, 32% .425; statio 250. ‘ Raa , 50* ,230, 190. ‘'47 F) -dr. .110 
KAISER "49 4-dr., $1,090. ‘48 4-dr., wagon, $1,570, $1, a: panel’ delivery, wenn '50 Crestliner, $2,300*; conv., $2,- ar fies tae i cs “aT ies acae $1,040. ‘42 FL aerosedan, $450. a1 SD to s 
$805. ‘47 4-dr., $750. $850. ‘46 Deluxe (8) 2-dr., $650; SD 300. °49 Custom (8) conv., $1,550, $1,- $1.085*. $1,050*. °46 2-ar $810 oF 4-dr., $670, $600, $570, 2 at $545, $520 oe 
LINCOLN—'49 club coupe, $1,425. (8) conv., $960. ‘41 (8) 2-dr., $400, 630; sedan, $1,400. ‘48 SD sedan, $935. | PLYMOUTH—’'49 | business coupe, $1,295 '40 SD 4-dr., $490, $460, $425, $410. out 
MERCURY 50 4-dr., $2,465, $2,610°*; $390. ‘37 (8) 2-dr., $240; (6) half-ton '47'SD station wagon, 2 at $1,075; se-| "4s taxi, $1,020. ‘42 4-dr $265 “'41 | CHRYSLER '49 Windsor conv., $2,100 ope! 
conv., $2,580%; 2-dr., $2,565". $2,570°. pickup, $190. dan, $1,010. °'46 half-ton pickup, $510;| 2-ar.. $430. Re ~ ei '46 Windsor 4-dr., $1,015, ‘41 Royal Thi. 
‘49 2-dr., $1,670%, $1,700". ‘4S 4-dr.,] FRAZER—'48 4-dr., $1,100. ‘47 4-dr., Deluxe sedan, $600, $665; SD sedan, | PONTIAC—'49 SL (8) club coupe, $1,810* 4-dr., $445. : ss 
$1,230, $1,275. ‘46 2-dr., $700. $850*. $800, '41 sedan, $450, $305; club coupe, '48 (8) conv., $1,470, $1,450; SL (8) |DeSOTO—'50 conv., $2,110. pub 
NASH—'42 (600) 4-dr., $415. KAISER--'49 Deluxe 4-dr., $1,375. °48 $375. '40 sedan, $315, $540, $465. '39 2-dr., $1,450*. 47 (8) 4-dr.. $1,085;| DODGE — ‘47 Deluxe 4-dr., $1,080, 42 muc 
OLDSMOBILE—'50 (98) Deluxe 4-dr., §3,- Deluxe 4-dr., $920. | sedan, $310, $100. : Q-dr.. $1,280", ‘41 (8) club coupe, $285. 4-dr., $335. ; , 
010%, $3,130°, $3,150°, $3,205° ; (88) De- | LINCOLN—'46 4-dr., $580. ‘40 Zephyr | KAISER—’47 Special sedan, $750. ‘87 B-dr.. $140. , "| FORD—'49 Custom (8) 4-dr., $1,360. ‘48 = 
luxe 2-dr., $2,775*, $2,810*%, $2,860*. ‘49 4-dr., $180. MERCURY—’48 sedan, $1,137; club coupe, | MISCELLANEOUS—’40 LaSalle 4-dr., $285. half-ton pickup, $600. ‘41 half-ton panel pavi 
(88) Deluxe 4-dr., $1,950%, 48 (66) | MERCURY—'4S club coupe, $1,150; conv., $1,140. ‘47 conv., $1,055. | ; $330. °40 2-dr., $550. : 
2-dr., $1,400*. '47 (66) 2-dr., $1,150. $1,100. ‘47 club coupe, $975, $1,050. ‘46 | NASH—'50 Rambler conv., $1,835 AMARILLO. TEX HUDSON—'46 haif-ton pickup, $370. niqu 
PACKARD—'50 4-dr., $2,345. - ; conv., $1,100. °'39 4-dr., $290. OLDSMOBILE—'50 (88) sedanet, $2,550*. . 3 4 KAISER-~—'48 4-dr., $850. ‘47 4-dr., $725, will 
PLYMOUTH—'49 SD 2-dr., $1,545. '48 | NASH 47 Super (600) 4-dr., $760. '39]| ‘49 (88) sedanet, $1, 775*, ‘48 (68) se-| (Amarillo Auto Auction. Sale every| $600. a of 
a ne : — - —--—-- --— —— |Friday. Prices are for sale of July 21.) LINCOLN—'47 club coupe, $800. driv 
(Prices steady. Sold 444 units out of | MERCURY—'49 conv., $1,695. ‘48 club 
535 offerings.) coupe, $1,125. ‘41 4-dr., $500. tere 
| BUICK—'50 Special 4-dr., $2,495*; Super} NASH—'46 (600) 4-dr., $740, $735. Kai: 
4-dr., $2,630. ‘49 Super 4-dr., $1,735, | OLDSMOBILE—'48 (98) 2-dr., $1,515; (78) TI 
$1,770, $1,805, $1,850, $1,900; RM conv., 2-dr., $1,300. °47 (78) conv., $1,195 
$1,950*. ‘48 RM 4-dr., $1,360, $1,380 (76) 2-dr., $1,185. ‘41 2-dr., $500, $395 
CADILLAC—'50 (61) club coupe, $4,410*, $300. 
$4,485*; 4-dr., $4,170. ‘49 (60) Special] PLYMOUTH—'48 SD 4-dr., $1,250. ‘46 H 
4-dr., $3,325*, $3,400*, ’48 (62) 4-dr., SD club coupe, $980. ‘40 4-dr., $425 i ( 
$2,715. $390, $360; business coupe, $345. 
CHEVROLET—'50 SL Deluxe 4-dr., 2 at| PONTIAC—'49 SL 2-dr., $1,780, $1,750. | L 
$2,000, $2,025, $2,140; conv., $2,275; 48 conv., $1,430. '46 «conv., $1,120: | a 
Bel-Air, $2,225. ‘49 FL Special 2-dr., Torpedo 4-dr., $980. ‘42 4-dr., $610, | 
$1,325, $1,400; SL Deluxe 2-dr., $1,550,| $560. a‘ 7 | N} 
$1,500. °48 4-dr., $1,170, $1,175, $1,190, | WELLYS—'50 Jeepster, $1,275. ‘49 Jeep- b: 
'47 FL aerosedan, $965, $1,060, $1.070,| ster, $1,035. aud 
$1,125, $1,135, $1,160. OAK N CALIF of t 
| CHRYSLER —’50 Windsor 4-dr., $2,650, . J ie ers 
| $2,700; NY 4-dr., $2,955. '49° Windsor LAND, CA : : 
4-dr., $1,910 (A, L, Pollock Auto Dealers Wholesale paid 
DeSOTO—'48 Suburban, $1,375. ‘46 conv.,| Auction. Sale every Wednesday, Prices asso 
$915. °41 2-dr., $100, $105. are for sale of July 26.) “ 
= a So = oe a, On.000:; (Prices higher on all models.) 
| Meadowbroo -dr. > ; Jayfarer "Wo re : oe 4a 
} Ps ’ , ’ BUICK—'50 Special sedan, $2,235* 48 
| 2- 5 , 
The STRONGEST The FINEST aa ais ai yes 49 Meadowbrook 4-dr.,| Super sedan, $1,485*. '41 club coupe, 
, ’, ’ . 5 ’ » € 
| FORD ‘50 '€D (8) 2-dr., 2 at $2,000. gd “ee. $240. °39 sedan, $210. 
2 . . *. « a 
ae teee’ Tas clett caeaeee ie ey CADILLAC—'48 (61) sedan, $2,595*, ‘46 
-: . o ° au, ” 7256 75 
T M TY ED 100 $1,395, $1,470; 4-dr., $1,270, $1,375, | pom 200an, $1,735", $1,750. . 
0 | §$1:390. °48 2-dr., $1,010, $1,055, $1,080 CHEVROLET—’50 half-ton panel, $1,725. 
$1.095* 47 2-dr $685. $710 $820 , ‘47 club coupe, $1,205, $1,200. ‘46 FL 
FRAZER —’51 A-dr’ $2 160* +48 4-d aerosedan, $1,100, $1,170, $1,135, ‘41 
QUALITY DESIGNED and | $860* : ns _ ? “GF., sedan, $350. °'40 conv., $400. ‘39 sedan, 
: a . $240. ’'38 sedan, $195. 
i nor 
me ear’ grit: er Nag eg DeSOTO ‘46 sedan, $1,140. ‘41 club 
NDER ONE ROOF = xiistic os: vr. se. co | DOBLE seaun so 
CELLO GRILLE GUARD MADE UNDER RAISER—S1 4-dr., $2,000, 3 at $2,060, | Dome sce ceeen. ST... on is 
$2,080. '49 4-dr., $935. ‘48 4-dr.. $705. ae Ee eee ee tees lub 
WITH WINGRAILS | : > ae , 5 : club coupe, $1,950. °49 Custom (8) club 
LINCOLN 50 club coupe, §2,! 50. 49 e ’ > ar fF 
club coupe, $1,685 coupe, $1,405. 46 sedan, $835, $785, 
STOCK -DISPLAY-SELL CELLO MERCURY—"50 ‘Monterey, $2.905: 4-ar.. $780. 41 sedan, $255, $310. °40 sedan, 
| $2,380, $2,480. °49 2-dr., $1,550, $1,620, |p Ss12. '39 sedan, $190 : Sie 
| $1.700* "48 club coupe, $990 , me |HUDSON—'48 club coupe, $1,520, 47 se- 
| araat om re -* ne we dan, $825. 
— . wre ie at 7. MERCURY—-'49 sedan, $1,680. ‘47 sedan, 
«aes : aa os . an * ves — “eetp $1,075. ‘39 sedan, 2 at $265, $195. 
Selling Cello Grille and Trunk Guards | pS r5 rel - NASH—"40 sedan, §290. '39 sedan, $110. 
ss OLDSMOBILE—'50 (88) 2-dr., $2,585, $2,- OLDSMOBILE--’46 sedan, $800 "41 se- 
is the sure and easy way to add extra profits 675; (98) 4-dr., $2,800, ‘49 (88) club] “Gan, $500, ee 
‘ coupe, $2,020, $2,045; (98) 4-dr., $2,050. | pryMoUTH—'50 Suburb: 2.260. '48 
to your till and more protection and | 48, (98) 2-dr., $1,500 ; ee oe 
: e a f Cc a | PACKARD—_’49 4-dr $1,235 48 2dr sedan, $1,175. 47 sedan, $1,100, $925. 
75 ; 7 = ee '41 sedan, $255. 
, , are’ ~k $1,375* , . i saa - 
safety to your customers cars and trucks. | PLYMOU TH—'50 SD 4-dr., 3 at $2,000, 2| PONTIAC 46 sedan, $1,020. 42 sedan, 
Cello guards are specifically engineered to | at $2,020, $2,050. °49 SD é-dr., $1,475,| $065. (1 sedan, $000, $195. "38 sedan, 
CELLO DUAL RAIL elo guard € specincally eng $1,505, $1,540, $1,555. "48 Deluxe 4-| aiipeRAKEN “£1 sedun, $265 
TRUCK GUARD save car owners many dollars in costly re- eenielivte th “oe Oe eae ts 710: | MISCELLANEOUS — ‘48 Thames panel, 
° onet.« . . | f P Pr ane” tac ee . $625. 
TOM TOUTS _ ake Se > easie sell | 4-dr., $2,550*, $2,630*. 49 (8) 2-dr., = 
cus po eg pairs. This makes the Cello line easier to sel ciate, cise’ ‘ch bar. ie elk 
. : : ca | ‘47 4-dr., $875, $880. 
y e pro . oe . 
Lave moses and brings in handsome profits | STUDEBAKER—'50 Land Cruiser 4-dr., 
$1,980", ‘49 Champion conv., $1,560*. 
= sa i : » fa "48 Commander 4-dr., $1,480*. '47 Com- 
For complete information on the Cello mander club coupe, ‘$L.1¢0", "$1,180° 
line of guards and license frames write to the het — ee ee 









CELLO SINGLE 
TRUCK GUARD 


from factory. Specify 


oie jalestiee ve 


Soe a A ai 


Custom styled for 1950 cars and trucks. Similar guards for 
49 models. Gleaming beauty. Guaranteed Super-Chrome finish. In- 
stalled in § to 8 minutes. Order from your nearest jobber or direct 


"BAST ascent 28, MASS. 


Cello factory today for FREE catalog pages 


and price lists. 


1946- 


car or truck make and year when ordering. 





VALDOSTA, GA. 


$1,230. 


"47 





Deluxe 4-dr., 


(Tom Hewitt Auto Auction Sale every 

Friday. Prices are for sale of July 21.) 
(Sold 181 units out of 242 offerings.) 

BUICK—-'50 4-dr., $2,100, $2,050; 
RM 4-dr., ; Super 2-dr., $2,350 
‘49 Super 4-dr., $1,900, $1,950; sedanet, 
$1,800; RM sedanet, $1,825. ‘48 Super 
4-dr., $1,350. ‘47 RM 4-dr., $1,090. '41 
Special 4-dr., $370. 

CHEVROLET—'50 FL Deluxe 4-dr., §$2,- 
175*, $2,050, $1,900, $2,310*, $2,150"; 
conv., $2,060, $1,950, $2,075, $2,050; 
Bel-Air, $2,600*. '49 SL Deluxe 2-dr., 
$1,430, $1,525, $1,510; FL Deluxe 4-dr., 
$1, - ’48 FM 4-dr., $1,325; 2-dr., 
$1,22¢ ‘46 SM club coupe, $860, $730; 
half- ae pickup, $525. ‘41 SD 4-dr., 
$475. ‘40 SD 2-dr., $400. ‘37 Standard 
coupe, $240. 

| CHRYSLER—'41 NY 4-dr., $600 

| DeSOTO—’50 Custom conv., $2,700. °49 
Deluxe 4-dr., $1,550 "48 Custom 4-dr., 


$975. 














jNAME PLATES 


© PRECISION CAST... 
ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily chrome plated. 
Write for details. 






















29th & McKean Sts. 
Phila. 45, Pa., Dept. A 























there 
son” for the wide range of capac- 
ity ratings placed by different 





and are being built to identical 
specifications, was made in a state- 
ment filed here last week with a 
Senate Interstate Commerce sub- 
committee by Verne M. Drew, rep- 
resenting the Truck-Trailer Manu- 
facturers Assn. 

Drew emphasized the inconsis- 
tency of state laws which per- 
mit large loads on their high- 
ways but on passing into another 
state the same highways are sup- 
| posed to fail unless some of the 
load is taken off. 
“It would not be difficult to an- 


ticipate the reaction of your com-| 


mittee in the event that we were 
to build you a trailer large enough 
and strong enough to haul 25 head 
of cattle for use in some specific 
state, and then insist that if you 
drove that same trailer into some 
other state with exactly the same 
type of roads it would fail com- 
pletely unless you promptly took 
out some five or 10 of the animals 
as originally loaded,” he said. 

“The 
for 
was 


increased axle weights which 


mendable act, but did much toward 
turning the tide of victory in our 
favor.” 

Drew told the committee that 
he was “relentlessly opposed” to 
the advancement or promotion 
of any doctrine suggesting that 













































a ae 
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4-dr 
1,460 
% De 
jickuy 
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51,800 
"eas 
res KAISER-FRAZER HOLDS ANNUAL FAMILY DAY—The firm was host to 12,000 employes, 
51, 254 their families and guests July 30, at a fifth anniversary celebration at Willow Run. Company 
club officials estimated attendance at between 35,000 and 40,000, the turnout being among the 
largest of the four affairs. Willow Park, just west of the main plant and offices, was trans- 
$1 formed into a huge carnival area for the occasion, with the accent on attractions appealing 
4-dr to children. 
~ | 16 Million D trations 
eee. | PT d at Fairs by K-F 
— anned a atrs ry ” 
veek. 
: WILLOW RUN. In the next,so unusual in design and function 
7 aa seven months, Kaiser-Frazer plans that the company has applied for 
ia to give 16,000,000 persons in 28! patents and copyrights on it. Struc- 
Super states an opportunity to “see and turally resembling an inverted um- | 
ride” its line of automobiles at’ brella, it is made of three tons of 
coupe state fairs. aluminum and 1,000 yards of red, 
b Ste Five “traveling buildings” have white — rae a aa ta | 
1,110 been dispatched from Willow Run | Waterproofed and fireproofed. l 
11 SD to state and county fairs through- 69 feet in diameter and has enough 
— out the U. S. The first exhibit T0om to permit the exhibiting of 
2,100 opens Aug. 11 at Springfield, Ill. four autos. 
Royal This will be the first time that the Towering above the umbrella is 
public will be able to view the a 46-foot tower supporting a large 
"42 much-publicized Henry J. aluminum saucer and electrically- | 
. 48 The mobile Kaiser-Frazer sales Operated Sgr =. = 
panel pavilions will employ a new tech- 0Ut: “It’s Here—the Henry J.” 
nique in sales promotion. Not only Traveling with the exhibits will 
$725, will visitors get their first glimpse | be @ crew of five from oe oe 
wm | of the low-priced Henry J, but They will ae & construction 
én drivers will be on hand to offer in- |SUPervisor, two show —— a 
terested guests a ride in the 1951 sales representative and a service 
3 Kaiser. manager. Local dealers and dis- 
1.195. The K-F pavilion is said to be |tributors will supply seven auto- 
$395 mobiles, which will be used in a 
: 1,000-foot demonstration track. Lo- 
4 ° > eal drivers will be available to 
vor Hofbauer Named give visitors a ride in the new 
1,750, models. 
se La. Manager There will be a nominal package 
: , > _ charge to dealers who have con- 
Jeep NEW ORLEANS. John O. Hof tracted for the pavilion in their 
bauer has been appointed manager vicinity, it was said 
of the Louisiana Automobile Deal- 7 , Fe F 
ers Assn. He is the first full-time Want to buy or sell something? A small 
: : : an Oo , or § sc 1 gs é smé 
lesale paid manager in the history of the investment in an AUTOMOTIVE NEWS | 
Prices association. WANT AD will bring quick results, 
48 
-oupe, 
$210. 
' '46 
1,725 
6 FL 
"41 
sedan, _ 
“ Quantity 
j «S) 
) club 
$785, 
_ PRODUCTION 
17 se- 
sedan, i 
"gio. 
1 se- Re 3 
sol’ GREY IRON CASTINGS 
sedan, 5 
sedan, 4 
panel, 





ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
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|don’t wear them out, we are not 


highways or highway equipment 
should at this or any future pe- 
| riod be arrested or frozen at 
| specified limits or that highways 
| should be considered as media 

of travel for personal conven- 
| ience rather than a mighty eco- 
| nomic tool for the furtherance 
| of the prosperity of our nation 
as a whole and for our national 
defense. 


“We are 


unable to comprehend 


|the line of logic which seems to| 


Weight Limits Blasted 


TTMA Spokesman Says There’s No Reason 
For Varying Restrictions on Trucks 

WASHINGTON.—A charge that | 

is neither “rhyme nor rea-| 


states upon highways which have | 


simultaneous proclamation | 


issued by the governors of | 
many of our states during the last | 
war was not only a highly com-| 


must 


ment surface, axle loads 
be heavy, and the sub-soil must 
be sufficiently soluble to be car- 
ried in suspension, and in most 
instances neglected expansion 
joints and open weather cracks 
have been highly contributory. 





Drew asserted that he believed, 


41 


| together with others connected 
| with the motor transport industry, 
i'that further research, now under 
way and in contemplation, will still 
|further establish that larger and 
more efficient motor transport ve- 
|hicles with their resulting decrease 
lin vehicular congestion will be 
|found to be equally as much in the 
|public interest as larger capacity 
airliners, railroad trains, pipelines, 
lor any other expanding medium 
of transportation. 


Others are profiting from AUTOMOTIVE 
Why not you? 


NEWS WANT ADS. 


‘ i 
STEEL AUTOMOTIVE ° 
BINS, SHELVING 








_ STORE LONG AND BULKY PARTS WITH EASE 


Long and bulky parts can be stocked as easily and conveniently 
as smaller, compact ones in Berger Steel Automotive Bins and 
Shelving. 


The arrangement shown here neatly accommodates bulky parts 
in the lower, easy-to-reach section. Long parts are stacked ver- 
tically above. To save floor space, top shelf has been omitted, 
allowing long parts to project. 


Your local Berger representative will be glad to suggest an equally 
suitable parts storage arrangement for you. He will PLANO- 
GRAPH your parts department to bring all parts into true se- 
quence with your stocklist, furnish the economical standard 
Berger steel units necessary and handle all installation details. 


Call him in or write us for more information. 


|infer that highways should never! 


| wear out or become obsolete. Even 
|the natural weather elements will 
|not permit unused highways or 
|airports to remain as ‘man-made 
|monuments,’” Drew said. 


ways should be expected to wear 
out in the course of time. If we 


getting our money’s worth.” 
Drew stated that it is not un- 
common today to find well-informed 
parties who are currently placing 
considerable credence in the theory 
that heavy vehicles are actually 
aiding in the compacting of our 
road bed subgrades. 
The TTMA representative, dis- 


“Like production machines, high- | 


BERGER MANUFACTURING DIVISION 


CANTON 5, 


REPUBLIC STEEL CORPORATION 


OHIO 








cussing the problem of “pavement 
pumping,” said that there is now 
universal agreement that three 
fundamental conditions must be 
present in order to produce this 
condition. There must be free 
water present under the pave- 


Forum 


(Continued from Page 1) 


tive for each make of passenger 
ear, plus one exclusive truck 
dealer representative. This will 
create state committees consist- 
ing of a total of approximately 

1,000 dealers to channel data to 
the national committee for con- 
sideration. 

This appears to the writer to be 
a step in the right direction in pro- | 
motion of good, sound dealer-fac- 
tory relations. Any dealer appoint- 
ed to one of these committees has 
a serious and important function 
to perform. Let’s all of us work 
with and for our local, state and 
national organizations for the bene- 
fit of the dealers, the manufactur- |} 
ers, and, yet, our all-important | 
consumer, too. 

All of our problems are mutual | 
and most of them can be solved| 
by diligent and willing cooperative 
effort. There is a right answer to 
every question and it can be dis- 
covered only by frank discussion 
and reasonable, mature thinking of | 
those involved. Let’s not have any | 
“Iron Curtains” in the automobile 
business of America. | 





So simple to install, so 
quick and effective to use, 
so completely concealed, 


WRITE FOR 
DETAILS 
TODAY! 


way of removing dangerous carbon monoxide gas fumes, 
for any number of cars. Simplified installation permits the 
flexible and underfloor ducts to be easily and economically 
installed anywhere. Floor plates conceal and protect tube 
from damage. No tripping or handling heavy tubes. Entire 
tube disappears within duct. Permits exhaust testing while 
in operation. Employees work better, feel better! Leading car 
dealers depend upon CAR-MON. 






2 Broadway, Chicago Tie 


al 


CAR-MON PRODUCTS CO., 455 
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Truman Due to Get | 
Standby Controls | 


(Continued from Page 1) 


through the defense establishment | 
or such agencies as he may desig- | 
nate, to arrange and guarantee 
eredit for expediting prcduction 
and deliveries under government 
| contracts. Loans to private business 
can agitation, infinitely more | for expansion of capacity, develop- | 
drastic control authority that it | mont of technological processes or} 
did not ask for in the President’s | production of essential materials 
most recent appeal. | are provided. 

Ironically, that additional author-| 4, Price and wage stabilization. 
ity is just what the President asked This part of the bill would allow 
for in every one of his economic the President to issue regulations 
messages since the war except the establishing ceilings for prices and 
one this year 
and rationing power —and just | trols. 
what the Republicans considered | * * * 


buying, home and other building, ; 
and real estate purchases. 

Thus it appeared at the week- 
end that the Administration 
would get all the powers it asked 
for and, chiefly through Republi- 
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‘i SIGNING DETROIT DEALER AND PARTS DISTRIBUTOR—Harold Lucas, veteran Detroit auto 
standby price, wage, | wages, but not to impose rent con-| merchant, shown signing papers which make him the Motor city's newest Kaiser-Frazer dealer. 


Lucas' firm, to be known as Central Kaiser-Frazer Co., is located at 4444 Cass Ave. in the 
large building occupied for many years by Aaron DeRoy Co. In addition to retail selling of 
the full line of K-F cars, Central will serve as parts and accessories distributor for the 


" Ford Organizes 
‘Two Clubs for 


|Top Salesmen 


DEARBORN. — Creation of the 
“Ford 500 club” and the “Ford 30( 
, | club” to give recognition for out- 
standing ability 
land performance 
in selling new 
|Ford cars and 
|trucks and used 
| vehicles was an- 
nounced last week 
| by Walker A. Wil- 
liams, Ford gen- 
eral sales man- 
ager. 

Memberships 
are determined by 
total points 
awarded for sales during a calen- 
dar year. Points are awarded on 
|\the basis of relative effort re- 
quired to sell the various units 
both new and used. 











anathema. 
* + * 
N HIS letter to Sen. Maybank, 
the President said he had con- 
sidered asking for them again last 
month, when he sent his post-Korea 
economic message to Congress. 

But he decided against such a 
request, he said, because he felt 
Congressional consideration 
of these broader grants might de- 
lay enactment of the immediately 
needed authority spelled out in the 
Defense Production bill. 

On Wednesday (Aug. 2) the 
Senate Banking committee voted 
prison sentences up to one year 
and $10,000 fines or both for 
hoarders and black-market oper- 
ators. They would apply: 


1. To any person who accumu- 


lates materials in excess of rea- 
sonable and normal demands of 
business or home consumption, or: 

2. To any person who accumu- 
lates materials in short supply for 
the purpose of resale at prices in 
excess of prevailing market prices. 

+ + + 

T the same time the Senate 
*% group rejected a proposal 
Sen. Capehart, Indiana Republican, 
that prices be frozen as of June 30, 
1950. 

The Administration bill, offered 
by Rep. Spence, Kentucky Demo- 
erat, chairman of the House Bank- 


ing committee, carries these major | 


provisions: 

1. Powers for the President to 
order priorities and allocations on 
materials needed for the national 
defense and to ration consumer 


goods at the retail level if he de-| 


cides it is necessary. The original 
bill had denied the President the 
right to ration goods for consumers. 

2. Authority to requisition. This 
title provided that whenever the 
President determines that equip- 
ment, supplies, materials or fa- 
cilities are required for the 
national defense he may requisi- 
tion them for the use of the 
defense of the U. S. upon pay- 
ment of just compensation for 
such property as is taken. 

3. Expansion of productive ca- 


pacity and supply. This title of the omy they must be accompanied by | pointed out, however, that he was 


bill would enable the President, 





by | 


i. SETTING ceilings the Presi- 
|* dent would “so far as practi-| 
|cable” give consideration to the) 
| level prevailing between May 24 and | 
|June 24, This provision would not | 
|require the President, however, to 
lorder a rollback of prices. 


| 5, Settlement of labor disputes. 
This provision of the new Admin- 

| istration bill would allow as in 
| World War II the establishment | 
| of a war labor disputes board 
| superseding all the existing ma- | 
chinery, for settling disputes so 
far as they relate to production 
of defense needs. The provision 
would to that extent supersede 
the Taft-Hartley act on all war 
production. 

6. Control of credits. Both con-| 
| sumer and real-estate credits would 
|be subject to emergency control by 
the President under this section of 
|the bill. It also provides control 
|\for commodity speculation when 
\the President finds that such spec- 
uation threatens to cause sudden 
or unreasonable fluctuations or 
{unwarranted changes in prices. 

* * + 


‘Sentiment Grows 
For Full Controls 


In Washington 


WASHINGTON.—Department of 
Commerce sources here say that} 
every department of the govern-| 


Detroit area. Standing, left to right—Dean Wartchow, K-F central division sales manager; 


Egbert Donkerbrook, special sales representative; A. C. Strohmeyer, Detroit regional man- 


ager, and E. W. Berger, assistant general sales 


manager. 


Used-Car Prices, Sales 


Continue on Upswing 


(Continued from Page 1) 


Dallas dealers reported premium 


|prices were back on some models, 


and added that there has been a 
sharp decline in stocks of ’49 and 


|'50 models. 


It was evident from auction re- 


| ports that premiums are reappear- 


ing. Some of the higher prices in- 
cluded in the auctions: '50 Chevro- 
let Bel-Air, $2,600; 


* * 


= signs of boom times were | 
back, including reports of un- | 
der-the-counter payments for new | 
reduced tradein allowances | 


cars, 


|}and accessory loading. 


(The new-car market broke all 
records in June. Reports from 35 
states, which normally account for 
59 percent of national registra- 
tions, indicated that new-car sales 
during the month topped 600,000 
units.) 

In addition to Dallas, other cit- 
ies reporting premium prices on 
some “new” used units included 


"50 Mercury | 
Monterey, $2,905; '50 Pontiac Cata- | 
|lina, $3,000. 


“clean, late-model cars are almost 
non-existent.” 


* * * 
| 
|A 


SCARCITY of good, late-model 
ing. 


Auctions everywhere were 


cars seemed to be in the mak- | 


Salesmen who achieve a 500-point 
total at any time within a calen- 
dar year are eligible immediately 
for membership in the Ford 500 
club. Those attaining between 300 
and 499 points at the end of a 
calendar year are eligible for the 
Ford 300 club. 

Ford salesmen qualifying for the 


| first time will receive memberships 


jasking for more clean pieces, al-| 


Starts 14-Day 
Run in Chicago 


|though some of them were also re- 
porting record numbers of cars. 

In this category was the Ama- 
rillo, Tex., Auto Auction, which 
listed 444 sales out of 535 entries. 
The sale at Mason City, Ia., at- 
tracted 253 entries, of which 187 
were sold, 

A record of sales at 10 repre- 
sentative auctions showed 1,556 en- 
|tries last week with 1,122 sales for 
a mark of 72 percent. In the pre- 
| ceding week the same auctions had 
|1,299 entries with 1,020 sales for 
|a figure of 78 percent. 


‘Coyle Adidoeenes 
Graduating Class 


and gold lapel pins. Ford 500 
salesmen then will have diamonds 
added to their pins for each year 
they requalify and the Ford 300 
salesmen will receive rubies for 
requalifying. 


International Fair 


CHICAGO.—The first U. S. Inter- 
national Trade Fair, requiring com- 
plete facilities of Chicago’s two 
largest exposition buildings, will 
open today (Aug. 7) and continue 
for 14 days through Aug. 20. 

Imposing figures were released 
last week to the effect that 47 na- 
tions will present eight miles of 
exhibits valued at $11,000,000. 


The products on display will be 
shown at Navy Pier and the Inter- 
national Amphitheater, with the 
former structure devoted to con- 
sumer goods and the latter to in- 
dustrial supplies and equipment. 





jment dealing with any phase of| San Diego, Calif.. and Mason 
economic affairs “realizes that! City, Ia. 
prices are getting out of hand.” | Newspaper ads in midwestern 
It was also disclosed that Com-|cities had headlines like: “We will 
merce Department economic aides | pay up to $2,000 for 50 Fords, Chev- 
have urged Secretary Sawyer to) rolets and Plymouths; $2,500 for ’50 
propose complete wage and price | Chryslers, Buicks, DeSotos and 
|controls and rationing at once. | Oldsmobiles.” The ads were run by 
| The Office of Program Planning| both new and used-car dealers. 


Firms from eight countries have 
taken space to exhibit automobiles, 
motorcycles, motor scooters, bi- 
| cycles, and parts for these vehicles. 


At GM Institute 


| KFLINT.—General Motors Insti- 
| tute held graduation exercises here 
| Aug. 4 for approximately 1,000 men, Primarily for buyers, the fair will 
|with M. E. Coyle, GM executive admit the general public each 
| vice-president, making the com-|Tuesday and Thursday from 7:30 
|/mencement address. |to 10:30 p.m., and both Saturdays 

In attendance were relatives and|and Sundays of the run from 10 


|in the Department of Commerce} 
|has made a study of the price| 
trends and has indicated to higher 
officials that the price upswing | 
now is about five times as fast as 
it was in the spring of 1942. 

These experts have made the 
point that if price controls are to} 
be effective in stabilizing the econ- 








a wage freeze, too. 








DEALERS FLY, SAIL, DRIVE—Air, 


water and highway transportation were used by I! 


Wisconsin Dodge dealers for their driveaway of Dodge trucks equipped with the newly- 


introduced Fluid drive. 
crossed Lake Michigan by boat. 
upper photo, are: Chester Kuhl, 


Arriving 


of Rhinelander; 


The dealers drove the trucks to Ludington, Mich., and the caravan 


in Detroit by plane, top to bottom in the 


John Rychnovsky, Neillsville; Armand 


Amacher, Medford; Fred Doepke, Merrill; Anthony Melling, Woodruff; Ed Adams, Waupaca; 


Lionel Fuchs, Marion; Carl Kunder, Prentice; 
Gerry Leonard, Antigo, and Glenn Guild, 
shows the caravan as it left Detroit. 


John Kondrasuk, Gilman; Lew Johns, Antigo; 
district manager for Dodge.. Lower photo 


> 2, |friends of the graduates, other GM | 
j= dealers in Buffalo re- | officials, educators and GM dealers. 
ported an influx of out-of-town |A conference program was held in| 


used-car merchants, who were) conjunction with the event. 
willing to pay list prices for late| Dr. Raymond Walters, president | 
models, |of the University of Cincinnati, | 


One Buffalo dealer said demand | spoke to an industry education con- | 
from out-of-town operators had|ference of industrial leaders and | 
tripled in the last two months, He | educators from all over the country. 
They also included talks by C. R.| 
selling his used cars only to indi-|Osborn, general manager of GM's | 
viduals with tradeins. Only in this | Electro-Motive division and chair- | 
way, he said, is it possible to retain) man of the institute, and E. B. | 
a stock of used cars in the present | Nevill, general manager of GM’s| 
market. Allison division and a member of | 


Used-car sales volume was on the institute’s board of regents. 


the increase. The Metropolitan | Harry B. Coen, GM employe rela- 
Chicago Ford Dealers Assn. re- tions vice-president, attended the 
ported used-car unit sales up 28 | ¢Xercises, along with other GM 
percent in July over June, while staff and division executives mak- 


dollar volume was up 21 percent. |ing up the institute’s board of 


Used-car sales in Akron totaled | regents. 


688 units in the week ended July|~ 


22, while in the preceding week, 
transactions set a postwar record 
of 759 units. 
” * - 
N CLEVELAND, used-car sales | % 
in the week ended July 29| 
amounted to 3,009 units. This was 
the second highest total in six 


weeks, and exceeded by 20 percent 
the figures for the same 1949 week. | 

From Philadelphia came a re- 
port that some used-car dealers 
were demanding tradeins from | 
purchasers of One or two-year- 
old cars. Prices were said to be 
$100 over month-ago levels, and 
still rising. | 

Virtually every city reported 
used-car prices up at least $100 over 
the average at the end of June. 
Some areas said prices. had ad- 
vanced as much as $300. 
In Chicopee, Mass., dealers said 
auction prices were up $100 to $300 
over month-ago levels, adding that 


acres near Carrollton, Ill. Left to right are 
Farm Supply, the Nash dealer; Eugene, 
Kimbro, automotive sales engineer for the firm. 





office here. 


Stanley, Harmon and Walter Beams, 


a.m. to 5 p.m. 

Fifty thousand buyers and an 
overall attendance of 200,000 are 
anticipated at the event, first of 
its kind to be held in the U. S. 





Mo. Roadeo Set 
For Aug. 26-27 


JEFFERSON CITY, Mo. The 
1950 truck roadeo will be held in 
Kansas City Aug. 26-27 at the Frue- 
hauf trailer lot, 12th and Burling- 
ton streets, according to U. G. 
Lewellen, manager of the Missouri 
Bus and Truck Assn. 

All entries must be in by Aug. 17, 
the announcement stated, and 
should be sent to the association's 








THE BEAMING BEAMS FAMILY—Puns are relegated to the bottom of the literary scale, 
but they are mighty tempting when four beaming Beams brothers buy four gleaming Nash 
cars. The Beams like the same business as well as the same car. As partners, they farm 880 


Henry |. Cohn jr.. co-partner of Carrollton 
and Floyd 
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nd Seek, Meanwhile, to Keep Public Goodwill . . . 


Dealers Gird for Control Threat 


policy of refusing to take orders as 
one that would increase scare buy- 
ing rather than discourage it. 

It was obvious that there is no 
|simple, blanket plan for dealers to 
avoid criticism on whatever course 
they took, 





é 


(Continued from Page 1) ; not been able to attain real po- 
Indiana congressmen in Washing- | tency. 
ton: a ; | Reports from several local and 
Hyg oy oe hd +e state new-car dealer associations 
_— c ; |indicated plans were under way to 
dealers oe - oo easy of | revive special services to members 
vin. of cailficns "et teantactions Sane y ates Sean SECS oe 
by individuals would again impose | °*te® ” ae aes id 
an insurmountable and impossible | b 
task.” i. recommendations were 
Meantime, it was learned that | given to dealers on the prob- 
used-car dealers, who had no or- |!em of dealing with the rush of 
ganization and no effective voice | buyers. Some spokesmen recom- 
during World War II, were pre- | mended the return of repurchase 
paring to strengthen the Nation- | 28reements. 
al Used Car Dealers Assn. Others said dealers should cease h . ‘ 
oar : oa | ace rders or not, was 
NU CDA was formed shortly be- | taking orders as a means of avoid- rd pe a wie peek custom- 
fore World War II controls were |ing charges that customers were | er and try to advertise that fact. 
lifted, and in its short career has | not getting their cars in proper) ‘ 
A ee ie a, Fe, 


There was, however, 
|to both these steps. 


* * * 


OWEVER, nearly all associa- 
|take their full profit on new cars, 
but not to antagonize customers 
iby undervaluing tradeins or load- 
jing cars with accessories. 

It appeared that the best plan 
for the individual dealer, wheth- 





|of repurchase agreements included 
opposition |Indiana, Philadelphia and Detroit. 
| The Philadelphia Automobile 
| For instance, in Philadelphia |Trade Assn. endorsed credit regu- 
| the Keystone Automobile club lations “so long as they are in 
called repurchase contracts a | keeping with sound national econ- 
“limitation of ownership” racket. | omy.” 
There was criticism also of the} Edward J. Ronan, president, also 
i - — —|said PATA would recommend to 
|its membership a new-car check 
list plan designed to prevent specu- 





New Big-Profit 
Accessory! 


SUPER-DELUXE 


SWIRLOMATIC — 





bituaries 


tions were advising dealers to} 


Associations considering the use| 














| 
| 
| 


| 
| 
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| 





GMC BUILDS 275-HORSEPOWER HIGHWAY TRACTOR—Most powerful highway tractor 
ever designed by GMC Truck and Coach is this unit ready for delivery to Pacific Inter- 
Mountain Express, Denver. 


Equipment Makers Vowed 
More Steel by February 


(Continued from Page 1) 


requirements of approximately 972,- | March, when supplies were consid- 


000 tons, it is claimed. ered adequate. 
This is lees than the Alloy steels, more essential for 


‘ : increased | vilitary uses, are still controlled. 
|tonnage the industry will gain by | — : aoamnaeaaeiay 


|new capacity for the last half of | 
|this year. The wartime peak pro- | 
|duction achieved in 1944 was but 
| 100,00,00,00 tons and the industry 
lis now better than 11,000,000 tons | 
}over that in normal production. 


LICENSE PLATE 
FASTENERS 





WASHES YOUR CAR 
“AUTOMATICALLY” 


Revolving Brush 
Does the Work 







4 
f 
3-WAY| VALVE 


Feeds Detergent! Rinses! 
Shuts off water! 
At the touch of a finger! 


Here's a brand-new item for your acces- 
sory department that is a sure money- 
maker! SWIRL-O-MATIC attaches to any 
garden hose. Amazing whirling turbine- 
action cleans without rubbing, serubbing 
or wiping. The 3-way Valve feeds deter- 
gent into brush as needed . . . rinses as 
it cleans . . . then shuts off water with a 
flick of the finger! It's easy to use... 
light in weight . . . economical . . . guar- 
anteed! No wonder it sells so fast! 


SWIRL-O-MATIC SELLS ON SIGHT— 
has been sold successfully by car dealers 
in their accessory department. 


SWIRL -0-MATIC IS NATIONALLY 
ADVERTISED—ads in national magazines 
are being seen by over 50,000,000 potential 
customers. 


SWIRL -0-MATIC’'S ATTRACTIVE 
SALES-MAKING DISPLAY BOX tells 
the whole story . . . makes customers want 
to buy. 

SWIRL-O-MATIC with 3-way valve RE- 
TAILS for $10.70. Three-foot extension 
for other utility uses (for washing screens, 
windows, porches, boats, sidings, ete.) 
available to retail for $2.50. Prices 
slightly higher west of the Mississippi. 


Detailed descriptive literature available on 
request. Write today to 





MELAIRE DISTRIBUTING CO. 


DEPT. 3X, 420 LEXINGTON AVENUE 
NEW YORK I7, N. Y. 





NEW MONEY-MAKER 


for service stations, tire shops, auto 
accessories stores—this slick, quick 
way to keep white sidewalls white. 
Specially treated (the cleaner is in 
the pad), this new steel-wool clean- 
ing pad leaves no stain, restores 
whiteness, won’t harm rubber. (Large 
bulk package for wash racks). If your 
jobber can’t supply you, order from: 
Las-Stik Mfg. Co., Hamilton, Ohio. 


CLEANING PADS 
fer White Side Wall Tires 


FREE! Full-size package. Write 


on your business letterhead to Dept. AN. 


| 68, 


George W. Rumford, 
|A 


Automotive Pioneer 


DETROIT.—George W. Rumford, 


| 68, died at his home here last week 


He retired as operating manager) 
|of the DeSoto plant in 1947 to be- 
in the 
|George Rumford Motor Sales Co. 


}come active as a partner 


(DeSoto-Plymouth). 


His automotive career began a 
|half-century ago with the E.M.F. 
Later he managed | 
plant and then the 
| Cadillac-LaSalle factory. In 1932 he 
| joined Chrysler Corp. as a general 
Mr. Rumford 
|'was superintendent of Chrysler’s 
| plant before transferring to DeSoto 


|Motor Car Co. 
lthe Maxwell 


|foreman at Dodge. 


jin 1936. 


* x * 


‘John W. Stokes, 53; 
‘Dealer Tax Expert 
| PRINCETON, N. J. 


|hospital here July 23. 


Mr. Stokes was the author and 
|editor of several books and pub- 
|lications and spoke at many state 


and national dealer conventions. An 


attorney and CPA, he was treasur- | 
Holding | 


'er of General Motors 
Corp. from 1929 to 1932, when he 
founded his own firm. 

* * oa 


Fred G. Rumball 


LOS ANGELES.—Fred G. Rumball, 52, 
director of West Coast purchasing for Ford 
Motor Co., died July 30 of a heart attack 
at his home here. Before joining Ford in 
| July, 1948, Mr. Rumball was sales engineer 
|} of Federal Bearing Co., Poughkeepsie, N. Y. 


x * * 


Leon G, Rice 

| CHATTANOOGA, Tenn.—Leon G. Rice, 
43, president of Rice Bros. Auto Co. at 
| 1600 Rossville Ave. here, died July 24. The 
{firm which Mr. Rice headed was founded 
by his father, W. 
Cc. D. Rice 


T. Rice, and his uncle, 


Ralph V. Hunt 


PANGUITCH, Utah.—Ralph V. Hunt, an 
automobile dealer here, was killed in the 
crash of a light plane at Bryce canyon 


The 
carried one other pas- 


airport July 27. which 


Hunt was piloting, 


plane, Mr. 


senger who was not critically injured 
* * * 
James F. Dewey 
FRACKVILLE, Pa. James F. Dewey, 


former umpire of the Briggs-UAW 
contract and mediator in many of the auto 
industry's historic strikes, died here Aug. 
1. He helped conciliate the General Motors 
strike of 1945-46 and was the ‘‘third party’’ 
in negotiations during many of the UAW 
disputes of the 1930's. 


* * * 


Thomas E. Lyons 
CHICAGO.—Thomas E, Lyons, 52, presi- 
dent of Tom Lyons, Ine. (Chrysler-Plym- 
outh), died July 29 after a brief illness. 
His dealership here was located at 4156 
Milwaukee Ave. 


Patrick D, Nestel 


CHICAGO.—Patrick D. Nestel, 42, who| 


originally headed the employment depart- | 
ment of the Chicago Automobile Trade 
Assn., died July 30 following a heart at- | 


tack. Mr. Nestel. who is survived by his 
parents, served in a motor transport corps | 
during World War II, after which he was | 
identified with Kaiser-Frazer ari Hudson | 
in the Chicago district office service de- | 
partments 

4 re * 


Albert J. Bartlett 


SHELBYVILLE, Ky.—Albert Jessamine 


Shelby county, is dead after a long illness, | bought the interest of Harry Rem-|be to put carbon stcel and carbon 


Bartlett, 73, the first garage operator in 
He entered the automobile business in 1909 | 
as a partner in Hackworth & Bartlett, | 
which handled the Lexington car. He later 


|} took a Buick dealership \ 


John W. 
|Stokes, 53, authority on taxes and 
dealer problems, died in Princeton 


lation in new cars by 


buyers. 
* * * 


HE Connecticut Automotive) 
Trades Assn. made these sug- 


‘| gestions: 


inventory — new cars, used cars 
|parts and accessories. 


and accessories inventory. 

3. Analyze the requirements of 
the motoring public in your zone 
of influence. 


of new cars. 
where they are most needed. 


5. When selling cars on time to 


single men under 26 years of age, 
remember that they are eligible 
|for the draft almost immediately. 

* oe a 

‘(HE New Mexico Auto Dealers 
| Assn. pointed out that scare 
|advertising does a dealer more 
|harm than good, for soon “all you 
|will be able to do is hand out a 
|lot of vague promises.” 


In Portland, Ore., reports that 
dealers have been warehousing 
new automobiles in the face of 
| increasing demand were flatly 
denied by Ernest E. Williams, 
executive secretary of Portland 
Automobile Dealers’ Assn. 


Williams declared “no new car 
|is being warehoused in Portland— 
|they are coming in and going out 
| without even stopping. Most cars 
|never get close to a showroom; if 
so, they’re only being held pend- 
|ing delivery to a customer.” 

Williams added that most deal- 
ers are keeping chronological or- 
'der lists and are in turn delivering 
new cars in chronological order. 

In Washington, D. C., the dealer 
| association pointed out that wheth- 
|er a dealer can deliver or not, he 
‘should so handle customers that 
they go away feeling the dealer is 


interested in their wants and anx-| 


ious to serve them. 


‘Nash Dealers Up 


‘Sales 78 Pet. in 
10-Day Period 


| DETROIT. Sales volume of 
|Nash autos during the second 10- 
|day period of July was 78.1 percent 
|above the same period in 1949, ac- 
cording to H. C. Doss, sales vice- 
president. 

Nash dealers delivered 8,487 Am- 
bassador, Statesman and Rambler 
models for the 10-day period re- 
ported, as compared with 4,765 cars 
for the same period in 1949, Doss | 
said. 


Clark Gets New Partner 
Ira L. Huntington, Jasper county | 
superintendent of schools, has/| 


ley in the Hudson dealership in| 
Rensselaer, Ind. Wilson Clark owns | 
the other part of the firm. 


individual | 


1. Place full value on all of your 


2. Check and balance your parts 


4. Endeavor to deliver such new 
|cars as you may have available to 
| those whom you believe would have 
the greatest need for such trans- 
portation in case conditions should 
materially curtail the production 
Also, place used cars * * # 


|copper, aluminum and Zinc. 


|steel exporters was scheduled for 


American steel mills made 13.6 
percent more steel last year than 
all the rest of the world produced. 

In the meantime, with the mills_ 
|/endeavoring to reduce their back- | 
order or carryover situation, no 
|customers are getting any encour- 
|agement that they will be able to 
| increase their allotments until after 
the first of the year. 
| The mills have not told their cus- 
ltomers what they can expect for 
the fourth quarter and will not | 
even hazard a guess for the first | 
|quarter of 1951 until 


| 
| 
| 











On or Off With a Quarter Turn 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each..... $ .20 
Packed 12 to Box- 


Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish 
Order Direct from... 













they have | 
|found out how much of the present | 
carryover they will be able to liqui- | 
|date between now and the first of | 
|the year. 


















HERE has been some shortage | 
of scrap but industry spokes- | 
|/men hint that if the mills had not 
been trying to beat the price of 
scrap down by staying out of the 
market, there would have been no} 
shortage. 
It is also hinted that if Uncle 
Sam would take an inventory of 
the steel stocks being held in ware- 
houses without protection from | 
rust, sufficient of this government- 
|/hoarded steel would be found only 
\fit for use as scrap at the mills, 
'which would also tend to relieve 
lany scrap shortage condition that 
|might exist. 
| All industry experts are confident 
'that if the steel mills are allowed 
to work out the present tight sup- 
|ply situation without government 
“brain trust” intervention, the na- 
ition will be out of the present 
situation early in the coming year 
—possibly as early as February— 
land certainly by the start of the| 
second quarter. | 
In the meantime, retailers, whole- 
salers and small manufacturers can 
'be assured that present supplies at 
least will be continued, barring an- 
other coal or steel strike, and that | 
there will be no shortages because 
of military orders. 
es 8 .¢ 

















































HOUSER ENGINEERING 
MFG., INC., Bluffton, Ind. 
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DEALERS: 


The Modern Advertising Plate 
With Customer Eye Appeal 


Write TODAY for beautiful full- 
size FREE SAMPLE... Yours to 
keep and compare! 

@ NO OBLIGATION ®@ 


Stemac.. 2409 157 sr. 
‘Controls on Some Metals MOOR edd 


| May Be Set by Oct. 1 


WASHINGTON. A system of | 
“open end” export quotas on vari-| 
ous short supply metals is being} 
considered by the government, a 
Commerce department official said 
last week. He said the plan may} 
be established by Oct. 1. 

Such a system would require ex- 
port licenses and could impose 
quantitative limits on overseas ship- 
ments at any time, it is said. The 
action would be to conserve defense- 
needed supplies. 

Probably to be 
the quota system 








2, COLORADO 


BLOWBACK 
OVERFILL and 
EXPANSION 
SPILLS 


VENTALARM 


WHISTLING TANK FILL SIGNAL 


under | 
steel, 


included 


would be 
in 1950 over 1,000,000 cars will 


be factory equipped with 
VENTALARM *: Signal 


The car you sell 
deserves one. 


A meeting between Commerce 
department officials and iron and 


last Friday. It was expected that | 
one decision of the meeting would 





SCULLY SIGNAL COMPANY 
92 First St., Cambridge 41, Mass 


steel products back under “positive 
list” control immediately. They 
were put on the “free list” in | 








Small Makers 
Get Military 
Contract Aid 


WASHINGTON. 
facturers will have greater oppor- 
tunity to participate as sub-con- 
tractors in the government’s accel- 
erated purchasing program by fol- 
lowing up notices of unclassified 
military procurement awards now 
being made available weekly at 
more than 2,000 information outlets, 
according to Secretary of Com- 
merce Charles Sawyer. 

The contract award information 


service, Sawyer said, was developed | 
Depart- 


in cooperation with the 
ment of Defense and lists the 
names and addresses of firms 
awarded unclassified military con- 
tracts—both negotiated contracts 
as well as those formally adver- 
tised—of $25,000 or more. The in- 
formation service also describes the 
items to be purchased and gives the 
approximate total value of each 
contract awarded. 

“Tt will now be relatively easy for 
smaller manufacturers in all parts 
of the country to keep currently 
posted as to firms in their own 
localities which have been awarded 
the larger unclassified military 
contracts,” Sawyer said. 


Plans Are Readied 
For War Work 
At Borg-Warner 


CHICAGO. — Borg-Warner Corp. 
divisions are making “constructive 
and forward-looking plans in order 
that their plants may be prepared 
to produce war materials as neces- 
sity dictates,” Roy C. Ingersoll, 
president, told stockholders in an 
interim report last week. 

Ingersoll also disclosed that rec- 
ord earnings during the first half 
of this year were the reward for 
the company’s $50,000,000 expendi- 
tures in plant rehabilitation and the 
addition of new products. 

Net sales in the first six months 
totaled $152,740,274 as against $146,- 
028,940 in the same period last 
year. 

Profits rose more sharply, 
amounting to $15,779,073, or $6.62 
per common share, compared with 
$10,889,051, or $4.52 per share. 


AUTOMOTIVE NEWS WANT ADS have 


been proven the quickest, least expensive | supply, 
men who want | 


method of reaching the 


what you have or have what you want! 


See the back pages of this issue. 





acW COnvertible comfor j 


Smaller manu- 
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The Story of Highway Transportation— 
Enterprise Without a Counterpart 


Eprror’s Note: In the 
Automotive News reprints the 
Highway Transportation Story 


This is the factual story of an 
in the world. 


station down on the corner. It is 
that produces some nine million 
may employ you. 

came to you by highway. 


Highway transportation is not 
highways. It is both—and it is m 


This network includes buses, 





Highway transportation 


pended, be it noted, in a climate 


tions, and favorable public regard. 

Highway transportation has earned that favorable regard by serv- 
ice to the public. Through its further development, and encourage- 
ment of that development by reasonable laws and regulations, it will 
provide the public with even greater dividends in service in the 


future. 
This book shows how. 
Copies may be obtained by 
Users Conference, 952 National 


Plastics Lack Developing 


From Korean 


NEW YORK.—Shortages in the 
plastics field are tending to develop 
as a result of the Korean crisis, 
according to a survey by the So- 
ciety of the Plastics Industry. 


Although prior to the outbreak in 
Korea the industry was approach- 
ing a balance between supply and 
demand, the survey noted, current 
developments have thrown the sup- 
ply-demand picture off balance. 

The survey found that benzene, 
a key chemical in the production 
of phenolic molding compounds 
and in the manufacture of styrene 


j}and many other applications essen- 


tial to the war effort, is in short 
Recent estimates by the 
American Coal and Coke Chemi- 
cals Institute were cited as showing 
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40% Off List, F.O.B. 
Milwaukee, Wis. 2% 
10 Days. Credit Extended 


to Rated Dealers. (List Price) 


Milwaukee 8, Wis. 





interests 


National Highway Users Confe 


It is a $30,000,000,000 annual business 


also your own car, or the bus that takes you to work. It is a system || 


It is an undertaking that is as close to you as the milk on your 
front porch or the fuel in your furnace, for both of them probably 


This is the story of highway transportation. 


which our present national progress would have been impossible. | 


passenger cars, 
trailers; rural roads, city streets, trunk highways. 
companies that supply or service these, or which depend on high- 
way transportation in their daily business. 
grouping. What is good for one part of that system is good for all. 
What is bad for one part is bad for all 


is a means of progress that has been 
built by men’s brains, sweat, courage and devotion—qualities ex- 





$3,495 





of highway transportation, 
following introduction to “The 
In Facts,’ a publication of the 
rence: 

enterprise that has no counterpart 


WASHINGTON.—As of Aug. 1, 
the lending activities of the Recon- 
struction Finance Corp. will be con- 
fined principally to those cases 
where the credit sought is needed 
jto assist in the national defense 
|program, Chairman Harley Hise 
| announced last week. 

Loans which do not contribute 
directly to national defense will not 
be made, he said, if they would 
|result in the acquisition of sizable 


Buick Wins Bout 
In Court with 


but it is also the gasoline 
great and small factories—but it 1s 


jobs—but it is also the firm that 


just motor vehicles, nor is it just 
uch more. It is the system without 





trucks and truck- 
It includes the 


Cancelled Dealer 


CHATTANOOGA, Tenn. A di- 
rected verdict has been handed 
down here against A. J. Bunch, 
former Chattanooga Buick dealer, 
by a U. S. district court in a suit 
asking $400,000 damages from 
Buick. 

Bunch's suit was based on an 
alleged promise by the GM division 
in August, 1947, to deliver 742 new 
Buick automobiles. The _ selling 
agreement with Buick which Bunch 
then held was due to expire Oct. 1, 
1947. 

When new selling agreements 
were executed with Buick dealers 
|for one-year terms beginning Nov. 
1947, none was offered Bunch. 
The court held that Bunch’s sell- 
ing pact which expired Oct. 1, 1947, 
governed the relations of the dealer 
and the factory. Under the pact, 
the factory apparently performed 
all its obligations to Bunch and 
was entitled to a directed verdict, 
ithe court said. 


It is an interdependent 


for the nation, and for YOU. 


of generally fair laws and regula- 


writing the National Highway 
Press Bldg., Washington 4. 1, 


ee 
Crisis 
styrene taking approximately 30) . 
Percent of available benzene sup- Automobiles Pace 


plies, with about 20 percent going 


re — and around 10 percent | J UNE Sales Rate 
o nylon. une 
It was recalled that in 1943 war- Of $20.7 Billion 


time synthetic rubber demands WASHINGTON.— With motor ve- 
necessitated an increase in styrene | hicles accounting for one of the 
production to 100,000,000 pounds, | sharpest gains, manufacturers’ 
which subsequently was built up to, Sales in June rose to $20,700,000,000, 
a peak of around 400,000,000 pounds according to the Department of 
by 1946. Butadiene-styrene GR-S Commerce. 


synthetic rubber requi | The value of new orders placed 
equired around | vith manufacturers at the end of 


vo eee styre ne. There now 1S! June rose to $22,600,000,000, the de- 

estimated capacity in all U. S. partment said, while about $500,- 
styrene plants of about 510,000,000 | 900.000 was added to the book 
pounds of styrene annually. ‘value of inventories. 

ee is apparent,” the survey re- 
port said, “that activation of the| were up about 2 percent over May 
country’s synthetic rubber plants|after making allowances for a 
could mean a serious squeeze on | traditional seasonal increase. 
the plastic polystyrene, in view of| Sizeable gains in new business 
the tight benzene picture. How-/occurred among all the durable 
ever, benzene is not the only limit-| goods industries, according to the 
ing factor in styrene production. |report, but the biggest increases 

“The wide use of polystyrene dur-| were in the aircraft and iron and 
ing the last five years has made' steel fields. 
it possible for styrene producers to Book value of manufacturers’ 
purchase plants from the govern- inventories reached $31,800,000,000 
ment and keep them in daily oper- at the end of June. 
jstion. — this not been so, to 
| restore them today would have re-| f,,,. be ; 
aan & gattad "of thee and oe Ford of Canada Plans 
‘expense equivalent to which the| Winnipeg Parts Depot 
|government is now undergoing in WINNIPEG.--A service parts de- 
| the reopening of its butadiene pot at St. James, just outside Win- 
plants, which were shut down for nipeg’s city limits, is planned by 
jlack of a civilian market.” Ford Motor Co. of Canada, Ltd., it 
is announced. 

The $900,000 depot will occupy 10 
acres and will also provide a train- 
ing school for the company’s serv- 
ice personnel in the Lakehead- 
Manitoba area. 


Chrysler Division 
Sets Output Mark 
‘During Month 


DETROIT.—An alltime high pro- 
duction record was sect by the 
Chrysler division in June this! 
year, Joseph A, O'Malley, sales 
manager, reported last week. 

He said the June effort was 

slightly more than 10 percent bet- 
ter than that of the division's pre- 
vious high month, September, 1949. 
According to Attomotive News’ 
; estimates, Chrysler built 21,740 cars 
jin its U. S. plants last June, com- 
|pared with 18,611 in September, 
| 1949. 
Chrysler also delivered the larg- 
jest number of cars for a seven-day 
|period in its history during the 
|week ended July 15, according to 
| O'Malley, topping by 5.4 percent a 
previous mark set in the week 
ended May 17, 1941. 

“Even with this record produc- 
tion,” said O'Malley, “our dealers 
are swamped with orders that they 
have been unable to fill.” 


I-H 


INTRODUCES NEW MODELS—Twelve 
45,000 pounds gross vehicle weight, have been announced by International Harvester. The 
new Internationals were built to meet a wide variety of highway and off-highway needs. 
Major features include a new third differential mounted on the forward tandem axle; new 





valve-in-head engines; a new steering systm; 


combination weight rating of 55,000 pounds 





' and has a compression ratio of 6.3. 


RFC Tightens Loans 


Puts Checkrein on Borrowings Not Used 
Directly for Defense 


Manufacturers’ sales, it was said, | 


; quantities of materials, equipment, 
|or supplies, the demand for which 
is in competition with those of 
|vital importance to the national 
defense needs. 

Hise pointed out that loans to 
|small businesses, especially those 
engaged in defense production, will 
be emphasized. Loans of $100,000 
or more and all participations in 
| private bank loans of $350,000 and 
|more may be authorized only by 
;the board of directors. Hise said 
|that these applications for larger 
|loans will be most thoroughly ana- 
|lyzed in order that action upon 
|them may be fully in accordance 
with the President's policy. 

These steps are taken, Hise 
istated, pursuant to a request by 
the President and with the objec- 
tives of lessening the demand upon 
|materials and other resources es- 
|sential to the defense efforts and 
|of restricting credit for non-defense 
purposes which tend to encourage 
| inflation. 


Junkers Get 
Fire Treatment 


In Milwaukee 


MILWAUKEE.—Used-car dealers 
here are getting so many ancient 
cars in tradeins—at least those 
dealers who take in the old vint- 
ages—that parts of the oldest ones 
'are being salvaged and the rest set 
on fire. 

Salvage companies handle _ the 
stripping and burning of the old 
ears, selling even the melted resi- 
due of burned cars as scrap when 
| the price is right. 

It is reported that the great in- 
flux of old cars, of the kind for 
which there is no market any more, 
is depressing the prices for sal- 
vaged parts. In early July, one 
|scrap dealer reported, the price for 
scrap went down a little, but it 
went up again the last week in 
July. He declared that the returns 
\from scrap sales provide the bulk 
lof the profit in the wrecking busi- 
| ness. 
| One wrecker stated that firms 
|like his are buying many times the 
| number of decrepit cars now than 
|was the case a few months ago. 
They pay used-car dealers an aver- 
age of $15 for the oldest cars, as 
| against about $25 for similar cars 
jlast year. This year, he said, cars 
12 years old are appearing at junk 
| yards, as against the 15 or 16-year- 
'old cars which were being sent to 
the junk yards during the past two 
years. 


Gotham to Test 
Parking Meters 


NEW YORK.—The first parking 
meters in this city are expected 
to be in operation by early fall, ac- 
cording to _ present’ indications. 
Mayor O’Dwyer cleared the way 
last week by approaching the plan 


for initial installation of 1,500 
meters. 
The devices, which will take 


dimes only, will be tested first in 
two sectors in Manhattan, two in 
the Bronx and one each in Brook- 
lyn and Queens. 





six-wheel tractors, ranging from 22,000 to 


new steel-flex frames; new transmissions; new 


bogie-to-frame mounting, and dual drive axles. Shown is the LF-195, which has a gross 


and ‘s powered by the Super Red Diamond 


406. This engine develops 154 maximum brake horsepower at 3200 revolutions-per-minute 
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i | 
u-M to Construct | Chevrolet, GM_Plans Discussed . . . 
Assembly Plant | He D 1 C , l 
e | 
VN: | Ow wedter UOUNCLS 
At Wayne, Mich. | 
lent, = 
hich DETROIT.—Lincoln-Mercury has | 
> a .nnounced plans to build a new as- | oO Cir ar 
onal sembly plant on a 179-acre site| 
west of Wayne, | i (Continued from Page 2) 
Mich. Benson} 
s to Ford, L-M general | Planning committee, which handles ; had been resumed, the Dealer Com- 
hose manager, said the problems incident to new-car pro-| mittee System of Operation was 
will company has tak- duction and distribution, and the again put into operation with the 
0,000 en options on the Dealer Used-Car committee, which further improvements and _ refine- 
Ss in site and hopes to | handles problems in connection) ments in the plan. 
= start construction | | with used-car merchandising. * * e 
sai this month. | @ iaeameneiie a ot th aaa >| teller cee ea 
' | > e e : . e : . a 
rger eh". ide at NASH GETS INTO ROEDO—The Nash Airflyte will be the official car for the Pikes Peak| committees was by appointment of | yp a os eee = 
ana- sout Side O° or Bust rodeo at Colorado Springs, Colo., Aug. 8-12. Shown with one of the cars are|/the zone manager, who selected 10 on 1 Seen BCE. Ore eee into 
ipon Michigan avenue Robert Phelps, Field Phelps and James Phelps of Phelps Brothers (Nash), Colorado Springs, ld 1 meh ‘th t ce two groups, using an agreed size 
ance (US-112), the new | and (standing beside horse) Cheddy Thompson, ice hockey coach at Colorado college. ealers each mon o serve ON) of contract as the dividing point. 
Benson Ford lant will house | Nash cars will be used by the governor of Colorado, to transport all dignitaries at the | each committee. This selection is left to local man- 
Pp r rodeo, by the parade marshal and as emergency ambulance cars during the rodeo} By rotating the selection of - ‘ 
Hise all Lincoln assembly operations | performance. | doen th : | agement since the average size 
: Citi. | on dail ealers throughout the 12-month | contract varies from z to zone 
by now being performed at the oa bw felt h deal }contract varies fro one to zone. 
i : lant at 6200 W. Warren Ave., | oe oe See oe Five dealers are then elected 
nes Detrett and the Mercury assembly | : ae San Se oe Cenwraes |from each of these two groups by 
ipon > , > | , iv Pi > 
pon | ike"tocated at Fords Rouge «| Model Plane Contest Finals «2x10, take sctive ‘part on one trom, each of these two groups, by 
and a ny will have a pro-| The committees would meet at ee cite Seltiag ‘te Ga 
nse > : ; e -alers : 2 
rage duction capacity of 640 cars per Draw 500 Area Champs Saal aie Gee Ee ee number of votes on each list are 
day on a two-shift basis, and will ; ; | chairm ho th rould take declared members of the committee 
: loy more than 3,000 persons. (Continued from Page 2) | c an, who en _wou ake of 10. 
employ caaainMaeeat ; s over and run the meeting. As a re- 

Staff offices of Lincoln-Merc Y\ resources and cooperated with the, fine arrangement with the Navy. | sult of discussion in these two com- These zone committees then 
will remain at the Lincoln plant/ty gs Army to stage a statewide With 130 dealers participating in | mittees, resolutions would be for-| function in similar manner to 
until the new administration build-| meet at Fort Lewis. the program, they held their Chi- | mulated and adopted. the prewar plan—meeting first in 
ing at Southfield and a '" | ‘The dealers provided more than cagoland contest at Glenview The chairman of each committee| the zone, then in the region and 
Dearborn is completed in ve by 50 trophies, four all-expense trips Naval Air station before some | would take these resolutions the| finally at Detroit. There is one 

“This major eee Pinging the International, and a college 5,000 spectators, | following month to a joint meeting! important change, however; in- 
Lincoln-Mercury was ma if ur Scholarship, while the army sup-| This year’s contest, the biggest | of committee chairmen from other| Stead of having meetings month- 

lers sary by pyramiding ne A Zz ae plied manpower, anc spotter planes|and best yet held according to|zones within the region. | ly, meetings are now held on a 
ient products which 2 a id. “The |and jeeps to return runaway planes. members of the dealers’ committee, | te quarterly basis with the same 
10Se present facilities, a = M —- Meets at both San Francisco Tought out 451 contestants, who 'P‘HIS regional committee meeting! committee serving for the entire 
on oe cee . one we lave and Los Angeles were presided competed for 126 trophies as well | at regional headquarters would, year. 
on small ae aoe a an busi-| over by lovely model plane 5 the trips to Detroit. | discuss and consolidate into one set} In order to insure rotation of 
set been oan oe i The Mercury | queens selected especially for the Dealers of metropolitan Detroit,|of regional resolutions the zone} regional and national committee 
— eg te - assembly | occasions. The San Francisco Who annually sponsor one of the| resolutions brought in by each zone | membership, no committeeman may 
the Hine “ . be oan a Ford pas-| meet, sponsored by the dealers of | ation’s big contests, are credited | committee chairman. |serve as chairman in a zone com- 
old plant is to ladies anal possibly nestheon California, utilized three With the introduction of model| In this meeting a regional chair-/ mittee more than one time during 
esi- aus euumbacme” , locations for the various events, Plane building in school vocational|man and co-chairman would be | the year. 
men ave was selected, Ford said,, concluding with speed and stunt Classes. During the school year,/elected, who in turn would control) jt is estimated that Chevrolet has 
' because of its location, the avail-| events at Seals’ stadium, where CUTSes were available in 29 local | the a and the regional chair-| adopted two-thirds of the sug- 
ell ability of transportation, both rail| representatives of both the Army | schools. . man of the new and a bag gestions advanced by the dealer 
for and truck, and for the large site| and Navy participated in award- | Cincinnati dealers, who work gional committees would the fol-| committees, 
oFe, which will be adequate for em-/| ing trophies and nine all-expense | closely with the city recreation a — —- > a to “The main outlying principle of 
sal- lo arking, car storage, test| trips to the International to the | department, have organized 31 |from the National Dealer Plan-| 11° Gommittee System of Opera- 
e ploye Pp g, : _ PAL clubs (Ply th A ning committee and the National|~”"* | - 
_ track and future expansion. winners. ymou ero : /tion,” states Sales-Manager W. E. 
for . a ‘ ; League), and have one of the | Dealer Used-Car committee. latch ska, e 
: The Wayne plant will be the! Southern California dealers, : . Th : : .eo|Fish, “is that the dealers them 
it ; cat nations’ most progressiv i e national meetings of these : 
; fourth one to be built within a|sponsors of the meet at Los Ange- prog e pro two committees would in turn dis-|S¢!ves run the meeting, control the 
= three-year period by Lincoln-Mer-|ljes, provided the same number of, ®T#™s. cuss and consolidate the various|COMVversation and arrive at resolu- 
rns cury. Others were opened in 1948) all-expense trips. A feature of the, Among the larger contests was sets of regional resolutions brought | tions independent of any factory 
ulk | at St. Louis, Los Angeles and Me-|Los Angeles meet was the setting|the National Capitol Airshow at lin by the regional chairman man or factory thinking, This in- 
— tuchen, N. J. The new plant will|of a new speed record when a| Washington, D. C., where 526 con- | Finally endin = with a national|SUres a completely free expression 
i serve the Lincoln-Mercury central|/Class D model plane flew 152.7, testants sponsored by Plymouth pe of sapiens from each of the|°f dealer thought and dealer plan- 
. . : : c . : e : 
rms sales region, which includes Mich-| miles per hour. dealers flew their buzzing craft be-|two committees ning for both products § and 
the igan, Ohio, Kentucky, West Vir-| jy, Tucson, while the tempera- fore an estimated 125,000 specta- * « ® policies.” 
_ = oe Se Penm-|ture ranged up to 104, dealers ar-| Gelphis oo by ™ oe. ITH this series of zone, regional ons 
: a, Sn Se Se “|ranged a Plymouth parade which | : Rene and national meetings continu- ee . 
rer- nois and Virginia. | carried a display of model planes. en oe and nearly 100,000! ing month after month, ny meee line Hutchinson Leaves 
— a en ow |The contestants, following in Dodge | *Pectators. of communication was established \ T 
ae Re nolds Rations | trucks, tossed tiny gliders to the : between dealers in every section of For Europe our 
4 y | spectators. Con ress O ens the country and top management 7 
am Al ° t | The Dallas meet attracted 113 £ os P “ns at the Gabkedl Glen, | SOUTH BEND.—R. A. Hutchin- 
are + umimum to entrants who were after $1,000 D . f N e Within the first six months of |S0n, president of Studebaker Ex- 
Brod — in prizes and the trip to Detroit. rive tor ew its history, the committee system | Port Corp. has left on a business 
_ Civilian Users Despite a couple of crashes, Rich- | of operation gave an opportunity trip to Europe where he will visit 

LOUISVILLE.—Allocation of alu-| #74 Wickline, 19, patched up his Defense Taxes | to more than 900 Chevrolet deal- Studebaker marion One — 
minum for civilian use was an-| Planes and went on to be high WASHINGTON.—Taking its first) °TS to take active part in the |in 13 countries. a oo 
nounced here last week by Reyn-| Point winner for the meet. step to comply with Pre 1g Its Mrst) affairs of Chevrolet by active | for England from ae oe - 
olds Metals Co. A flight of 16 National Guard Bi 7 my We resident Tru- membership on a committee. By |8, on the Queen -~ . ‘a 

Disclosing that all orders for Thunderbolt fighter planes enter- man’s request for $5,000,000,000 in| the end of the first year of opera- plans to be back in the U. S, in 
aluminum for national defense pur- tained the crowd at Jackson, Miss., new revenue, the Senate last week | tion 1,880 dealers had contributed. | October. ci i 

in poses will be accepted and sched- with aerobatics, and the U. S. Air imposed approximately $55,000,000! When World War II started, the The Studebaker o cial = _ 
ton uled for immediate production Force provided an exhibit of air|in new excise taxes and killed the | new and used-car committees were | Vey business — in “es = ’ 
ac- Richard S. Reynolds, president, said | Power supplied by Wright-Patter-| excise reductions approved by the | dropped and Customer Service com- | eee recs i tga i 
that this policy will make it nec- son Air Force base, Dayton, O.| House before the Korean war. |mittees were established in their|land, Germany, . ‘ m, 

— - to allocate metal to custom-|4mong awards to contestants,| «#4. now levie ..._|place, Throughout the war these|France, Switzerland, Italy, Spain 
ray pring 7 aaa ae — = Jackson dealers included 69 model +t : oe = oe television | Committees continued to function|and Portugal. He will also inspect 
a 7 - = — - lle calla. plane engines, very practical prizes ee units and slot! with meetings as time and condi- | Studebaker plants in Belgium, Den- 
filling aia orders that have been | forthe model builders. tions would permit, striving to fur- | mark and Sweden. ; ; 

accepted. since there are instances| -!¢ Plymouth dealers of Dade At the same time, the House|ther the rendering of customer} Hutchinson will hold special sales 

ike 2 iam it : “i - - to | county (Miami), Fla., now in their Ways and Means committee voted,| service to the millions of Chevrolet | conferences of Studebaker distribu- 
in = whic ; oo e ee ‘© fourth year of model plane promo- 15 to 8, against considering an cars which were engaged in trans-|tors and dealers from Europe, 
in ivert materials in production in tions, held their meet over two| Xess profits tax at this time. This | porting war workers to and from| Africa, and the Near East during 
ok- order to meet promptly urgent re-| oovends in June. “Flannel Mouth |™ove, combined with Secretary of | their jobs. |the Paris automobile show, Oct. 

| 5-15. 





quirements of defense agencies, he 
pointed out. 


Mizel to Verschoor 
Phillip Mizel has sold Mizel Mo- 
tor Co., Mitchell, S. D., to J J. 
Verschoor of Western Chevrolet. 





a quality 


BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 


and which we can recommend. This binder 





|Don” Stremmel, the original of the 
| Smilin’ Jack comic strip character, 
|/announced the meet. He was offi- 
|cial announcer at the Third Inter- 
national at Detroit last year. 
Chicago dealers over the past 
several years have worked out a 





binder which will stand the gaff 












|the Treasury John W. Snyder’s call | 
for immediate action on the Presi- | 
dent’s taxes, appeared to stop a 
drive for an immediate excess 
| profit tax. 

In Snyder's statement before the 
Senate tax committee, he empha- | 
sized that Truman's $5,000,000,000 
tax request was “a first step only” 
in tax increases necessary “for de- 
fense against unscrupulous destroy- 
|ers of peace.” 


In October, 1946, after production 


ae 


| TO 
He added that: “This must be 


SELLING 
followed as soon as possible by a} 
more comprehensive program to in- ° 
crease very substantially the pro- | 
ductiveness of our revenue system | 
|and to adjust the added tax burden 
on a basis which will be fair to all | 


of our citizens.” 


In a preview of future tax meas- | 
ures, Snyder's statement mentioned 


knowl 


©. Mune under 


By Jone from 


salesmen. Guide them in the techniques 


Few men 


Munn. 


Now in Book Form 


JOHN O. MUNN’S 
‘A Guide to Automobile Selling’ 


today have as penetrating oa 
the auto business John 
still who have his 
problems, gleaned 


edge of as 


There are 
standing of 
40 years’ 


fewer 
dealer 
experience. 


Selling versus Overallowance—Put this book in the hands of every one of your 


that de-emphasize the importance of the 


used-car allowance. Each chapter of this cloth-bound book is a money-maker. 


The is covered with black Levant leather cloth, | | “a later examination of appropriate | : , 

ds. stiff sides, holds 26 issues of Automotive | methods for dealing with the com-|| Sixty-four ideo-packed pages. 

ew News in removable metal blades. Price $7.50 || plex problems of excessive profits, ° 

oo postpaid to our subscribers. | anameree - stimulate defense pro- | $3.50 per Copy, postpaid 

nd BOOK uction an i interrelationships be- BOOK DEPARTMENT 

- AUTOMOTIVE NEWS DEPT. DETROIT 26 | tween taxation and direct economic | Automotive News 2666 Penobscot Bidg. Detroit 26, Mich. 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 








AUTOMOTIVE NEWS, AUGUST 7, 1950 


|Rouge Strike Threatened Over ‘Job Runaway’ . 


UAW Fights Decentralization 








said the 
three-cent 


President Delwin Craig 
workers thought the 
raise was insufficient, although no 
other auto maker except GM has 
given any raise at all this year. 
At a picnic held for Nash em- 
ployes on July 23, violence broke 
out when certain employes were 
accused by fellow workers of hav- 
ing signed a peace petition alleged 


ito have been circulated by Com- 


munist fellow travelers. 

During a fight several of the 
alleged fellow travelers were re- 
ported to have been severely 
beaten up by non-sympathizers 
among the employes. 

On the following Wednesday it 


|was announced that two of the 


j 


alleged fellow travelers had been 
discharged by the Nash manage- 
ment and that five others had been 
given leave of absence so as to 
keep them out of the plant “to al- 
low the anti-Red forces among 
employes to cool down,” and thus 
avoid other fights. 





Auburn Clutch Reopens 


After Strike Ends 


AUBURN, Ind.— The Auburn 
Clutch plant has resumed oper- 
ations following agreement on a 
new pension contract with UAW- 
CIO workers who called off a 
seven-week strike. 

The agreement brought cancel- 
lation of a management threat 
to close the plant permanently 
unless the strike was settled. 
Auburn Clutch is a division of 
Dana Corp. 
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(U.S. PRODUCTION ONLY) (Continued from Page 1) the Taft-Hartley law when it re-| 
Week Week Jan, 1 dan, 1 : “ . fused to “open its books” to the 
| ii )6=l rh) Satan — | Communist - promoted “Hands Off a P 
Aug. 5, Week, July 29, duly, Aug.6, Aug. 5, | Korea” petitions incited near-riots : 
1950 1949 1950* 1950* 1949* 1950* | at the Nash body plant in Milwau- 1 £ -w 
CHRYSLER 37,263 29,508 36,167 146,959 633,407 548,071)... and the Buick-Oldsmobile- RUGAS' letter to Local 600, am- 
Chrysler 5,116 4,033 4,702 20,117 = 83,551 76,053 ting plant in Linden, N. J. Four plifying the decentralization | 
DeSoto 3,730 3,147 3,649 14,938 64,655 57,209 | f the -C a we F use plan, was sent after the local be- 
Dodge 10,019 8,209 9,985 40,461 160,265 153,943 | ° » eee were © gan a weighty propaganda drive 
Plymouth , 18,398 14,114 17,831 71,443 324,936 260,869/Pended by the UAW at Linden, | oy the issue in its weekly news- 
FORD 29,894 25,936 32,348 126,384 600,112 957,855; while seven of the Nash employes | paper, Ford Facts. 
Ford 23,272 19,943 25,502 99,485 468,455 738,897 | |were either fired or given leaves| «pjans for the future,” the Ford 
Lincoln 732 975 74300 2,875 21,353 21,147 jot absence. industrial relations chief declared, | 
Mercury 5,890 5,018 6,103 24,024 110,304 = 197,811 3. Bendix Aviation Corp. and (“will be determined first of all by 
GENERAL MOTORS .. 64,131 50,354 = 70,188 263,635 1,311,246 1,810,911| «4. UAW agreed on a pension |the overall economic situation 
Buick 11,600 7,177 18,067 47,254 241,304 $26,639) oreract providing a full union |Which, in turn, will determine the_| 
Cadillac 2,962 1,752 3,014 11,642 53,313 60,118 | h d swe ¢ demand for car and truck produc- 
Chevrolet 31,022 26,635 34,767 131,428 647,550 908,031, iam — - i wage raise of (tion. 
Oldsmobile 8,214 6,233 8,568 33,066 172,571 236, 677 | ree cents an hour, “ ’ ane 
Pontiac .... 10,388 8,557 10,722 40,245 196,508 279,446) 4. Appointment of Ronald W.| | (1m ‘he Second place, the me 
KAISER-FRAZER 4,014 1,729 3,562 9,384 45,710  56,725| Haughton as a Ford contract um-| 7#tion of company facilities will 
Frazer 56 senses : 6,442 9,680| pire was announced. Haughton,| P¢ 8reatly affected by me aay 
Kaiser .. 4,014 1,673 3,562 9,384 39,268 47,045) now impartial chairman of the| of Ford Motor Co. to remain 
CROSLEY 184 183 140 563 6,450 4,030' Ford-UAW pension board, will, Competitive in a highly competi- 
HUDSON 3,780 = «2,774 3,904 = 14,466 = 96,900 = 92,481) work with Dr. Harry Schulman,!| tive industry.” 
Se 4,085 an — ie pH ‘aa |Ford-UAW umpire since 1943. | Explaining that Ford had not yet 
, : : ’ ae eee , , > | decided exactly what operations 
STUDEBAKER ...... rye Ye eM yt Rel Dre nepenge Pheoey Pakng richard Petrie eal Seen ik a eee 
. y 868 1.287 4.185 20.261 20 7 | that a company pleading financial | wou e performed in the new 
WILLYS-OVERLAND+ , , , 567 | inability to raise wages violated | |Cleveland, Buffalo and Cincinnati | 
Pea ae Sukhee sald Oaek ahs Oe wee | —— — plants, Bugas said attempts would 
Total Cars, U. S. 149,845 120,083 156,933 601,894 2,995,100 3,823,567 . 6 be made to replace all transferred | 
~ #Station wagons and Jeepsters. *Revised, ideas Registry |work with jobs now done by out-| 
= ’ 'side suppliers. 
COMMERCIAL CARS Up 60 Percent | there (was no, comment | from 
(U.S. a a — ins iia CHICAGO.—Motor vehicle regis-|from Stellato to enter the contro-| 
Weei Wee an. an.! (try in Chicago has increased 60|versy. To be valid, any strike ac- | 
., Ss . T » | : 
ia 6. Week, duly 29, jens, ine. 6 an. 5, |percent in the last five years, ac-| tion of Local 600 would have to be | 
1950 1949 1950* 1950* 1949* 1950* |cording to the city revenue com-| sanctioned by the UAW’s Interna- | 
CHEVROLET 9,984 6,983 11,215 41,585 256,968 300,341 | missioner’s office. |tional Executive Board. 
CROSLEY 8 9 3 27 237 236 Chicago so far this year, it was| alg Ps 
DIVCO 82 29 108 554 2,144 2,562 | said, has issued 798,291 licenses for| THE contract spurned by Hudson | 
DODGE . 3,892 2,459 3,921 = 14,998 = 98,757 51,591 | cars, trucks trailers, buses and workers would have given them 
FEDERAL 35 14 46 121 902 —_1,006 | motorcycles. This compares with aja three-cent raise as well as a 
FORD 6,866 6,074 6,365 24,104 138,642 213,409 total of 488,276 licenses issued at|General Motors-type pension plan 
GMC . 1,797 1,578 2,173 7,508 57,367 64,714 the end of World War I in 1945. and a full union shop. Local 154! 
INTERNATIONAL ‘ 3,112 2,993 2,957 =: 10,252 90,666 73,759 | — ah diel acciiscneniiiclaiiel ase 
MACK 306 138 271 970 4,221 6,357 
REO ..... 230 389 220 786 2,218 2,942 
STUDE BAK ER . 1,024 961 624 3,100 43,906 30,756 
WILLYS-OVE reer med | CLASSIFIED WANT fa DEPARTMENT 
WILLYS-OVERLAN D _ 887 960 3,867 9423 23,42 
MISCELLANEOUS 308 412 308 1,298 10,971 8,912 
ee > om al ical i aca Reaching an estimated 90,000 readers engaged in all branches of the automotive 
Total Trucks, U. S. 27,644 22,778 29, 171 110,224 746,457 787,696 Rates: FIFTEEN CENTS (iSc) PER WORD for one insertion or two insertions of the 
Total Cars, Trucks : : oo ‘ Position Wanted Ads accepted at half-rates to encourage this classification for 
U. S. , 177,489 142,861 136,104‘ 712,118 3,741,557 4,611,263 Count initials and groups of numbers as one word. Ads may be 
~ Total Cars, ‘Trucks | but if signed ‘Box No in core of Automotive News, Detroit 26, Mich 
Canada incaminates 6,916 6,212 9,442 39,679 171,710 231,015 and extra service as replies are forwarded, unopened, the same day receivec er 
Grand Total, WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING 
Cars and Trucks 
U. S. and Canada ......184,405 149,073 195,546 751,797 3,913,267 4,842,278 





*Revised. 


_Drive, Sterling, 





Miscelianeous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
Nash, Diamond T, ete. 


Tightening Steel Pinch 
Cuts Output to 177,489 


(Continued from Page 1) 


HELP WANTED 


wants service manager who is now suc- 
cessful but desires opportunity to increase 
earnings and eventually become part of 
ownership. Complete supervision of serv- 
ice and parts departments. This is the 
best opportunity in Detroit for the best 
man, Box 4220, News, 
Detroit 26. 


c/o Automotive 


|L ARGE FORD DEALER, center of Detroit, 


harder than that of other durables | | for the production of about 5,000,- 
mainly because the steel industry | '000 cars and trucks annually. 

has been quite generous in the past 

in meting out tonnage to automo- | 


tive accounts. 


Any tightening up of supplies, 
bound to hit 


it is explained, is 
car production first. 


things could be a 


lot worse 
they are confident that full curtail- | | News’ 


* + + 
[pUBine July, despite steel short- 


ages, U. S. plants turned out 
passenger cars alone at a rate of 


| better than 7,000,000 annually and 


they still see a possibility of doing 


|better in August. 
But auto officials are agreed that | 


and} 


Rolling from U. S. plants last 
month, according to AUTOMOTIVE 
tabulations, were 601,894 


ment of car output is not in the |cars and 110,224 trucks for a total 


foreseeable future. 


They point out that even a 25) 
percent cut in the supply of steel | 


available for 


civilian 


purposes | 


would conceivably still leave enough | 


Mercury Output 


Nearing Total 
For Peak Year 


DETROIT. 
1950, more Mercury 
have been produced than 


similar period in the car’s history, 
according to S. W. Ostrander, op- 


| cars, 


1U. S. 
In seven months of | 


automobiles 


in any | 
|}sembled the 5,000,000th car or truck 


| 


erations manager of Lincoln-Mer- 


cury. 
Total 


105,286. 


1950 was June, 


production through July 
was 192,841 units as compared to 
203,339 for the entire year of 1949, 
the best previous year, Production 
the first seven months of 1949 was 





when 33,664 cars 


Largest single month so far rs 


came off the lines. On June 22, an 
alltime single day’s high of 1,493 


cars was recorded. 





‘of 712,118 vehicles. 


August schedules still call for 
844,000 units—713,000 cars and 
131,000 trucks. However, attain- 
ment of the car production goal 
is doubtful because two plants 
will close down for a model 
change during the month, 


A more conservative estimate of | 


August potential might be 660,000 
with the initial truck esti- 
mate holding good, for a total in 
plants of 791,000 vehicles. 

* * * 


} OWEVER, before the month is 
out U. S. plants will have as- 


of 1950 nearly six weeks before 
they accomplished the same in 1949. 
Nearly every car maker in the 
industry has been turning out 
vehicles at a faster pace this year 
than last, except Chrysler’s divi- 
sions, Packard and Crosley. 
Chrysler, of course, was down | 
more than three months because of 
labor trouble. 
has been closed only for a ‘model 
change and still has produced only 
31,959 cars so far this year as com- 
pared with 64,479 in the same period 
of 1949. 








Packard, however, 


WANTED—Service manager or above aver- 
age service salesman by one of the 
largest Buick dealers in Virginia, lo- 
cated in the southeastern part of state. 
Applicants must have broad experience 
in handling customers and a reasonable 
technical knowledge of product. Perma- 
nent position with good salary and com- 
mission, making earnings unlimited, is 
offered to one who can qualify. Please 
do not reply unless you can meet these 
requirements. Mail photograph with de- 
tailed list of previous employment. All 
replies held strictly confidential. Write 





Box 4211, c/o Automotive News, De- 
troit 26. 7 “ ie Sr : 
SERVICE MANAGER. Aggressive and 


alert, thoroughly experienced on Chrys- 
ler-Plymouth cars. Must be able to take 
complete charge of shop and have broad 
experience handling customers and em- 
ployes. Kindly send recent photo and 
furnish detailed list of previous employ- 
ment—achievements and salary in each. 
Location between Rochester and Syra- 
cuse, N. Y. Reply to Box 4204, c/o 
Automotive News, Detroit 26. 


SALESMEN WANTED 


WANTED. Salesmen to sell ‘‘hot'' acces- 
sory specialty item to automobile dealers. 
“‘Automatic'' car washer sells fast. Deal- 
ers reorder regularly. Brand new! Be first 
in your area with this big seller. Liberal 
commission. Nationally advertised. (See 
ad this issue). Write or wire for more 
information. 
MELAIRE DISTRIBUTING COMPANY 
Dept. AN 
420 Lexington Avenue, New York 17, N. Y. 





LARGE DISTRIBUTOR, approximately 
3,500-car wholesale, 1,000-car retail, de- 
sires young, aggressive, capable account- 
ant-bookkeeper who has had_ several 
years’ experience in large operations. 
Large modern building, air-conditioned. 
Will consider male or female, Write, 
giving full qualifications and salary ex- 
pected. Box 4197, +c/o Automotive News, 
Detroit 26. 





AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 








HELP WANTED 


Senior Designers 
WANTED 


Manufacturer of small to medium 
products, involving high grade accurate 
sheet metal work and control devices of 
a fairly intricate type, requires qualified 
Senior Product Designers. Experience in 
both design of product and of tooling for 
production, and in manufacturing pro- 
cesses involving use of soldering, brazing, 
welding and intricate forming desirable. 
Sound technical qualifications essential but 
formal education secondary. 

Applicants must be fully competent to do 
good volume of design work, and direct 
draftsmen and detailers in assisting on 
their own work. 

While work may not involve war produc- 
tion, applicants must be able to meet 
security clearance requirements. 

Excellent salary and future possibilities 
under good working conditions available 
to right men. Location — Western New 
York. First letter should give full particu- 
lars of age, training, experience, previous 
employment and earnings. 

No reference checks will be made without 
applicant's permission. 


Box 4210 
c/o Automotive News 
Detroit 26 





LARGE RETAIL OPERATION in middle 
west, approximately 1,000 new car deal, 
has opening for young, aggressive, capa- 
ble assistant sales manager and used 
car manager. New modern building and 
equipment. Bonus will be paid according 
to your effort and production. Write, 
giving full qualifications and base salary 
expected. Box 4198, c/o Autémotive 
News, Detroit 26. 


PILOT WANTED — Military background; 
either experienced in selling new and 
used cars or secretarial experience. Write 





or phone Rollin H. Stewart, Stewart 
Motor Sales, Inc., 3209 E. Washington 
St., Indianapolis 1, Ind. 


WANTED—PARTS MANAGER. Chevrolet 
dealership in midwest. Top compensa- 
tion for right man. City approximately 
25,000 population. Box 4205, c/o Auto- 
motive News, Detroit 26. 


sized 





| HELP WANTED 


| EXECUTIVE, 





PARTS 
knowledge sources, 
with full details, 

Detroit 26. 


ough 
Apply 
Automotive News, 


Box 4218, 





|} EXPERIENCED PARTS MAN and me- 


Inc., 





POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7!/. cents per word for one 
insertion or two insertions of the same 
copy at 12!/, cents per word. Cash in 











advance. 


SALES MANAGER — Promotion, 


lecturing. Am _ ex-dealer, 
14 years in all 
merchandising, Volume-conscious, 
ported by ideas and know-how 
types of markets. Have the ability 
project salesman—ship, hire, 
supervise salesmen. High type, 
man, who is a_ born 
Appearance and magnetic 


that sell 
will, Hard driving, fast 
house man, Dynamic energy, 


ment. 
ing. A fast, efficient closer. 
good habits, honest, loyal, 


ship. 
high potential. 
News, Detroit 26. 


GENERAL MANAGER—Over 20 years’ ex- 
perience with Ford dealerships in com- 
plete charge. 





standing accomplishments 
years. Large-volume setups. 


over 


basis. Would 
well. Finest of 
reason for changing position. 
West Coast but will 
good deal. Box 4200, 
News, Detroit 26. 


GENERAL MANAGER. Age 40; 
honest, very conscientious. 
modern merchandising. 


profit 
references. 





ment. 
man and sales manager; 
Dodge. Welcome sstrictest 
as to character, etc. Box 4194, 
Automotive News, Detroit 26. 


SERVICE MANAGER or assistant. 
years’ Nash, Ford experience. Neat, 
gressive, steady. Know all 
service management. Age 29, 
anywhere, Box 4193, 
News, Detroit 26. 


MANAGER. Thor- 
organization. 
c/o 


chanics for Chrysler products dealer. 
Write or call Service Manager, Navarro, 
Key West, Fla. 










training, 
‘‘Big Three,’’ 
phases of automobile 


to 
train and 
quality 
sales promoter. 
personality, 
combined with a friendly human touch 
the product and create good 
moving key 
tempered 
with broad experience and sound judg- 
A specialist in used car apprais- 
35, married, 

adaptable. 
Now sales executive with large dealer- 
Desire permanent opportunity with 
Box 4199, c/o Automotive 


Experienced in every phase 
of dealer operation with many very out- 
these 
Will work 
and prove ability on percentage of net 
like to invest as 
Excellent 

Prefer 
go anywhere for 
c/o Automotive 


sober, 
Familiar with 
Have specialized 
in sales training and employe develop- 
Approximately 14 years as sales- 
Chevrolet and 

investigation 
c/o 


Five 
ag- 
phases of 
Locate 
c/o Automotive 
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POSITION WANTED 
sA ES EXECUTIVE — General manager, 
years New York, New Jersey metro- 


itan and suburban areas, desires affilia- | 


mn with medium sized dealer of a popu- 


make of car in a desirable ree deat: | 


xperience covers owner and large deal- 
ship operations of cars and trucks in 
rious types of markets including 
vergency and war periods where short- 
es and regulations existed, Will con- 
ier offer in territory outside of present 
ition. Satisfactory references, also 
factory data for approval, Box 4219, 
» Automotive News, Detroit 26. 


sEn VICE MANAGER—Chevrolet. 
ted in connection with Chevrolet dealer 
service or general manager. 25 years’ 
itomotive experience, 20 years’ exclu- 
vely Chevrolet; 12 years service man- 
ger, including S years service and parts 
anager. Some new and used car sell- 
g. Would like financial interest. Box 
}213, c/o Automotive News, Detroit 26. 


DISTRICT MANAGER, thoroughly experi- 
enced in cars and trucks. Familiar with 
ill phases of wholesale operation. Prefer 
Florida territory but will consider any. 
Box 4206, c/o Automotive News, De-| 
troit 26. 


QUALIFIED GENERAL, sales or branch 

















Inter- | 


AUTOMOTIVE NEWS, AUGUST 7, 1950 


USED CARS FOR SALE 


—AUTO— 
AUCTION 


— 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


enfin 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


You will always find real action at 


both these auctions. 


R. D. WEST, Prop 


Jos. E. Johnson Tex Rickard 


Auctioneers 





manager. Preferably Ford, GM, Nash or 
K-F dealer, Position desired in Southern 
California. Complete details on request. 
Box 4212, c/o Automotive News, De- 
troit 26. 


\CCOUNTANT - OFFICE MANAGER, 15 
years’ experience includes Chrysler, Ford, | 
General Motors, public auditing, tax re- 
turns. P. O. Box 4663, Kansas City, Mo. | 


DEALERSHIP AVAILABLE 





MONTANA DEALERSHIP, 
Studebaker. $15,000 for stock and fix- | 
tures. New building, reasonable rent. 
Consistent money maker. Can finance 
party acceptable to Studebaker Corp. | 
Box 4208, c/o Automotive News, De- 
troit 26. 

WELL ESTABLISHED, popular car and 
truck dealership located in excellent town 
in southeast, 21,000 population. New | 
building, excellent bocation, ample space, | 
used car lot, well equipped service de-| 
partment. Unusual opportunity. Sell | 
business—sell or lease building. Box | 
4209, c/o Automotive News, Detroit 26. 

AUTOMOBILE AND TRUCK AGENCY, one 
hundred miles from Detroit on main 
highway. Community 15,000 population. 
Modern building—6,000 feet floor space. 
Doing over quarter million dollar yearly 
volume. Deal direct with owner, Ad- 
dress Box 4203, c/o Automotive News, | 
Detroit 26. 


DEALERSHIP, now handling K-F and 


now handling | 





Willys, Deep South—good agricultural | 
and cattle area. Proven oil field. Priced | 
to sell. Box 4215, c/o Automotive News, 


Detroit 26. 
DEALERSHIP WANTED 

DEALERSHIP WANTED — ‘‘Big Three.’’ 
Prefer east coast, New York area. Am- 
ple capital and long experience. Will 
consider buying into dealership having 
good potential. All replies confidential. 
Excellent references. Box 4214, c/o Auto- 
motive News, Detroit 26. 

CHEVROLET OR OTHER G.M. 200 to 
400-car contract. Experienced operator 
with ready cash. Contacts treated 
strictly confidential. Box 4207, c/o Auto- 
motive News, Detroit 26. 

DEALER SERVICES 

DEALERSHIP INVENTORY. Taken after 
your closing time. Parts and accessories 

office and equipment, unbiased and | 
complete. Experienced crews for each 
car manufacturer. Buy or sell your deal- 
ership with our figures for complete 
satisfaction. Talbot's Automobile Dealers | 
Inventory Service, 4690 Newport, Detroit | 
13, Mich, Phone Valley 2-9377, 1-7765. | 




















INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help, 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization—in business since 1939. Free 
booklet on Parts Department operation seni 
on request. Call or write for service details 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6445 | 





TEXAS MOTOR VEHICLE 
INFORMATION 


New Cars — General Registration 
Dealer Lists — Mailing Lists 


Capitol Information Service 
101 E. 10th AUSTIN, TEXAS 





BUSINESS OPPORTUNITIES 
AUTOMOBILE AGENCY, garage and gas. 
Sacrifice for $8,500; 5 & 10 cent store, 
$6,500; groceries, meats and restaurant, 
including real estate, $11,000; groceries, | 
meats, gas, home, farm, $15,000. Others. | 
H, L. Chambers, Wauchula, Fla. 





To an Up-and-Comer | 
Who Wants to Make 
His Pile Now! 


This opportunity is directed straight at some 
particular man who is looking for a way to 
make more money. He may now be a jobber 
or a manufacturer's representative. He has 
had experience in automobile, parts or equip- 
ment selling. He prefers to specialize on one 
or a very few products, because he's thorough 
and conscientious and he likes to do a good 
job of selling. For such a man, who is rarin' 
to go, and who can finance a business that 
will expand in direct ratio to his efforts, here 
is the chance of a lifetime, including (A) 
Exclusive Distributorship, (B) All the territory 
you can cover, (C) Wide profit margin, (D) 
Endless repeat business, (E) Fast growing 
market, and (F) Product and Plan that assure | 
hard work being profitable. 


Openings are now available in a number of 
distribution centers. Write us a complete and 
convincing letter about yourself and we'll see | 
you soon, | 


Bondwell Products 
PLYMOUTH, MICHIGAN 








| 915 N. 


KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Col. R. V. Martin, Auctioneer 
Ilinois St. 


Philadelphia’s 3 
BIG DEALER AUCTIONS 








TUESDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 
Automobile Auctioneers 
6600 N. Broad St. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 


8 P.M. 


Indiana's Oldest Auto 


AUCTION 


Held in a Big Cool Building 
In the Heart of Downtown 


INDIANAPOLIS, INDIANA 
Every Wednesday—12 Noon 


RAIN OR SHINE 


150 to 200 
Cars Pass Through the Auction Block 
85% to 90% 

Sold to Good Solid Buyers 
Make Your Reservations Now! 
Bring Your Cars Early! 
CALL LINCOLN 7447 


DEALERS ONLY 
When Buying or Selling . . . Your 


Wise Choice Is 


CLARKE AUTO AUCTION 


1125 N. MERIDIAN ST. 








ATTENTION DEALERSI!I! 


At Greatly Reduced Prices 


1948 Chevrolet - Ford - Plymouth 
4 Door Sedans 


Excellent Bodies -:- Good Motors 
All Cars Formerly Used for 
Cab Service in Phila. 


Phone or Write: 


THE R. A. COMPANY 


43rd & Locust Sts. e PHILA., PENNA. 
SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 


WHEELING ILLINOIS 


AUTO AUCTION 
Every THURSDAY Noon 


15 miles north of Chicago limits on Route 45 


Milwaukee Avenue—Phone 348 
Oldest Dealers Auction in Cook County 
(Chicago). 35 years experience in the 
Automotive Business. 

Al Kellum—Auctioneers—Joe Ostergrant 


AUTOMOBILE 


AUCTION 


28 Miles From Chicago Loop 
V2 Mile East of Illinois State Line on Route 30 
EVERY FRIDAY — II A.M. 
175 CAR AVERAGE 
We have actually sold an average of 93 
cars per sale since the day we started. 
STRICTLY WHOLESALE 
Dealers Buy — Dealers Sell 
George Lawson and Bud Fennema 
Owners 
Dutch Stuart, Auctioneer 


Dyer Auto Auction 


PHONE 4111-4051 DYER, INDIANA 
Res. Lansing, III. 730 or 107R 








Phone Lincoln 5383 


FRIDAY | 


Phila, Pa. | 


USED CARS FOR SALE 


AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 


ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


__ USED CARS WANTED 


WANTED. 





IMMEDIATELY Nine 


Ford 
1948 4-door sedans. Perfect condition, 
radio. Taxis considered, Offers. Box 


4216, c/o Automotive News, Detroit 26. 


PARTS FOR SALE 


PARTS FOR SALE. How much on the 
dollar will you pay? Have eleven hundred 
dollars worth of Packard parts, mainly 





from ‘42 back, Make an offer, Bill 
Dean Motor Co., Box 1029, Lubbock, 
Texas, 


FOR SALE. 1947 Pontiac Streamliner 
sedan coupe body. Includes header panel 
and trunk lid—$250. Jones Motor 

Inc., Fond du Lac, Wis. 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 


Parts. . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


| 
doors 
Co., 








ROBERTSON BUICK CO. | TOW BAR SALES COMPANY 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 
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FORD PARTS WANTED 


Genuine new or surplus parts. Advise best 
price, quantity. No amount too big or too 
small. Close outs, 
| dise acceptable. 


Automotive Parts Company 


| 429 West 46th Street, New York 19, N. Y. 





TRUCKS FOR SALE 

1946 Miller dry van, 32-foot 
tandem trailer with 1949 model Trail- 
mobile tandem unit. 11.00 x 20 tires, new 
brake lining, A-1 condition throughout. 
Picture upon request. Murray Motor Co., 
| Monroe, Ga. Phone 3671. 


| ss BUSES WANTE 
| CHEVROLET 6702 or 4502 for delivery to 


|FOR SALE 











Mitchell, Ind., in August. Wire our cost 
FOB Mitchell up to 10 units, United 
Bus Sales, 828 E. Manchester Ave., Los 


Angeles, Calif, 


___' TRUCK EQUIPMENT FOR SALE | 
FOR SALE. Truck wrecker hoist assembly 





lanti, Mich. 

OFFICE EQUIPMENT FOR SALE 
| ACCOUNTING and BOOKKEEPING MA- 
| CHINE—Burroughs. Style No, 772020— 
| No. 43MN. Thirty separate totals ca- 
| pacity, Provides detailed breakdown, 
| distribution and cost of sales, purchases 
and cash journals. Accumulated totals 
| and sub-totals always available. Posts 
| to customers statements, accounts re- 
| ceivable, payable and general ledgers. 
| Will handle payroll accounts. Two years 
| 





old, good as new, very substantial sav- 
ings. Hudson-Jones Automobile Company, 
1406-1410 Locust St., Des Moines 9, Iowa. 


SHOP EQUIPMENT FOR SALE 


SHOP EQUIPMENT FOR SALE. We have 
three model 1000 Sundstrand paint shop 








production sanding machines complete 
with air and water hoses, Only $125 
each. Our cost, $200 each. These ma- 


chines used less than thirty days and | 


unconditionally guaranteed. Contact San- 
ders Motor Co., Raleigh, N. Car. 


PARTS BINS (Lyons)—53 for sale; 7x3x1, 
| Lustron tan, brand new, complete with 
| shelves, dividers and 2 rows of drawers. 
| Cost us new $4,200. Are liquidating our 
| second parts department for which they 
| were intended, Will sacrifice $1,000. 
Timmerman Sales Company, Ford Dealer, 
Lima, Ohio. Phone 4-7131. 
WHEEL BALANCING can be a means of 
quick, easy profit. A new quality wheel 
balancer, only $24.50. Send for free in- 
formation. Clinton Sales Co., Box 577, 
Rochester 2, N. Y. 


SHOP EQUIPMENT WANTED 








| chines, Cash. Nemith Auto Co., Latham, 
,. ee se 

| WANTED—Any quantity of used 6” and 
7%” Lupton bin dividers. Write Bell 
Chevrolet, Inc., Ironton, Mo. 


TIQUE CARS FOR SALE 








ning condition, C. H. Ackley, 740 S. 
Main St., Athens, Pa. 
~ MISCELLANEOUS 





ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P, Hughes 
Motor Co., Inc., 800 Commerce St. 
Lynchburg, Virginia. 


| WANTED 
AUTO LITERATURE 


Smith's “Marketing of Used Automobiles” 
Write Box 3879 
c/o Automotive News, Detroit 26 














for % or ™ ton truck, Dual driving 
control pedal assembly for 1950 Chev- 
rolet. Doran Chevrolet Co., Inc., Ypsi- | 


EQUIPMENT WANTED. Complete Sun 
test equipment; heavy-duty wheel bal- 
ancer and wheel straightener; 80-ton 
vertical press, Give full details, condi- 
tion, price, etc, Box 4217, c/o Auto-| 
motive News, Detroit 26. 

WANTED—2 late model used Sun ma- 


|1912 BUICK ROADSTER. Excellent run- | 


GENUINE IMPORTED CHAMOIS. Tanned 


joblots, distress merchan- | 


47 


MISCELLANEOUS MISCELLAN EOUS 


with 10% pure cod oil. Soft, absorbent, 


lint-free. Saves labor, a better job wash- 
ing cars, windows, mirrors, polishing You CAN PAY MORE 
silverware, dusting furniture. Big square BUT CANNOT MATCH 
skin, perfect quality; satisfaction or 


| money refunded. Approximately 17 inches 
x 17 inches. $2 each, $20 dozen. C.O.D.’s 


The NEW V Type 


accepted. (Save postage, send check.) 
Sax-On, 3840 Fullerton, Dept. TT-3, BM oOo oOo M A Cc 
Chicago. P T ® T 3 


| TRAVELING STORE on_ wheels. 
| Chevrolet motor, tires, cabinets. For use 
as parts jobber or grocery. Formerly 
was 19410 Yellow coach. Harry’s Tire and 
ae Supply, 6-10 Garden Street, Auburn, 


New 


TOW - GUIDE 


Trade Mark—Patented 


Tows and Guides Motor Cars 





Twin Leaf Chain Couplers 
No Adapters Are Necessary 


Complies With Strength Requirements 
Up to 5,000 Lb. Vehicles 


— $32.50 EXCISE 


TAX INCL. 
WRITE TODAY FOR LITERATURE 


FACTORY SALES DIVISION 
PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICHIGAN 


IMMEDIATE DELIVERY 
New Improved Model 


Automatic 1951 BraKinGs 


Complete with Controlled Steering 
Guide Cables & Brake Hook-Up } $5445 


* DBAL ?:::::282 
Meets 1.C.C. Requirements 


QUICK-TOW, Bumper- $1 7.50 


to-Bumper Tow Bar 


V Type MOTO-MATIC 


Tow : Guide, $32.50 


Red Arrow - Fulton - Velvac | 
Safety Chains (set of 2) ... $2.50 





RADIATOR 
GRILLE GUARDS 








WE STOCK PARTS 


Protecto Covers © Carrying Bags for all 


POPULAR MAKES OF TRUCKS 
Individual styles to fit models 


Exclusive Factory Distributors 1945-1950 incl. 


AN 3.8888 4...) MU 4-840) i q 
BB con on, cede ets | Hata Sen'e’ wv" 
40 SO. CLINTON ST., CHICAGO 6, ILL as «aN. T. ©. 





Denver: KE 2323 — Los Angeles: ol 9782 Est. 1928 











THE TUESDAY SALE — 11:30 A.M. 
FORT WAYNE AUTO AUCTION 


—DEALERS ONLY— 
(In the Heart of the Nation) 


Phones: E :1234 


OUR ONLY GUARANTEE: YOU MUST BE SATISFIED 


WEBSTER-MARKER MOTORS, INC. 


324 W. Main St. Ft. Wayne, Ind. 


AUTOMOBILES WHOLESALE 


150 Car Selection Clean Late Model Cars 


Fifteen experienced buyers and a network of buying 
connections keep us supplied with fine automobiles. 


Transportation Arranged 
Dealers Only 


MAYFLOWER MOTORS, INC. 
328 W. Market St., Akron, Ohio 


FIFTEEN YEARS IN THE SAME LOCATION 





Maney Motor Co. Auto Auction 


DEALERS ONLY 
Always a Buyer for Your Car 


Murfreesboro, Tenn. Huntsville, Ala. 


Every Thursday Every Friday 
Phone 111 Phone 3188-J 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 





New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


poe 


TRADE CONNECTION: 


Truck Dealer [_] 
Financial [_] 


Manufacturer [_) 
Supplier [) 


Car Dealer [_] 


Jobber [] Insurance [_] 





New Chris-Craft Motor Yachts in 54 and 62-ft. lengths, available for distinctively Chris-Craft. Lavishly appointed interior includes 7 state- 
extended winter cruising in dreamy tropical waters. Shown: the Sixty- rooms with sleeping accommodations for 13, galley, dinette, 4 toilet com- 
two, for unsurpassed comfort and luxury afloat... a new design, partments. Powered by twin or triple Chris-Craft or Diesel engines. 


For years of health and relaxation... 


Command a New Chris-Cratt/ 


Easy-to-assemble Kit Boats with precut Philippine mahogany parts and Save % or more! New Model 14 Outboard Kit Boat—13’ 414” length, 
marine plywood panels, brass screws, instruction sheet. Shown is 8-ft. 62” beam. Sleek lines, V-bottom for maneuverability and stability. Com- 
Pram for rowing, fishing, outboarding. Complete kit $39 f.o.b. factory! plete kit only $148 f.0.b. factory! A cinch to put together ...a great buy! 


GER Ir 


New Riviera Runabouts by Chris-Craft in 16, 18 and 20-ft. lengths. Strik- Exciting 23-ft. Holiday—8-ft., 2-in. beam. Continuous-flare sides, larger 
ing two-tone finish of Philippine mahogany, maroon vinyl plastic seats. cockpit, greater stability. Two-tone Philippine mahogany finish, box- 
Speeds to 40 m.p.h. Also, 17 and 19-ft. Runabouts, speeds to 44 m.p.h. spring seats. Speeds to 37 m.p.h. Also, new Sportsmen, 17 thru 25 ft. 


New 34-ft. Commander. Large cockpit, dinette, galley, toilet compartment. Magnificent Chris-Craft Cruisers, 24 thru 50 ft., with speeds to 37 m.p.h. 
Sleeps 6 in 2 staterooms. Single or twin engines, speeds to 30 m.p.h. Also, Above, new 42-ft. Challenger with dinette; galley; 3 separate cabins, each 


Chris-Craft Express Cruisers from 21 thru 42-ft. lengths. Better buy NOW! with toilet. Sleeps 8. Options of twin-engine power. Ask your dealer. 


See your Chris-Craft Dealer. Buy NOW! 


Chris-Craft Outboard 

Motors — popular 54 h.p. e 

and new, high-speed 10 , ot 

h.p. models, Built and 

backed by Chris-Craft . . . 

world-famous dependability CHRIS-CRAFT CORPORATION, ALGONAC, MICH. 


Chris-Craft Marine Engines, 60 thru . « . superb performance. 
160 h.p. Reduction drives, opposite ro- For every outboard motor 
tation, marine engineered throughout. need, buy a Chris-Craft 
Best and fastest-selling line of marine Outboard Motor. See your 


engines in the world, Buy NOW! . dealer today! WORLD’S LARGEST BUILDERS OF MOTOR BOATS 


MOTOR BOATS * MARINE ENGINES * OUTBOARD MOTORS 
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